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Columbus Bolt Works, 






































TINNERS FIND ATLAS BOLT & SCREW CO. 
EMPLOYMENT CLEVELAND. 0, 

















. Columbus, 0. By advertising and using 
THE POWERS AUTOMATIC 
oe CHIMNEY TOPS We make a full line of 
’ They make chim 
| Washers, \ coffe? Unners employ. | Stove Bolts, Stove Rods, 
Turn mse stocks, and give | Machine Screws, 
Buckles, ats gk a Pointed Pins, 
Bridge and Roof Rods tnoca Lo rare Jo>>ers! Threaded Wire, 
a, ane Made only by Rivets, 
OF CAR. O Ss POWERS 
ay hewn Seemeene” CATALOGUE BROS. 


STREATOR, ILL. 
This cut free to 
lers. 











Pure AsPHALT PROOFING 


Rever Dries Out oF Cracks. Papers, Rooting Cements, Paints, EX, WRITE US FOR PRICES: BURTON'S 


Fuel Economizer 
J. L. PERKINS & CO., 235 Lake St., CHICAGO | 





Special Bolts, 
Mica Bolts» 

Attached to a stove pipe 

Saves more fuel and Cold Pressed Nuts, 


fadiates more heat than 


any other stove pipe at- 
tachment. 


AN EASY SELLER. || Crying——to—do— business —. 
without—advertising—is—tike— 





Never Will 








Assertions Backed by 





























Leak .°..« Gearamiee. || winking —at—a—sirt—n—the— 
W.J.BURTON & CO. dark; — you—know-—what—you—are 

A i Seal Elasti Oil DETROIT, MICH ; 
j iateauh ain tot oot sank —abiieien doing—-but—-nobody —-else—does. 


stays elast c. 





Stops leaks in any roof—old or new, and will wear 


for years. Fix up the roof now and stop ‘the Jeakage—in 
money and roof. ac iamon i 6s an as Ss. 
Use it on new work for jointing and ’round your 


skylights— follow it with a coat of American Seal Roof PERFECT—ALWAYS 





a d th f house is saf 
-  ——_ Twelve = At 
THE ¥ 4. CONNORS PAINT MFG. CO., Medals Tuter national 


TROY, NEW YORK. 


Co., 235 Lake St., Ch 
biaey yp » eg + ott Sopot Co. 432 to 436 S Ss. "thn 30 St, Louis. Awarded 


Expositions, 
Cc. & H. BARNETT CO, 


Black Diamond File Works, PHILADELPHAA, PA, 


Eo discontinue pour advertisement,” N i Cc h O | son F 1 ] e C O 
saps €x-Postmaster-General Jobn Wana- GENERAL OFFICES: PROVIDENCE, R. L. nits 
maker, one of the larsest advertisers in the Manufacturers of 

world—aud naturally enough, one of the 


most successful business men,—‘‘Is like tak- | 


ing. down pour sign. If pou want to do 
b , ore 
Neca as soon ik of dome vases | K LL ECS = RASPS 


| without Clerks as without advertising ”’ NICHOLSON, ARCADE, GREAT WESTERN, _— EAGLE, 


KEARNEY & FOOT, AMERICAN, McCLELLAN, J. B. SMITH, onus uepa, 


_ GENEVA TOOL CO. ! ut . esl sinels, “OHIO.” 


POSE ree ee “> Cot Pe: paw 
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LEFeaDIAIORS 


A Postal Card from you will bring valuable, tomplete 
information in regard to the best, most comprehensive, 
strictly modern line of these goods. 


WRITE US TODAY. 
tewYort. Bos, = AMERICAN RADIATOR COMPANY 


Seen teint taaiee. Lake and Dearborn Sts., CHICAGO. 


The Columbia 


OVR NEW PORTABLE 
BOILER S3SS33333 

















for Steam and Hot-Water Heating, is a 
trade winner. If you have not received 
our price-list write for it amd secure the 
agency for your city. 





® 


VANCE BOILER WORKS, 148 Water Street, Geneva, N. Y. 


MAYER & COMPANY 











“Eagle” Brand Copper Rivets and Burrs 
STANDARD FOR QUALITY. (Lake Superior Copper.) 
—MANUFACTURED BY— 


THE PLUME @ ATWOOD MFG. CO., 


29 Murray St..NEW YORK 196 Lake St., CHICAGO, ILL. 











MILK CAN, 
) Various Sizes and Styles. 
a. 
ROCHESTER, N. Y. 


OIL CAN, 
MANUFACTURED BY 
The ““OMECA,” 2-3 Size. Also Mfrs. of The CLARK Kerosene Oil System 


se / CREAM SEPARATOR 
el FAUCETS. 
CLARK NOVELTY CoO., 
To attach to bottom of can. SS eng sppers. 






















‘*“TABASCO” 


WATER HEATERS 


All Steel, 
— Self- Feed 
Shaking 
Grate 


FOR 


Small Residences, 

Green Houses, Fiata, 

Hotels, Baptistries, 

Bath Houses any place 

asupply of hot water 
needed. 


Send for Catalog. 


KEWANEE 
BOILER COMPANY 


KEWANEE, ILL. 


CHICAGO STORE: 
167-169 E, Lake St. 






i ee 


Wires 


Peetu ur¥ mtr) Vy Lt | 


= oe 








CHICAGO. 
“THE ILLINOIS” 
Soid in Have Stood 
Every State = ? the Test of 
Years. 








METALLIC SKYLIGHTS 
Made in 10 Styles and 500 sizes. 

‘THE ILLINOIS” are the best skylights made. We 
als® manufacture Cornices. Finials, etc. Send for 
han@bome illustrated ecataloxue. Ribbed skylight 
gias8 furnished at very lowest prices. 


J. H. JONES, Mfr., 


Lock Box 33, STREATOR, ILL. 














M. TRAVILLA, 


QUINCY, ILL., 


MANUFACTURER 


“Air-Tight” Stoves 


ASK 


= == ——— Le == 
Wellsville Polished Steel 


“THE VERY BEST.” 


— 








“ROME” 








WRITE US FOR PRICES. 








NICKEL PLATED COPPER WARE 


Tea Kettles, Range Kettles, Tea and Coffee Pots, Wash Boilers, Etc. 


ROME MANUFACTURING COMPANY, ROME,N.Y. + 





address Department A. 
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Not Your 
Competitor 


We never have and do'not now enter into 





Ideal Premier Soft “oe . , 
Coal Steam Boiler. competition with the heating contractors by 


making plans for those not competent. 


Every hour of our time is exclusively de- 





voted to making our goods [DEAL and to 
strengthening the value of our service to 


patrons. 


Our methods are 


trade elevators. 


[dealj|Boilers. 
American Radiators. 


ANERIGINRADIATOR COMPANY 


Lake and Dearborn Sts. _ CHICAGO 

















sIdeal Sectional 18-in. Water Boiler. BRANCHES: 


’ NEW YORK: 42-44 East Twentieth St. BUFFALO: 922 Prudcatial Building. 
BOSTON: 44 Oliver St. ST. LOU:S: 207-209 North Tenth St. 
| PHILADELPHIA: 622 Arch St. MINNEAPOLIS: 513 Guaranty Loan Bu'lding 
) DENVER: 831 Fifteenth Sireet. 
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The Past 1 
Has P 


Cole’s O 
Hot 





15-D 


Shows 122 Line. 





It burns the gas half of this fuel wasted with ‘ 
all other stoves. With Soft C 


Makes a ton of the cheapest soft coal or lignite + 
equal to a $9.00 ton of hard coal. and Lign 








Has a greater positive radiating surface than - | 
any #50.00 base burner made. With 7 


A perfect base heater without base flues. 





The deep fire-box gives the result of a magazine 
feed, making no change of fixtures neces- and 
sary. 
spn 





Cole’s Hot Blast is a magazine wood heater, as . 
there is no door on the side to be pushed With \" 
open by sticks standing on end, and the 
body can be filled full of wood, cobs or | 
lighter fuel. 


* 
The Hot Blast draft consumes the gases and and Light 
-= 


Shows 195, 205 and 245. prevents puffing. 
Burning the gas half of soft coal. 


Three Different Styles. Five Sizes. Ever 


NO ADVANCE IN PRICES FOR 1903. Can you afiord 
if the Agency for Cole’s Original Hot Blast Stoves and (c 
SOLD TO ONE DEALER IN EACH TOWN. 


COLE MANUFACTURING C 
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ast Ten Years 
is Proven 


s Original 
t Blast 


Stove in the World 
| Kinds of Fuel 





Saows Nos, 195 


Shows 12D Line. 





Gives cleanliness and even heat day and night 
Soft Coal, Slack with cheapest soft coal. 


Requires attention only once in eight hours and 
fire is never out. 


| Lignite Coal. Rooms heated for three hours each morning 


with fuel supplied the night before. 








Requires attention only morning and night. 


th Hard Coal 


The Hot Blast draft consumes the deadly gases 
in hard coal and coke. 


and Coke. The most economical and the best hard coal 


stove in every particular manufactured. 











Nith Wood The absolutely Air-Tight construction and large 
| 


steel radiating surface give Quick Heat, 
Great Economy, Steady Heat and make it 


e possible to hold fire over night with dry 
Lig ter Fuel. wood or corn cobs. 


. = 


Every Stove Guaranteed to Stay Air-Tight Always. 


you afiord to continue selling Oaks or handle imitation stoves, 
ves and Cole’s Original Air-Tight Wood Stoves is open to you? 
WRITE FOR 1903 PRICE LIST AT ONCE. 


i COMPANY .27ic:22z? Westrs sreone 











Shows Interior Construction. 
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The Improved Hero 


Is the Best for a COLD CLIMATE 





Deep 
Ash-Pit 


Each 
Grate-Bar 
Shakes 
Separately 


No 
Cog- 
Wheels 


or 
_ Bolts 


= Attached 


Sto 





HT: 


— ~ =— Grate 
For Particulars Write to 


Chas. Smith Company 


122 Lake Street, CHICAGO 
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1903 RE LIABLE—1903 


VAPOR STOVES 
AND RANGES 





Need no introduction to the trade. 
They are too well and favorably 
known. They are not only the 
*KLEAN, KOOL KITCHEN KIND,” 








but also are better constructed, better 


finished, more durable, more uniform 








bakers and will use less gasoline than 
any other make of stove. We invite 
comparison with other makes. It 
will simply verify the above state- 


ments and prove 


Reliable 


Stoves and 


Ranges 


» Superior to all others. 


THE LINE 








THE ORIGINAL STAMPED STEEL RANGB, 


1905 Catalogue now ready. Send for one. It cannot fail to interest you. 


MADE BY 


Ohe SCHNEIDER @ TRENKAMP 


DIVISION OF THE AMERICAN STOVE CO. 


CLEVELAND. CHICAGO. SAN FRANCISCO. 














= 
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After Twelve Years 


ON THE MARKET IN WHICH IT HAS BEEN IN 
COMPETITION WITH FURNACES OF EVERY 
KIND AND STYLE THE “ be » » » 


AKRON AIR BLAST 


Remains 


in the Lead 


In fact, our capacity has been 








quadrupled to supply the demand 
and dealers are advised to apply 
early for agency. We are pro- 
gressive and up-to-date and give 
our customers the latest furnace 
ideas. The Akron Air Blast, 
with its new front is the hand- 
somest furnace on the market. 
It is made in seven regular sizes 


and six sizes for low cellars. 





e, ,, 3 
We have goods of interest besides this Old Reliable Furnace 
and advise dsalersto drop us a line. 





Solid Comfort Fesnnee. 


; IT BRINGS 
= SOLID COMFORT 


in heating to every user. It 
is built on honor and sold on 
its merits % * * * 





Capacity 5,000 a year. 


May @ Fiebeger, Manirs., 


AKRON, OHIO. 















— - 
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AFTER ALL THERE’S 
NOTHING EQUALS 


THE “NEW PROCESS” 


VAPOR STOVE 


IT LIGHTS LIKE GAS 
; The Klean, Kool Kitchen Kind 








- The Simplest, Safest and Best 


GASOLINE STOVE 


When in Doubt Always Advise the 
“NEW PROCESS,” It’s Always Good 
Made by 


AMERICAN STOVE CO. 


The Standard Lighting Div., 


CLEVELAND, OHIO 
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White's 
Maxim 
Steel 












WHITE’S MAXIM, 


White's Model Steel Ranges and Cooks 


PF. —— 
Veo ee | Why 
Have 
Not 
No 
. Write 
Competition 
for 
at the 
P-: Our 
rice 
Latest 
» Catalogue 


WHITE’S MODEL. 


THOMAS WHITE 
STOVE COMPANY, ‘==, 









SA 





QUINCY, - - : ILLINOIS 














miata’ 
yy 
Med 


OBR Op 





Pat. Improved Wrought 
Steel Portable 


Range 


For HOTELS, RESTAURANTS, 
PUBLIC INSTITUTIONS, 
BOARDING HOUSES and 
PRIVATE FAMILIES 



















All Kinds of Hotel Implements 
for Culinary Purposes. 







Manufactured and For 
Sale by 


ce The 
ohn Van 
Range Co. 


i) 419 Elm and 
410, 412, 414 & 416 Home Sts. 


,} CINCINNATI, OHIO 












For Fuel or Natural Gas 


Is as economical in the consumption of 
gas as any Range. 

The Baking is simply perfect, and can- 
not be excelled by any other Range. 

The Broiling is grand, broiling any 
kind of steak in from seven to tin minutes. 

Is durable and simply constructed, so that 
any one can learn to runit in a few minutes. 

Has drop doors which form shelves in 
front of the ovens, so that you can baste 
without holding the pans. 

It is the handsomest Range ever built. 

The oven can be drawn out from the 
front, so that if it should ever need re- 
pairing or replacing it can be done with- 
out cutting the Range all to pieces. 

The price is as low as any one can build 
a first-class Range for. 


The only «All Steel’’ Gas Ranges in the Market. 
MANUFACTURED BY 


THE WM. MILLER RANGE & FURNACE CO., Cincinnati, Ohio. 


Write for Catalogue and Prices. 
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Comsigck-Ca 


Establish 


ez Largest Line 
SS" HERE ARE 


Please write fc 
Just out—54th 





























King Economy Steel Range, with Reservoir, 
for Coal or Wood. 


Immediate Shipme 








Glace ve’ 

: 1G 
Ne we 
. Fos y 


WE HAVE 25,000 ST 
AND ARE MAKING 
THIS INSURING PR 








Derby Economy Steel Range, Reservoir and 


Closet, for Coal, Economy Todd, all Cast. 


COMSTOCK-CASTLE STOV 


Warehouses at Chicago, Ka 








THE AMERICAN ARTISAN AND HARDWARE RECORD. 13 


Castle Stove Co,, ‘ccc a 


ILLINOIS. 


stablished (8s4°9. 


ine in the World. 
ARE A FEW. 


se write for Catalogue— 
out—S54th Annual. 


lipment Our Specialty. 




















' os ; 
O%GS9): 25 
ACE sd. 
=o 
Cin WY 
N (le) A 


~ 
c 


a7, 
«9 
GS 
Vv 


cr 
‘ 
- 
. 






















All 
hat the 
1e Implies 


VE 25,000 STOVES IN STOCK 
2E MAKING 350 PER DAY; 
NSURING PROMPT SERVICE. 











Scorcher, Steel Box. Cozy Economy Steel Cook, Coal. 


TOVE COMPANY, Quincy, IIl. 


ago, Kansas City and Minneapolis. 
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Comstock-Cas 


QUINCY, 


Establisk 


Largest Line 
HERE ARI 


Please write fc 
Just out—54tl 






















a ay 
King Economy Steel Range, with Reservoir, si etal SS Fe) oy 


aiiaeialaiees Nez aes Immediate Shipm« 





CesT 


94 i 





WE HAVE 25,000 S! 
AND ARE MAKING 
THIS INSURING PI 





Derby Moonomy Steel Range, Reservoir and 
Closet, for Coal, 









Economy Todd, all Cast. 


COMSTOCK-CASTLE STO\ 


Warehouses at Chicago, Ka 
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Castle Stove Co, 


ILLINOIS. 


stablished (s4o. 


ine in the World. 
ARE A FEW. 


se write for Catalogue— 
- out—54th Annual. 


hipment Our Specialty. 

































reat by 
i maakt 


a2 yy \ 
—- -~ re Co) ‘ 
$f 2 oe 
/ Pre NN GE c ie ) 





All 
that the 
ne Implies 


VE 25,000 STOVES IN STOCK 
RE MAKING 350 PER DAY; 
NSURING PROMPT SERVICE. 













Cozy Economy Steel Cook , Ceal. 


TOVE COMPANY, Quincy, Hl. 


ago, Kansas City and Minneapolis. 


Scorcher, Steel Box. 
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‘‘Made Where Steel is Made.’’ 


MARION and SPECIAL 


CINDERELLA 
STEEL RANGES 


We make bth lines and we try to make 
them right. We make each inaividual range 
just as good as we can. 









Our prices are always as low as can be 
made on good good; —usually lower, lower 
than our competitors’. 







Our location and our equipment give us 
great advantages in cost of production. 






In order to get the full benefit of these 
advantages— 


We Share Them With Our Trade. 


This policy and the quality of our goods has brought 
* 1 AD ALP 8" us a magnificent steel range trade. 


Do You Want to Share in a Good Thing? 


Think it over. For catalogues and prices, address 


The Pittsburgh Stove & Range Co. 


PITTSBURGH, PA. 


WESTERN AGENCY: W. D. SAGER, Michigan Street, CHICAGO, ILL. 


THE SUN STOVE COMPANY 


DETROIT, . . MICHIGAN 


Manufacturers of 


SUN STOVES 


Gasoline, Oil and Gas Stoves, Ovens and Oil Heaters, 
Hot Blast, Smoke Consuming, Coal Heaters, e 
Air-Tight Heaters for Wood, Gasoline Torches andLamps =& 


The Peerless Sun Gasoline Stoves Are Unique, having 
the only meritorious gasoline burner invented in recent years. 


Odorless in operation, haviug pure, clean and perfect blue flame 
from start to finish. 
As Easy in Lighting 4s gas. 


Explosions 


Safety Double Tanks. impossible. 

Warming Closet. The only real vapor 
stove warming closet on the market, which 
reaches a temperature of 125° with no extra 
consumption of fuel. 

We acknowledge no equal. We court com- 
parison. 

Our Junior Gasoline Stoves have the 
very best burner on the market—a two- 

valve all-brass burner; perfect in working. 






























— oe 


os 
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___GASING LINE 
ee 





| Make Their Reputation and 


4 Just look over the XXth Century and see if you 


Thieves and Pirates Always 


Living by Robbing Others. 


can find any copiediconstructions. 


From top to bottom, everything new and original. 





Best grate, best firepot, best radiator, best every- 
thing, all covered by letters patent. We defy con- 
tradiction. If you once sawa sample nothing else 
would suit you 








The exclusive furnace house of Akror. 
it is worth something to know that yuu are right. 


The XXth Century H, & V. Co. 


AKRON, O., U.S.A 











’ 
» 
4 
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KEITH FURNACE CO., Des Moines, lowa 


THE 


Monitor Furnaces 


Combination Heaters 


STAND TOR 


“The Best at a Reasonable’ Price.” 


They are fitted with one piece Steel Bar 
Casing Rings. 

The full line is 
‘*Monitor.”’ 

We do not make a series ‘‘C’’ or a **Moni- 
tor Junior’’ to distinguish a cheap, feather- 
weight furnace from a heavy, well constructed, 
well made, well finished, up to date article. 

The accompanying cut is the pattern most 
generally used. We have other styles and many 
sizes. 

Our 1903 complete catalogue which illustra- 


krown under the name, 


' tes and describes the Monitor Heaters, also 


Registers, Furnace Pipe and Fittings. 
We solicit the trade. 
Write us for catalogue and prices. 
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‘‘Made Where Steel is Made.’’ 


MARION ana SPECIAL 


CINDERELLA 
STEEL RANGES 


We make b th lines and we try to make 
them right. We make each inaividual range 
just as good as we can. 











Our prices are always as low as can be 
made on good good; —usually lower, lower 
than our competitors’. 








Our location and our equipmeat give us 
great advantages in cost of production. 






In order to get the full benefit of these 
advantages 


We Share Them With Our Trade. 


This policy and the quality of our goods has brought 
«1 AS AL 8" us a magniticent steel range trade. 


Do You Want to Share in a Good Thing? 


Think it over. For catalogues and prices, address 


The Pittsbure h Stove & Range Co. 


4 ch PA. 


WESTERN AGENCY: W. D. SAGER, Michigan Street, CHICAGO, ILL. 


THE SUN STOVE COMPAN 


DETROIT, . . MICHIGAN 


Manufacturers of 


SUN STOVES 


Gasoline, Oil and Gas Stoves, Ovens and Oil Heaters, 
Hot Blast, Smoke Consuming, Coal Heaters, _— 
Air-Tight Heaters for Wood, Gasoline Torches andLamps —& 


The Peerless Sun Gasoline Stoves Are Unique, having 
the only meritorious gasoline burner invented in recent years. 


Odorless in operation, haviug pure, clean and perfect blue flame 
from start to finish. 

As Easy in Lighting 4s gas. 

Safety Double Tanks: *"2oso"s.. 

Warming Closet. The only real vapor 
stove warming closet on the market, which 
reaches a temperature of 125° with no extra 
consumption of fuel. 

We acknowledge no equal. We court com- 
parison. 

Our Junior Gasoline Stoves have the 
very best burner on the market—a two- 

valve all-brass burner; perfect in working. 
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ww)" Thieves and Pirates Always 
«=-S 9 Make Their Reputation and 
Living by Robbing Others. 


Just look over the XXth Century and see if you 
can find any copiediconstructions. 


__ CASING LINE 
SS es oe 










AIR DRAFT 





From top to bottom, everything new and original. 
Best grate, best firepot, best radiator, best every- 
thing, all covered by letters patent. We defy con- 
tradiction. If you once sawa sample nothing else 
would suit you 


“nec wm one rave. THBXXt Gantry H & V. Co 


it is worth something to know that yuu are right. AKRON, O., y S. A. 




















THE 


Monitor Furnaces 


Combination Heaters 


STAND TOR 


“The Best at a Reasonable® Price.” 


They are fitted with one piece Steel Bar 
Casing Rings. 

The full line is krown under the name, 
‘*Monitor.”’ 

We do not make a series ‘‘C’’ or a ‘*Moni- 
tor Junior’’ to distinguish a cheap, feather- 
weight furnace from a heavy, well constructed, 
well made, well finished, up to date article. 

The accompanying cut is the pattern most 
generally used. We have other styles and many 
sizes, 

Our 1903 complete catalogue which illustra- 
» tes and describes the Monitor Heaters, also 
Registers, Furnace Pipe and Fittings. 

We solicit the trade. 

Write us for catalogue and prices. 


KEITH FURNACE CO., Des Moines, lowa 
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There’s Only One Warm-Air Generator 






















In Construction and Principle 


A KELSEY WARM AIR GENERATOR IS UNLIKE ANY 
OTHER HEATER IN EXISTENCE AND IS PATENTED. 


Some of Its Talking Points 


and Real Advantages: 


Weight and=Heating Surface double that of the ordinary 
furnace; 


Saves Fue! because all the heat generated by the fire is 
utilized and because no heat is lost in the cellar or up 
the chimney; 


Warms air by a new method and enough for heat and 
ventilation; 


Controls and Forces the. warm air to distant or exposed 
rooms; maintains an even temperature; is clean; easy to 
manage, and assure results equal to INDIRECT systems 
of steam or hot water heating, and has the prestige of 
thousands of users who are talking about the satisfactory 
results obtained with it. 


22,000 in Use. é, 600 Dealers Selling. 























KELSEY HEATING CO. 


Makers. SYRACUSE, N. . f Sate dante 















COOK & VAN EVERA CO. 
38 Lake St., CHICAGO, ILL. 

















A Fuel Saver. 


‘THE WINNER 


Down-Drait Stove 


Burns One-Half 
Less Than Other Stoves. 


Fire-Pot at top of stove. 
All heat is drawn to the floor. 

Fresh fuel being placed on top of fire, gas and 
smoke are drawn down through the fire to the base of 
the stove and consumed. 


Smoke-Pipe at base. 





















PATENTED 


THE MEYER-NEVILLE-HARDWARE CO. 
WHOLESALE—HARDWARE-RETAIL 


MERIDIAN, MISS., 1-3-03. 
PECK-HAMMOND CO., Cincinnati, O. 

Gentlemen:—Enclosed herewith we hand you 
check covering your invoice for like amount. 

We have given this stove a test at our own resi- 
dei:ce and it is our opinion that vou have the FIN- 
EST STOVE ON THE MARKET, and it is our 
desire to have the exclusive sale in our section the 
coming season. Very truly yours, 

MEYER-NEVILLE HDWE. CO. 





The Peck=-Hammond Co. 


Furnace and Stove Manufacturers. 





CINCINNATI, OFIIO 
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PLEASANT HOME 


STOVES @ RANGES 


FIRST QUALITY 
BEST PRICE 


Both of these essential features are 
found in the line of PLEASANT HOME 
STOVES AND RANGES. Manufac- 


tured in all the popular 

































a “styles and sizes. All sold 


with a guarantee. 


It is the profit the dealer 
makes that gives him an 
interest in the goods he 


handles. 


Write for catalogue 
and price-list. 


Respectfully yours, 


me = UNTESTERN 
= STOVE WORKS 


PEORIA, ILLINO S$ 




















THE ONLY GENUINE 


‘BOYNTON 
7» Heaters 


FURNACES, COMBINATION, HOT 
WATER AND STEAM. 
ALWAYS UP-TO-DATE. 


Reliable, Economical, Best Known, Easiest 
Handled. A Postal Will Bring Fulland Definite 2° 
Information. - . 





Cd 
BOYNTON’S STEEL DOME FURNACE 


The Boynton Furnace Ce Co., 
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UAKER STEEL FURNACES 


SPECIAL FEATURES: 
Hot Air Blast, 

Base Burner, 

Air Tight, 

























Safety Valve. 






We also make Quaker Water Heaters for combination systems. 






Do you know our Quaker Time Regulators ? 
OUA cr ae SIDE WALL REGISTERS 
ARE THE BEST. 


Write us TO-DAY for our special printed matter. 


QUAKER MANUFACTURING Co. 


successors TO WIRETON HEATING CO. 
CHICACO HEIGHTS, - - - - - ILLINOIS. 


EMPEROR 
FURNACES 


For Wood 
SIMPLE SAFE DURABLE 
The Best and Cheapest 
Line of Wood Furnaces 


FURNISHED FOR EITHER BRICK OR ye 
GALVANIZED IRON CASING. < 
Send for Catalogue. Sh 


NEENAH, WIS. 























There’s Only One 


steel range a dealer can handle on which he 
can make an argument both as regards 


PRICE and QUALITY that is the 


WILLARD STEEL RANGE 


This range sells on its merits at a price that 
places it within the reach of all. 


Wm. G. Willard, Mir. 


619-621 N. Fourth St., ST. LOUIS, MO. 
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THE MOST COMPLETE LINE MANVFACTURED FOR 
ALL KINDS OF FUEL. ——_ ECONOMICAL, GAS 








Ghe Jones Side-Wall 
Register ...... 


The only register having 
full capacity of hot'air pipe 
for large living rooms or 
for heating a room on the 
first floor and extension to 
second. Has a face of neat 
design an‘ not a hole in 
the wall when open. Has 
> a regulator that holds the 
me» lamper permanently in po- 
ition. Can not get out of 
rder. Double safety box 
ncluded in each register. 





Send us sketch for plans of latest method of heating with 
GILT EDGE FURNACES and JONES REGISTERS, least work, 


least pipes, least waste of heat, most economical. 


R. J. SCHWAB @ SONS COMPANY, 


Manufacturers of Gilt Edge Furnaces and Northwestern Distributors \g \g \eg MILWAUKEE WIS 
a *- , ee ° i 


of Jones Side-Wall Registers. 


FURNACES AND BOILERS 


HAVE NO EQUAL 


Powerful, Durable, Economical 


LARGE VARIETY FOR 
ALL KINDS OF |FUEL 


WRITE FOR CATALOGUE AND PRICES 


= EVERYTHING IN THE HEATING LINE 


L. J. Mueller Furnace Co., (91 Reed St., Milwaukee, Wis. 


“The Goods Themselves” jij 


Se Oe ee 
al 



















Are an unanswerable argument for the dealer to use in securing 
orders for 


Champion & Marquart Steel Ranges 


They possess every feature of genuine merit known to modern | 

' steel range construction and have one feature found in no other 

range on the market in the shape of an additional flue, which is be- 

low the main heating flue, and conducts the air through the ash pit 
to the combustion chamber. 





Champion Steel Range Company =———™ 


CLEVELAND, OUBIO. 
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Crown 
Furnace 


LOW DOWN TYPE. 
MADE IN 4 SIZES. 


It has an extremely large amount of 
radiation for the size of the fire pot used. 
This furnace can be cleaned with the 
greatest facility. 

It is made with smoke collar attachment 
and gas-burping arrangement when soft 
coal is used. 

The furnace throughout is made ex- 
tremely heavy and will stand severe usage. 


March-Brownback Stove C0. 


POTTSTOWN, PA. 





The Crown Low Down Warm Air Furnace. 


THE PROBLEM 


» of using soft coal in furnace heating is successfully solved by 

Be the use of the Underfeed Furnace which gives a fire that 
can be compared very favorably with that of hard coal. The 
distinguishing feature of the furnace lies in the fact that in 
feeding, the coal is placed in a hopper at the side and is then 
forced up underneath the fire, instead of being thrown on 
top as in other furnaces. 









Write for Circulars, 


| ee THE WESTERN FURNACE @ 
es vest | — FOUNDRY CO, 2882-775" 


© ALL STEEL Is Absolutely 
Weir 4s"5 Furnace 


Safe 
The Heaviest Steel Furnace Made. 









Absolutely gas and dust tight. 
A great heat producer, but a fuel saver. 


MADE IN TWELVE SIZES. 


“The Handy Furnace Pipe” 


The saving of laborin putting it up realiy makes 
it the cheapest hot air pipe on the market. 





Handy Pipe. 


MANUFACTURED BY 


| Meyer FurnaceCo. 


Weir Gas and Soot Consuming Furnace. SEND FOR CATALOGUE. PEORIA, ILL. 


We make largest line of cook- 
ing and heating apparatus, 
cast cooks, cast ranges, steed 

. cooks, steel ranges, hotel out- 
t fits, heating stoves, furnaces, 
hot water and steam heaters, 











Send for catalogue. 
ee: Eee ae MILWAUKEE, WIS. 
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FURNAC E 


Ohe | 
MANUFACTURER 's| Walworth 


Cost-book should show them, in proportion, the most expensive 
castings item. 


is not the only bad feature. For instance, the patterns occupy 
moulding space that might be used to better advantage, and on 


— ae ecu he Company 
REDUCED Cleveland, 


our cost of production beyond anticipation, and is correct in prac- 4 
tice. Write us at once. We can quote prices that will convince. 10 





THE RECORD 


SF the 
FLORAL CITY 


Furnaces during the past ten years 
has never been equalled. They +) 

~ are, asa line, the best fitted and 
most powerful, economical and 
durable furnaces made, and we 
stand ready to prove this at any 
time by actual test. Perfect cast- 
ings, skilful workmanship, care- 
ful supervision, these are the fea- 
tures that mark the superiority of 
the Floral City. 


Monroe Foundry 
®@ Furnace Co. 


MONROE, MICH. 











KRUSE & DEWENTER 


Manufécturers of the 


MONARCH and GLOBE 


FURNACES 


427-429 East Washington Street 
INDIANAPOLIS, IND. 





Write us for complete catalogue and prices. THE GLOBE 




















BR E. J. KETCHUM, West Duluth, Minn., writes: PAS) 


A 
\ | 
yy Please discontinue my advertisement for help, as I have engaged a KI 
iO e 


man and have too many inquiries. 
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BETTER THAN ALL OTHERS 


Cheaper Than Most Others | | 





THE 


F MUELLER 


WALL REGISTER 
HAS NO EQUAL FOR 


Simplicity, Durability, 


’ SSS . . . Bue, A “ EPs. * 
TO OPEN PUSH GRILLE AT TOP. Capacity and Beauty. © TO C.OSE PUSH GRILLE AT BOTTOM. 





Nothing to get out of order. A child can operate it by a light pressure of the foot. 
WRITE FOR PRICES. 


L. J: MUELLER FURNACE CO. 


;9!1 REED STREET, Established 1857 MILWAUKEE, WIS. 


29° BELOW ZERO 


And all the rooms warm in resi WE MAKE RIGHT PR:CES 
dences that have had furnaces | AND PROMPT SHIPMENTS 


installed with 
All Sizes—All Styles of Finish. 


[he JONES Side- }) ana Ft Un 
Wall RiGISTERS 


If you bave seen samples of all 
the Side-Wall Registers being 
advertis d, you are selling the 
JONE - REGIS!IER; if you have 
not seen samples of all the REG 
ISTER FRONTS being adver- 
tised, when you have seen them 
you will decide that the JONES 
SIDEWALL REGISTER is the 
only practical Side Wall Kegister 
f on the market. 

The only one that has } @ bottom 











opening a without bars to | 
obstruct é how of air. } 
The ph mn that is ready to | 
install when received. (See cut) 
Each Jones Register includes a 
Register, Register Border, Double 
Register Box, Ventilator and De- 
hector + THEY INCLUDE 
YORE THAN A REGISTER 
FRON The trade 


supplie a by jo »bbers everywhere. 


Manufactured by 


THE UNITED STATES ||| Wyrm p ex 
REGISTER 0.. LID. ca smc 


64 East State St., CLEVELAND, 0. 
BATTLE CREEK, MICH. 












































CU eS CO EREER BREE KG ESE RARER BESEE es 
LSON & LESL Cc. inches en 7 
9999949-909-00O-00000000000006OO WRITE: 0 A. 090000004006 








“We are surprised at the great circulation of THE AMERICAN ARTISAN 


as we have received letters from a great many different states.” 












No experiment. Tens of thousands in 
use, and demand increasing daily. 

The best, handsomest and cheapest 
register ever invented. 

Efficiency, economy, durability and 
simplicity mark their superiority 

No bolts, screws, nails nor carpentry 
or woodwork used in construction or 
installing. Oxidized Copper and Japan- 
ned gold and silver striped always in 
stock. Write for catalog and discount. 


CHAS. CLEAR, 
PATENTEE, 
U. S, and Canada Office: 
EROADWAY and La SALLE ST., St. Louis, Mo. 
U. S. A. 


a 


a fan ¥ 
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REGISTER OPEN 
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THECLEAR PATENT CONVEX CLEANABLE REGISTER 





REGISTER CLOSFD 














Save Your Smoke and Make Money 


PECK- WILLIAMSON 


FURNACE 


Feeds the fuel from below, 
turns gases and smoke into 
heat, saves 100 per cent in 
fuel, and makes you forget 
about the coal famine. 





S- 


Mr. Dealer:—We advertise our furnaces in all the leading magazines. The 
demand thus created for them in your territory must be supplied by some 
one. Don’t you want todoit? Write for our special proposition. 


The PECK-WILLIAMSON Vinticatine CO. 


350 W. Sth Street, Cincinnati, Ohio, U. S. A. 














Richmond Tank Heaters. 


are powerful and reliable constructions. The 
boiler proper of each is one casting.* 


NO JOINTS, NO PACKING 
NO TROUBLE 


They have extra deep fire pots and are equipped 
with the 


CELEBRATED RICHMOND 
TRIANGULAR GRATES 


They are especially adapted for heating 


Small Cottages, Conservatories, 
Offices and Stores, 


? And for furnishing large quantities of hot water for | 





Residences, Bathrooms, Apartment Houses | 
Laundries, Hotels, Barber Shops, Baptisiries, Stables, Etc. 


Send for our 1903 Catalogue and PRICES ALSO 


Ghe RICHMOND CO., 


NORWICH, CONN. Philadelphia. 


New York 
738 Park Row Building. 18-24 South 7th Street, 
Chicago, 
Chicago Heater & Supply Co. 


Putsburg, 
210 Ferguson Bldg. 





St. Louis. 
Ramsey & Sikemeier. 












BUY THE | 


UNDERFEED | 


Je WW 
Pay You 


to illustrate 
your advertise- 
ments in your 
local papers. 

A sheet of comic 
advertising cuts 
sent on applica- 
tion. 


These cuts are fur- 


nished with catch- 
lines showing their 
application to the 
hardware, stove and 
tinners’ trades. 


eT | 


ADDRESS 


[ Janie! Stern, 


69 Dearborn St. 
CHICAGO. 
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NICKEL PLATING 
UUTFITS. 


SEND FOR CATALOGUE OF ZUCKER & LEVETT & LOEB CO. 
NICKEL & ELECTRO PLATING OFFICES.526,528,2530 W.25™#ST 
SUPPLIES & POLISHING MATERIALS NEW Yor«.f 











The Torrid Zone Furnace 


will make you more money than many | 
others, | 
First, because it gives your customer The largest and most 
: , ; reliable Foundry 
satisfaction. Supply House in the 
Second, it is easily set up and cased. | world. 
Third, it has points of merit that 
others do not have to point out to the 


Established 1874. 


THE 
S. Obermayer Co.., 


CINCINNATI, OHIO, 


Cuaenpes. weer CHICAGO, ILL. 
Fourth, the price is right. We give quanutacturesd 
you your choice between a castiron and “Everything You Need 


W brick lining at the same price. in Your Foundry.” 


Write for catalogue and prices on Hot 


Importers and refiners 


" on F ‘ , RAPHIT 
Air Furnaces and Combination Heaters. Sreene .aenae 


Lennox Manufacturing Company, 


Cor. 9th Ave. & Frederick St., MARSHALLTOWN, IOWA. 













STOVE MAKERS NEED THE BEST. 
( ROCUS (COMPOSITION 














‘‘No. 5 English” has an established repu- 





tation among the stove manufacturers of 






the country; its sale has steadily increased, 





which, in itself is a guarantee of its goodness. 






TRY IT AND GET IN LINE 
EVERYTHING for POLISHERS and PLATERS 


EF. B.STEVENS, rite nest. Detroit, Mich. 















BSBBVFBVTVSF VV VVVAVVAVVSVSOS OEP Oe eee aS 
= => 
=. 
22 “Please discontinue insertion of my ad- > 
——_ m. a vertisemeut in THE AMERICAN ARTISAN, VS 
22 9 WRITES: Ss 
ae as tt has done its work wonderfully well. BY 
> fort Dodge, Ta., “>> © | have had quite a number of replies.” > 4 
a te pwere eee eee eee eee 
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BEWARE 


OF THE 


ee 
. O° TN ay 

Avoid the troubles which 
follow in the wake of poor, 
cheap saws. The wise deal- 
er will steer clear of them, 
for he realizes if he doesn’t 
the chances are ten to one 
that he will be up against the 
‘ Rocks and Breakers’’ of his 
customers’ displeasure. [Ty 

The ‘‘Search light’’ of su- 
periority lights the way to 
ATKINS HIGH GRADE SILVER STEEL 
SAWS and happiness. Atkins’ 
saws always please the user 
and are easy to sell. They 
stay sold too. The Atkins 
warranty warrants. It is 
like old wheat in the mill— 
you can bank on it. 

Wemakeeverything known 
to the trade in the way of 
saws, saw tools, trowels, 
corn,cane and beet knives, etc. 

Write for our hardware 
catalogue and prices. 

NOTE— Write for our souvenir 
musical composition entitled: 
‘‘Dancing Darkies.” It isa lively 
two-step which you will enjoy. 
FREE. 

































































INbfLS ENG & FLeC Co 
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wCorrorATewo 


















mow en Ei. fg. aete} 


7 Nr OFFICE & FACTORIES “a Sanwa SOVSes: 


NEW YORK CITY, 64 READE STREET. 


IN DIANA POL is MEMPHIS, TENN. MINNEAPOLIS, MINN 
» ATLANTA,GA. PORTLAND, ORE. 
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The Agency for the great 
ROUND OAK FURNACE 

| is going to be 

a valuable asset 

for a good many 

| furnace dealers 

this year —and for 



























many years to follow. 


We have received 
many letters from users 
|| of the Round Oak 

i who had never burned 
anything but hard coal, 
expressing their 
gratification and 

| pleasure upon finding 


























out during the fuel 
famine that they owned a 
furnace that would burn 
also soft coal, coke or 
wood with perfect success. 


| 

| 

| Every year the 
reputation of the great 

Round Oak is extending. 

It ts the best made 

JSurnace ever turned 

out — bar none. 


Do you want to handle 

the very best? a_i 

Are you game to get A= 

out of the rut of price 

only and push a furnace 
| of guality ? 


Furnace book promptly A A> 
mailed upon request. EW ahdU 


Estate of P. D. Beckwith 


DOWAGIAC, MICH. 
Makers of Good Goods only. 


= = — 


(1 EW ON NW 
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ESTABLISHED 1880. 





Wicentsceaanees ofthe Stove, Gin, P\ardware, Soi. 
ing and Bentilating |nterests. 


PUBLISHED EVERY SATURDAY. 
er Subonetee in the United States, their Possessions, and Canada, 


in Foreign yo fg  Oae Year, Pe Year, Restage Paid. $3.00; $4.00. 


Address all saan communications and remittances te 


DANIEL STERN, Publisher and peapeteter, 


69 DEARBURN STREET, CHICAGO, ILL. 


Entered at the Chicago Post Office as Second Class Matter. 


This Paper is a Member of the Chicago Trade Press 
Association. 


CHICAGO, FEBRUARY 21 ai. 


1903. 


In his inaugural address President  iadehies of 
Stevens’ Institute said: “Some engineers fail to se- 
cure success because they carry too large a proportion 
of science; some because they have not enough, and 
others because they fail to recognize the fact that 
commercial efficiency must outweigh theoretical effi- 
ciency.” 





THE grocers of Appleton, Wis., are getting after the 
dead beats in an aggressive way. A collector has been 
appointed by the association, whose duties it will be to 
not only collect such accounts as are of long standing, 
but all accounts which are upon the books of the mem- 
bers of the association and are thirty days old. It is 
the intention of the association to instruct the collec- 
tor to call upon the employers of all persons who are 
dilatory in settling up accounts and in this way at- 
tempt to force a settlement. All book accounts will be 
collected at the end of every month, and no account 
will be allowed to run for a longer period. 





No BETTER Or more faithful index of the prosper- 
ity that a country is enjoying can be found than the 
figures showing the increases in savings banks’ de- 
posits and depositors. Five years ago there were 5,- 
200,000 savings bank depositors in the United States ; 
now there are 6,400,000—an increase of 1,200,000, or 
at the rate of nearly a quarter of a million a year. 
In other words, one in every thirteen persons in this 
country now has a deposit in a savings bank. No bet- 
ter evidence of the widespread character of the pros- 
perity that has come to us during the last few years 
could be adduced. 

The amount of the deposits shows an equally large 
expansion. Five years ago the aggregate on deposit 


in the savings banks of the United States was $1,940,- 
000,000. The amount is now $2,640,000,000—an in- 
crease at the rate of $140,000,000 a year for the last 
five years. 
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Neo THE new Department of Commerce will 
Department have the unique distinction of dealing 
of with the largest commercial interests of 
Commerce. the world. In domestic exports, in 
manufactures, in transportation, and in internal com- 
merce the United States is at the head of the world’s 
list of great nations. Some figures just compiled by 
the Treasury Bureau of Statistics, which by the new 
law becomes a part of the Department of Commerce, 
estimate the internal commerce of the country at twen- 
ty billions of dollars, or equal to the entire interna- 
tional commerce of the world. 

In arriving at this estimate of $20,000,000,000 for 
the internal commerce of the United States, the Bureau 
of Statistics include only one transaction in each article 
produced, while, in fact, a very large number of the 
articles produced pass through the hands of several 
“middlemen” between those of the producer and those 
of the consumer. The estimate is based upon the fig- 
ures of the census, which put the total value of manu- 
factures in 1900 at $13,000,000,000; those of agricul- 
ture, at nearly $4,000,000,000, and those of minerals 
about $1,000,000,000. Adding to these the product 
of the fisheries, the total value of the products of the 
great industries in 1900 would be 18 billions of dollars, 
and the rapid growth in all lines of industry since 1900, 
especially in manufacturing, seems to justify the con- 
clusion that even a single transaction in all the prod- 
ucts of the country would produce an aggregate for 
1902 of fully 20 billions of dollars. 


Estimating the internal commerce of the country at 
former census years by the same method, the Bureau 
of Statistics finds that the total internal, commerce has 
grown from about 2 billion dollars in 1850, to 3% bil- 
lions in 1860, 6% billions in 1870, 7% billions in 1880 
and 12 billions in 1890. It will be seen from this that 
the internal commerce seems to have increased 50 per 
cent in the decade from 1890 to 1900, and is ten times 
as large in 1902 as in the year 1850. 


During the same period, from 1850 to 1902, the 
population has increased from 23 millions to 79 mil- 
lions, and is therefore only 3% times as great as in 
1850, while the internal commerce is 10 times as great 
as at that time. This relative gain of internal com- 
merce over population is due, in part, to the greatly 
increased facilities for transportation, the cheapening 
of cost of articles utilized, and the increased earnings 
and increased wealth of the people. The railroads 
have increased from 9,021 miles in 1850 to 201,839 
miles in 1902, and the estimated wealth of the coun- 
try from $7,135,780,000 in 1850 to $94,300,000,000 in 
1900—a per capita increase of from $308.in 1850 to 
$1,236 in 1900. This increase in wealth has been ac- 
companied by an increase in deposits in banks, those 
in savings banks alone increasing from $43,431,130 in 
1850 to $2,597,094,580 in Igor. 

Meantime the foreign commerce has made rapid in- 
crease, though not at a rate of speed proportionate to 
that of internal commerce. The imports of 1850 were 
$173,509,526; those of 1902, $903,320,948. The ex- 
ports in 1850 were $144,375,720; in 1902, $1,381,719,- 
401. 

While it is not practicable to measure the internal 
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commerce of other countries with the same accuracy as 
that of the United States, it is known that in agricul- 
tural products, manufactures and minerals the United 
States now outranks the other nations of the world, 
and that the transactions in these products, which form 
the internal commerce, may therefore. be assumed to 
surpass those of any other country. The manufac- 
tures of the United States are now about double those 
of the United Kingdom and nearly equal to those of 
France, Germany and Russia combined, while the 
value of the agricultural products of the United States 
far exceeds that of any other single country. 


STATISTICAL returns of domestic trade 

Domestic = ovements on rivers and canals in the 

— United States have been made the subject 
Movements. ~ ‘ . 
of monthly reports in the Summary of 

Internal Commerce, issued by the Treasury Bureau of 
Statistics for the vear 1902. A large proportion of 
this information was gathered from the engineers in 
charge of river and harbor improvements under the 
auspices of the War Department. In other cases state 
authorities and transportation companies have fur- 
nished data from which the results have been tabulated. 

Among the streams of the United States the traffic 
on the Monongahela river is possibly the heaviest, 
owing to the prominence of the coal trade. For the 
twelve months ending with December, 1902, the total 
coal traffic passing through Lock No. 3, in addition to 
the quantity mined in the first and second pools, was 
reported as amounting to 9,109,002 tons. This may be 
compared with the total amount of coal shipped from 
domestic ports on the great lakes to other domestic 
ports during the year 1902, amounting to 9,632,865 net 
tons. The total Monongahela freight movement in both 
directions reached a grand total of 9,686,686 tons in 
1902. 

The point of largest recorded traffic on the Ohio, 
after leaving Pittsburg, is that of Davis Island dam, a 
short distance below Pittsburg. This dam, both in 
construction and in operation, is one of the country’s 
noteworthy achievements of engineering talent. It 
affords the coal and iron trade of this portion of the 
country deep water navigation on which to accumulate 
the products of the mines and industries to be floated 
down the Ohio river whenever a sufficient depth of 
water is available. The total tonnage passing this 
point during 1902, as reported by the engineer in 
charge, was 3,873,952 tons. The month of the largest 
business was July, when 1,123,990 tons were shipped. 

Another point at which traffic on the Ohio is gauged 
is at Louisville, Ky. Here the Ohio river trade passes 
either through the locks of the Louisville and Portland 
canal or over the Falls.of the Ohio, in case that the 
water is of sufficient depth; so that the movement of 
these two channels gives the total traffic at this point 
for a given period. For the twelve months ending with 
December, 1902, the traffic through the canal amounted 
to 1,234,422 tons, and that over the Falls of the Ohio 
to 763,551 tons, making a grand total of 1,997,973 tons. 

Next in importance to the traffic of the Monongahela 
and Ohio rivers is that of the Great Kanawha river, 
consisting primarily of coal and lumber. During the 
year 1902 the total tonnage moved through Lock No. 
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11 on this stream was 977,101 tons. Next in impor- 
tance is Green River, Ky., through Lock No. 1 of 
which 392,847 tons passed. The Big Sandy river, in 
the same locality, is credited with 251,511 tons passing 
Lock No. 1. The Little Kanawha had a total freight 
tonnage of 69,706 tons for the same period. The Des 
Moines, Ia., rapids canal carried 55,781 tons. The 
canal of the Cascades in Oregon reported 25,308 tons 
of traffic. The Barren river, Kentucky, 41,231 tons 
through Lock No. 1. The Black Warrior river, Ala- 
bama, through Lock No. 3, had a tonnage of 16,105 
tons, and the Coosa river of the same state, through 
Lock No. 3, 3,226 tons, mostly lumber in both cases. 
On the Kentucky river, Lock No. 4, 48,665 tons of 
freight were shipped, and on the Muskingum river, 
Lock No. 1, 37,380 tons in 1902. 

The tonnage moved through the New York state 
canals is reported by the state superintendent of public 
works as amounting to 3,179,362 tons in 1902. Of 
this amount 2,225,986 tons moved eastward and 953,- 
376 tons westward, showing that the eastward ton- 
nage is about two and one-half times the westward 
tonnage. For the year 1901 the total tonnage for an 
equal season ending with November was 3,111,444 
tons, of which 2,275,900 tons moved eastward and 
1,065,085 tons westward. Coal shipments on the 
Chesapeake and Ohio canal were 192,635 tons in 1902, 
compared with 229,393 tons in Igol. 

The above traffic movements may be contrasted with 
those of the Sault Ste. Marie canals, through which a 
freight tonnage of 35,961,146 net tons passed in the 
season of 1902, and also with the Portage lake ship 
canals of Michigan, on which cargo of 2,686,189 net 
tons passed in the same season. The tonnage move- 
ment through the Chesapeake and Delaware canal, as 
reported by the operating company, has been given for 
only the last four months of 1902 as 205,382 net tons, 
with an unusual movement of 1,382 vessels. 


AESOP HARDWAREIZED. 





BY EBENEZER BRADTACKS. 
Fable the Sixth. 
THE HERMIT AND THE BEAR. 

A certain Hermit having done a good office to a bear, the 
grateful creature was so sensible of his obligation that he 
begged to be admitted as the guardian and companion of his 
solitude. The Hermit willingly accepted his offer, and con- 
ducted him to his cell, where they passed their time in an 
amicable manner. One very hot day the Hermit having laid 
himself down to sleep, the officious Bear employed himself 
in driving away the Flies from his patron’s face. But, in 
spite of all his care, one Of the Flies returned perpetually to 
the attack, and at last settled upon the Hermit’s nose. “Now 
I shall have you, most certanly,” said the Bear, and, with the 
best intentions imaginable, gave him a violent blow on the 
face; which, indeed, very effectually demolished the Fly, but 
at the same time most terribly bruised the face of his bene- 
factor. An imprudent Friend, forsooth, often does as much 
mischief by his too great zeal as the worst enemy could effect 
by his malice. 

“Yes,” said Ebenezer Bradtacks, “I never read over 
this story of the Hermit and the Bear unless it calls 
to mind the local hardware association we have at 
Sanctionville, the place I was located before I came to 
West Honeysuckle. 

“There were nine of us dealers in the town and we 
had been spieling against each other in a battle royal 














that would put to shame the efforts those coons made 
down at the Illinois association “smoker.” Each of us 
habitually carried a fine Italian stiletto and about all 
of us made it a practice to let no poetic sunset descend 
‘on the land without rubbing our competitor’s fur the 
wrong way. Well, I scratched my head one day and 
came to the conclusion that we were all up against it 
good and proper, and that Bill Hendricks could stick 
the gaff into my spareribs with the same dexterity 
with which I could throw the boots into his anatomy, 
and that Charles Corkdale could chop off profits with 
a meat axe just as well as your humble servant, so I 
went. around and called on the different boys and we 
got a cast iron, copper-riveted, double-cinched local 
association embracing every member in town, that you 
would think you couldn’t drill in with a diamond drill, 
but that association busted, and it busted all to smith- 
ereens. You couldn’t pick up remnants enough of that 
organization in Sanctionville to-day for a baby mos- 
quito to use as a bill-wiper. 


The trouble of the association wasn’t any case of 
cold feet. Every one of the hardware dealers was as 
enthusiastic for that association as a fellow is for a 
girl who has got the gentle art of stringing down to a 
sort of a-b-c arrangement, it is so easy. The trouble 
was with Tom Bartell. He simply leaked enthusiasm 
like a cracked pitcher. The trouble with Tom was 
that he never stood and contemplated the advantages 
of the existence of the gentle clam. He was full of be- 
lief in the association and he blabbed about it without 
taking half a thought who he was addressing. 


For instance, old Mrs. Williams came into his place 
one day and wanted to buy a washer. 
“Here is an up-to-date washer which I am offering you 
at the special price. of $3.50.” . “It’s too high, too 
high,” says the old woman. “I can buy the same wash- 
er down at Hendrick’s store for $3.” “Madam,” he 
says, “you can’t do any such thing, and I'll tell you 
Mr. Hendrick and myself and all the other deal- 
ers in this town belong to an association. Last Fri- 
day night we had a meeting and we established a price 
of $3.50 for these washers in Sanctionville, and you 
can’t buy it any cheaper anywhere else in town.” With 
that the old lady fired up and she says: “Got a trust, 
have you? Hoity-toity, you hardware men must think 
that you are the only stratiferous formations on the 
beach. I want you to understand that I’ve got a horse 
and buggy and I will do my trading in some town 
where they don’t have any trusts to wring the pennies 
and the nickels out of the pocketbooks of poor unpro- 
tected widow Whereupon Mrs. Williams 
goes out, flicks up her selling plater and buys her 
washer over in Porkopolis on the P. &. J. B. Ry. She 
not only got her washer over there, but, as you all 
know, she is one of those females who would no soon- 
er let a good gabfest get away from her than a small 
boy would go blackberrying when a three-ring circus 
struck town, and every time she got next to a bunch 
of people she would cut loose on the Sanctionville hard- 
ware trust, and she gave us more black eyes every day 
she lived than we could get over in a month. 


Bartell says: 


why. 


women.” 


While this incident was still working overtime 


against our local organization, a traveling salesman 
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for the Quinebaug Cherry Stoner Co., Quinebaug, 
Conn., struck town, and tried to sell Tom Bartell a 
dozen gross of the newest spangled cherry stoners that 
ever happened. Tom gave him a wave of the hand 


at once. “Not here, my boy; not here. As far as 
cherry stoners go, Sanctionville is drier than an old 
cow. There is nothing doing in your line. We have 
got a local association here that is a corker, and we’ve 
just bought a carload of cherry stoners from the 
Whiskey-Mountain Cherry Stoner Co., Whiskey 
Mountain, Neb., and the whole bunch of us here are 
stacked up in cherry stoners for five years to come.” 
Well, this salesman was one of these don’t-give-a-con- 
tinental-style of geezers, and having four hours to 
bum around in Sanctionville before it was time to get 
his mileage book out and let the conductor have an in- 
ning at it, and his house was one of the kind of peo- 
ple who said, “What we want is orders,” and they said 
it so often to him, that they didn’t get a word in edge- 
ways on some other subject, so he naturally felt 
obliged to sell, and went around and stacked all the 
groceries and drug stores up with a consigned line 
of cherry stoners. Why, the town was stuffed way up 
to the neck with cherry stoners, and while we didn't 
give them away as premiums with every pound of nails 
sold, we had plenty of hankerings in that line. 

Even when we were fighting each other we all got 
along pretty well with our tinners, but shortly after 
the association was formed Bartell’s tinner came to 
him and said he thought things were trifle shy when 
the ghost walked. “Not on your tintype,” said Bartell. 
“Well, I think I ought to have a double time 
instead of a time and a half for Sunday, anyhow,’ 
the “No,” Bartell, 
ain’t in it, There is no reason why 
we should give it to you. Come right down on the 
main floor and talk brass tacks, I want to say that we 
have got a hardware association here to which every 
hardware man in town belongs, and we have decided 
not to give more than time and a half for Sunday work. 
That’s one of our by-laws, and I can’t do anything 
for you.” Well, what did Bartell’s tinner do, but he 
goes and makes a little organization play with the other 
tinners in town, and when they learn that we have got 
an organization to make them shoot glass balls from 
a slack wire, why they get it into their cerebrums to 
make us do a little bareback riding on our side, and 
they go on a strike right when the season is busiest and 
get a $2 raise just as easy, and they never would have 
smelled it if Bartell’s mouth hadn’t been like Tenny- 
son’s “Brook” in miniature. 

Owing to the tinners chewing the rag and old Mrs. 
Williams yawping, the Sanctionville Bladder got a tip 
on the deal and the foxy reporter goes around and 
taps Bartell for a few. Well, after the article puffing 
up the beauties of the hardware trust, which appeared 
in the Bladder, our association dissolved. It had to. 
Bartell thought he was an awful good friend of the 
association, and that he was giving it as good adver- 
tising as Carrie Nation or Prince Henry ever got. He 
was always feeling grateful to the rest of us for form- 
ing the association and persuading him to join, but the 
trouble was he was too officious and indiscreet, and 
he didn’t study clams as much as he should. 


said tinner. said “you 


my boy. 
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News Siftings. 
— : == — 
The Lincoln Stove Co., Brilliant, O., have made 
their first melt. 

The Grimsby Stove Works have removed from Kin- 
cardine to Strathroy, Canada. 

Southard, Robertson & Co., New York City, send 
us their latest catalogue of “Magnetic” stoves, ranges 
and heaters. 

The stove foundry of White & Son, Memphis, Tenn., 
was destroyed by fire recently at a loss of about $10,- 
000, fully covered by insurance. 

The United States Steel Corporation are rushing all 
work now under construction with the utmost speed, as 
they realize the difficulty they will experience in mak- 
ing prompt deliveries with their present capacity. 

John Berger, the popular Ohio agent for the Cham- 
pion Steel Range Co., Cleveland, Ohio, is giving away 
a very interesting little souvenir to his friends in the 
trade consisting of a small ash tray showing a couple 
of pretty kittens lapping milk. 

Some Cincinnati gentlemen who believe that an ex- 
cellent opportunity is open there for the location of a 
brass mill to make all manner of brass rods, castings, 
sheeting and milled work generally, are now trying 
to promote such an enterprise. 

F. B. Stevens, Detroit, Mich., is offering the trade 
Silver Finish, which is a new form of Vienna lime 
composition or white finish for buffing nickel plate 
work. It is put up in sealed cartons and enclosed in 
a tin can, which prevents slacking. 

The Blacklock Foundry, So. Pittsburg, Tenn., are 
manufacturers of a complete line of sad irons, coun- 
try and stove hollow ware, ground and unground. 
Sugar kettles, English pots, cast-iron shoe lasts and 
stands, kitchen and corner sinks, grates, etc. 

On Feb. 13 the first pig iron manufactured at the 
Buffalo, N. Y., plant of the Lackawanna Steel Co. 
was drawn. This company, who have recently dis- 
posed of a $15,000,000 bond issue, own the mineral 
lands which will produce all the ore they will need for 
years to come. 

The United States Steel Corporation are pushing 
their trade in foreign markets with unusual vigor, and 
exports of many branches of light finished products 
show large increases as compared with last year, their 
export of wire nails and other wire goods showing a 
steady increase. 

Henry Terstegge, Andrew J. Terstegge, A. J. Goh- 
mann, Frank H. Gohmann and Evan B. Stotsenburg 
are the directors for the.first year of the Anchor Stove 
& Range Co., New Albany, Ind., capitalized at $100,- 
ooo, for the manufacture of stoves, ranges, castings, 
hollow ware, roofing and tinware. 

The Western Stove Works, Peoria, IIl., manufac- 
ture a very superior line of steel ranges for soft coal, 
hard coal and wood, and also a line of all cast ranges 
under the name Pleasant Home. These ranges have 
nickel trimmings, which make them very neat and at- 
tractive. 

Wm. Mackey & Sons, who have been in the stove 
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manufacturing business at South Haven, Conn., have 
removed to Everett, Wash., where they are erecting a 
new stove foundry at Thirty-fourth street and Payne 
avenue. They already have two buildings in use, 
70x80 feet and 40x60 feet in dimensions, and expect to 
have their plant in operation with thirty-five men on the 
pay roll within two months. 

W. T. Leckie of the Estate of P. D. Beckwith, 
Dowagiac, Mich., who has been visiting the Indiana 
trade in conjunction with that of Michigan for the 
past nine years, will hereafter act as manager of the 
Opera House at Dowagiac, Mich., and there was gen- 
eral regret expressed by the members of the associa- 
tion at missing his visits at the recent Indianapolis 
meeting. 

Chas. F. Whitmarsh, who has been associated with 
the Inland Printer for a number of years, has opened 
an office at room 815 184 La Salle street, Chicago, 
where he will give expert and disinterested advice on 
all classes of printing, more especially in the line of 
writing ads. for the trade papers. There is no ques- 
tion of Mr. Whitmarsh’s eminent ability in this line. 


The Charter Oak Stove & Range Co., St. Louis, Mo., 
filled a large number of carload orders for their Char- 
ter Oaks every year. On December 20, 1902, they 
shipped a long, solid train of strictly high grade stoves 
and ranges—to be more exact, 1,500 Charter Oak 
stoves and ranges—to A. Baldwin & Co., Ltd., New 
Orleans, La. 

Wilmot Castle & (Co., Rochester, N. 
well-known manufacturers of New Era 
tors and other sheet metal specialties, have just 
incorporated under the style of Wilmot Cas- 
tle Company, under the laws of the state of 
New York, with an authorized-capital of $100,000. 
All of the stock offered for sale was promptly taken. 
The new corporation is in a much better position to 
serve the trade than ever before. 

The Estate of P. D. Beckwith, Dowagiac, Mich., 
has an interesting announcement to make to the trade, 
namely, that they are bringing out a new steel range 
in the Round Oak Chief. While low in price this range 
comprehends the best material and the most thorough 
and careful workmanship. It is handsome in appear- 
ance and is a money-maker. The trade are requested 
to write this firm for their new catalogue. When 
writing kindly add: “Saw it in THe AMERICAN ArRTI- 
SAN.” 

The Comstock Castle Stove Co., Quincy, IIl., have 
25,000 stoves in stock and are making 350 per day, 
thus insuring prompt service. They have an extra- 
ordinary large line, including King Economy steel 
range, with reservoir for coal or wood; Derby Econ- 
omy steel range, for coal; Derby Economy steel range, 
reservoir and closet, for coal; IXL Economy, Medal- 
lion, for coal; Queen Economy range, for coal; Econ- 
omy Todd, sheet iron; Economy Todd, all cast; Prize 
Oak, for coal; Economy Hot Blast; IXL Economy ; 
Lustro, for coal or wood; Nectar, wood cook; True 
Economy, Scorcher, steel box ; Clipper Economy steel 
range, for coal or wood ; Woodbine wood cook, Boom 
Economy, steel cook, wood, and Cozy Economy, steel 
cook for coal. 





Y., the 
radia- 
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The Hardware Record. 








American Hdw. Mnfs. Assn. 
Pres., F. R. Plumb, p Pamadstetie 
Vice-Pres.—F. S. Kretsinger, Ft. 

Madison, Ia.;J C. —y St. Louis. 
Geo. W. Corbin, New Britain, onn 
S.-T., F. D. Mitchell, Pittsburg. 

Ex. Gom., Robert Garland, Pitts- 
burg : Henry B. Lupton, ing a 
N. x "Gladding. Ini 
McKinney, Allegheny; = Ouark: 
Seas: Cc. W. Asbury, Phila- 
delphia; G. N. Landers, New Bri 
tain; C. H. Holt, Cleveland. 
Arkansas Retail Hdw.Dealers Assn. 

Pres., John M. Pitman, Prescott. 

ist V.-P., r F. Maxey, Ozark. 

2a V.-P., T. B. Stewart, Newport. 

Sec., C. E. Ta lor, Little Rock. 

Ex. Com., - Williams, Hot 

Springs; J.H. Boicourt, Little Rock; 
2 E. Mitchell, Morrilton; W. M. 

Graham, ‘ larendon; R. F. Roys, 
Russellville. 
Chicago Retail Hdw. Dealers’ Assn. 

ere D. McLaughlin. 

V.-P., H. E. Gnadt. 
. G. R. Lott. 

Collestor, John Hora. 

Treas . J. L. Smith. 
Hardware Merchants’ and Manu- 
facturers’ Assn. of Philadelphia. 


Pres., William C. Peters. 

V.-P., Thomas Devin. 

Sec.-Treas., T. Jamles Fernley 

Directors, W. W° Supplee, H.Mc- 
Caffrey, E. S. Jaekson,W.C Peters. 
S. Disston, E. Fisher, J. H. Ritter, 
T. Devlin, T. J. Fernley. 

Hilinois Retail Hdw. Dealers’ Assn. 

Pres., Charles H. Williams, 
Strea or. 

V.-P., W. T. Gormley, Chicago. 

Sec., L. Nish, E)gin. 

Treas., Geo. A. Engelhardt, Chi- 
cago. 

Ex. Com., Charies H. Williams 
Streator; W. T. Gormley, Chi- 
cago: L. Nish, Elgin: Geo. A, 
Engelhardt, Chicago; William Bit- 
tel, Peoria; F. F. Porter, Chicago; 
H. G. Ccrmick, Centralia; H. N. 


Murphy, Galesburg; C. Mauer, E. 
St. Louis; R. G. Scheurer, Van- 
dalia. 


Indiana Retail Hidw. Dealers’ Assn. 
Pres., E. M. Bush, Evansville. 
ist V.-P., A. N. Shidler, So. Bend. 
2aV.-P..W.B.Shipl y, LaFayette. 
Sec., M. L. Corey, Arzos. 

Ex. Com... M. L. Lewis, Marion; 
W. P. Lewis, New Albany: Charles 
Boonshat Petersburg; E. M. Bush, 
Evansville; M. L. Corey. Argos. 
Indian Territory Retail Hdw. Assn. 

Pres., J. G. Smith, Canadian. 

— V.P., Fred Parkinson, Wag- 
one 

2d V. -P., E. C. Stretch, Vinita. 

lowa Retail Hdw. Dealers’ Assn. 

Pres.. R. Miles, Mason City. 

V.-P., L. Lindenburg, Dubuque. 

Sec., H. S. Vincent, Ft. Dodge. 

Treas., A. C. Vieth, Oakland. 

Members Exec. Com., Jacob 
Seither, Keokuk; J. D ty, West 
Liberty; L. Lindenberg, Dubuque; 
James C, Paulson, Paul Devol, C. 
S. Barger, Albia; L. H. Kurtz, Des 
Moines; C. R. Keating, Mt. Ayr; L. 
A. Grimes, C. E. Haas. 

Kansas Hardware Dealers’ Assn. 
Pres., Oscar Roehr, Topeka. 
V.-P., E. J. King, Logan. 
Sec.-Treas., J. A. Cole, To; 

Ex. Com.. F. W. Bartlett, Kansas 
City; T. H. Kiniry, Beloit; J M. 
Walters, ro 1 J.H. Hamilton, 
Arkansas City; T. J. O'Neill, Osage 
City. 

Kentucky Retail Hardware and 

Dealers’ A 


ssociation. 
Pres., W. T. Oldham, Mt. Sterling. 
ist V. te ts L. Macin, Vine Grove. 
2a V.-P., W. S. Shacklett, Fulton. 
Sec., Paul Wagner, Louisville. 
Treas., Henry Heick, Wouisville. 


Michigan Hardware Association. 
Pres T. Frank Ireland, Belding. 
Vv. a John Popp, Saginaw. 
Sec., A. J. Scott, Marine City. 
Treas., H. C. Weber, Detroit. 
Ex-Com., J. B. apeety, Port Hur- 
on; F. A Turner, Caro; J. G. Patter- 
son, Detroit; F. S. Carlton,Calumet; 
S. E. Hurt, Detroit; —wy Win- 


chester, Jackson; Fred ate 
digg: b S E. ae tee Mody 

haw, Scott Ma- 
rine City. 


Minnesota Retail Hardware Assn 
Pres., W. H. Tomlinson, LeSueur 
— H. S. Cleveland, Minneap- 
olis. 
Treas., W. E. Barto, LongPrairie. 
Sec., M. S. Matthews, Mnpls. 
Exeo. Com., W. H. Tomlinson, Le 
Sueur; H. S. Cleveland, Minneap- 


olis; F. E. Hunt, Red Lake Falls; 


Benj. F. Kernkamp, St. Paul; A.C. 
Hatch, Battle e; Jos. Mason, 
St. Peter; C. F. | m mogt - Cloud; 
J. Schmidt, Wabasha; Loy- 
head, Fairibault. A. T. F slebbins, 
Rochester; J. MoGuire, St. raul. 


Missouri Retail Stove and Hard- 
ware Dealers’ Association. 


Pres., iy ler Frier, Louisiana. 
V.-P., E Wachter, St. Louis. 
Sec., F. N. Neudorff, St. Joseph. 


Ex. Com., J. W. Poland. Carroll- 


ton; F. N. Kannsteiner, St. Louis; 
W. T. Shoop, Richmond. 


National Hardware Association. 


Pres., R. A. Kirk, St. Paul. 
Ist V.-P., John C. Koch, Milwau- 


kee. 
2nd V.-P., Brace Hayden, San 
Francisco. 
Sec.-Treas., T. 
Philadelphia. 
Ex. Com., John Freeman, De- 
troit; Samuel B. Bigelow, Boston; 
P. E. Strauss, Boston; J. D. Moore, 
Birmingham; R. M. Dudley, Nash- 
ville; W. Ss. b dein Omaha. 
Advisory Board, W. W. Su 
Philadelphia, H. H. Bishop. an 
land; John Bindley, Pittsburg; R. 
Ww. Shapleigh, St. Louis. 


Nebraska Retail Hdw. Dealers’ Asn. 
Pres., T. W. Morton, Omaha. 
ist V.-P., C. K. Lawson, Hastings. 
2d V.-P., W. T. Coleman, McCook. 
8d V.-P., J. C. Cornell, Ord. 
Sec.-Treas., Harry Hall, Lincoln. 
National Retail Hdw. Dealers’ Asn. 
Pres.,H._G.Cormick, Centralia,I11. 
V.-P., C. N. Barnes, Grand Forks. 
Sec., M. L. Corey, Argos, Ind. 
Treas., W. Bogardus, Mt. Vernon. 
Exec. Com., W. P. Bogardus, Mt. 
Vernon, O.; O. P. Schiafer, Apple- 
ton, Wis.; C. F. Ladner, St. Cloud, 
Minn.; W. A. MeIntire, Ottumwa, 
Ia.: S. E. Jones, Richmond, Ind. 


N. Dakota Retail Hdw. Dealers’ Asn. 
A H. N. Joy, Hamilton. 
, H. F. Emery, Fargo. 
aor "CN. Barnes, Grand Forks. 
Treas., W. H. Pinkerton, Lakota. 
Ex. Com., H. Harrington, Fargo; 
W. W. Jamieson, Wahpeton; Anton 
Enger, Cooperstown; Frank Lish, 
Dickinson; H. F. Strehlow, Cassel- 
ton; I. L. Newgard, Grafton. 


Ohio Hardware Association. 


Pres., W. P. Bogardus, Mt. Ver- 
non. 

V.-P., L. F. Stahler, Waverley. 

Cor. Sec., D. R. Burr, Piqua. 

Fin. Sec., W. C. Jones, Columbus. 

Treas., H. A. Waller, Ravena. 

Ex. Com., J. B. Carson, Hamilton; 
Cc. D. Cussins, Columbus; C. W. 
Jewell, Utica; M. B. Talmage, Mt. 
Gilead; H. F. Rahe, Cleveland; J. 
Rohrbacher, Akron; A. H. Strome, 
Wausau ; Geo. G. Meyer, Cincinnati. 

Pennsylvania Retail Hdw. Assn. 

Pres.,Geo. L. Mvore. Brownsville. 

V -P., Geo. J. Bates, Pitisvure. 

Sec., J. E. Digby, McKees Rocks. 

Treas., B. A. Maggine, Braddock. 

Ex. Com., E. E. Lyon, Greens- 
burg; C. N. Savage, California; B. 
A. Maggine, Braddock; C. 0. 
Shroyer, Dawson. 

St. Louis Stove Dealers’ Assn. 

Pres., Wm. H. Hahn. 

Ist V.-P., G. A. Pauly. 

2d V.-P., E. L. Wachter. 

Sec., Louis Boehl. 

Treas., E. Wertz. 

Southern Hardware Jobbers’ Assn. 
Pres., F. A. Heitman, Houston. 
Ist V.-P., Col. B. F. Eshelman. 

New Orleans. 
24d V.-P., John Donnan, Rich- 

mond, Va. 

Sec., C. B. Carter, Knoxville 

Ex. Com., W. M. Crumley, At- 
lanta, Ga.; O. B. Barker, Lynch- 
burg, Va. ; Chas. H. Ireland, Greens- 
boro, S. C.; C. S. Speer, Hot Springs 
Ark. 

Texas Hardware Jobbers’ Assn. 


Pres., Jas. Moroney, Dallas. 

ist V.-P., J. C. Bering, Houston. 

24 V.-P.- J. Burnsides, Ft. Worth. 

Sec.-Treas., R. Bell, Weatherford. 

Ex. Com., G. A. Trumbell, Dallas; 
F. A Heitman, Houston: E. 8. 
Hughes, Abilene; J.J. Dickerson, 
Pris. 

Wisconsin Hdw. Dealers’ Assn. 

Pres., L. Findiesen, Green Bay. 

A ee H. L. McNamara, Janes- 
ville. 

ges -Treas., C. A. Peck, Berlin. 

. Com., J. Kornelly, Milwau- 
keer . Hi. Ramm, New ion; H. 
S. Scofield, ae Bay; R. 
Murdoch, Beloit. 


James Fernley, 
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THE AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing western 
hardware and metal prices corrected weekly. You 
will find these on pages 72 to 76 inclusive. 





Herman R. Thurston, Herman % Hansen and Allen 

W. Jones are the incorporators of the Central Mfg. 
Co., Omaha, Neb., capitalized at $50,000 for the manu- 
facture of mop pails and wringers. 
16 we acknowledge the re- 
ceipt of a card from the M. 3enedict Mfg. Co., 
East Syracuse, N. Y., acknowledging the death of 
their Mr. M. S. Benedict, which took place Dec. 12, 
1902, at Hot Springs, Ark. 

W. L. Glatfelter is president, C. E. Moul is secre- 
tary and treasurer, and P. H. Glatfelter, W. L. Glat- 
felter, W. F. Kintzing, Martin Moul and C. E. Moul 


Under cover of Feb. 


directors of the Hanover Wire Cloth Co., Hanover, 
Pa., who will start in about July rst. 
The Kilbourne Mfg. Co., Troy, N. Y., have re- 


cently reorganized under the laws of New York state 
with a capitalization of $50,000 and will give up their 
Vermont charter. This firm will manufacture hard- 
ware specialties and wire goods and will have in- 
creased facilities in these lines. 

F. V. Miller, for the past nine years occupying a re- 
sponsible position with Hibbard, Spencer, Bartlett & 

o., has made a change and is now secretary of L. 
Gould & Co., Chicago. Mr. Miller has many friends 
in the western trade and is generally recognized as a 
thorough and experienced business man. 

The Rotary Woven Wire Fence Co. is a new concern 
formed in Pittsburg, which starts business with a cap- 
ital of $300,000. Their first plant will be located at 
Columbus, O. The company will not only manufacture 
woven wire fence, but will make an important branch 
of its operations the making of machines for the man- 
ufacture of this product. The new company has or- 
ganized by electing Adolf Boes, president ; G. Langer, 
vice-president, and G. Yaeger, secretary and treasurer. 

The trade will learn with deep regret of the recent 
death of Frederick Marx, a pioneer hardware mer- 
chant of St. Louis, Mo., who died at 8:20 a. m., Feb. 
11th, at his residence, 908 Monroe street, that city. 
He was 72 years old. He had been ill about ten weeks. 
He was the vice-president of the Marx Hardware and 
Paint Company. He was born in Leipsic, Germany, 
and came to this country in 1848. In 1853 he wedded 
Miss Caroline Keese, who, with six children, survives 
him. 


The stockholders of the Geo. M. Scott-Strevell 
Hardware Co., Salt Lake City, Utah, held a meeting 
on Feb. 4th at which a new board of directors were 
elected as follows: O. J. Salisbury, W. S. McCor- 
mick, W. V. Rice, Geo. T. Odell, Geo. M. Scott, Jas. 
H. Paterson and C. N. Strevell. The directors met and 
elected the following officers: C. N. Strevell, presi- 
dent; Jas. H. Paterson, vice-president and treasurer, 
and W. B. Outcalf, secretary. The directors decided 
to increase the capital stock to $250,000, and to aban- 
don their retail store. They will change their name 
on Feb. 26th to the Strevell-Paterson Hardware Co. 
James H. Paterson, who enters this firm as vice-presi- 
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dent, is at present vice-president of the Wells & Nelle- 
gar Co., Chicago. 

An annual meeting of the stockholders of the Wil- 
kins, Leonard Hardware Company, Youngstown, O., 
was held Feb. 11. The store has been open about 11 
months and the reports of the business done was es- 
pecially gratifying to the members of the concern. 
The fiscal year of the firm will end in the future on 
February 1. The following directors were elected: 
W. R. Leonard, George Tod, S. B. Clegg, E. R. 
Thompson, C. F. Wilkins, J. B. Kennedy and M. E. 
Dennison. After the election of the directors the or- 
ganization was effected. President, W. R. Leonard; 
vice-president, M. E. Dennison; treasurer, George 
Tod; secretary, Ed. R. Thompson; general manager, 
Charles F. Wilkins. as 


PROGRAM NEBRASKA RETAIL HARDWARE 
DEALERS’ ASSOCIATION. 








The Nebraska Retail Hardware Dealers’ Associa- 
tion will hold their annual convention at the Commer- 
cial Club rooms, Lincoln, Neb., Feb. 24th and 25th. 
The following excellent program has been arranged: 

TUESDAY AFTERNOON SESSION. 

Meeting called to order at 2:30 p. m. by the President 
C. W. Morton. 

Address of Welcome, Lt.-Gov. McGilton. 

Response, M. L. Corey, Sec’y of Nat’l Ass’n, Argos, Ind. 

Address, Wm. Glass. 

Address, W. S. Wright. 

Appointing Committees on Press Reports, Finance, Reso- 
lutions, Nomination, Question Box. 

TUESDAY EVENING SESSION. 

Entertainment, Compliments to members 
Hardware Dealers. 

WEDNESDAY MORNING SESSION, 9:30 A. M. 

Calling Roll of Members, Report of Secretary and Treas- 
urer. 

Private Association Matters, M. L. Corey, Argos, Ind.; 
Sec’y Nat’l Ass’n. 

Illegitimate Competition, L. A. Winchell, Greeley, Neb. 

Increasing Membership, C. A. Peterson, Oakland, Neb. 

Question Box. 

WEDNESDAY AFTERNOON SESSION, 2:30 P. M. 
Fire Insurance by and for Members, Mr. Morris Hussie. 
“Indiscriminate Selling,” Mr. Nathan Roberts. 

Benefits of Organization, J. W. Armstrong, Auburn, Neb. 
Report of Other Committees. 
Election of Officers. 


by Lincoln 


o-oo 


ERROR IN MISSOURI INSURANCE STATEMENT. 


Secretary Frederick Neudorff, of the Missouri Re- 
tail Stove & Hardware Dealers’ Association states that 
in the draft of the insurance statement of that state an 
error was made. It was stated that the president 
would have to give his note for $2,500 to the insur- 
ance account where it should have been $25. He 
adds: “We start off with the largest membership at 
this season of the year we have yet had.” 


+o 


TORONTO HARDWAREMEN MEET. 





The Toronto branch of the hardware section of the 
Retail Merchants’ Association of Canada held their 
annual meeting recently. The principal matters dis- 
cussed were the prices on white lead, nails, spades 
and shovels. Messrs. Rodgers, Caslor and Trowern 
were appointed a committee to meet a committee rep- 


resenting the jobbers of these lines, to request the 
adoption of a fixed basis of prices on these goods. 

The following officers were elected: 

President—E. R. Rodgers. 

First vice-president—W. C. McFarlane. 

Second vice-president—G. Pearsall. 

Treasurer—J. Caslor. 

Secretary—S. G. Greer. 


+> 
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OHIO DEALERS WILL MEET. 








The ninth annual convention of the Ohio Hard- 
ware Association will be held in Columbus, Feb. 24, 
25 and 26. 

TUESDAY AFTERNOON SESSION, 2 O’CLOCK P. M. 


Convention called to order by the president. 

Opening prayer—Rev. Bedford Jones, pastor Good Shep- 
herd Church. 

Address of welcome—Mr. George Spahr, president Colum- 
bus Board of Trade. 

Response—President W. B. Bogardus. 

Roll call of members. 

Reading of minutes. 

Address—President W. P. Bogardus. 

Appointment of committees — Resolutions, nominations, 
question box, laws relative to the hardware trade, in memorial. 

Report of the committee on arrangements. 

Quesiton box. 

Half hour of short talks from everybody. 

Adjournment. 

WEDNESDAY MORNING SESSION, 9 O’CLOCK A. M. 
Report of corresponding secretary, D. R. Burr, Piqua, O. 
Report of financial secretary, W. C. Jones, Columbus, O. 
Address—“Relations of the Jobbers’ Representative to the 

Retail Merchant,” E. D. Jones, with the Bostwick-Brawn Co. 

Report of delegates to the national association. 

Report of grievance committee. 

Question box. 

<DNESDAY AFTERNOON SESSION, 

P. M. 

Report of committee on insurance, Geo. M. Gray, Coshoc- 

ton, O. 

Address—“Dressing a Hardware Store,” S. W. Gano, with. 
the Norvell-Shapleigh Hardware Co. 

Question box. 

Adjournment. 

BANQUET, WEDNESDAY EVENING. 

W. P. Bogardus, toastmaster. 

Selection—‘The Artillerist’s Oath,” Amphion Octette. 

Selection—‘*The Tear,” Amphion Octette. 

Address—Hon. E. L. Taylor, Jr., prosecuting attorney 

Franklin county. 

Selection—“I Long for Thee,” Amphion Octette. 

Address—H. G. Cormick, president National Retail Hard- 
ware Dealers’ Association. 

Selection—“We Are All Good Fellows,” Amphion Octette. 

Address—R. H. Jeffrey, vice president Jeffrey Manufactur- 
ing Co. 

Selection—‘Down Where the Cotton Blossoms Grow,” 

Amphion Octette. 

THURSDAY MORNING SESSION, 9 O’CLOCK A. M. 
Report of committee on laws relative to hardware trade. 
Address—R. R. Williams, editor the Iron Age. 

Report of memorial committee. 
Report of committee on nominations. 
Question box. 


W 2 O’CLOCK 


a 


2 O'CLOCK P. M. 
Report of the committee on resolutions. 
Untnished business. 
Election of officers. 
Selection of next place of meeting. 
Adjournment. 











NEW OFFICERS FOR RUSSELL & ERWIN CO. 





At the annual meeting of the Russell & Erwin Man- 
ufacturing Company, New Britain, Conn., Feb. 13, 
George J. Laighton retired from the presidency and 
various changes in the official staff were effected. The 
following-named directors were chosen: A. J. Sloper, 
Charles E. Mitchell, F. L. Hungerford, Howard S. 
Hart, B. A. Hawley, Edward Meyer, Theodore E. 
Smith, Isaac D. Russell and C. A. Earl. The directors 
organized as follows: President, Howard 5S. Hart; 
vice-presidents, B. A. Hawley and Edward Meyer; 
secretary, C. A. Earl; treasurer, Theodore E. Smith; 


assistant treasurer, Isaac D. Russell. 
-eo- 


HARDWARE JOBBERS MEET. 





The Missouri Valley Hardware Jobbers’ Associa- 
tion held its regular meeting in the club rooms at the 
Coates House, Kansas City, Mo., on Feb. 11. It is 
composed of jobbers in Sioux City, Council Bluffs, St. 
Joseph, Omaha, Kansas City, Topeka and Wichita. It 
meets to discuss matters of interest to the trade, and to 
arrange for the handling of the trade which comes to 
these cities in an equitable manner. 


+. 
~-oo 


NEW BUILDING FOR SAW MANUFACTURERS. 








E. C. Atkins & Co., Indianapolis, Ind., the popular 
saw manufacturers, have recently constructed a mag- 
nificent office building 51 by 41 feet, four story and 
basement, and absolutely fireproof. It is built especial- 
ly to meet the requirements of this firm and is fitted 
with every modern convenience and appliance to ex- 
pedite business as well as to provide comfort for their 
officers and employes. Abundance of light is provid- 
ed on each floor. The first floor, besides having the 
general bookkeepers, has a large department for their 
export business with private offices respectively for 
the president, secretary and treasurer. The basement 
is fitted with a filing room where all the documents 
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OCEAN WAVE WASHER. 





Voss Brothers’ Mfg. Co., Davenport, Iowa, are man- 
ufacturers of the Ocean Wave washers, shown in 
the accompanying cut. 


This machine is 
made on the rotary 
reciprocating plan. 


The reciprocating mo- 
tion is imparted by a 
tilting rack which is 
engaged bv the piniom 
on the fly-wheel shaft. 
Revolutions of the flvy- 
wheel and pinion tilt 
the rack in a position 
to allow the pinion to 
travel alternatingly on 
the top and bottom of 
the rack, which gives 
a reciprocating motion 
to the interior working parts of the machine. This 
washer is constructed of heavy Mississippi cypress 
throughout. It has corrugated sides and bottom with 
three heavy flat iron hoops, aluminum-bronzed, with 
heavy hinges, convenient fastenings, etc. The fly- 
wheel is fastened to the shaft by means of a hook or 
key which can readily be removed and the wheel taken 
off, which makes the machine light to carry. The 
wood work is finished with the best varnishes, and the 
iron work is handsomely finished in wine color and 
aluminum bronze. This machine was the invention of 
W. H. Voss, president of this company. It has been 
greatly improved for 1903, 





Ocean Wave Washer. 


eo 


UP-TO-DATE TROUSER AND SKIRT HANGER. 





The Caldwell Mfg. Co., Rochester, N. Y., are man- 
ufacturers of the trousers and skirt hangers shown 
herewith. Where the hangers are used each garment 





Six-Arm Garment Hanger. 


of the firm are systematically arranged. On the sec- 
ond floor are the purchasing department, draughting 
room, assistant superintendent’s office and a magnifi- 
cently appointed and conveniently arranged directors’ 
room. The third floor is devoted to their systematic 
advertising department where they have a full fledged 
printing plant of their own. On the fourth floor is a 
model room and an experimenting department. 





is easy of access without disturbing the others and is 
easily put in or removed. It is economical because it 
saves the cost of frequent pressing. It is a necessity 


where closet room is limited. When placed on the in- 
side of closet doors they occupy space which is other- 
wise wasted, leaving all the closet for other garments. 
They are made in two sizes to hold four or six gar- 
ments. 
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Meeting Indiana Hardware Dealers’ 


TUESDAY AFTERNOON SESSION. 


The Indiana Retail Hardware Dealers’ Association held 
successful annual meeting at the Denison Hotel, 
Indianapolis, on February 17, 18 and 19. The Tuesday after- 
noon session was scheduled to meet at 2 p. m., and was 
promptly called to order at that time by President W. P. 
Lewis of New Albany. The Indiana Association certainly de- 
serves a gold medal for their promptness in meeting accord- 
ing to program. 

A. H. Burkett of Gosport, was appointed Sergeant-at- 
Arms. 

President W. P. Lewis then addressed the meeting. He said: 
“I see I am down on the program for a greeting to members 
and friends. One would think that it was an easy thing to 
offer a few preliminary remarks, but this is a matter which is 
When I first observed that Secretary Corey 


a most 


not easily done 





had placed me on the program I felt as one Indian did toward 
the other in the following story: “When Buffalo Bill was in 
New York he took a couple of his Indians to dine with him 
at the Hoffman House, where they had a regular a la carte 
dinner. The first course consisted of blue points on the half- 
shell, and one of the Indians, who had imbibed enough civil- 
ization to recognize the merits of tomato catsup, reached for 
the sauce, which happened to be Tabasco sauce, 
and liberally sprinkled his with the 
then he ate the oysters and in spite of the painful sensation 
maintained that stoicism peculiar to the aboriginal, but he 
could not stop the course of nature and while he spake never 
a word the tears ran down his cheeks. The second Indian 
noticed this fact and said to him: “Wild Horse, why art thou 
so sad?” “I am thinking of my son Gray Wolf, who lost his 
life in battle,” he replied. The second Indian seemed satis- 
fied with this explanation and proceeded to help himself to 
the Tobasco sauce also, and tears likewise flowed down his 
cheeks. “Why do you. weep?” asked Wild Horse and the 


oysters same ; 


second Indian said, “I weep because you did not lose your life 
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Association 


in the same battle that caused your son’s death.” I have 
no such feeling as this against Seeretary Corey, but wish 
someone else had been called upon to make the opening 
address. 
lam proud of Indiana. Asarule you will find her people 
of this state dn the right side of public questions. J am proud 
of Indiana from an intellectual standpoint; her collegés and 
her writers have given her a wide-extended fame. I am 
proud of Indiana as a state of great enterprises, and I am 
proud of Indiana on account of the Retail Hardware Dealers’ 
Association. In welcoming you here to-day I hope you will 
all feel the greatness of our state. I wish to say that the 
greatest service we can render our State Association does not 
lie in bringing in new members but whenever there is a’ sin- 
gle case of the manufacturer or jobber trespassing upon any 
of our rights in your territory, do not pass it over. Make it 
an issue. If we all did this, each man would be a power and 
a force and would make the association one of the greatest 
if not the greatest in the country. I can think of frequent in- 
stances of this character which we have passed over in our 
own territory. If we allow these things to go on there will 
soon be disintegration. If we carry away this one idea from 
this meeting it will be more than we have ever done before. 
“Gentlemen, I welcome you to this session.” 
The President then appointed the following committees. 
Committee on Resolutions— 
A. N. Shidler, South Bend. 
J. C. Shanklin, Frankfort. 
Sharon E. Jones, Richmond 
Fred Ocher, Roann. 
Wm. A. Shipley, Lafayette. 
Committee on Auditing— 
J. W. Price, Marion. 
W. M. Hunter, Versailles. 
O. E. Lang, Mishawaka. 
Albert De Prees, Shelbyville. 
Committee on Question Box— 
W. L. Hubbard, Scottsburg. 
T. M. Lane, Cloverdale. 
E. C. Minus, Hammond. 
Wm. Kinderman, Booneville. 
Committee on Nominations— 
C. B. Frame, North Manchester. 
Chas. Boonshot. Petersburg. 
H. T. Trueblood, Washington. 
Sidney P. Johnston, Chicago, compiler of the Manual 
of Business, and editor of Tat AMERICAN ARTISAN, then read 
the following paper on 


EVOLUTION OF THE ASSOCIATION IDEA. 





CATALOGUE HOUSE HOT AIR. 


I wish to thank vou for the high honor vouchsafed your 
humble servant, in allowing mea place on your programme, 
and beg to assure you that itis highly appreciated. 

In this address, I will’endeavor to present a few points 
on the growth and possibilities of the association movement. 
This will be a plain talk and all hot air will be eliminated, 
for the reason that I do not handle that line of goods—if I 
did the intensity of catalogue house competition would put 
me out of business in less than 24 hours. 

For instance, in taking up the catalogue of one of the 
Chicago mail order houses, I read that “it is the policy of 
our house to supply the consumer only such goods as we can 
save him money on; goods that can be delivered at your door 
anywhere in the United States for much less than they can 
be procured from your dealer at home, and in the entire line 
illustrated in this catalogue, there is not an item but what 
will admit of a saving of at least 15 per cent and from that 
to 75 per cent, to say nothing of the fact that our goods are 
as a rule of a higher grade than those carried by the average 











storekeeper, and we earnestly believe a careful comparison 
will convince you that we can furnish you more and better 
goods for your dollar than you can obtain from any other 
establishment in the United States.” 

The members of the Indiana Retail Hardware Dealers’ 
Association and the other State associations are making an 
aggressive warfare against catalogue houses, and with each 
succeeding year their battle is becoming more and more suc- 
It must, however, be confessed that these catalogue 
mem are unexcelled as dishers-out of the finest hot air on the 
market, and their efforts in this line are so brilliant that any 
competition therewith on the part of humble essayists is out 
of the question. Hence, I will confine myself strictly to plain, 
unvarnished facts. 


cessful. 


THE SECRET OF SUCCESS. 

The Secret of Success lies in the knowledge of one’s 
limitations, or, to put it in another way, to succeed one must 
know what he can do, and do it. He must also know what 
he cannot do; and not attempt to do it. In the pioneer days 
of every state, individualism was everything. To use a par- 
donable anachronism, it made no difference to the Indiana 
minister of 1800 whether the lasting machine operatives in 
the Lynn, Mass., shoe factories were on a strike or not, as 
the good dominie made his own shoes. 

With the influx of population different lines of commer- 
cial endeavor become more and more highly specialized and 
in the last two decades we have witnessed a marvelous im- 
petus along organization lines. Labor unions are showing a 
marvelous and constant growth. Manufacturers in almost all 
lines have formed trusts or else gentlemen’s agreements, and 
in mercantile lines a number of state organizations have been 


started. 
GOOD COURAGE AND POOR JUDGMENT. 


It is my belief that the reason the various state hardware 
assoeiations do not embrace every dealer who is eligible to 
membership is that the association idea in its full significance 
is not understood by all the trade. There are certain things 





President E. M. Bush, Evansville. 


which a man in the retail hardware business can do by his 
individual effort to secure success. There are many other 
things which he as an isolated dealer cannot do. To speak 
frankly, when I see an isolated hardware dealer in a small 
town hurling defiances at the gigantic catalogue houses in 
Chicago with one arm, while with his other hand he is 
writing ‘sarcastic letters to the heavily capitalized jobbing 
houses who have made illegitimate encroachments on his 
territory, I am more or less reminded of the man whose pug- 
nacious goat charged on a passing railroad train, and as the 
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business to secure money enough to bring up a family re- 
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owner of the goat a few minutes later picked up a choice 
piece of goat tenderloin some rods down the track, he re- 
marked sadly, “You certainly had courage, but damn your 
judgment.” 

It is much such a figure as this that the isolated dealer 
cuts in his futile battles against an overwhelming commercial 
force. The time and money which he spends in berating 
jobbers and catalogue houses or individually taking up his 





Secretary M. L. Corey, Argos. 


grievances with them is largely wasted effort, as this class of 
work is codperative and associational rather than individual. 
AN UNDERLYING PRINCIPLE, 

The recognition of this principle by a number of progres- 
sive dealers underlies the formation of this and every similar 
association. This weakness of the individual dealer and the 
necessity for codperation in order to meet one million dollar 
concerns on a basis somewhat approximating equality is by 
no means the only one of value to the trade in united effort. 

AN INESTIMABLE BENEFIT. 

Correlative with this idea of the association, that of a 
meeting of hardware dealers with others in the same line 
The hardware man in his 
The minister, the 


cf work is an inestimable benefit. 
own town meets those in all walks of life. 
milkman’s wife, the lawyer and the farmer all come to his 
store in the way of business. In social intercourse, in politics, 
in the lodge and in the church, the up-to-date hardware dealer 
rubs elbows with a large number of people in his community. 
He is apt, however, to lose sight of the fact that owing to his 
being in the business he possesses a larger knowledge of the 
hardware business than any of those people with whom he 
comes in contact. This constant commercial association with 
people who have an inferior knowledge of your business, and 
no association whatsoever with people who have an equal or 
superior knowledge, must in time lead to business rustiness, 
and place even the brightest men slightly out of date, unless 
they freshen their commercial knowledge by attendance at 
the meetings of the character of this one. 
THE ASSOCIATION IDEA APPLIED TO LOCAL 
Let us apply this association idea to local work. What 
are you gentlemen in business for anyway? What are your 
ideals of life? Should I-put this question to you, the majority 
of you would, I have no doubt, answer me they were in the 


WORK, 
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spectably, take their part in the life of their community, of 
their state, and of their country and lay by enough money so 
they could retire and take it easy in their old age. In other 
words, they are toiling now in order that at some future period 
they may have absolute mastery of their time; for retirement 
on a competency means nothing less than absolute mastery 
of your own time and the right to do what you please. That, 
in fact, is all that any of us can strive for in this world. 
NEEDLESS WORK. 

The force of competition forces dealers to work far into 
the night, in order that their competitors may not have un- 
disputed the few crumbs of 9 o'clock p. m. business. There 
are many towns where the application of the association idea 
would transform merchants from weary drudges and would 
give them an opportunity to enjoy life and improve their 
minds. Suppose the five hardware dealers in a given town 
make an agreement to close at 6 p. m. All are benefited. 
All gain that most valuable of all things, namely, time, and 
it is questionable if any one of these dealers by cutting 24 
hours or so of his working time every week loses $1.00 of 
money. 

CO-OPERATIVE BUYING, 

Another phase of this association idea, which is already 
in operation in the cities of Chicago and Philadelphia, and 
whose careful consideration is worthy the attention of all 
hardware associations, is that of coéperative buying. Theo- 
retically it is the only way for the retailer to do business, 
as the jobber is after all only a convenience. His trade is 
as much that of a money lender as a distributive factor. In 
other words, it is largely the retailer’s desire to buy on credit 
that has given the jobber the present commanding position in 
the trade; and the retailer by reorganizing his business and 
placing it on a cash basis, wil! be in a position to purchase 
in conjunction with others of his fellow dealers who are 


similarly situated. I am not putting my fingers in any Indiana 





W. P. Lewis, New Albany, Member of Executive Committee. 


hardware pie, but I will say, however, that there is certainly 
a possibility of dealers of this state buying cheaper through 
some such scheme as this, and if it is tried successfully it 
must be through the agency of association. 

MUTUAL INSURANCE. 

The institution the past week of two State insurance 
associations, making five in all, shows one form of codpera- 
tive effort which will save the hardware dealers in the states 
where it is adopted many times the cost of their membership 
in their respective associations. This formation of insurance 





associations, in my opinion, marks an epoch in the hardware 
association movement. If for nothing else, it is a good thing 
because it gives the various associations a certain stability, 
and by cementing dealers to each other insures the perpetuity 
of these organizations. This movement will result in largely 
increasing the membership of the various associations, I have 
no doubt. 
THE BEST BARGAIN IS OFFERED IN ASSOCIATION MEMBERSHIP. 
When one considers the work that is done by a State 
hardware association, not only in the actual adjustment of 
trade evils, but in its prevention of the predatory tactics of 
manufacturers and jobbers, it seems strange that every retail 





Second Vice-President W. P. Shipley, Lafayette. 


hardware man in the West should not avail himself of mem- 
bership at the comparatively low price at which it is offered. 

Then, there is the National which 
multiplies the force of each State association. As in the case 
of a State association, the tangible value of this great union 
of hardware men, embracing dealers located from the Atlantic 
to the Rockies, has been great, but the work they have done 


too, association, 


in preventing depredations on the legitimate trade of every 
retailer has been vastly greater, and it seems a ridiculous ques- 
tion to ask whether this grand work is not worth $1.00 per 
year to the individual hardware dealers, and yet not half the 
hardware men in this state are paying their annual $1.00 to 
help this cause. 

NEED OF TRADE EDUCATION. 

These dealers who are outside of the association need to 
be educated regarding the Association idea. That is, 
as I stated before, that there are certain things each man can 
must do 


to learn, 


do as an individual, and, if he wishes to succeed, he 
them, and then there are other things which he cannot do as 
an individual, and he is certainly wasting his time when he 
attempts to do them problems 
which, owing to their nature, are almost sheer impossibilities 
for an individual to solve, are easily worked out by codpera- 
tive endeavor. Every dealer present should impress on his 
fellow hardware dealers, who have not yet taken advantage 
of the opportunities offered by this association, the fact 
that success in the hardware business (to-day) can only be 
achieved by a judicious combination of individual work along 
certain lines of business endeavor and by enthusiastic codper- 
ative work on other lines of business endeavor. Gentlemen, 
I thank you. 


Moreover, those business 








President W. P. Lewis then made a number of announce- 
ments to the convention, calling attention to the smoker, 
which was to be held in the dining room of the Denniston 
Hotel between nine and eleven p. m. Tuesday night; the ban- 
quet which is to be held at the Columbia Club at 9 p. m. 
Wednesday night, at which speeches would be made by the 
Governor, Lieut. Governor, President D. M. Parry of the 
National Association of Manufacturers, and the Hon. John L. 
Griffiths. 

He stated that blue badges had been provided for all 
the members of the association and white badges for repre- 





J. 8. Fulton, Portland, Delegate National Association. 


sentatives of business houses, continuing: “I make a personal 
request that those without programs will secure them of the 
secretary and study them to find out when the meetings of 
the association occur, and make it a point to be present. The 
traveling men enliven the meetings of the association and we 
are always interested in having them with us, but they should 
not try to decoy members away or to hold them during the 
session of the convention. We are here for business and do 
not want such things to conflict.” 

F. B. Fowler, secretary of the Indiana Lumbermen’s 
Mutual Insurance Company, then read the following paper on 


MUTUAL FIRE INSURANCE. 

DEFINITION OF INSURANCE. 

Insurance is a contract whereby one party, in consider- 
ation of a stipulated consideration, undertakes to pay a given 
sum upon the occurrence of a certain contingency. Where 
this contingency is the destruction of property by fire it is 
called fire insurance, and when a persons are 
banded together for the purpose of sharing in the payment of 
losses by destruction of property, it is called mutual fire in- 
surance, 


number of 


INSURANCE IS MUTUAL. 

All insurance is mutual to the extent that each policy 
holder must pay his share of the losses, but in stock com- 
panies the mutuality ceases when the profits are divided. 
There is a widely prevailing notion that the capital stock of 
companies doing business on the stock plan is available for 
the payment of losses and expenses of the company, but this 
is a mistaken notion, for if one dollar of the capital is thus 
used the stock of the company is impaired, and it cannot con- 
tinue business unless this is made good, Only when a com- 
pany is insolvent or is going out of business can it use any 
part of this capital for the payment of its losses. When a 
company is organized the amount of stock provided for by 
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law ($200,0c0 in this state) is subscribed and a certain per- 
centage paid, and after receiving a charter the company is 


ready for business. An amount of premium is charged each 
policy holder which, according to the past experience of un- 
derwriters, will pay his share of all losses and expenses and 
leave a margin for a dividend to the stockholders, with a 
sufficient allowance in addition for the payment of extraor- 
dinary losses and to put something in a surplus fund for 
If the rates are too low they are increased until 
If they are too high they are reduced, 
In no case is any 


future use. 
they are high enough. 
if the outside pressure becomes too great. 
part of the capital stock used. 
AN EXPLANATION OF FIRE INSURANCE PRINCIPLES. 

In this connection I quote the following from the report of 
a committee appointed in 1899 by the executive committee of 
the National Board of Fire Underwriters to prepare an ex- 
planation of the principles and methods of fire insurance, of 
which committee Mr. F. C. Moore, president of the Con- 
tinental Fire Insurance Company of New York, was chair- 
man. The committee was trying to show that an adequate 
rate is necessary for the security of policy holders, and they 
say, “If it is too high, the property owner will be called upon 
to pay an excessive rate of prernium; if it is too low, the com- 
pany will lose money; and as capital is simply an incident 
of security, grossly inadequate if the premium should prove 
for the risk run, the property owner would not 
indemnity he is paying for. The total capital of 
all the fire insurance.companies, domestic and foreign, report- 
ing to the New York Insurance Department at the close of 
1898, was less than ninety millions ($89,476,981), while the 
amount of premiums held by them for their insurance in 
force was one hundred and two millions of dollars ($102,- 


insufficient 
secure the 





Sharon E. Jones, Richmond, Ex-Member Executive Committee. 


872,081), whereas the losses paid for the single year named 
were seventy-one millions ($71,781,247), a sum, it will be ob- 
served, which was nearly seven-eighths of a total capital of 
all the companies engaged in the business.” You will notice 
that it is admitted that the capital is grossly inadequate to 
pay losses. So I say there is mutuality to the extent that 
policy holders pay their own losses, but their is no mutuality 
when it comes to dividing the profits. 
EACH POLICY HOLDER ASSUMES A CONTINGENT LIABILITY. 
In a mutual company a certain number of persons come 
together and agree, in some manner provided by law, that 
they will each pay their proper proportion of any losses which 
may be incurred by any party to the agreement, and in ad- 
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dition will pay their part of all necessary expenses. In order 
that all losses and expenses may be paid promptly, and to 
avoid making a collection every time a loss occurs, each mem- 
ber pays a certain sum into the treasury at stated intervals, 
this amount being based on the hazard and the sum for which 
he is insured, and at certain periods an accounting is made 
and if too much money has been collected the overpayment 
is returned, either as a cash payment or as a credit on fu- 
ture In addition to this, when 
ten each policy holder assumes a contingent liability in the 
manner provided by law, which, together with the liability 
assumed by every other member, becomes the capital of the 


payments. insurance is writ- 


company and takes the place of the capital stock in stock com- 
panies. In Indiana this contingent liability is evidenced by 
a premium note which represents the extreme liability of 
the member. Thus, under this plan, if all are rated on the 
same basis, each member pays only his equitable share of the 
losse§ and also shares in any saving which is made. 

FEAR. 

There is objection in some quarters to insuring in a mu- 
tual company because of the fear that the indemnity is not 
sure. I have endeavored to show that companies, 
which most all think are safe, do not depend on the capital 
stock for the paymefit of losses and expenses, and if they 
can make these payments from the premium receipts why can 
No mutual company 
which desires to do a conservative business will fail to lay 
aside a small amount at its earliest opportunity to take care 
of any possible heavy loss, and if it has not yet done so, the 
loss by fire is secured by the contingent liability of the mem- 
bers, on which, however, there is little probability of a call, 


4 CAUSELESS 


stock 


not a mutual company do so as well? 


as a carefully managed company can be operated at one-half 





H. G. Cormick, President National Retail Hardware Dealers’ 
Association. 


the expense of a stock company and a saving of 20 per cent 
is an item worth considering. 
ADVANTAGES OF A MUTUAL INSURANCE COMPANY. 

Among the advantages of a mutual company insuring one 
class of risks in a limited territory are the saving of expense 
by doing business direct with the assured and doing away 
with all commissions; the thorough knowledge which the 
company may have of the physical and moral hazard of all 
risks and the satisfaction to the assured from having an ad- 
justment in case of loss made by one who has a thorough 
knowledge of the business, and who is interested in making 
an adjustment fair both to the company and the member. 
Then there is the satisfaction ta the assured of knowing that 


he is getting his insurance at cost. Most every one is willing 
to pay what it is actually worth to carry his insurance, and 
if he knows that he is not being called on to pay the losses 
of some one who has a more hazardous risk and who is not 
properly charged for it, he is usually satisfied. 

ORGANIZATION OF LUMBERMEN’S INSURANCE COMPANY. 

I have been asked to say something in regard to the or- 
ganization and experience of the Indiana Lumbermen’s Mu- 
tual Insurance Company, of which I have the honor to be 
secretary, and in that connection to speak of the require- 
ments for the organization of similar companies in this state. 





Ww. P. 


Bogardus, President Ohio Hardware Association. 


\bout seven or eight years ago the question whether a sav- 
ing could not be made in lumber and wood 
working risks was agitated in the Retail Lumber Dealers’ As- 
ociation of Indiana, of which association I was at that time 
secretary, and and otherwise the 
members .of this association were asked to give their in- 
surance experience, and to state whether they would favor 
the organization of a mutual company with a view of saving 
The replies being in the main encourag- 
was decided to make the attempt, and a canvasser 
started out through the state for the purpose of procuring 
sufficient applications and premium notes to secure a charter. 
he general law provides that a charter shall be granted to a 
company which has not less than $100,000 in bona fide premium 
notes and $20,000 in cash. A number of persons who are 
greatly interested in having such a company formed sub- 
scribed to a guarantee fund to pay the expense of the so- 


ne 
hcitor. 


insurance on 


through correspondence 


money On insurance. 


ing, it 


NEW LAW WAS PASSED. 

After a canvass of nearly a year and the expenditure of 
considerable money it became evident that it was practically 
impossible to secure a charter under this law, and we there- 
fore secured the passage of a law which permits the grant- 
ing of a charter to persons engaged in the same class of 
manufacture, trade or business, when applications for in- 
surance of not less than one hundred persons shall be se- 
cured, with bona fide premium notes of not less than $50,000, 
on which $10,000 in cash shall have been paid. As we had 
already nearly the required amount of premium notes we re- 
ceived a charter and began issuing policies on April 1st, 1897. 

FOUGHT BY THE BOARD COMPANIES. 

We had been in business a little more than a year when 
we were approached by a representative of the Union, the of- 
ficial rating bureau of the “Board” companies, with a prop- 
osition that if we would retire from business a reduction of 

















thirty-three and one-third per cent would be allowed on retail 
lumber yards, and this rate would be guaranteed for five 
years. We were told that it was supposed that our object 
in the organization of our company was to get lower rates, 
and these being offered there would, of course, be no further 
use for our company. We had labored too long and hard 
to give up so easily and decided to continue in business. 
The Union then began an aggressive campaign against us 
by cutting the rates, in many instances reducing them to one- 
half the former price, and these rates were continued in 
force until about a year ago, since which time they have been 





F. B.Fowler, Indianapolis, Reader of Paper on Mutual Insurance. 


advanced somewhat, but are not yet as high as when we be- 
gan business. It was and is our plan to write our business 
on the basis of the established rate and to make the saving 
to our members in the way of dividends, and it can be read- 
ily seen that our income was very considerably reduced by 
this move, but we have continued in business, paid all our 
losses promptly and have allowed a dividend of 20 per cent 
each year except one, when the dividend was 10 per cent. 
We hope and expect that with our increasing volume of busi- 
ness, giving us a better average and enabling us to do busi- 
ness on a less percentage of income, we shall be able to in- 
crease this dividend in the near future. 
RATES ON HARDWARE HIGHER THAN ON LUMBER. 

I do not know enough about the rates paid on hardware 
stores to say whether or not too much is charged for insur- 
ance, but a case which came to my notice recently would in- 
dicate that they are higher than on lumber at present rates. 
In talking with a lumberman in regard to his insurance I 
found that he was paying a I per cent premium on his frame 
lumber shed and contents and on his two-story brick hard- 
ware store about twenty-five feet distance he was paying a 
rate of 1% per cent. I do not believe that hardware is as 
hazardous as lumber and am very sure that the brick store 
room is a better risk than the frame lumber shed, which at 
the time of the organization of our company would have 
rated as high as 1% per cent and probably more. 

MEMBERS SHOULD BE PROMPT. 

If it is decided to organize a mutual company among the 
hardware dealers, you, the members of this association, can 
be of very material assistance to those having the matter 
in charge if you will offer at once as large an amount of in- 
surance as you have to place or as will be expected. Do not 
wait until some one calls on you and urges the matter, as 
this costs both time and money, and these are both valuable 
at this time. Do not ask that this insurance be taken at a 
less rate than you would pay stock companies. Give the new 
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company a fair start and depend on its dividends for your 


Give all the help possible by talking of the matter 
Your assistance 


saving. 
with your neighbor in the same business. 
will be needed-and will be much appreciated. 


OFFICERS SHOULD PUSH THE MATTER. 


To those who are selected to take charge, I would say 
this: When a beginning is made see that the work is pushed 
to a speedy conclusion. If allowed to drag, applicants will 
become discouraged and the minds of some will be changed, 
conditions will change in some places and probably the work 
will have to be done over. When your company is organized 
push it and get as many good risks as possible. A large 
business will give you a better average on your losses, and it 
costs less proportionately to manage a large business than a 
small one. Insist on getting the full tariff rate on all business, 
as it is more satisfactory to policy holders to get a good divi- 
dend than to get a slight reduction in rate. Make this rule 
apply to all policy holders, as unless this is done in all cases 
they are not on the same basis and mutuality ceases. 

A good company, carefully and conservatively managed, 
will undoubtedly save you much money, not only in the divi- 
dends returned but in the effect it will have on the rates of 
stock companies. 

At the conclusion of Mr. Fowler’s address, Secretary M. 
L. Corey of Argos, asked Mr. Fowler what amount of insur- 
ance is it necessary for a mutual company to write in In- 
diana ? 

F. B. Fowler replied: “In Indiana it is necessary in form- 
ing an insurance company to have the application of 100 peo- 
ple and have premium notes of not less than $50,000, of which 
$10,000 is in cash.” 

In further explaining the methods of insurance employed 
by the Indiana Lumbermen’s Mutual Insurance Company Mr. 
Fowler said: “We issue policies for five years and collect an- 





Sidney P. Johnston, Editor The American Artisan, Reader of 
Paper on Evolution of the Association Idea. 


nually. Suppose a man has a policy of $2,000 and pays 2 per 
cent thereon, his payment would be $40 cash each year for 
five years. The first year he would pay the $40 cash, and 
there would be contingent liabilities of $160; this would be 
reduced year by year. Lumbermen’s Mutual Insurance so- 
cieties in other states do business differently on account of dif- 
ferent state laws.” 

In response to the query of a member Mr. Fowler stated 
that the policy expired at the end of five years and would have 
to be renewed. 

He advocated the creation of a surplus fund laid by in 
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years when there were light demands on the company as a 
preparation for the years in which the demand was heavy. 


1 


He stated that he was not in favor of the association taking 


preferring rather a number of smaller ones in 
different took 
Che limit of insurance which a man can carry in the Indiana 
Mutual How- 


ever, under special circumstances where conditions are such 


1 
riskKS 


large 


which the members insurance up to the limit. 


iLumbermen’s Insurance Company is $3,000. 


that at most the association will only be called on to pay 


small damage $3,500 to $4,000 is carried, but these are 1so0- 


lated cases, the exceptions which prove the rule 


In response to the query, Mr. Fowler stated that the 


} 


Lumbermen’s Association had 500 members in all. This asso- 


ciation wrote some insurance outside of Indiana, but such in- 


surance was sent them by other Mutual Lumbermen Insur- 
nce associations whose limit prevented their carrying all the 
insurance the parties in question desired and the Indiana As 
sociation was asked to shoulder the surplus 

In response t query, Mr. Fowler stated that his asso 
ciation saved its members 20 per cent as compared with the 
iid line rat It also effected a far more important saving 
indirectly, as since its organization the old-line rates had been 
materially reduced 

In response to other questions, Mr. Fowler explained that 
where the Indiana Lumbermen’s Mutual Insurance Company 
iad to adjust sses Outside of the state, they received the 
issistance of the other companies to whose solicitation they 
took the outside insurance in question. 

The losses of the Lumbermen’s Association were pretty 
well scattered over the state While they had more losses 


Indiana than in southern Indiana, they also had 


in northern 


more business in section. 


In regard to the question of moral hazard the Lumber 


men’s Association had suffered no 


President W. P said: “J 


men are 


1oOsses 


Lewis believe most of thi 


straight.” 


retail hardware 





Jd. C. Shanklin, Frankfort, Ex-Member Executive Committee. 


F. B 


ilways worth money, whereas millinery and similar goods go 


Fowler said: “Lumber does not deteriorate. It is 
out of style 

J. S. Fulton, Portland, said: ““Hardware is the safest risk 
in the retail line and we pay the same as dry goods stores, 
millinery establishments, etc.” 
The question of a new insurance law which might shortly 


in the Indiana legislature was brought up. 
lhe purpose of this proposed law which was being fought by 
present 


be brought up 


the insurance companies was to do away with the 
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method of having rates made by an Insurance Board in Cii- 
cago, or rather have the rates made by Indiana inspectors ap- 
proved by such board, and to substitute for them boards com- 
posed of local agents, so the complaints the policy-holders 
make regarding rates can be adjusted by local men. 

Secretary M. L. Corey of Argos, then asked how many 
members of the association were securing insurance at less 
than the board rate and four or five raised their hands in re- 
sponse to the question. 


the question as to how dealers 


In response to 


many 





A. H. Burkert, Gosport, Ex-Member Executive Committee. 


id their business insured for less than a dollar, there was 


only one response. There were eight or ten responses to the 
request for dealers who paid a rate of from one dollar to a 


dollar and a quarter 
he request of those who paid from $1.25 to $1.50 and $1.50 


Large numbers of dealers responded to 
to $1.75, respectively. There were some fifteen dealers who 
paid between $1.75 and $2.00, and eight who paid over $2.00 
insurance. 

J. S. Fulton, Portland, said: 
hat there is a great inequality in the rate of insurance charged 


“This meeting has shown 
in this state. ‘There is one man who raised his hand in the 
$1.25 class who lives in a town that has been burnt out twice. 


Now I live in a town where there is a good fire department, 


water works and where there has never been a fire, and I 
ive to pay $1 87! _ 
A member then told the following story: “For some 


years past I was paying a rate of $1.55; last spring I remod- 


ele d my 


building and the board rate was advanced to $1.95 
We then put in fire-doors with spring, zincs u 


osed the sky-light shafts, and by so do- 


mn my place 
der the stoves and cl 
ing reduced our rate to $1.35. “These precautions against fire 
cost us $200 and we saved twice that much in the reduction 
of our insurance.” 

A member suggested that a committee be appointed to 
find out how many dealers would consider the subject of mu- 
tual insurance and what amount of this insurance they would 
take. 

President W. P. Lewis said that he had been told by the 
secretary of a mutual company that the note-plan scheme is a 
bad Dealers make no bones about paying board pre- 
miums but hesitate giving notes for five times the 
amount of the premium. The Northwestern Lumbermen’s 
Mutual Insurance Company, which is one of the most suc- 
cessful ones, is not a note company. 

Is it best for Indiana to organize a Mutual Insurance 
Company or should the dealers in this state work for a mu 


one. 


about 











tual insurance society inaugurated under the auspices of the 
Retail Hardware Dealers’ Association? 
A National Insurance Association could organize in any 


State. 

Another advantage of the National Assdciation is that 
some states which are too small to organize successfully could 
find a haven with a national association, and I believe that a 
national mutual insurance company might become very pow- 
Personally I feel that the strongest move we can make 
is for a National Mutual Association. 


erful. 





Irving A. Sibley, So. Bend, Ex-Member Executive Committee. 


J. S. Fulton, Portland, said: “I concur in President Lewis’ 


views of a national association. There is however plenty of 
room for a national association and a state association also 
Some people carry $20,000 insurance and the national would 
not care to carry more than $5,coo insurance on one busi 
hess. 

The queries on the subject showed that during the past 


year not a single member present had suffered any fire loss, 


and during the past two years not a solitary member had suf 


fered such loss. Moreover a majority of those present had 
loss whatsoever from fire. 


“T paid $1.38 insur 


never suffered any 


\ member took the floor and said: 


ance on my hardware building.. This building was built of 
brick with a stone foundation and was located on the corner 
Next to it was a shoe store whose proprietor was very careful 


This hard 
his lumber was 


in observing proper precautions against fire. 


ware dealer was also in the lumber business; 


stored in a frame building ; on two sides there were livery sta 


bles, on the third an electric light plant and on the fourth a 


number of colored shanties—i. e., I don’t mean the shanties 


colored, but the people who lived in them were. In 
these handicaps this hardware man pro- 


curcd a rate of 85 cents on his lumber yard. 


were 
spite of adjacent 

On motion the thanks of the convention were expressed 
to I. B. Fowler for the time and information he had given 
to the association 

ie 

“T have here a letter which is typical of many which I 
It is written from the firm 
of J. J. Riley, of Goshen, and says: ‘Whatever you do at the 
convention don’t drop the insurance question. Call on us for 
$3,000 worth of insurance or the limit, which your organiza- 
strong sentiment for insurance 
There is only one plan we can adopt 


Corey of Argos then addressed the convention: 


have received for some time past. 


tion permits.’ There is a 
throughout the state. 


in Indiana whereby we can secure a solid association, and 
that is what I know the business men I see before me desire. 
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In order to secure a charter we need first one hundred risks; 
second, $50,000 in notes; third, $10,000 casH. If you want an 
insurance company in this state you must step in and move 
it along. The Ohio Hardware Dealers’ Mutual Fire Insur- 
ance Association started with 500 policy-holders and a few 
days ago the secretary wrote me that by the time of their 
annual meeting, which will be held next week, they will have 
a thousand policy-holders. I was at Des Moines last week 
at the meeting of Iowa Retail Hardware Association, and they 
organized an insurance company on the assessment plan. If 
a fire occurs they make an assessment, and keep on making as 
sessments with each succeeding fire. 

The Minnesota Retail Hardware Dealers’ Fire Insurance 
Company is an acknowledged success as it writes insurance 
in eighteen different 
phenomenal for the 
through fires was only $106. 


states; in fact, its growth has been 


year 1902 up to October Ist, its loss 


The Minnesota Retail Hardware 
United States, 
Any one taking insurance 


Dealers’ Association is the strongest in the 


with over 500 paid-up members. 
in this association must be a hardware dealer in good stand 
ing in his state association. If we adopt an insurance in this 
association, it will hold the association together.” 

W. H. Weed of Vincennes said: “There is a German in- 


surance company in our town who to-day declare dividends 


to the policy-holders and the latter pay nothing for their 


insurance. Another insurance company was recently organ 


ized there on the premium-note plan and had no trouble 


in getting premiums for insurance. Ten thousand dollars in 
insurance on any business block is the limit, while out in the 
residence district it varies according to circumstances. In 
surance in this company costs me $4 per thousand, whereas 
I have to pay over $19 to the regular company.” 


President W. P 


ance feature of the Minnesota Association has developed mem 


Lewis, New Albany, said: “The insur 


bership for that association and they are able to pay a secre- 


tary a good salary. If this insurance business was good for 


the Minnesota Association, why not for the National Asso 


ciation? We will never be forceful in influencing manufactur 





W. H. Weed, Vincennes, Ex-Member Executive Committee. 


ers and jobbers until we have some such bond as national 
insurance.” 

A. H. Burkert of Gosport asked “Would a National R« 
tail Hardware Dealers’ Mutual Fire Insurance Association be 
allowed to do business in the state of Indiana?” 

President W. P. Lewis said: “I had a talk recently with 
the secretary of state and he said that if such an association 
was formed there was no reason why it could not do busi- 
ness in the state of Indiana, subject to the following re- 
strictions: First, they could not solicit business in Indiana; 
second, it could not adjust losses in Indiana. These rules 
apply to all mutual insurance companies. 
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President Lewis then appointed the following committee 


on insurance: 

A. N. Shidler, South Bend. 

C. F. Boonshat, Petersburg. 

E. M. Bush, Evansville. 

W. A. Shipley, Lafayette. 

r. J. Lindlay, Jeffersonville. 

The meeting then adjourned at 4:35 p. m. 

he following dealers were among those present at the 
Tuesday afternoon session. The Wednesday morning session, 
however, showed a large influx of visitors, swelling the at- 
tendance to over 200: 

John V. Astley, Astley & Hess, Plymouth. 

John M. Amstutz, Baumgartner Bros. & Co., Berne. 

G E. 

W.E 

W. Baumgartner, Baumgartner Bros 

tomeman & Son, Elkhart. 


Jaske, Kewanna. 
Linton. 
& Co., 


Baughman, Baughman Bros., 


Berne. 


C. A. Boonshat, Shawhan, Boonshat & Co., Petersburg. 
F. H. Bowen, Roachdale. 
W. H. Brugger, South Bend 


A. H. Burkert, Gosport. 

E. M. Bush, E. M. Bush Hdw 
W. E. Campbell, Hartford City 
J. G. Cannon, Cannon Kewanna 

A. B. Cawley, Cawley & Cawley, Kendallville 


Carnwell & Spencer, Montezuma. 


Co., Evansville. 


sri = 


M. L. Corey, Argos 

A. J. Cottle, Cottle Hdw. Co., Hartsville. 

Ira F. Crail, Tipton Hardware Co., Tipton. 

Albert DePrees, J. G. DePrees & Co., Shelbyville. 

O. G. Derry, Secy. S. L. Fenner Hdw. Co., Terre Haute. 
W. W. Dowden & Co., Lizton. 

H. C. Eggleston, O. E. Lang & Co., Mishawaka. 


C. A. Ellis, with Risinger & Ellis, Carlisle. 

Fields, Hayes & Merrick, Waynetown. 
Harris Fitch, Lawrenceburg. 

C. B. Frame, D. Frame & Son, North Manchester. 
J. C. Fulten, Portland. 

Jas. Fulton, Brammur Hdw. Co., Alexandria 

P. M. Gable, Gable Hdw. Co., Hartford City. 

J. P. Gaddis, Dinwiddie & Gaddis, Frankfort. 

J. T. Gardner, Cravens & Gardner, Scottsburg. 
John B. Gohmann, 220 Virginia Ave., Indianapolis. 
E. T. Gough, Gough & Snyder, Farmland. 

Harmon Hall, Indianapolis. 

Chas. E. Hall, Harmon & Hall, Indianapolis. 

L. H. Hawkins Hawkins & Hawkins, Otterben. 
Hess & Hess, Hardware, Dana. 


Thomas J. Fields, 


A. I. Hiatt, A. I. Hiatt & Co., Lynn. 
C. F. Hiatt, A. I. Hiatt & Co., Lynn. 
W. L. Hubbard, Scottsburg. 


W. M. Hunter, Versailles. 
L. L. Kinderman, with Wm 
Wm. Kinderman, Boonville. 
Al. Knecht, St. Leon. 

O. E. Lang, O. E. Lang & Co., Mishawaka. 
T. M. Layne, Cloverdale. 

Ellis Leatherman, Orleans Hdw. Co., Orleans. 
A. L. Lewis, The Orleans Hdw. Co., Orleans. 
W. P. Lewis, New Albany. 

T. J. Lindley, Jeffersonville. 

J. E. Lower, Arcadia Hdw. Co., 
M. Mayer, Jr., Covington 

Geo. H. Miller, Mulberry 

W. L. McKee, Milroy. 

E. L. Moore, Frietag Weinhardt & Co., 
Oscar U. Mutz, Edinburg. 

C. H. Neu, Bourbon. 

Geo. E. Nichol, with Nichol, Makepeace & Co.., Anderson. 
Thos. J. Nicol, Nicol, Makepeace & Co., Anderson. 

J. H. Nieman, Summerton 

J. C. Ordung, Hanna. 

J. F. Price, Price & Houser, No. Liberty 

J. W. Price, Price & Co., Marion. 

Frank H. Prunk, Indianapolis 

J. E. Quear, Tipton. 


Kinderman, Boonville. 


Arcadia. 


Terre Haute. 





E. E. Ranck, St. Paul Hdw. Co., St. Paul. 

John Rector, Dugger. 

Chas. T. Remmer, with A. B. Rogers, Warrington. 
H. L. Renner, Sandborn. 

J. G. Rimstrett, with Rimstrett Bros., Rockport. 
James J. Rimstrett, Rimstrett Bros., Rockport. 

Geo. P. Ross, of Ross & Brady, Walkerton. 

A. B. Rogers, Warrington. 

J. J. Romary, of Romary, Graylen & Co., Ft. Wayne 
B. G. Shanklin, with J. C. Shanklin, Frankfort. 

J. C. Shanklin, Frankfort. 

B. G. Shanklin, Frankfort. 

H. M. Sherwood, H. M. Sherwood & Son, Linton. 

L. B. Sherwood, Rep. Superior Mfg. Co., Indianapolis. 
A. N. Shidler, Shidler Bros., South Bend. 

Wm. A. Shipley, Howe & Shipley, Lafayette. 

T. B. Smiley, Smiley Bros., Matthews. 

W. H. Snyder, Gough & Snyder, Farmland. 

H. P. Spaeth, N. P. Spaeth & Co., Aurora. 

G. D. Stevens, Argos. 

H. R. Stoner, Rochester. 

A. D. Sumner, A. D. Sumner & Son, .Hillsboro. 

H. W. Taylor, Lynn, Hardware and Furniture. 

Milo J. Thomas, Corunna. 

Morell Tilson, of Smith & Tilson, Franklin. 

H. T. Trueblood, The M. J. Carnohan Co., Washington 
S. B. Tucker, of S. B. Tucker & Co., Cornwell. 

H. J. Walsman, Batesville. 

F. L. Wasmuth, with A. Wasmuth & Son, Roanoke. 


W. H. Weed, Vincennes. 

\. J. Weinhardt, with Frietag, Weinhardt & Co., Terre 
Haute. 

Geo. D. Weirfland, Hope. 


Jake Whistler, The Whistler Hdw. Co., Marion 
J. D. Bell, Betts & Williams, Upland. 
TUESDAY EVENING. 

Tuesday evening was devoted to a vaudeville and smoker 
The program was as follows: 

Overture, Montani’s Orchestra. 

rhe Plunger Quartette, with Popular Melodies. 

lhe Popular Comedian, Mr. Harry Porter, in Character 
Sketches. 

The Talented Musician, Mr 
Soloist 


Pasquale L. Montani, Flute 


he Brilliant Entertainer, Mr. Bert Feibleman, in Up- 
to-Date Selections. 

Che Electric Sparks, The Keeley Sisters, Nellie and Ha- 
zel, Premier Singers and Dancers. 

Che Plunger Quartette. 

Mr. Harry Porter, Impersonations. 

Overture, Montani’s Orchestra. 

Grand Prize Cake-Walk—Mr. Will Goodall, Miss Ro- 
setta Smith; Mr. John Goodall, Miss Mattie Goodall; Mr. 
Johnson; Mr. Will Hunt, Miss 


Rastus Jones, Miss Emma 
Zerelda 
Program under direction of Mr. Bert Feibleman. 
Accompanist, Mr. Nic Montani. 
WEDNESDAY MORNING 
(he Wednesday morning session was scheduled to meet 
minutes President 
He then read his annual 


Richardson. 


SESSION. 
at 10 a. m., but it was 15 later before 
Lewis called the meeting to order. 
address as follows: 


ADDRESS OF PRESIDENT LEWIS. 





COMMERCIAL MAGNITUDE OF PAST YEAR. 

It is with the greatest pleasure I greet you once more, 
and acknowledge the inspiration of this assembly. Another 
year, wonderful in its achievements, has filed its 
the archives of history. We are here to analyze the past, fore- 
cast the future and to add to our already abundant deter- 
mination, that not one jot or one tittle of the principles of 


record in 


this association shall pass until that condition arrives when 
without being 
Few of us realize comprehensively the commercial 
magnitude of the year just closed 


the lamb shall lie down with the lion and 


inside. 














THE CRIME OF INDIFFERENT MEMBERSHIP. 

The products of the mill, the mine, the factory and the 
field have exceeded all the past records of this vigorous 
land. The placing of this output has almost gorged the 
legitimate channels of distribution, so that under these cir- 
cumstances the temptation for reputable manufacturers and 
jobbers to trespass on retail territory has been less acute 
than formerly, but the leopard has not changed his spots; 
let 11s not be deceived; let us not be lulled into apathy; let us 
not :ommit the crime of “indifferent membership.” 


“My friend, have you heard of the town of Yawn, 
On the banks of the River Slow, 

Where blooms the Waitawhile flower fair, 

Where the Sometimeorother scents the air, 
And the soft Goeasys grow? 

It lies in the valley of Whatstheuse, 
In the province of Letherslide; 

That tired feeling is native there, 

It’s the home of the listless Idontcare, 
Where the Putitoffs abide. 

The Putitoffs smile when asked to enlist, 
And say they will do it to-morrow; 

And so they delay from day unto day, 

Till death cycles up and steals them away, 
And their families beg, steal or borrow.” 


BUSINESS MALARIA. 

This description indicates symptoms of business malaria. 
Tlis disease is confined chiefly to those who are not mem- 
bets of their state association. The remedy, however, is 
siniple and effective; namely, a change of climate and en- 
vironment. Let them seek the highlands of a state conven- 
tion; inhale the breezes of assembly discussion; receive the 
inspiration from contact with men of purpose and patriotism, 
join the state organization, accept the duties of committee 
work and of office. When on duty at place of business detect 
every act that indicates trespass of retailers’ rights. Make 
a record and report. Then shall the miasm of selfishness 
and lethatgy disappear, and all shall have a part in the great 
struggle for the recognition of those fundamentals on which 
state association and in which the very life of the 
retail hardware trade is involved. Analyzing the past year, 
it is plain that a great work has been done and that appre- 
ciable progress has been made. states have been 
added to the national association. 

A RAPID AND HEALTHY GROWTH. 

Sixteen stars now scintillate and twinkle on the flag of 
our Union. Our growth has not been rapid, but it has been 
healthy. We have not accomplished all things, but we have 
accomplished some things. The manufacturers and jobbers 
‘have not yet renounced the sin of covetousness, but they are 
thinking on this question. They have not ceased to aid and 
abet the mail order house, the department store or the racket 
shop, but there is evidence of some hesitation, and thus in 
reviewing the year we proceed logically to the question, “What 
of the future?” I repeat the question gravely, What of 
the future? Men of Indiana, there is but one answer, namely: 
close ranks and move straight forward, without apology and 
without obsequious ceremony. Let us announce distinctly 
the Monroe Doctrine of hardware distribution and declare 
that any manufacturer or jobber who seeks to acquire trade 
in the domain of the retail merchant commits an unfriendly 
act that will not be passed unchallenged. 

MEMBERSHIP. 

Our membership, numerically, has not changed much. 
Father Time has called some from these earthly activities. 
Some have entered other fields of trade; some have counted 
the annual fee too much, become delinquent and drop out, 
be it said to their shame; but many new ones have come 
to offset these losses, and there remains, therefore, a body 
of sturdy, intelligent and determined men with whom I am 
proud to be associated. To “intend strongly,” as Caesar said 
to Brutus, is the foundation of success; the backbone of life. 
This is the temper of the men who dwell in Indiana and 
who recognize that “great and overbearing injustice walks 
the earth and the people who are unable or unwilling to 


rests, 


Four new 
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strive for their rights will find small respect.” Inability and 
unwillingness has never been charged against Indiana. 
FOSTERING DEMORALIZATION. 

We reiterate to-day what we have declared before, that 
any manufacturer or jobber who sells direct to the consumer 
(except as specified in the Constitution) fosters an influence, 
the logical sequence of which for the retail dealer, is de- 
moralization, disintegration and extinction, but this condition 
even if existent, would not add to the happiness of either 
jobber or manufacturer, but would add rather to their woes. 
Last, therefore, they have additional troubles, let us remember 
that “eternal vigilance is the price of safety.” Let us re- 
member that eternal co-operation is the price of safety. Let 
us remember that eternal concentration in the national body 
is the price of safety, and having this in mind, let us organize 
every state as rapidly as possible, merge them into the Na- 
tional Association and having done this, let’s stand. 

NATIONAL SHOULD BE MAGNIFIED. 
My personal belief is strong that we should magnify the 


ASSOCIATION 
national association, that it should have the sinews of war, 
that it should have a free hand to issue the National Manual, 
and that there should be a national fire insurance company. 
Several states have organized state fire insurance companies. 
They will all do some business and on the basis of limiting 
the amount of a policy, they will be safe. But they cannot 
be anything but small companies. It may be argued that they 
stimulate the state growth; granted, but so would a national 
fire insurance company, and probably to a greater extent. 
The small state associations cannot successfully organize a 
state fire insurance company. They, therefore, should have 
a national fire insurance company to whiclt they can go and 
to which they can contribute all their moral support and 
Such a 


strong and powerful. It 


insurance patronage. company can be made great, 


birth 
would make 


would foster and hasten the 
of associations in states not now organized. It 
the office of national secretary great 
If mutual fire insurance is a good thing for a state asso- 
ciation, it is a good thing for the national association. If 


one of importance. 


it is successful in a state company, it would be more suc- 
cessful in a national company. I trust ere long a national 
company will be an accomplished fact. 
THE GARNISHEE LAW. 

The 
a bill which seeks to make twenty-five per cent of a man’s 
wages liable to levy for his debts. This bill, Senate bill Nos. 
76 and 77, should have the support of every member of this 
association and of the legislators, but some one will raise the 
When a young man enters West Point 


legislature, now in session, has for consideration 


cry of “oppression.” 
or Annapolis and is subjected to the discipline of those grand 
When a horse is taken from 
the plains of the Dakotas and is broken to harness, is that 


institutions, is that oppression? 


In the one case, a valuable man is given to the 
In the other, a valuable animal is offered for 


oppression ? 
body politic. 
service. In both cases there would have been far less value 
if both man and horse had been let alone, uninfluenced and 
wronged, with 
pressure is made to pay his debts. Therefore the bill seeks 
fiber of the and 


undisciplined. No man is who reasonable 


to strengthen the moral commonwealth 
should have unanimous support. 
INDIVIDUAL RESPONSIBILITY SHOULD BE RECOGNIZED. 

In closing, I shall not even suggest that each member 
bring another into membership, though this is desirable; but 
I do, herewith and now, urge upon every man that he recog- 
nize individual responsibility and his individual possibilities 
in this campaign. here knows the prnciples 
on which our organization is based. Every man here knows 


Every man 
the source from which antagonistic competition comes. Let 
no member pass over a single circumstance of trespass by 
manufacturer or jobber, let him make an issue at once with 
the offender and also report to the state secretary. I should 
like to have a valuable decoration presented to the man 
who was most active along these lines during the current 
year. Such work as this makes every man a power, and 
though he is only a private in the company, his service may 
be more forceful than that of titled officers. My own re- 
gard for titles which are unsupported by merit, capacity and 
energy, is not very high and I share the sentiment of a farmer 
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who had a number of men at work in hay harvest. A passing 
Most of these 
Indeed, are any of them officers? Two 


tourist stopped to converse. The farmer said: 


men are old soldiers 
of ’em, one of ’em there was a private and that fellow beyond 
was a was a major 
‘and that man way over in the corner was a colonel. Indeed, 


Well, said the farmer, the private 


corporal But the man beyond him 


are they all good men? 


is a first-class man in every way and the corporal is pretty 
what about the major and colonel? ‘The 


good, too But 


major is only so so, replied the farmer, with some hesitation 


But the colonel? Well, now, look here, stranger, I ain’t goin’ 
to say nothing again’ no man who was a colonel and fit in 
the American army, but I done made it up that I don't hire 


no major-generals 
MEN JOIN ASSOCIATION FOR BUSINESS. 
he point of this illustration is clear. Every man is 


for business, not plume 5, g vid 


S association 


banquets and smokers We 


member of thi 


braid and titles, nor ever must 


all face squarely the fact that we are still some distance from 
the landing [he manufacturers and jobbers held a joint 
convention in New Orleans this past winter, but no national 
fficer or representative of the National Retail Association 
was invited to join in the conference, showing that the retailer 
was not counted important enough to be reckoned with. From 
our point of view the retailer is a factor in hardware dis 
tribution. He has rights that must be recognized and in 
n effort to solve the problems of hardware distribution hx 
must be heard; but I suppose it is in the American blood 
to contend constantly for better things. For in the preambl 
to an early American bill of rights it runs: “The free 


libe rties, 
and ¢ 
and proportion without impeachment or 


fruition of such immunities and privileges as hu- 


manity, civility hristianity call for. As due to every 
man in his place 
infringement, hath ever been and ever will be the tranquility 
and stability of churches and commonwealths, and the denial 
or deprival thereof the disturbance, if not the ruin, of both.” 
But we will be heard; we are being heard, and slowly it may 
ve but steadily, we hope the time is approaching when an ad- 


justment will be 


made, in which the mutuality of interests 


and retailer will be em 


profits made satisfactorily, and 


between the manufacturer, jobber 
phasized and a division of the 
so shall we be encouraged and feel that the labors of life are 
rewards. Mr 


successfully 


not without Corey, our secretary, has wrought 


wisely and I speak for him your most cordial 
i e 


appreciation and may the coming year be marked with unity 


success 


of purpose and great 


After the President's address, A. J. Mears of Indian- 
apolis was called on-for the following address on 
PROPOSED LEGISLATION TO ESTABLISH 

HONEST BUSINESS METHODS. 
THE IDEAL MAN 


ry man owes to himself, his home and his country 


s greatest effort. Every man owes to himself character and 
home, love, fidelity and 


blood 
Every man is indebted to every other man, ever 


honor; to his support; and to his 
' 


coutnry his very life’s 


under 
obligation, with his joy and sorrow and hope bound together 


and linked to one common destiny; and every man is the 


best man who 


observes these great principles. 
that a 
true; the 


defender; the man who carries the flag 


best 


It will be admitted man who is an admirer of 


the grand and noble and man who is a home- 


builder and a hom« 
of his country in one hand and his honor in the other; the 
man who stands like a plumed knight; who dares the high- 
way of possibility; whose genius and whose brawn adds to 
the great sum of human comfort; who helps to clear away 
the forest of ignorance and dispel the night of indecision; 
whose course is upon the highway of right and whose life’s 
sunset is a sublime, tranquil and blissful calm, is the ideal 
man—the true man. 


DEVELOPMENT OF CHARACTER 


Is such a character the spontaneous result of chance? 
Does 
spite of environment; in spite of the deadly night-shade and 
dog-fennel of depravity and disease; in spite of storm and 


such a character develop in spite of opposition; in 
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that wreck and ruin? 
1umanity has forged anchors to stay his hope, builded wharves 
and opened ports where he may take shelter from storm, 
and has reared light houses to guide the pilot of his soul 
in the night of despair? 

Every school house, every highway, every invention, every 
poem, sculpture, landscape, bird and 
flower is an artist in whose hand is held the chisel that molds 
character, and taken together is the garden 
from which bud and grow the grand men and women of our 
and 


billow Or is it because advancing 


every sunrise, song 


and fashions 


time and of all time; who dares to fill 


this garden with beasts and snakes and night-shades is an 


every man 


enemy to the human race. Right here arises the necessity 


of government. Right here arises the question of protecting 


honor against dishonor, right against wrong, industry against 


lleness, success against envy. 


FAILURE IS NAILED ON THE DOOR OF POSSIBILITY 


In the affairs of the human race, storms arise and clouds 


‘ken and darken, the same as the elements of the sky. 


lhe will to do alternates and falters; difficulties accumulate, 


matters of intense threatening strangeness come marching 


ip in armies until the man is almost overwhelmed with de- 


spair, his hope fluttering, his courage failing, and unless that 


man is bolstered up he becomes sinister, he looks down, and 
failure is nailed upon the door of possibility. 

When a mariner, stormtossed, with latitude and longitude 
lost, sees a star, hope springs anew and he guides his vessel 
safe into port. So a man on the stormy voyage of life sees 


star of promise for his industry, renews his courage, em 


ploys his brain and his happiness and the happiness of his 
fellow man springs into luster; and possibly the great, beat 
To that man I would 
Society 


ing, throbbing world moves forward. 
give my hand and hang a light across his path. 
should be his protector and his defender and the government 
should be his rock and shield. 

LIFE IS A BATTLE. 


Life is a battle, a great contention, contending 


against extremes, against hunger and want; and in this battle, 


race, a 


this race, this contention, it has been demonstrated too clearly 
to admit of question that the safety of individuals and of 
Good 


ociety has recognized in the individual certain rights, and 


society require the observance of certain fixed rules. 


has agreed to be governed by such rules as will guard the 
individual in his rights. It has been well said that the rights 


one man leave off where the rights of another man 


egin. To this rule there are many departures, the original 
purpose of which was eminently proper, but I am opposed to 
1 system that gives immunity to the wanton, careless, easy 
go-lucky man, who seeks to hide in the delusive shadow of 
misfortune, when he has it in his own hands to carve his way 
society 


to success and happiness. Every man to whom the 


says “immunity” when he violates an obligation, is bitten 


He has degenerated, has fallen 
strikes, the first 
rights in the hands of an 


with the fangs of dishonor 
into the mire, and when he words he utters 


re, “There are no honest men 
he hates law and 


Think 
of the thousands that have been traveling that course, finding 


he is bound to respect.” He talks anarchy 


order, despises government and is ashamed of himself. 
their way to jails and penitentiaries, leaving their wives and 
children worse, mfinitely worse, than widows and orphans. 
VIOLATED OBLIGATIONS 
When a man violates his obligations he loses respect for 
and the respect for 
children’s backs here and everywhere are covered with rags, 


himself world loses him. How many 


because their parents have become outcasts upon the highway 
of life? 
is his worst enemy, and everything that directs a man in the 


Anything that encourages a man to be dishonest 
paths of rectitude is his greatest blessing. Bobby Burns has 
said: “The honest man, though e’en sae poor, is the king of 
men for a’ that.” I care not of what may be the apparel, 
you cannot gild a wrong with governmental sanction, nor 
take from the adder of dishonor its venomous sting. You 
cannot pollute the fountain of youth with vicious example 
and expect the stream to be pure. Dishonesty is a virulent 
in the sunshine of life, a cowardly assassin of possibility, 
a dagger in the bleeding heart of hope, a black-robed devil 
whispering temptation in the ear of want. Greed and avarice, 











corruption and fraud, like thorns and thistles, grow and thrive, 


sown by chance, and reaped by accident. While orchards and 
vineyards and fields require the greatest care of the skilled 
husbandmen. So it is in life. Laws that were intended to 
be humane have been used for the purpose of fraud. 

1 am aware that the wolf of want and the hyena of 
despair are ever ready to frighten and hurry mankind to deeds 
of evil and crime; to blacken his soul with shame; but I do 
not believe in a man going in partnership with those animals 
to howl and plunder. He is not very choice in this society 
to say the least. 

MUST SELECT THE VERY BEST INDIVIDUALS. 

Wholesome, thrifty, proud, self-supporting men, looking 
to the beautiful, rise to honor and power like an effulgent 
morn. He is the man in whose hands our government, our 
happiness and our honor is safe; he comprises the very best 
element of society and business. If we would 
we would be climbers of the eternal hill of progress, we 
must the very the 
would select his seed, and then we must destroy the weeds 


advance, if 


select best individuals as husbandman 
of envy, and the serpents of temptation, so that our selections 
may live and grow and edify. 

There are those to be true whose presence and perhaps 
their ability is against them; who cannot contend with the 
same success as some fellow creature; but to give license to 
fraud and failure is not the expedient. You cannot light the 
fires of thought, nor give to ambition its bewildering touch, 
with the brand of idleness and dishonesty. You cannot in- 
spire hope with the scorpion of envy, nor breathe the breath 
of life into noble intellect with the putrid air of prejudice. 
It cannot be done. 

THE TRINITY THAT HAVE ADVANCEMENT. 
If you observe you will find that many of our laws are 


CRUCIFIED 


based more or less on that plan. Envy, prejudice and hate 
have been the trinity of all time that has crucified advance- 
the fires of 
The unsuccessful have always been envious of the success- 


ment, numbered hope and put out invention. 
ful, and this form of government has encouraged the appeal 
to empty tables and bare hearthstones to support a campaign 
of envy. In the name of the poor, honest obligation has 
been stung and justice trifled with. I believe in institutions 
for the poor where they may find peace and plenty without 
I believe in laws that put the wreath of honor upon 
the I have heard it said that you cannot 
legislate honesty into men. Well, perhaps as an abstract 
proposition, that is true, but when I used to teach school, 
I have known many a boy to change his mind when I ap- 
So it is with a man, when his majesty, 


shame 


brows of men. 


peared on the scene. 
the tempter, whispers dishonor in his ear, he is liable to 
when the strong hand of the law takes 
him by the collar. The territory of Ohio, Indiana, Illinois 
and Michigan was originally known as the great Northwest 
and General Arthur St. Clair was elected by Congress as the 
governor. <A from the 
great territory convened in January, 1799, to consider a con- 
Governor St. Clair in his 


change his mind 


legislature chosen people of this 
stitution to govern the people. 
“TI hope we shall bear in mind that the char- 
and their happiness, 


message said: 
acter and deportment of 
both now and hereafter, depend very much upon the spirit and 
genius of their Jaws.” How fortunate for us, how fortunate 
for humanity, that such powerful intellects were the first to 
take 


the people 


of state! 
THE DEEDS OF MEN ARE RECORDS. 
Again I say the deeds of men are records to be read in 
after years. The first governor in his message to our fathers 
said that “the deportment and happiness of the people de- 
pended upon the spirit and genius of their laws.” If it was 
true then it is true now. If it was necessary then it is neces- 
sary now. We have not reached such a state of perfection 
that the inherent goodness within us will pursue the highway 
of righteousness without the restraining grace of laws. Do 
you know that if it was not for the law of our land that 
every city and town would have an arena where man and 
beast would contend to the death for the delectation of the 
people; that theaters would run with blood and the powerful 
would dispossess the weak; that you would have to have a 
standing militia armed with Mausers and bayonets to guard 


the helm 
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your stocks? But laws that restrain the vicious and protect 
the weak, that hangs a promise in the sky to reward every 
man according to his work, has taken mankind from the 
bloody scenes of the arena and placed him at the altar of the 
living God, with a merciful, charitable and loving soul. Do 
you know that every law that punishes murder and theft and 
arson and embezzlement and lust and deceit is a fortress and 
an arsenal of virtue and honor? 
MEN SHOULD LIVE UP TO THEIR OBLIGATIONS 

I would favor laws that would require men to live up to 
their obligations, that would make a man provide, maintain 
and educate his family, that would make our government 
non-partisan, that would impartially regulate commerce, that 
would make deceit impossible, that would make false adver 
tising, false weights and measures and misbranded and mis 
labeled goods. I would provide obligatory arbitration for 
employer and employe and make strikes and lockouts a crim: 
I would provide schools of art and music, and letters and 
mechanics, and throw open wide the door. I would require 
its teachers to be students of the aptitudes and abilities of 
every child, and when its natural talent had been discovered, 


I would provide special training upon it as complete as 


as well as a general education. 
FOR CHILDREN. 
A man would naturally love his greatest aptitude; loving 


poasible 
AUTOMOBILES SCHOOL 
it he would become adept and thereby successful; and being 


in his own sphere, upon his own God-given highway, he 


would be happy, and being happy he would naturally be 
good. 

I hope to see the day when the district schools will be 
combined into one township school, of the kind I have re 
ferred to, with automobiles to gather up the children and 
carry them there. I believe it would be cheaper than criminal 
courts, jails and penitentiaries. 

Are we not intelligent enough and brave enough to build 
for ourselves and posterity a temple and wall that the sacred 
portals of honesty may be Why 
should a system be continued that permits the deceitful to 
lurk in the air or the dishonest to hide in the sunshine of 


defended and preserved? 


pure society? 

Gentlemen, this thing is up to you. The first question 
that arises is, are you a lover of good government? Does 
the honest, the brave and the true fill your soul with admira- 
tion, or would you rather be found on the other side? You 
cannot escape. The grandest business men of all time have 
come to you with this thing for you to hear and for you 
to investigate. There is no place of neutrality. It is as the 
great exemplarian has said, “He that is not for me is against 
You must stand for honor or stand for dishonor, for 
with all 


me.” 
honesty or for dishonesty, for the present 
its baneful effect upon society for a system that tends to 
clear all the skies of You 
tiaries, jails and the gallows, or stand for honor and love 


system 


virtue. must stand for peniten 


WILL DRIVE AWAY THE SERPENT OF TEMPTATION. 

We ask your support in this movement for the reason 

it will be the angel of peace to the dependent; because the 
poor will then have credit the same as the rich; because 


it will drive away the serpent of temptation; because it will 
give bread in the hour of need; because it will give to mother 
and children the earnings of the debauch; because it will 
bring loving friends to administer in the hour of misfortune ; 
because more good, wholesome provisions will be made for 
our little boys and girls who are soon to take our place 
in the arena of affairs; because there will be more advance- 
ment, more happiness and more life. 

Every man in favor of this measure is in favor of it 
because he loves honesty and comfort and every man who is 
opposed to it is opposed to it because he hates honesty and 
comfort. 

Every man favors it, favors it because he wants to see 
the rising generation, the little boys and girls on their way 
to school, on their playgrounds, everywhere, playing in the 
sunshine of virtue and honor; and every man who opposes it 
by word or deed throws a shadow upon the cradle and 
a blush of shame upon the cheeks of man, and every man 
who favors it is in favor of law and order, and every man 
opposed to it is in favor of anarchy and chaos. 
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Let the business world organize to adjust these questions 
and you have done for your generation and for your time 
as much as the inventors and statesmen and heroes of any 
other generation or any other time. May you have godspeed 
in your work. Gentlemen, I thank you. 

Sharon E. Jones, Richmond, then read the following in- 
teresting paper on 


MODERN METHODS AND FUTURE DANGERS. 


AN INEXHAUSTIBLE SUBJECT. 

I have been asked to address you at this convention on the 
very important subect of “Modern Methods and Future Dan- 
gers.” 

There is hardly a place of beginning on this subject. It 
is an expansive subject, an inexhaustible subject, yet it is given 
to me to discuss at this important convention where there are 
so many in attendance who are better able to handle the sub- 
ject than I. These facts together with the privilege of address- 
ing you is an indication of your esteem and so I feel highly 
honored. 

NOT IN PACE WITH TIMES. 

Allow me to twist my subject a little and to say some 
things first on Modern Dangers and Modern Methods. It has 
been my observation that the dangers of the large majority 
of the hardware merchants of to-day is in their modern 
hardware merchant is not in pace 
I believe I am right in saying that but a 


methods. > The 
with the times. 
small per cent of them are endeavoring to methodize or sys- 
tematize their business to meet present requirements. We 
can enter some stores, which we frequented when boys, or 
say twenty-five years ago, and find the appearance of things 
unchanged. Can even find the same old bench with our 
monogram still there as we cut it with our pen knives, the 
same old stove never been polished, the bowl cracked, two 
bricks for one leg, a chunk of wood for another, the pipe 
sagging and has apparently never been dusted off, the win- 
dows have not been cleaned for years, unless providentially 
a miscreant threw a stone through one and the owner was 
compelled to put in a new glass, and if it happened to be a 
two light window, the old glass remained uncleaned. It shows 
signs of many fly conventions and the resolutions passed are 
still in evidence. The saw-dust box near the door to take 
the place of a cuspidor has become caked hard and should 
have been sold to a wood splitter long ago, who could have 


average 


put it on a handle and used it for a maul. 
AN UNTIDY STORE. 

The show cases are unkept, never polished, never cleaned, 
and the contents have the appearance somewhat of a junk 
shop; the counters are untidy and covered with goods that 
belong on the shelves or floor and the part of a counter that 
is not covered with goods is covered with loafers, or per- 
haps is so dirty that it is not attractive to a loafer. The 
shelving is the old style, ten inches wide and twelve inches 
apart, and goods piled into them promiscuously regardless of 
their and the same kind of 
goods in several places, groceries mixed with paints, hard- 
ware with canned goods, notions with strap hinges, etc. The 
drayman has left the last shipment just inside the front door, 
where it remains till someone asks for some of the goods. 
The boxes are broken open with a hatchet, the hatchet and 
the splinters are left lying at the front door, the customer is 
given his goods, but the invoice is not checked off for several 
days thereafter, and the merchant reports a shortage to the 
shipper and a tracer is sent out after this shipment and fol- 
lows it to the very spot in the front part of the store room. 
The merchant is proven careless or unreliable and in such a 
case he is both. 


proper location or appearance 


A CONGESTED STORE. 

I called on a merchant recently who may be a member of 
this association, this I cannot say, but who at one time con- 
ducted a thoroughly good business. I am told since however 
that it was not his fault but that of a good employe that he 
had a good business. When I was there the store was well 
fielled with goods, but I saw at once that it needed somebody 
that knew how to conduct the business. Let me describe his 
place of business. The floor of the store room was about 
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24 inches above the sidewalk and there was a soap box with 
one broken board in it for a step; this box tilted with every- 
one who entered the store room. I made no complaint be- 
cause I thought that if a thousand or more others had pre- 
ceded me, and the step remained unsafe, that a complaint 
from me who might never enter the door again would not 
have much force. As I entered the store, I found a congestion 
of goods around the front door. I could hardly get in as I 
passed someone going out, supposedly a customer, and he 
was no larger man than I am. The room was about twenty 
feet wide and sixty feet long, buth sides being shelved. To 
the right as I entered and on the floor were open. kegs of 
nails, some with smoked hams sticking up out of them, an- 
other with a bunch of smoked sausages in it, another with 
some codfish in it. 
THE STOVE DEPARTMENT. 

On the opposite side of the aisle 
department; stoves crowded in close together regardless. 
of size or shape, heating stoves and cooking stoves, and the 
tops of them, almost literally covered with merchandise of all 
sorts, such as horse blankets, harness, chicken feed, hog chol- 
era cure, hose, shovels, and such kindred articles that go 
well with stoves. I went back into the store a short distance 
to the proprietor’s headquarters; he had a desk about two 
by three feet, but the space left for his work was about 
two by three inches, the rest of the desk was trimmed some- 
what similar to the stoves. Right adjoining the desk was a 
show case which had a front glass broken out and evidently 
had been broken for months or perhaps years, for the pro- 
prietor reached through the broken glass to take out an arti- 
cle while I was there, just as though it was the customary 
way of getting goods out of the show case. The shelving 
was well filled with goods, but showed no sign of taste as to 
arrangement and was put up regardless of where is belonged 
and in such a haphazard way that the proprietor himself could 
not to save his life find many of the articles without consid- 
erable searching. The whole store bore signs of indolence and 
neglect on the part of the owner. 

SAID TRADE WAS DULL. 

I questioned him upon the condition of his busi- 
ness. He at once began complaining that trade was 
very dull and of his competitors selling goods so 
low that there was no profit left, and to get even with the 
competitor who was a grocer, and had recently put in some 
hardware, said that he put in a small stock of the hams, cod- 
fish, sausages, etc., and was selling them at cost. After I 
listened to his tale of woe, I called upon the competitor and 
found a very neatly kept general store. The proprietor was 
a very gentlemanly fellow, neat and clean in his appearance, 
and had the appearance of a prosperous business man. Cus- 
tomers were coming and going, the store showed that the 
proprietor knew his business and that he had no reason 
to complain about business or his competitors. There was 
enterprise, energy and ability here, and where these things 
are found, the complainer has disappeared. I asked him why 
he put in a line of hardware recently. He replied that there 
had only been one place heretofore that carried hardware 
and that the proprietor was a grouchy sort of a fellow and 
independent and had become very unpopular, and that the 
people were going to the neighboring towns for their hard- 
ware. So in order to keep them at home, he added a line 
of hardware to his other lines, and was doing a nice and 
profitable business and was increasing his line at every op- 
portunity. I have since learned that the hardware man has 
sold his business to another party, sold out because he wore 
out; he wore out his customers and himself, his business 
dwindled to nothing; he was left to watch over his little pile 
of mixed up stuff and growl about trade and competition. 
And nothing was left for him to do, but to get out or sell 
out, which is the inevitable result in all such cases. 

A MODERN DANGER. 

Now this is a modern danger that faces and is a modern 
method that is carried out, by, alas, too many of our hard- 
ware merchants. The picture is not overdrawn. It is given 
from actual experience. I dare say that there is not a hard- 
ware man here who has not witnessed something of the same 
sort. I hold this case up before you for the same reason 
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that a man took a snap-shot photograph of a friend while 
intoxicated, that he might show it to him after he sobered 
up, and when he saw his own picture as he looked when in- 
toxicated, he swore that he would never look that way again. 
He at once forsook his bad ways and soon became a val- 
uable citzen to his community. If any merchant here be fol- 
lowing after any such loose methods of conducting his busi- 
ness, I trust that he will leave this convention with a resolve 
that he will continue it no longer. The future danger signal 
loomed up before the wine bibber. He heeded the signal and 
has profited thereby ; no doubt averting a serious wreck. The 
future danger signal to the careless merchant is no less cer- 
tain and of no less importance and must be heeded or he will 
meet with wreck and failure. 
THE BEST ON EARTH. 
I am heartily glad that all 
not alike ,and that we have pro- 
gressive as the one pictured was unprogressive. I observe 
that our national secretary has found this to be the case also, 
as per following extract from the January bulletin: 
“Hardware men as a whole we believe are the best class 
of men on earth... But we have some exceptions. The secre- 
tary of every state convention could tell some things, if he 


hardware men _ are 


some who are as 


saw fit.” 

The secretary says that the hardware men as a whole are 
the best class of men on earth. I would modify this by say- 
ing that as a rule they are the best, in the state of Indiana. 

INDIANA HARDWARE STORES. 

Indiana to-day stands foremost among the states for its 
large number of progressive hardware stores. Other states 
have one or more concerns that are worthy of mention, but 
Indiana has many and of recent times it has become more 
generally contagious than the smallpox, so that every week 
we hear of someone who has renovated his store and opened 
up a modern equipped, handsome storeroom with a _ well 
selected stock of hardware, in our neighboring towns. 

CATALOGUE HOUSES. 

And here (in my opinion) is going to be the solution of 
catalogue houses, which problem confronts us at every con- 
vention. The modern equipped hardware store, with a well 
selected stock of goods, bought at the lowest prices, in the 
hands of a merchant who has intelligent knowledge of the 
methods of catalogue houses, can very largely control the 
business in his town or territory and largely prevent the cata- 
logue house from doing business therein. Is it not true that 
when the hardware merchant cannot furnish the article from 
stock promptly to the customer who calls for it, that the 
customer's only resort is in sending his order away and inas- 
much as he has at his home a copy of the catalogue house 
price list, his first and sometimes only thought is to send 
the order to them, which he does. On the other hand, if he 
happens to have the article which the customer calls for, but 
is informed that the price is higher than that catalogue house, 
if he is thoroughly acquainted with catalogue house methods, 
he will soon be able to insure the customer that he is fur- 
nishing a better article than the catalogue house, or if it 
should happen to be the same identical article he ought to be 
able to furnish it at as low a price with delivery charge 
added. If he cannot do this, he is not buying his goods at 
the right price. 

FARMER SAVED MONEY. 
came under my _obser- 
farmer came into our 
store wanting to purchase several articles. He had come six- 
teen miles and had a catalogue price list under his arm. He 
first stated that he wanted to get our prices on the following 
articles: one feed cooker, one clothes wringer, one corn 
sheller, one stock tank, one washing machine, one lard press. 
He had studied the catalogue and had the prices memorized. 
We named the price of each article in order and he said that 
he would take the goods. He afterwards showed us the 
prices that the catalogue house was quoting, which were no 
better than our prices considering that our customer would 
have to pay delivery charges. The fact of the matter is that 
we actually saved our customer about $1.75 on the lot of goods 
and we further convinced him that all the articles except the 
feed cooker and lard press were without doubt of better 


Let me _ tell what 


vation very recently. A 
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well-to-do 
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quality than those kept for sale by the catalogue house. We 
were able to prove to him that the stock tank sold by the 
catalogue house was made of No. 26 galvanized sheet steel, 
while the one sold by us was made of No. 20. Thus making 
a difference to the farmer of about 50 per cent in the life 
of the tank. The farmer had the goods set aside, paid for 
them and returned in a few days, loaded them on his wagon 
and went home happy, fully satisfied that he had gotten his 
money’s worth, had saved $1.75 more than he had expected 
to and four articles out of the six were of a better quality 
than he had expected to buy. This man has lost faith in the 
catalogue house and he is our customer for good. He is 
now a walking advertisement for us and against the cata- 
logue house. We have already heard of several instances 
where he has related his experience to others, and being a 
prominent farmer his word goes without question. 
TAKES ISSUE WITH BULLETIN. 

The following extract is taken from the January bulletin: 
“People in the country have acquired a mania for ordering 
goods by mail, they have gotten so that they will order almost 
anything if the circular advertising it is attractive.” I don’t 
altogether agree with the remark. The people in the country 
are getting their mail daily, they receive many seductive ad- 
vertising schemes, they get the daily papers and read the 
market reports, they read the advertisements of our competi- 
tors, they are growing more intelligent on every subject, they 
come into our stores knowing better what they want, their 
demands for better goods and better treatment are augment- 
ed by such advertising. In fact the laboring men, the mai:u- 
facturer, the housewife, as well as the farmer, are more in- 
telligent on the buying question to-day than formerly, and 
so they will seek the store that in their judgment is most 
liable to have what they want. So the merchant who would 
head off the catalogue house or his competitor must have the 
store, the goods, the reputation, advertise well, make the cir- 
culars which he sends out more attractive than the other 
fellow makes his. 

MODERN METHODS IN CONDUCTING A HARDWARE BUSINESS. 

[wenty years ago I entered the employment of a hard- 
ware merchant to leara the business and from the first day, 
my only ambition was to some day have a thorough knowl- 
edge of the business to be a successful hardware merchant. I 
found it an unending task. It is a school from which no one 
graduates. It requires daily and hourly study, although not 
wearisome nor monotonous, for new features come up daily. 
The hardware business brings us into contact with the men 
who control the world’s wealth, the men of genius and brain, 
the great manufacturers, the great merchants, the skilled me- 
chanic, the laborer and the farmer. No man, woman or child 
can get along without the use of many things that come from 
So that we must study to please all 
It has become a 


the hardware store. 
classes and know the wants of all trades. 
profession, and not everyone who seeks it, can attain it. It 
requires the greatest diligence, much methodizing and sys- 
tematizing, to properly conduct the business. Let us open 
a new store and begin business and see what is required 
A NEW HARDWARE STORE. 

If it be in a manufacturing town, select a good location, 
have the premises renovated thoroughly, made neat and clean 
on the interior and exterior, canvass a large number of all 
of the largest consumers from whom you expect to draw pa- 
tronage, ask them for a list of materials that they use in their 
business, then make a careful study of what the requirements 
of the town will be, call at the stores of the other hardware 
merchants of the town, spot if you can their dead stock, 
study his faults, so that you can avoid making the same mis- 
takes, thoroughly post yourself on the markets and you are 
ready to purchase your stock. There is an old adage, “That 
goods well bought are half sold.” This is true of everything 
but trashy or dead stock. Don’t put in a stock of hams, 
sausage and codfish, leave these for the .grocer or butcher. 
You can’t do all the business in town, you would have a mo- 
nopoly if you did and monopolies you are conscientiously op- 
posed to. There are more than enough articles in the hard- 
ware lines to fill your store and keep you busy. 

ADVERTISING. 

advertise that going to 


now to you’ are 


Begin 
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and that your aim will 
be to cater to people’s wants and to _ supply 
them with everything in the hardware line and don't lie 
about it. Tell the truth in every advertisement. It is 
as wrong to lie in a newspaper advertisement as it is before a 
Advertise and be 
Be able to 


open a new hardware store 


the 


jury after you have been sworn as witness. 
prepared to give the people what you advertise. 
put a card on articles in your window with the words “as 
advertised.” No merchant can do legitimate business and be 
very successful without advertising. There are many ways of 
advertising, but I believe the best for the average hardware 
merchant is through the daily press. Now fit the store- 
room with the latest fixtures in every department, it costs 
money, but will be the best investment you ever made. A 
constant silent salesman meets every move of your custo- 
mer’s eye. 


UNSALABLE GOODS SHOULD BE DISPLAYED 


looks 


drawer than 


much better sampled on 
it does on the top of a 
Don’t put the 
Put the most 
unsalable, thereby compelling your customers to walk back 
into your store for what he wants most frequently. And as 
he does this he sees many times the things he is not after, 
but he is almost 
no idea what to ask for or that you had it. I 
that 
article, but seeing several they could use and needed, they 


article 


The 


front of a 


average 
the shelf 
counter or on the top of. original packages. 


most salable goods in the front of the store. 


something he can use, but had 
have heard 
but 


Sure to see 


our customers repeatedly say they came for one 


purchased all of them. You will find it will increase the sales 
of such articles twenty-five to fifty per cent. A well kept 
show window changed frequently will sell goods for you 
Don't put into the show 


novelties attract 


seven days and nights in the week. 
windows all staple articles. The odds and 
most attention and the average customer supposes of course 
that you have the staple articles within. Moreover there is 
more profit in novelties. 


STORE SHOULD BE KEPT NEAT. 


[he entrance to the storeroom should be- kept 
neat and attractive, clean enough for the woman in white 
to enter. A hardware store can be kept as _ clean 
as a jewelry store agd should be. The sign over the 


door should be neatly executed by a competent sign-writer. 
Don’t give the job to some poor fellow because he needs the 
money and who is liable to get some of the letters upside 
down, for invariably the proprietor gets the credit for all 
such sign-writing, and the passer-by forms his opinion of the 
proprietor from what he sees on the outside. The glass in- 
doors and windows should be kept clean as you keep your 
spectacles; dust should not be allowed to gather and remain 
for more than an hour on counters, show cases, or goods 
where your customers are constantly coming, the floors clean- 
ly swept twice per day. The average store will keep a porter 
busy daily throughout the year and is money well spent 
SECURING COMPETENT CLERKS. 

But after you have stocked the room with goods and have 

serious 


carried out all the foregoing suggestions, the most 


problem confronts you, that of securing the most competent 


It is a serious problem 
As before stated it isa 


clerks to wait upon your customers. 
because good hardware clerks are scarce. 
profession and but few learn the business in all its details. 
But select the best you can, don’t hire a man because he is 
cheap, get the man that you think will best fill the position 
and pay him what he is worth to you, and after you have 
had him a year, if he is not worth more than he was a year 
ago, discharge him and hire another. Politeness in a clerk is 
second only to honesty. No matter how much knowledge of 
the business he may have, you cannot afford to have him if 
he is not polite to every customer or friend of yours. If 
you need more than one clerk multiply the above prescription 
by the desired number. .There is no economy in hiring a first- 
class man and then hiring a cheap bunglesome fellow to undo 
what the first-class man does. Their ignorance and mistakes 
make them more expensive than the best. Courteous treat- 
ment to customers by the most experienced clerks is the hard- 
est kind of competition to meet. Of course it is implied that 
the proprietors are always courteous. 
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DECEPTION WILL DRIVE AWAY TRADE. 

Allow no clerk to misrepresent any article or to 
any one to any degree, don’t tolerate it a 
he will eventually deceive his employer. De- 
ception will drive away trade and it can’t be brought 
back. Every article in the store should be marked in 
private characters giving the cost and selling price, or price 
cards with this information should be kept near the articles 
for sale. The loose leaf price books are the best article on 
the market for our constant use and every store should have 
an indexed list of every article kept for sale giving cost and 
selling price on same. This for quick reference and aid in 
buying. A complete inventory should be taken annually and 
everything properly named and at its market value at the time 
of invoicing. An inventory should be legibly written and 
kept for reference during the ensuing year. Perhaps the best 
plan is to use a good quality of paper with journal ruling and 
have the whole bound in a substantial manner with alternate 
leaves of linen paper. Then indexed, using the margins to 
the left of the item for entering names of persons from whom 
The blank leaves for noting changes 


deceive 
moment; 


goods were purchased. 

during the year in prices or quotations from other persons, 

etc., thus keeping a record for the entire year. This book 

is invaluable to the buyer as a reference and stock book. 
CATALOGUES AND PRICE LISTS. 

The circulars, advertisements, catalogues, pamphlets, that 
seem to come all too numerously in the mails, are among the 
best means of acquainting oneself with the latest price, new 
est goods and introducing you to the manufacturer or the 
dealer, and every one of them should be saved, if in your 
judgment there should ever be a likelihood of your needing 
them. We have made it a rule to preserve all such and indeed 
many that do not at the time appear to be of any use, but we 
file them away with care and index them and the result is we 
sell a large number of articles at nice profit that we would 
not or could not keep a stock of. We are thereby enabled to 
furnish many articles for our customers by the means of hav- 
ing the name and address of the manufacturer or dealer and 
often showing an illustration of the article. It has become 
a valuable part of our equipment and a profitable part of 
our business. We have now on file approximately fifty thou- 
sand of these to refer to in addition to several hundred bound 
volumes of miscellaneous goods. 

TRADE JOURNALS. 

Every hardware merchant should subscribe for one or all 
of the most excellent trade journals now published for the 
hardware trade. THE AMERICAN ARTISAN, The Iron Age, 
Hardware, Hardware Dealers’ Magazine, The Metal 
Worker, Stove and Hardware Reporter, and if he carries a 
line of paints, Paint, Oil and Drug Review is a most valuable 
publication. 

DULL SEASONS. 

These days of close competition, the hardware merchant 
cannot afford to have the so-called dull seasons, and to avoid 
them he must add such kindred lines as stoves, tinware, 
paints and oils, fencing, and implements, either in part or all 
so that he is assured of business twelve months in the year. 
The margin of profit being smaller to-day than in former 
years, we must increase our business, extend our lines and 
reach out for new business, put salesmen out among the shops 
and farms in our territory and see to it that their wants are 
supplied. We.cannot sell all the goods used by them, but we 
will be sure to get our proportion. Don’t let us complain about 
some other house coming into our town and selling goods un- 
der our nose when we are making no effort along this line 
whatever. Never was there a more opportune time to set out 
to do this work than just now. The business of the hardware 
merchant must grow larger or smaller for the one who is 
simply holding his own is like the patient with a deadly dis- 
ease, may hold his own for awhile, but death has been writ- 
ten on his face and will overtake him finally. So the mer- 
chant may hold his own for awhile, but failure stares him in 
the face and will claim him sooner or later. 

MUST BUY IN LARGER QUANTITIES. 

We must buy larger quantities of goods to-day in order to 
get the lowest prices, but if we go out after business, we can 
afford to carry larger stocks, because we can sell the goods. 
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Moreover buying larger quantities and getting lower prices 
enables us to meet the strongest competition, enables us to 
furnish the goods, to meet the prices and on many lines on 
which there is no competition, we are enabled to make a larger 
margin of profit. The hardware merchant of to-day must place 
his order for goods much earlier than formerly. Summer goods 
are now ordered in the fall, winter goods in the spring. Last 
summer when the thermometer stood at 107, a customer who 
was loking ahead called at our store to look at base burners. 
This winter when the thermometer was the lowest we had 
another customer who called at our store to see refrigerators. 
The merchant finds it necessary to order his goods a whole 
year in advance. This is brought about by the large volume of 
business being done generally and the desire of the manufac- 
turers to be able to contract for their materials in advance and 
also to operate their plants without cessation. I believe in 
liberal buying where the prospects for trade will justify it. A 
stingy buyer will hamper a business. Of course it is safer and 
better business policy not to overstock on anything, but he 
may be liberal in his buying and not overstock himself. But 
if he buys liberally he knows that he must have a liberal pat- 
ronage to dispose of his goods and he will study all the harder 
to make disposition of them. 
_ LARGE SALES OF FENCING. 


We have aman who has special charge of the 
country trade. We asked him how many cars of 
ready-made fencing he could sell during the _ season. 


But we knew his ability 
and the prospects so we contracted for twenty-five. He knew 
he had to sell them all and he set at work at once to accom- 
plish the task and in three months he compelled us to add 
twenty-five cars more to the contract and he now informs 
us that he will need still 
If I could take the time I*could give you more. 
in addition to it being an incentive to the clerk or salesman 
to work hard to sell goods, it acts as the best kind of an ad- 


He said he could sell ten or twelve. 


more. This is only one instance. 


We discover 


vertisement with the trade. 
LARGE QUANTITIES OF GOODS ATTRACT ATTENTION. 

Large quantities of goods attracts attention, impress the 
customer and most customers buy more freely and quickly 
from a large stock than they would from a small stock. Let 
me illustrate. I at one time lived near two grocery stores, 
and in water melon season one of them would buy half dozen 
melons at a time and the other would buy one or two hun- 
dred at a time. The one who bought one or two hundred 
would be sold out first. There are many things the merchant 
must do to-day to draw trade that seem to him at first un- 
necessary and expensive. But if he sees his neighbor make 
a success of business by doing those very things, he should 
not set his judgment up against his neighbor’s experience. 
One of the best drawing cards that we have in our business 
is two delivery wagons that are constantly upon the streets 
going on a trot in all directions, all hours in the day, de- 
livering goods free of charge and we keep a third wagon 
ready to make deliveries in the country where the distance 
does not exceed six miles. We don’t allow even a farmer 
to worry about setting up a stove that he purchases from us. 
We also find that it is to our advantage to see that every 
stove is properly set up by an experienced man. And for 
this reason we have seldom a complaint. 

Well I have said much and told you but little on modern 
methods and I am glad to inform you that I will have con- 
siderably less to say on 

FUTURE DANGERS. 

I am not a pessimist, never was and can’t be induced to 
be one, nor to train with them. I never did like to borrow 
trouble. I never had any very serious trouble, but I believe 
that borrowed troubles added to what should be light troubles 
make very serious ones at times. One who is a pessimist or 
despairer has not the strength and courage to meet the ob- 
stacles which the optimist or hopeful one can successfully 
overcome. However, I would not willfully close my eyes to 
danger signals raised by the bitter experiences of others, or 
to the signs of the times. I believe there are future dangers 
that we must all see indications of now and prepare against 
them. I have alluded to some of them herein before. Indo- 
lence upon the part of the merchant will write the death sen- 


tence upon his business career for the more progressive busi- 
ness and catalogue houses will draw his patronage away from 
him. I predict that before long the manufacturers will seek 
to do business largely with the retailer and in fact this is 
being done to-day in many lines. The manufacturer does this 
for his own protection and profit and it is going to be in my 
opinion the best thing that could happen for the retailer. 
JOBBER NEEDS RETAILER'S PATRONAGE. 

Sut the manufacturer will seek to place his goods only 
with those whom he considers will make the best distributors, 
so that the unprogressive merchant in this case would be left 
out of the question and I believe that I would venture another 
prediction that the great jobbing houses of our country will 
sooner or later be compelled to solicit the consumer or go into 
some other kind of business. The only thing that can keep 
up the large jobbing concerns is the patronage of the retail- 
ers and when it becomes possible for the retailer to buy his 
goods direct, the jobber loses his trade. This condition of 
things would first be felt in the cities and towns of some 
the unprogressive 


importance. I believe that the days of 


dealer in the cities are numbered and now what confronts 
the country dealer or dealer in small towns are the traction 
lines, the telephones, the rural free delivery of mails, the 
large supply houses in the cities who canvass the country for 
the consumer. So that the consumer of to-day has his choice 
of buying goods almost where he pleases. 
BELIEVES PROSPERITY WILL LAST INDEFINITELY. 

that period of prosperity 


indefinitely; prices are steadier than ever before, generally 


I believe this will remain 


speaking, and all the large combines are _ planning 
to produce goods at the lowest figure and to mar- 
ket them at a fair price and to maintain a_ steady 


market, so that there need be little fear on our part of great 
reduction of values in the near future. I think that the great- 
est danger is that we hesitate too long and allow others to 
step in and take our business from us. 
tinue in the business we should lose no time in strengthening 
our position and getting it well fortified, for it will make no 
difference to the unprogressive merchant whether a panic 
overtakes him or his competitor, for either will be hard to 
withstand and probably neither would be long in wrecking 


If we purpose to con- 


his business. 

At the conclusion of Mr. Jones’ paper a telegram was 
read from the Indiana Retail Merchants’ Association in ses- 
sion at LaFayette, extending greetings and congratulations to 
the hardware men and forwarding their best wishes. 

The convention adjourned at 11:55 a. m. 

WEDNESDAY AFTERNOON SESSION. 

The Wednesday afternoon session of the association 
was called to order at 2:20 p. m., and Secretary M. L. Corey 
was called on for his report, which was as follows: 


SECRETARY COREY’S REPORT. 


OPPOSED TO THE PARCELS 

We were instructed at our last meeting to use our influ- 
ence against the parcel post and post check bills. We have’ 
not only written many letters but have personally had con- 
ference with several of our congressmen and have received 
assurances that our interests in this direction will be carefully 


POST. 


guarded. 

The danger, however, is all before us and every member 
must accept a share of the responsibility and work. This 
matter will be more carefully explained later on in our 
meeting. 

COMPLAINTS. 

We notice that other state secretaries, at the meetings 
already held, have reported very few complaints during the 
past year. This has not been our experience. I do not 
take it that conditions in our state are worse but our mem- 
bers are watchful and quick to resent any trespass upon retail- 
ers’ rights and territory. 

One case between members in adjoining towns that 
threatened a war of retaliation was investigated and a friendly 
understanding and settlement effected. 

We have not mentioned all complaints, but enough that 
you can see there is something doing. Some of the complaints 
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were not made specific—some for various reasons could not 
be adjusted—but every case that is taken up makes the man- 
ufacturers or jobbers, as the case may be, more cautious and 
more careful in conducting his business. No person or firm 
wishes or can afford to antagonize or pursue a policy that 
injures his reputation with our membership, and the fact 
that no complaint has been received against old offenders 
shows their course has been very much changed within the 
last two years. 
A FAVORABLE SIGN. 

The number and frequency of letters and suggestions 
as well as explanations of local conditions from our mem- 
bers I consider a most favorable sign. It shows our brothers 
are interested—are willing to work, are alive, are loyal. 

Manufacturers or jobbers who cross swords with one of 
our members without good cause to-day must reckon with 
a united body, representing fully 75 per cent of the retail 
hardware business of our state. 

CHANGES IN MEMBERSHIP. 

We have lost during the year about fifteen members for 
following causes: 

Eight firms have sold or traded out. 

Six firms have been dropped for not paying dues. 

One firm has asked to withdraw. 

Within the five existence we lost 
fifty-six members ; of these we find twenty paid dues only once 
and three whose names appeared on the list when we took 
this office have no record of ever paying at all; none of them 
have attended a meeting since 1900; twenty-two firms are 
out of business; three have died; two asked to withdraw; 
six have never answered or paid dues nor given any reasons. 

The fact that of all those who come to our meetings 
and thus get acquainted with each other and learn most about 
our work, less than five have dropped out, must be a source 
of great satisfaction to this body and positive proof to any 
dealer who does not belong that he is missing something 
by his absence and unconcern. 

We have added twenty-two new members during the year 
and about thirty have joined us at this meeting; a total of 
fifty, or fifty-two gained during the year. 

CLERICAL WORK. 

The clerical work during the year has consisted in col- 

lecting dues from seventy-seven members who were absent 


years of our have 


at last meeting and in mailing 500 bulletins to non-members. 
In November we also sent 750 letters to dealers; in February, 
950 letters and programs, and 300 postal cards on February 
13th, or a total of about 6,000 letters and cards to our state 
dealers. 

From nearly every section of the state letters have come 
to us urging the formation of a mutual fire insurance company. 
THE GARNISHEE BILL. 

At our last meeting Mr. Mears addressed us concerning 
the garnishee bill now before the Senate and action was taken 
endorsing same 

During the last few weeks we have visited Indianapolis 
three different times, have met the officers of the Grocers’ 
Association in a neighboring town and have written many 
of this measure that we believe is 
The bill has been 


members in the interest 
right and just and ought to become a law 
considerably changed with the intent to make its provisions 
apply only to the professional dead-beat and his kind; never- 
theless, organized labor has determined to defeat it and in a 
recent convention in this city they resolved that, “they would 
hold to strict accountability any one who favors this bill.” 
This discreet threat ought to make this bill a law. If a busi- 
ness measure is not to be considered its merits, if a 
caucus resolves to make it a party measure on policy grounds 
alone, if organized labor champions the cause of dishonesty 
and threatens any who dare oppose, then indeed is it time for 
honest men and honest legislators to ask themselves how 
far these people will go and if they have not made a huge 
mistake in extending sympathy and assistance to strikers in 
every case where they have made a struggle. 
CO-OPERATION OF OFFICERS AND MEMBERS. 

The officers and members have extended me during the 
year their hearty co-operation. I fully appreciate the friends 
this association has given me and no matter where our future 


upon 


paths may lead this acquaintanceship and good will will for- 
ever be a fond remembrance. 

During the year Pres. W. P. Lewis has been frequently 
consulted and his views and counsel has been timely and 
good. The Indiana association certainly has reason to be 
proud of our leader. Last year I announced what was not 
generally known to the boys that he had won and wed; this 
year I give you another tip regarding his domestic affairs— 
it’s a boy. 

Mr. Corey then turned in his report as treasurer, show- 


ing: 
PE RS Re ary oF. Oe ant eres $1,219.69 
ee eee err re . gor.98 
Leaving a balance in the treasury of .....$ 317.71 


H. A. Cole, Chicago, ex-president of the Iowa Retail 
Hardware Dealers’ Association, then read the following paper 
on 


MISTAKES OF RETAIL STOVE DEALERS. 


PERSONAL MISTAKES. 

My subject, “The Mistakes of Retail Stove Dealers,” 
comprehends principles that enter into almost every depart- 
ment in the hardware business. The man who has made the 
most mistakes ought to be the one best fitted to tell others 
about them; and this is probably the reason that I have 
been selected for this subject. Many of the mistakes I refer 
to are those I have made myself at different times in my own 
retail experience of eighteen years, during ten of which I have 
been more or less closely in touch with the business tactics 
of many other dealers in assisting to market the 75,000 to 
100,000 heaters per year of the Cole Mfg. Co. 

COMMON MISTAKES. 

Others are such mistakes as we see enacted in the daily 
business of dealers all over the country, which are made to 
stand out boldly as serious mistakes, not only by our own 
personal experience as retail stove men, but by the great suc- 
cesses attained by many of our customers who employ differ- 
ent tactics, and whose business is the envy of their com- 
petitors. 

THE GREAT MISTAKE. 

The great mistake of the average retail dealer the world 
over and which comprehends all others is in failing to get 
under the vital details of his business. There are three kinds 
of stove men: the aggressive, successful dealer; his short- 
sighted imitator, and No. 3 we will call the blind man in the 
stove business. The majority of retail stove dealers belong to 
the second and third class. They do not know what their 
goods cost in their customers’ houses; do not know what 
proportion of this cost should be represented by advertising, 
by general cost of doing business, or by the special expense 
attached to the stove business as such. They do not look 
ahead and plan their stove campaign for years in advance 
of the present time in selecting the lines they will push or in 
their manner of marketing their goods—in fact the general 
conduct of the business of these dealers, No. 2 and 3, is a 
sort of “grab bag” affair that depends on circumstances, and 
chance, as to the volume of their business, and as to whether - 
they will make their selling campaign on the basis of quality, 
trade-mark or price. In contra distinction to these our 
aggressive, long-headed dealer figures out every item in the 
cost of his goods, including his collecting expense, his gen- 
eral cost of doing business on top of his special stove ex- 
penses, and knows whether he is making a profit or not 
when he sells a stove: 

MAKES HIS FIGHT ON QUALITY. 

He makes his fight on quality, and quality only; and in 
settling this matter, is not content to take a medium grade 
article, and have his quality represented by the amount of 
brag he can put on it; but he selects the best goods he can 
buy of the class. His stock is always in the line of special- 
ties, he familiarizes himself thoroughly with every detail of 
the article he sells, from the manufacturer's standpoint and 
the housekeeper’s standpoint as well. He has made a study 
as to the best and most effective way of advertising his 
business for the least possible outlay. He figures his fixed 








THE AMERICAN ARTISAN AND HARDWARE RECORD. 51 


expense account strictly on the basis of the volume of business 
he is doing from year to year, and when business is poor, 
this expense account is down to a minimum. In selecting the 
stove specialties he will push, he figures on each year’s re- 
sults, as to its bearing on his business for several years to 
come. 

INSTALLMENT FEATURE. 

-He has sized up the great possibilities of enlarging his 
business by pushing the installment feature, and is shrewd 
enough to see that a cheap John stove of flashy dress sold on 
installments at the price of a first class article will, within 
two or three years, react disastrously on his business. He 
realizes that the best advertisement he can possibly have is a 
satisfied customer who will send his friends to him to pur- 
chase a stove like he himself has bought. He also realizes 
that he cannot incorporate a time payment feature into his 
business and sell goods in this way at the same price as he 
can for cash. 

IS NO MOUTHPIECE. 

He is not the mouthpiece of any manufacturing concern, 
except insofar as that concern’s goods are backed up by 
merit of the most sterling quality, and his whole stove and 
range business will be represented by large sales of a few 
first class specialties goods, together with very light sales of 
a general assortment which he keeps and uses only to help 
sell his specialties. Point me to a dealer who has carried 
out the above program and I will show you a lot of other 
dealers, in that and adjoining towns, who would break their 
necks, figuratively speaking, to get the exclusive agency for 
the goods our successful dealer is pushing. 

DEALER NO. 2. 

Dealer No. 2, our short-sighted imitator, in every busi- 
ness move he makes has constantly looming before his gaze 
the one nightmare of his life, namely, the amount of business 
our successful dealer is doing, the kind of stoves he is selling, 
and the prices he is selling them for. Let us go through the 
process of selecting a stock of goods for these two dealers. 

STOVE PURCHASES, 

No. 1, as above, buys first class specialties, some base 
burner that is the best piece of goods for the money to be 
had, and his stock will consist principally of two sizes. Per- 
haps some other make of strictly high grade steel range, 
with special points of merit that average steel ranges don’t 
have. His stock will consist principally of two sizes of ovens, 
with reservoir and high closet variations. If, twenty years 
ago, he would have bought the best and only oak; but to-day, 
of course, as he has to figure on a profit as well as on selling 
the goods, he buys “George Washington’s” Original Hot 
Blast, his stock will be principally in three sizes in wood 
stoves. Of course he must buy “George’s” air tight heaters 
on the same basis. If his previous year’s sales amount to 
350 heaters and ranges, as below, he will buy for this year, 
on froma 2-3 to a 3-4 basis, about as follows: 

Seventy-five base burners as follows: 15-in. best grade, 
45; 16-in. best grade, 14; 14-in. best grade, 10; 3 each cheap 
base burners, 2 sizes, 6; 69 of the 75 being 3 patterns only. 

One hundred steel ranges as follows: 16-in. oven, square, 
best grade, 50; 18-in. oven, square, best grade, 20; 14-in. oven, 
square, best grade, 20; cast ranges and steel cook ranges, 7; 
3 odd ranges, 1 each only, 3; 90 out of the 100 ranges being 
3 sizes and 1 make. 

One hundred and fifty soft coal stoves: 18-in. G. Wash- 
ington H. Blast, 75; 20-in. G. Washington H. Blast, 25; 15-in. 
G. Washington H. Blast, 15; 2 sizes, cheaper H. Blast, 20; 
2 each, 3 sizes, high grade oak, 6; 3 each, 3 sizes, cheap john 
stoves, 9. 

Twenty-five wood stoves: Best wood stoves, 3 sizes, 6 
each, 18; assorted wood stoves, 7 kinds, 1 each, 7; 18 out of 
the 25 being 1 kind. 

As above he would figure out his specifications, say on 
a % basis, giving him room for later assorted orders, and 
312 out of the 350 stoves would be made up of only 14 differ- 
ent patterns and sizes. 

And the other thirty-eight stoves would be made up of 
sixteen different. patterns,.mostly samples. The above oven 
and reservoir variations would vary, of course, according to 
locality. 


SELECTIONS OF DEALER NO. 2. 

Dealer No. 2 now selects his stock with the one great 
object in view of knocking out our progressive dealer, No. 1. 
He is offered the trade-mark plan by the manufacturer, who 
claims that advertising is the one great feature to be con- 
sidered and that in advertising his trade-mark he advertises 
his whole stove business, that the sale of a $10.00 trade-mark 
cook stove or cheap heater is dead sure to send the cus- 
tomer back for a $60.00 trade-mark range or base burner, 
and another great advantage of his trade-mark line is the 
immense variety it gives him with but slight variations in 
quality and besides this it duplicates almost every one of the 
specialties dealer No. 1 is pushing, so dealer No. 2 loads up 
his stock with a very large assortment in every class of stoves 
he sells and for nine-tenths of them probably pays from ten 
to twenty-five per cent more than he could buy similar goods 
for of other makes, and this is particularly true when com- 
pared with the carefully selected specialties of dealer No. 1, 
so for the next two or three years you see a perpetual stand- 
ing ad in all the leading papers at a probable cost of $200.00 
a year to our dealer No. 2, about as follows (in a three- 
inch double-column ad): Black Strap Stoves and Ranges, 
only at John Jones’ Store, 41 Main Street, dealer in Stoves, 
Furnaces, Tinware, Roofing, Spouting, ete. Cornice Work 
Our Specialty. 

In order to get the full benefit of this great advertising 
feature, which will ultimately make his (the manufacturer’s) 
fortune, he buys a full stock of at least sixty different va- 
rieties of the trade-mark goods, among them duplicating No. 
I’s specialties as closely as possible. His stock order for 350 
stoves would be about as follows: 

Eight stock sizes, base burners, 48 stoves. 

Best base burners, 3 sizes, 6 each, 18. 

Medium base burners, 3 sizes, 6 each, 18. 

Cheap base burners, 2 sizes, 6 each, 12. 

Fifteen stock sizes, steel cooks and ranges, 90 stoves. 

Best steel ranges, 4 sizes and reservoir, 6 each, 24. 

Medium steel ranges, 4 sizes and reservoir, 6 each, 24. 

Cheap steel ranges, 2 sizes, 6 each, 12. 

Steel cook stoves, 5 sizes, with reservoirs, and square, 
6 each, 30. 

Eighteen stock sizes, cast cooks and ranges, 56 stoves. 

Best cast ranges, 3 styles, 3 each, 9. 

Medium cast ranges, 3 sizes, 3 each, 9. 

Best cast cooks, 3 sizes, square, 3 each, 9. 

Best cast cooks, 2 sizes, reservoir, 2 each, 4. 

Medium cast cooks, 3 sizes, square, 3 each, 9. 

Medium cast cooks, 2 sizes, reservoir, 2 each, 4. 

Cheap .cast coeks,-2-sizes, square, 6 \each, 12. 

Nineteen stock sizes, soft coal and wood stoves, 154 stoves. 

High grade oaks, 4 sizes, 15 each, 60. 

Medium grade oaks, 4 sizes, 6 each, 24. 

Cheap oaks, 3 sizes, 10 each, 20. 

Wood stoves, 6 sizes. 4 cach, 24. 

Hot blasts, 2 sizes, 10 each, 20. 

Summed up, a total of 60 different patterns, with an 
average stock of six each to keep up stock on, against 14 
patterns of stock sizes for dealer No. 1 to keep stock on. 

DEALER NO. 3. 

Dealer No. 3, for some unknown reason, doesn’t have a 
big stove trade like No, 1 and No. 2, but he is strictly in it on 
assortment. He samples the bargains of every traveling man 
that comes along. If he buys a hundred stoves he has nearly 
as many varieties and very few duplicates of any kind in stock. 
He never knows whether he is competing with dealers No. 
1 or No. 2, or whether his customer is figuring on a cata- 
logue house bargain in a cheap John article, hence has no 
established code of prices, or a stock of goods, and goes on the 
basis of getting all he can. 

SELLING PRICES. 

Let us take a few minutes and see how dealers No. 1 
and No. 2 fix their selling prices. Our successful dealer 
marks every stove in his house, having a cash and installment 
price on same, and he is sure that his added price for in- 
stallment is sufficient to cover the extra ten to twenty per 
cent that it costs him to sell goods on,this basis over the 
cash price. He also figures out, as a part of the cost of his 
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goods, his general 15 per cent cost of doing business and 
sees that he has a margin left as a profit above these items. 
He may either advertise his cash price and ask an advance 
for payments, or vice versa, with equal success. His news- 
paper ads, as compared with dealer No. 2, would be on the 
following basis: First they would be confined to the selling 
season, probably-appear every other day instead of every day, 
always caltiftg attention to the special merit of a special stove 
and having the cut of the stove appear in the advertise- 
ment. If his trade was well established on all lines he would 
alternately advertise base burners, hot blasts and ranges, 
having a fresh ad each time. A three-inch double-column hot 
blast ad would probably be as follows: 
TURN SOFT COAL INTO COKE. 
ORIGINAL HOT BLAST. 
Saves the gas half of soft coal 
You burn the coke next morning. 
Free exhibition every day this week at our store. 
Saves $25.00 for you this winter. 
Believe your own eyes. 
Cash or installments. 
No. 2 exclusive agent. 
UP AGAINST A HARD PROPOSITION. 
Now, our trade-mark dealer will mark the selling prices 
of his goods, as he is after our successful dealer No. # his 
selling prices are strictly on the basis of those of his com- 
petitor. His high grade range, that he probablv pays $5.00 
more for than No. 1 pays for his specialty, the same price as 
the specialty, but without any advance for payments. He 
marks his base burners in the same way and in three cases out 
of four has never figured his 15 per cent cost of doing busi- 
ness, for if he did he would be surprised to find his selling 
price would barely get him the cost of his goods. Now, 
he is up against thé hard proposition in marking his high 
grade oak stoves that for twenty years have been selling 
at $1.00 per inch, but which now cost him $17.50 for an 18-in. 
With grim determination he jumps the price $2.00 and 
sells the 18-in. for $20.00. He would add $2.00 more if it 
weren't for some hay-seed in the next town who never changes 
his selling prices and is still selling the same stove at $18.00, 
and besides No. 1 is selling that 18-in. hot blast for $18.00. 
His margin on the $20.00 oak stove figures out as follows: 
Cost of stove, $17.50, 15 per cent cost doing business, $3.00; 
joint pipe, delivering and blacking, 75 cents; total cost, $2.25. 
If sold on payments add 10 per cent extra for cost of 
this kind of business, $2.10, total cost payment sale, $23.35, 
stove sold for cash or on time, $20.00; loss, if cash sale $1.25, 


stove. 


if payment sale $3.35. 

He is not quite as badly off on his other lines as on the 
above oak proposition, but he has made the mistake of think- 
ing it would drive business away to advertise the payment 
plan, hence is forced to give his easy terms on the open 
account basis without adding anything to this extra cost of 
doing business. 

I have already alluded to the painful predicament of 
dealer No. 3 in his vain effort to adjust his prices to the 
unknown conditions that he is up against. 

A PAINFUL SCENE, 

I will spare you the painful scene of a customer struggling 
through the stock of No. 2 and No. 3, in his vain endeavor 
to find the stove he wants to purchase. You will see at a 
glance that dealer No. 1 will first size up his customer as to 
his financial ability and immediately take him to the special 
stove he ought to have, always the best possible stove he 
thinks his customer can pay for, and by pushing the easy 
payment feature he can always land him on a much better 
piece of goods than though he kept silent on this question. 
You will see what an advantage this concentration of effort 
gives him over dealers Nos. 2 and 3. For instance, dealer No. 
2, with his immense line and large variety, all of them stock 
sizes, has no particular object in doing other than letting the 
customer make his own selection, and with dealer No. 3, 
when the customer comes into his store he is at a loss to know 
what stoves he has in stock until he has looked over his 
goods in the customer’s presence. Suffice it to say, that in 
three cases out of four, dealer No. 1 will get the sale, and 
when it comes to cleaning up stock, at the end of the stove 


season you will also see another great advantage he has over 
both his competitors, with his few stock sizes he is enabled to 
do an immense business, always having the stoves on hand that 
he needs, and can wind up the stove season with his stock 
practically cleaned up, outside of the few odds and ends that 
do not represent any great amount of money and that he 
only carries to help sell his specialties. Dealer No. 2, on the 
other hand, will, of necessity, have two or three thousand 
dollars tied up in his stock between seasons, and dealer No. 
1 has such a motley array of everything that it will be hard 
to characterize his stock at all except as to the number of 
goods he is forced to carry over. 
A NOTE OF WARNING. 

Right here I wish to sound a note of warning for the 
regular line stove dealer. Unless you incorporate the easy 
payment feature in your stove business in every community 
where there is a large mechanical or railroad population, you 
will wake up some morning and find you haven’t got any stove 
business. To-day, this easy payment feature is so much of 
an object to the buying public of the above classes that 
they do not ask any questions as to the price they have to 
pay in order to get it, and when you stop to think how much 
of a problem it is for you, even as business men, to hand 
out the cash for a $40 or $50 purchase, you will see the 
point in its bearing with a man who is only earning $50 or 
$60 a month. There are many men in the installment busi- 
ness to-day who will not look at a stove that they cannot 
sell at 100 per cent profit. They care nothing for quality, 
as they say they can sell anything on payments without regard’ 
to quality if it has the appearance. The installment dealer 
who will last, however, is our dealer No. 1, who incorporates 
the installment feature on an equitable basis for his trade, and’ 
combines it with the selling of strictly first-class goods. 

“MENE MENE TEKEL UPHARSIN.” 

This brings me to another important characteristic of the 
successful stove man, viz.: he must be quick to read the 
“handwriting on the wall,” and get his stove business in line 
for the sweeping changes that periodically come over it 
every fifteen to twenty years. That hand writing, for the 
dealers of Indiana, to-day is, that your trade will, in the 
next few years, make a sweeping change from wood to coal, 
and if you are wise you will lay the foundation to-day for 
the coal trade you will have for the next fifteen years to- 
come. 

DON’T ORDER GOODS FOR SEPT. I DELIVERY. 

Now, for a few don’ts of the stove business. 

Don’t order your goods to come forward from any manu- 
facturer on Sept. Ist, as you ought to have your samples om 
your floor the latter part of July and have every clerk in 
your store working up future stove sales from this time on, 
and besides if you do you run the chances of not getting 
your stoves until Oct. Ist, as every manufacturer has orders 
enough on hand for Sept. 1st shipment to keep his force 
running until Sept. 15th every year. 

DON’T WAIT FOR REMINDER. 

Don’t wait until customers remind you that winter is- 
coming before you begin to get your stove samples on your 
floor. If you do your competitor has got the stove business- 
of your community while you are sleeping on your rights. 

LOOK AFTER SAMPLE FLOOR. 

Don’t neglect the appearance of your sample floor, and’ 
sample stoves, and in settling the height of your stove plat- 
forms, 10 inches to 11 inches is better than four or five. 

CANVASS ACCOUNTS. 

Don’t leave a thorough canvass of your accounts till 
the monthly statements are made out, but keep in close touch 
with your ledger account and the way your customers are 
paying their bills by very frequent reference to your ledger. 

LOOK AFTER BOOKKEEPING. 

Don’t leave the correctness of your bookkeeping depart- 
ment as a matter to be called to your attention by your 
customers, but know from day to day, by personal inspection, 
that this department of your business is above reproach. 

ADVERTISING. 

Don't neglect your newspaper advertising or turn it over 
to the newspaper man, and don’t put off the writing of your 
ads until he is waiting for the copy. Sit down in July and! 
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figure out definitely your advertising campaign in all of its 
details, get the electrotypes you will need, settle definitely 
what you will pay out for the coming stove season and how 
you will distribute it and then write out your advertisements 
for the whole fall business. In no other way can you keep 
your advertising expense down to a minimum or have adver- 
tisements that when read will send you interested customers. 


ALL THAT ADVERTISING CAN DO. 

Don’t forget that when a customer enters your front 
door you have accomplished everything that any amount of 
advertising, no matter how expensively purchased, can do 
for you, with this man. He is now where your salesmanship 
can begin its work, and I maintain that every spare minute 
of your own and your customer’s that is devoted strictly 
to calling his attention to his possible future wants in the line 
of your business is ten times more effective in making future 
business and a good customer for your store than if spent 
in general gossip. 

DON’T STOOL-PIGEON COMPETITOR'S LINE. 

Don't ever stool-pigeon the line your competitor is 
carrying. Your customers will brand is as a mean, under- 
handed trick and with the majority.of them,you are merely 
advertising your competitor’s business. Never run down a 
competitor’s line of goods for the same reason. The buying 
public like to see fair play and will patronize the man that 
gives it. 

DISCOUNT YOUR BILLS. 

Don’t neglect to discount your stove bills, and if you 
have been unable to get these discounts from your current 
receipts you cannot make a profit easier than to borrow the 
money at the bank to get them. The incentive that this 
feature will furnish you to look sharp after your collections 
will save you half your dead-beat accounts, and the one other 
big don’t for members of the Retail Hardware Association 
is, don’t neglect to cultivate a friendly relation between your- 
self and your competitors, as the hardware men of the United 
States, as a class, are as honorable and high minded as those 
of:any other calling, and both you and he probably average 
up in the eyes of the world to this high standard. It is 
great big dollars in both your pocket and that of your com- 
petitor if you are harmoniously doing business in the same 
community rather than trying to cut each other’s throats in 
a business way. 

I: might multiply these don’ts almost indefinitely, but 
your time is too precious at this convention to continue this 
paper longer. 

E. M. Bush of. Evansville, Ind., then read the follow- 
ing paper on 


ADVERTISING THAT BRINGS RESULTS, 





A BETRAYER OF FRIENDS. 


It has become my painful duty to appear before you to- 
day in a role most obnoxious to me, most distasteful to any 
man—yet where a tender conscience points the way, I must 
follow. A gentleman, prominent in our midst, and for two 
years one of our official staff, has long occupied in the esti- 
mation of every one of us the highest position as a man of 
honor, of integrity, of sterling worth—yet must I, this day, 
make this a court of justice, you the tribunal, and arraign 
before you M. L. Corey, our secretary, as a betrayer of 
friends, a taker of undue advantage, one no longer to be 


“tied to.” 
“SAW YOU EVER SUCH A VILLAIN?” 


Now I know, none better, that every mind before me is 
prejudiced in his favor—that he has won you as he won me, 
by his jovial manner, his seeming unselfishness, his apparent 
concern for the good and happiness of all, to believe him a 
“king among men,” a “prince of good fellows.” Gentlemen, 
I too have believed. 

Two years ago, doubts rose within me—months ago, sus- 
picions ‘grew into certainty—and the hurried events of the last 
few days have forced me, in justice to this association, in 
justice to myself to denounce him. There he sits smiling 
before you—gaze upon him—mark his confusion, that flush 
on the cheek, guilt is writ upon that countenance. Saw you 
ever such a villain? 


PISCATORIAL SPORT. 

Did you ever go a fishing with Lake Corey? Then you 
know him as I do. Two years ago, even then under the 
guise of friendship, of affection, he persuaded me to meet 
him in the far north, and indulge for a season in the pisca- 
torial sport. He “would show me what sport was”—he did, 
but only by example, gentlemen. I am an unsuspicious youth, 
a trustful soul. I tried to believe it all luck, or perhaps, 
unusual skill upon his part. But even during that first ex- 
perience, doubt crept into my confiding mind. 

THE ARGOS MAN LANDED THE BIG FELLOWS. 

Last summer was but a repetition of its predecessor— 
all the big fish came to his hook. On the days when he was 
one of the party, we always found fish, big ones, schools of 
them—let us not speak of the days when he was not with 
us. We probably said enough at that time to make speech 
unnecessary now. And, gentlemen, this unsurpation of big 
fish, big hauls, went on before the ladies of our party, until 
even the wife of my bosom, in whose estimation I naturally 
wished to be the one big man of the fishing party—even she, 
gentlemen, demanded Mr. Corey’s presence if we were to 
catch fish... Was it luck? Was it- skill? Getttlemen, it was 
treachery, it was perfidy pure and simple. We unearthed 
his deep-dyed villainy before our season ended. 

CORRALED BY COREY. 

He had those fish corraled—he had taught them the very 
sound of his voice—he had been going up there for ten 
years, had nursed them when babies, coddled them every 
summer, taught them to come at his call, trained even the 
shapes of their mouths, until every fish hauled into the boat, 
glad even to be immolated on the hook of this arch-traitor, 
came gasping with its last breath, “Corey, Corey, Corey.” 
None of them ever said “Bush”—their -mouths wern’t cut 
that way. 

Gentlemen, would a good man act thus—so scheme and 
plan, though calling himself my friend, that even a loving 
wife could no longer consider me a piscatorial artist? 

If this were all—though forgiveness were beyond me, 
pride at least might have taught me silence. But there is 
more to be toid. 

At least a month ago, in a personal letter, in which the 
many jesting references to events of last summer might have 
warned me, were I less unsuspicious, but in a personal letter, 
still in the guise of a friend—in the jovial way which once I 
loved as you do—Lake Corey wrote: 

“At our association meeting in February, Bush, I shall 
expect to hear from you. If you can’t write an article your- 
self, get the madam to do it”—referring to the fair one who 
bears my name. 








A STUPENDOUS JOKE. 

Gentlemen, who among you would not consider such @ 
suggestion a joke—a huge joke—I did. I laughed over it, 
even told the madam Corey’s latest, that she might enjoy it 
with me. A most stupendous joke, which took a month to 
ripen and come to full fruition, when that villain before us 
calmly mailed the programs on which appear in print my 
name as giving an “Article on Advertising Which Brings 
Results.” Never a word of his intentions further than this 
marvelous joke of which I tell you. Until one week ago— 
when I learned through these programs, as you did, of his 
nefarious work, of which you and I must now pay the pen- 
alty. Who could love or trust a man like this? But at 
least he has given me a chance to ease my mind, to air my 
woes, and to advertise him in a way which I am sure will 
“bring results.” For now shall all men know him as he is. 

FATE THAT BEFELL A FIRM WHO DID NOT ADVERTISE. 

When a man first begins a business of his own, he has 
much to learn whatever his apprenticeship may have been, 
and as much in the line of “advertising that brings results” 
as in any other of his business. Years ago, when this prob- 
lem first confronted me it was especially knotty, because as 
a boy and young man I had worked for a firm who never ad- 
vertised. That business died a natural death. And when 
my small savings were invested in a business that had to be 
made a “go,” advertising was an unknown factor to me. So 
I began naturally at the bottom—giving, when solicited, small 
ads for church programs, fire alarm cards, boat and railroad 
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time tables, dance programs, etc., appearing spasmodically in 
newspapers and so on in the small ways we have all tried 
and from which I, for one, never reaped any appreciable 
results. Years of experience taught me that advertising 
must have a distinct end, and that kind be used which leads 
most directly toward that end. My motto has come to be— 
“Attract public attention, fix your business in the public 
mind, and get that public into your store.” 

SYSTEMATIC ADVERTISING THE ONLY KIND THAT PAYS. 

There are many ways of doing this and many things to 
consider in the doing of it. Even after I began the systematic 
advertising which is, be sure, the only one that pays, I had 
many an experience and doubtless wasted much valuable time 
and money in misdirected effort. But successful advertis- 
ing is an evolution, nor have we yet reached the highest type 

CATCHY ADS. 

In the newspapers I first began with “catchy” ads which 
would fix the attention, so that bv and by I began to hear 
that my ads were always unique, interesting, and could then 
begin, while retaining the idea of something “catchy” to add 
the valuable reading which would introduce the reader to the 
contents of an up-to-date hardware store. Now my work for 
the newspapers is usually a large spread advertisement of 
seasonable goods in the spring, fall and before the holidays, 
followed by subsequent smaller ads of such goods as the 
general public use. For special -lines used by special trades, 
I will tel! my plans later. 

“GET IT AT BUSH’S.” 

In this newspaper advertising we quote some prices, but 
not on everything. A little idea which came to me one day, 
was to adopt a short meaning phrase as an ad, and use it 
on all bill heads, bill boards, and advertisements of all kinds 
So now in our part of the country “Get it at Bush’s” greets 
the eye on every side. 

In the last two years I have taken up a system of circu- 
lars which has paid from its inception. These are prepared 
spring and fall. Those for the country with cuts and de- 
scriptions of the goods which will appeal to farmers, quota- 
tions of prices on nails, wire, etc., with advice as to buying 
in reference to possible future conditions, etc., etc. Having 
obtained a list and addresses of the farmers owning twenty 
acres and more, to each of these is mailed a circular with a 
letter so mimeotyped as to look like a written letter personal- 
ly addressed, sending him the greetings of the day, and 
making him feel that his trade is my special desire—as it is. 
That circular has worked wonders in my business. The 
farmer begins to look for it, and feels that it is a personal 
matter between us. 

SPECIALIZED LISTS. 

This year we send out a city circular also, for I believe 
this plan has increased my trade more than any one thing 
I have ever done. To the special lines of trade mentioned 
before, such as brick masons, carpenters, plasterers, paper 
hangers, goes also a mimeotyped letter, each personally ad- 
dressed, calling attention to his special line of goods which 
we carry, and enclosing any circulars about his tools which 
I can obtain. All of these lists we find especially useful to 
those firms who desire to mail circulars directly to our pat- 
rons, pushing goods which we carry for them. 

REBATE STAMPS. 

The American rebate stamp has proved a good thing. 
There is one trait universal to which it appeals, the satis- 
faction of getting something for nothing—and it is human 
nature, especially woman’s nature, to buy goods of the store 
where such stamps are given, in preference to the store which 
does not use them. As an advertisement, rebate stamps are 
a good thing. 

“WE GUESS 10855.” 

Appealing to the same trait is having some article to be 
given away to the best guesser of the contents of a jar, etc., 
etc. You all know of the plan. Just before Christmas I put 
in one of my windows an all opal $125 refrigerator and its 
attendant jar of shot, peas, etc., etc. To each purchaser to 
the value of 50 cents is given an opportunity to guess the 
number of articles in the jar. Every possible guess has been 
made, from ten only, to fifty millions. The interest keeps up, 


and will grow, I am confident, as warmer weather reminds 
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the public of refrigerators. In that line I have much com- 
petition, but by May, when the refrigerator will be given to 
the lucky guesser, every one in our vicinity will know that 
in the matter of refrigerators you can “get it at Bush’s.” 

THE FINE ART OF ADVERTISING. 

Having caught public attention, caused them to remem- 
ber you, and attracted them to your store, there remains al- 
ways the necessity of inducing them, one and all, to come 
again. And that, gentlemen, is the fine art of advertising. 

NEVER ADVERTISE IMPOSSIBILITIES. 

In the first place, never advertise what you are unable 
to perform. Never allow any person, if possible to avoid it, 
to leave your store dissatisfied, for he will prove a woeful 
advertiser for you, and every man has his following. Of 
course, we must discriminate in this as in most things, but I 
have found it money well lost—or spent.’ In the case of a 
reliable customer returning gaods which he has found de- 
fective and in the purchase of which he feels aggrieved, to 
replace such goods whether warranted or not cheerfully and 
graciously. He goes away a most willing advertiser of your 
courtesy as well as of your goods—and in such humor must 
every customer leave your store if you would have your 
trade grow. 

A SECOND WONDER WORKER. 

To feel assured that every man, woman and child who 
enters your doors has the courteous treatment which is his 
right, and which shall make or keep him your customer, is a 
serious matter. Under your eye all goes well. Are you sure 
it does in your absence? Three years ago I began in my 
business a system of commission on sales, which has proved 
to be all I hoped for it. A record of each man’s sales is 
kept, and each receives at the end of the month a commission 
on these sales, with exception of such staple articles as wire, 
nails, binder twine, etc., sold on too close a margin to war- 
rant commission. This has proved a second wonder worker. 
The alacrity with which a clerk reaches the customer who 
now means commission to him—the zeal and courtesy with 
which he displays any number of articles asked for, and 
those unasked for, which may possibly be sold—the enthu- 
siasm with which he talks up his goods, all warrant me in 
asserting that the commission business in my store pays. 

More than this, I now know that I am paying the best 
salary to the best salesman, whereas under the old regime, 
in one especial instance whose discovery astonished me, I 
paid one clerk the highest salary, while the man under him 
sold the goods. So commissions work a benefit to customer, 
to salesman and to proprietor, and is a form of advertise- 
ment. which Has ‘brought me good results. 

IS CONTEMPLATING PROFIT SHARING. 

I have been contemplating recently the introduction of 
profit sharing for my clerks as a further incentive to interest 
and push in their work. If any gentleman before me has had 
experience in this line I shall be much gratified to learn what 
he thinks of it. 

Such, gentlemen, is my system of advertising, used, of 
course, because it seems to me to bring best results. Much of 
it has come through experience, much through suggestions 
of our trade papers, which I read thoroughly, and always 
to my benefit. Such an article as I was asked to give you 
could only be a personal experience. My methods may not 
suit your case at all. Doubtless many of you have better 
methods of your own, and having given you the benefit of 
such knowledge of the subject as is mine, I ask each of you 
to give me the benefit of your knowiedge by telling me and 
this association your own pet ideas on the subject of “Ad- 
vertising Which Brings Results.” 

Gentlemen, I thank you. 

At the conclusion of Mr. Bush’s paper, H. P. Townley 
of Terre Haute, Ind., discussed this paper as follows: “There 
are a few items in Mr. Bush’s paper which are worthy of 
careful discussion. The paper is a good one because it con- 
sists of personal experiences, and not estimates. I picked up 
a paper the other day and saw the statement that during the 
past year three thousand million of dollars had been spent 
in advertising in the United States. This of course includes 
circular and other forms of advertising as well as newspaper 
advertising. Mr. Bush kindly lent me his paper just before 
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dinner, and after looking it over I would lay down the fol- 
lowing advertising rules: 

Be systematic. 

Keep at it in both busy and dull seasons. 

Seek notoriety. Like Mr. Bush, the progressive hardware 
dealer should prepare schemes for attracting the attention of 
people who do not read newspapers. I know of a dealer who 
runs the five-inch double column advertisement of a cook 
stove during the months of October, November and Decem- 
ber. The space that he uses is high price and he did not 
change his advertisement. 

Make the advertisements short and pointed. People like 
an advertisement which they can take in at a glance and will 
not spend time in reading a tedious advertisement. 

Use cuts. They catch the eye. 

Be truthful and avoid extravagant statements. 
do not like to be humbugged. 

Be intelligent. Push goods which people desire. The 
line of goods to be pushed depends largely on the location. In 
some localities it is best to advertise goods for sale for cash, 
and in others it is better to sell them on the installment plan. 
A mining population would be reached by a different class 
of advertising than a farming population. There are styles 
in our business just the same as in the millinery business. I 
know that in my locality at least there has been a change of 
colors in granite iron ware. A year or so ago the blue-and- 
white styles were all the rage, and now the green-and-white 
styles are in fashion. Be the first to show new styles. 

Push special goods instead of staples. The goods that 
you have the exclusive agency for are excellent goods to 
push. 

Keep one eye on your competitor but do not call atten- 
tion to him in your advertising or in your talk with cus- 
tomers. 

Get all the help you can from manufacturers and trade 
papers. 

I believe newspaper advertising is the best. For my 
part I have not had.any special success with circulars. I have 
found gift schemes and guessing contests a good thing to use 
on account of the universal desire of human nature to get 
something for nothing. A certain percentage of the people 
in every community are attracted by this sort of a thing, and 
those who are not do not care one way or the other, and you 
do not lose their trade by adopting it. 

Speaking of the subject of commissions mentioned by Mr. 
Bush in his paper, would state that we call them premiums. 
We gave a certain percentage to clerks for running off old 
stock at the end of each week. I have known salesmen to 
make as much as eight dollars extra in premiums for selling 
old stock. All these sales are for cash. 

In regard to rebate stamps, would state that our firm 
has just dropped them, as we concluded they were a great 
tax. They brought us some extra trade, it is true, but our 
regular customers asked for them also. We found on figur- 
ing up that we had spent between four hundred and five hun- 
dred dollars in the year in these rebate stamps and conse- 
quently discontinued their use. This action on our part 
was in accord with that of the Retail Merchants’ Associa- 
tion of Terre Haute, who decided by a decisive vote to aban- 
don their retail stamp business. 

What are the best advertisements? 
notions. 

t. A satisfied customer is the best advertisement. 

2. A good article, a good price, a good salesman. In 
this connection I would state that the last point is well taken 
as the good salesman is certainly a factor, as he posts pur- 
chasers concerning goods. 

3. The advertisement that gets the public talking about 
you. In this connection I remember that when I first went 
into this business in Terre Haute, the fences along the roads 
leading out of town in every direction, were placared with 
signs’ reading, “Ball is bawling to sell you stoves.” This 
was good advertising but did not bring the results as it was 
not followed up properly. 

The best advertised article in the world is Pears’ Soap 
and the advertising manager of this firm said that the best 
advertising this firm had ever done was when they devised 


People 


Give us some defi- 


the phrase “Good Morning! Have you used Pear’s Soap?” 
This set the public talking about Pear’s Soap and cost the 
firm nothing. 

How much should a man spend for advertising? You 
can answer this by saying that he should spend from one to 
two per cent of his gross sales, or by saying he should spend 
10 per cent of his net profits. These two estimates will give 
dealers a line to go on. They are conservative and not lib- 
eral. 

I would sum up Mr. Bush’s paper in two sentences: 

1. Impress your name on the public. 

2. Impress your goods on the public. 

In regard to the subject of profit sharing would say that 
I tried it ten years ago and it was not successful, but I be- 
lieve it is a question which will come up for settlement in 
the near future. It is, I believe, in many cases the solution of 
the labor question. The socialists are also pushing it. The 
scheme on which we tried it was that with every dividend of 
8 per cent on our stock 2 per cent went to the employes, based 
on the salaries they were receiving. This stock was also of- 
fered to our employes. The trouble with the satisfactory 
working of profit-sharing was to secure correct adjustments. 
We dropped the scheme on account of the panic of 1893. 

Another reason why it did not seem to go was that the 
employes as a rule did not take to it. A few did, how- 
ever. 

President W. P. Lewis, New Albany, said: “These are 
the two best papers and talk on retail advertising that I 
have ever heard.” 

President Lewis then called for the report of the Com- 
mittee on Fire Insurance, and they offered the following reso- 
lutions through A. N. Shidler of South Bend. 

Resolved, That our delegates to the National Retail Hard- 
ware Dealers’ Association use their efforts to secure the or- 
ganization of a National Retail Hardware Dealers’ Mutual 
Fire Insurance Association. 

Resolved, That it is the sense of this committee that the 
interest of the Indiana Retail Hardware Dealers’ Association 
would be greatly improved by the organization of a state 
mutual fire insurance company, and that the secretary be au- 
thorized to organize such an association on the plan followed 
by the Lumbermen’s Mutual Insurance Company of this 
state. 

President W. P. Lewis said: “I would also like to have 
the resolution committee say something about the Wood 
Garnishee Bill. The President of the Indiana Retail Mer- 
chants’ Association is fighting for this bill and it would help 
him if a resolution were given him showing him that this 
association was with him in the stand taken. 

“As I understand this Garnishee Bill it does not seek to 
abrogate present exemptions but it makes 20 per cent of any 
man’s salary available for debt. I am in favor of the passage 
of this law, for in my opinion the very fact that there is such 
a law on the statute books will make men settle their petty 
accounts. The officials of the Pennsylvania Railroad have be- 
come weary at garnishees against their employes in several 
states and they have called these men up and said that they 
did not care to have employes who were being garnisheed 
and unless they could remedy this state of affairs they would 
get other men to take the place of the men in question. 

Uncle Sam makes his mail carriers pay their bills, and 
we have no hesitancy in extending any mail carrier all the 
credit that he asks for. If he is slow about paying, all we 
have to do is to drop him a little note, stating that we de- 
sire to have him come and settle, as we do not care to. take 
other action in the matter. A mail carrier knows perfectly 
well what is meant when he gets a note of this character, and 
always settles promptly. I cannot see the slightest objection 
to the proposed bill. 

W. P. Borgardus, Mount Vernon, Ohio, President of the 
Ohio Hardware Association, then addressed the meeting as 
follows: 

“I am glad to meet you here to-day, gentlemen. Yours 
are new faces to me and I have been studying your faces and 
seeing what kind of men compose the Indiana hardware 
trade. I have weighed nails for 32 years and there is no 
place on earth where I would rather be than in a hardware 
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store. It has been a source of infinite delight to me to be 
identified with a hardware store. I have been keenly in- 
terested in the papers that have been read here to-day. In 
order to succeed you and I must study how to buy, when to 
buy and what to buy. How to show people our goods, how to 
arrange and advertise the goods and how to sell people goods. 
All these questions have come up at this meeting, and all must 
be solved before we can secure bread-and-butter for wives 
and little ones. We must study these questions. I congratu- 
late you on the size of your association. It is a good thing 
for the Indiana Hardware men to have such an association 
as this.” 

President W. P. Lewis said: “Any man who neglects 
these sessions makes a big mistake and all members should 
be here to-morrow morning. I wish to say a few words in 
explanation of the insurance sjtuation. If we-organize in In- 
diana we need three hundred policies that will average $2,000 
apiece. This would be six hundred thousand dollars’ insur- 
ance. At an average rate of one and a half per cent this 
would net nine thousand dollars. The Indiana law makes it 
necessary that there shall be ten thousand dollars paid in, 
so three hundred policies at $2,000 each will not reach the 
desired figure. In addition to taking out these policies you 
would have to sign notes for five times the amount of said 
policies, and the initial premiums would be thirty dollars 
for each two thousand of insurance and all payments would 
be credited on the notes. Now, of course you understand 
the secretary would have to do lots of work in organizing 
the association. To take advantage of this insurance a man 
must belong to the association.” 

M. L. Corey of Argos said: ‘‘With this association we 
would have no soliciting and no high salaried officers. This 
company bases their rates on the old rate and some money 
is paid back to the policy holders. Minnesota pays back 
35 per cent besides putting something in a reserve fund. Of 
course we might have bad luck and a large number of fires, 
but this is not likely. We should have a reserve to make the 
company solid in the eyes of the state officials.” 

\. J. Cottle of Hartsville said: “I have a policy in the 
Minnesota Retail Hardware Dealers’ Mutual Fire Insurance 
Association. Our board rate was raised recently from a 
dollar to a dollar and twenty-five cents, and I secured $2,000 
insurance in the Minnesota Association, but had to belong to 
the Indiana Retail Hardware Association. I secured this 
insurance at the board rate of $1.25, but the Minnesota Asso- 
eiation will give me a rebate.” 

W. E. Campbell of Hartford City said he favored a state 
insurance association in Indiana. 

W. T. Borgardus of Mount Vernon said: “Last winter 
a committee on insurance was formed in Ohio. We had to 
show $10,000 before we could incorporate. The members 
of this committee went to the hardware men, making a thor- 
ough canvass of the state, and we said to them, give us your 
sight draft or a cheque payable at a certain time, in case 
we organize the association. The secretary put these in the 
bank and they were callcd cash. You will have to use some 
subterfuge like this and get some banker to help you. It 
took six men to canvass Ohio for five months to get the 
requisite number of policy holders. We have 115 policies 
representing over a million dollars. We pay the regular 
board rate. If you expect to raise $10,000 by having the 
secretary write letters, you will fail. The limit of our policy 
is $5,000 and we do not take men unless they insure in the 
board companies also. Since the organization of our com- 
pany last October we have had fire losses of $4. There are 
not many losses in hardware stores, and it is not right that 
we should pay for losses in clothing stores. It is not abso- 
lutely necessary that men should join the Ohio Hardware 
Association to take insurance in our ¢nsurance company.” 


The question was asked, how many dealers had suffered 
a fire loss the past year? And it was found that one man 
had lost $80 out of the 175 dealers present. 

Che president, W. P. Lewis, said: 
a straight fire where a man lost only $80. He will never be 
able to go to Europe on that.” 

Further questioning for a period of the past five years 


“That must have been 
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showed that fires in hardware stores had been quite rare and 
that most of these fires had originated outside of the stores. 

President W. P. Lewis said in commenting on this fact: 
“You can’t wipe it out that hardware men are straight.” 

John B. Gohmann of Indianapolis said: “I wish to quote 
the secretary of the Lumbermen’s Association as to the money 
that they have saved by their insurance company. When 
they were organizing the rumor of this fact caused the in- 
surance companies to reduce the board rate 33% per cent. 
After they organized and took insurance at the reduced rate, 
they were able to pay a 20 per cent dividend every year 
except one year, when they paid 10 per cent. 

President W. P. Lewis said: “If we should organize 
the rates on hardware stores would undoubtedly be cut down. 
These rates are iniquitously exorbitant. We are extra good 
risks and the board company slould-not force as to pay for 
outside risks.” 

The tellers who had been appointed to find out how much 
insurance the members present would take in a state insurance 
association, if one was formed, stated that those present 
were willing to take policies aggregating $221,000. 

The meeting adjourned at 4:55 p. m 

The following additional members came in Wednesday: 

S. Wachtell, C. S. Wachtell & Son Co., Muncie. 

Steffey, Young & Steffey, Sheridan. 

mrs Rector, Dugger, Ind. 

F. A. Mitchell, the Green Hdw. Co., Cicero, Ind. 

E. C. Dufendack, Dufendack Hdw. Co., Huntingburgh, 
Ind. 

A. T. Slater, Slayter Hdw. Co., Argos, Ind. 

H. H. Peelle, Centerville, Ind. 

A. I. Makepeau, Nichol-Makepeau Co., Anderson, Ind. 
C. S. Wunderlick, buyer for Benjamin Rauffs Hdw. Co. 
A. W. Smith, New Ross, Ind. 

C. R. Bloom, Harris Hdw. Co., Jonesboro, Ind. 

J. D. Bell, Bell & Williams, Upland, 1nd. 

F. F. Smith, Smith & Tilson, Franklin, Ind. 
Borneman & Sons, Elkhart, Ind. 

D. D. Phillips, Reynolds, Ind. 

Cook Bros., Culver, Ind. 

W. F. Cook, Culver, Ind. 

S. L. Ocker, Roann, Ind. 

George Thomas, Wingate, Ind. 

R. E. Horner, Dalesville, Ind. 

Clark & Horner, Dalesville, Ind. 

Carpenter & Henley, New Castle, Ind. 

S. C. Judson, Judson & Miller, Van Buren, Ind. 

=. C. Minas, Hammond, Ind. 

C. E. Burgess, Goodland, Ind. 

Bunnell & Dickey, Monticello, Ind. 

A. Stratman, Huntingburg, Ind. 

A. A. Hess, Hess & Hess, hdw. and stoves, Dana, Ind. 

Morris & Aspy, Easton, Ind. 

A. G. Briggs of A. G. Briggs & Bros., Geneva, Ind. 

Wright & Miller, Ellis Wright and E. M. Miller. 

R. R. William, the Iron Age, New York City, N. Y. 

E. P. Miller, Warren, Ind. 

H. D. Hardman, Lafontaine, Ind. 

Sharon E. Jones, Richmond, Ind. 

Thomas & Son, Greenfield, Ind. 

George A. Jones, Peru Mercantile Co., Peru, Ind. 

R. L. Schmidt, Wauatah, Ind. 

David McBeth, Clinton, Ind. 

C. Champlin, Anderson, Ind. 

O. G. Coen, Elwood, Ind. 

W. C. Oakey, Little & Oakey, Muncie, Ind. 

E. R. Gardner, Monticello, Ind. 

J. A. Hunter, Elwood, Ind. 

L. Laird, Otterbein, Ind. 

O. S. Torbert of the firm of Torbet & Romey, Columbia 
City, Ind. 

E. L. Wagner, O. S. Wagner, Wagner Bros. & Co., Ver- 


tri 


non, Ind. 


E. C. Campbell, Liber & Campbell, Hartford City, Ind. 
E. P. Miller, Warren, Ind. 

O. Z. Duncan, Franklin, Ind. 

C. B. Vawter, of Duncan & Vawter, Franklin, Ind. 
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Amos Cole, Rogers & Cole, Bluffton, Ind. 

George Todd of Todd & Son, Lagro, Ind. 

Weiss & Frebert Bros., Nappanee, Ind. 

W. P. Lewis, Lewis & Crew, New Albany, Ind. 

L. W. Hoy, Hoy Hdw. Co., Mountpelier, Ind. 

C. Champlin, Anderson, Ind. 

F, A. Mitchell of the Cicero Hdw. Co., Cicero, Ind. 

John H. Steineck, Bremen, Ind. 

A. C. Judson, Judson & Miller, Van Buren, Ind. 

Chas. W. Eust, D. C. Eust & Sons, Anderson, Ind. 

Elmer E. Eust, D. C. Eust & Sons, Anderson, Ind. 

Mellott & Livengood, Mellott, Ind. 

C. C. Miller, the Miller Hdw. Co., Sidney, Ind. 

Wagner & Son, Knightstown. 

J. B. Raupfer, Columbia City, Ind. 

Auhen, Killner & Co., Knightstown. 

J. WeAnderson, Martinsville, Ind. 

I. W. Sawin, Hope. 

Swinehart Hdw. Co., Clinton, Ind. 

J. F. Homadan, Richmond. 

Arthur G. Heltner & Co., South Bend, Ind. 

H. P. Townley of the Townley Stove Co., Terre Haute, 
Ind. 

F,. E. Brown, Randall & Brown, Fortville. 

Wagner & Sons, Knightstown, Ind. 

W. J. Creighton, Wabash. 

R. Scott, Muncie. 

M. L. Lewis, Marion Hdw. Co., Marion. 

S. C. Willtrout, Marion Hdw. Co., Marion. 

J. R. West and Mr. Monop, West & Monop. 

Hussen & Hussen, Zionville. 

Hunah & Fellows, Worthington. 

THE BANQUET WEDNESDAY EVENING. 

The members of the Indiana Retail Hardware Dealers’ 
Association were entertained at an elaborate banquet at the 
Columbia Club by the Indianapolis jobbers and manufacturers. 
The members left the hotel about 8:30 and after a short 
walk reached the handsome rooms of the Columbia Club. 
After a half hour spent in informal conversation in the 
parlors of the club, the members of the association and their 
hosts adjourned to the handsome white dining room of this 
club, where they discussed the following dainty menu: 

COLUMBIA CLUB MENU. 

Oak Island Potage Mongole 

Celery Salted Nuts Olives 

Black Bass Sauce Figaro 
California Plover Roasted Colonial Style Claret 
Cauliflower Au Gratin Potatoes Julienne 
Punch Maraschino 
Lettuce and Tomato Salad 

Colurifbia..Ice Cream Assorted Cakes 

Camebert Cheese Apollinaris 
Cafe Noir Cigars 

The Hon. John Cockran acted as toastmaster and the 
following toasts were given: 

Welcome—Wnm. A. Taylor, ex-attorney general. 

The Association: Its Merits as a National Institution— 
W. P. Lewis, president Indiana Retail Hardware Dealers’ 
Association. 

Organization—David M. Parry. 

National Organization—W. P. 
Ohio Hardware Association. 

Newspapers in an Industrial Light—R. R. Williams. 

Hardware—H. G. McCormick, president National Retail 
Hardware Dealers’ Association. 

At the conclusion of Mr. Cormick’s address the audience 
sang “Auld Lang Syne.” 

The following firms were represented at the banquet: 

Ailes & Caldwell, W. C. Andrews & Co., Atwater & 
Nichols, Astley & Hess, W. R. Allen, Anglin & Leonard, 
Albert & Hunsberger, J. W. Anderson, Borneman & Sons, 
Bell & Williams, A. H. Burkert, F. H. Bowen, W. H. Brug- 
ger, F. A. Brenton, Bond & Powell, D. L. Baughman, J. D. 
Berger, E. M. Bush Hdwr. Co., Bartholomew & Co., C. E. 
Baskie, Bell & Son, Bunnell & Dickey, Baumgartner Bros. & 
Co., Brittson Bros., Baughman Bros., C. E. Burgess, A. G. 
Briggs & Bro., F. E. Brown, J. C. Brown & Co., F. H. Cor- 


Manhattan 


Borgardus, president 
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nelius, Onis Case, J. H. Courim & Son, L. Compton, Corn- 
well & Spencer, Carpenter & Henley, M. J. Carnahan Co., 
Culbertson & Boland, C. W. Churchill, A. J. Cottle, I. N. 
Crawford, Cawley & Cawley, W. E. Campbell, W. J. Creigh- 
ton, George Heap, Hathaway & Co., R. W. Hall, W. C. Huff- 
man, Hontz, Green & Co., George Homecker, William Hun- 
ter, W. S. Hubbard, W. F. Hinshaw, R. D. Hardman, Howe 
& Shipley, Harmon & Hall, A. J. Hiatt & Co, Herriot & 
Castlen, Halliday Hardware Co., J. A. Hunter, Harrah & 
Fellows, Hardman & Leatherman, Havens & Riggs, Hiatt & 
Tousley, J. G. Hornaday, Hollick & Mayne, Hess & Hess, 
Harris Hardware Co., M. L. Irvin, Jones Hardware Co., 
Jones & Jontz, Johnson-Barnes Hdwe. Co., Jennings & 
Schultz, J. R. Johnson, A. A. Jones, Judson & Miller, C. 
Kbehring & Bro., King, McNamee & Hipskind, Ketch Hard- 
ware Co., J. C. Knox, Al Knecht, Koehlinger & Bauer, Wm. 
Kinderman, A. J. Kellner & Co., Arcadia Hardware Co., Lieber 
& Campbell, J. Lower’s Sons, O. E. Lang & Co., T. M. Layne, 
Lewis & Creed, M. L. Lewis & Co., Letts Hdwe. Co., Laken 
& Mater, Little & Oakley, Leonard Laird, Linton Hardware 
Co., Ladd & Son, T. J. Lindley, Cook Bros., H. H. Crawford, 
Clark & Horner, Carpenter Bros., O. G. Coen, Cannon Bros., 
J. D. DePrez & Co., F. L. Darby, J. W. Diggs, Dooley & 


Dooley, Doble & Griffey, Dufendach Hdwe. Co., Decker 
Bros., W. W. Dowden & Co., Dinwiddie & Gaddis, Davis 
Hdwe. Co., L. C. Dukes, Duncan & Vawter, J. E. Davis, C. 


F, Eckert, D. C. East & Sons, Fields, Haynes & Merrill 
Fulton Hardware Co., D. Frame & Son, J. T. Flanagin, 
French & Boyd, S. L. Fenner Hardware Co., Freitag, Wein- 
hardt & Co., Harris Fitch, Summitville Hardware Co., J. W. 
Scantlin, Shortridge & Seward, Sullivan Mercantile Co., A. 
W. Savin, I. W. Savin, Smiley Bros., R. L. Schmidt, G. D. 
Stevens, Rimstidt Bros., Reid & Martin, Shidler Bros., A. J. 
Swanson, F. P. Saunders, A. D. Sumner & Son, Sawin 
Hdwe. Co., Stanfield-Carlson Hdwe. Co., Stern, William & 
Co., Stewart & Naftzger, Smith Bros., J. QO. Swanger, H. M. 
Sherwood & Sons, A. Stratman, F. B. Schenk Hdwe. Co., P. 
R. Stoy & Son, H. P. Speath & Co., W. L. Skinner, J. C. 
Shanklin, W. H. Sharer, A. W. Smith, Slayter Hdwe. Co., 
J. H. Steineck, Swinehart Hdwe. Co., Shawhan, Boonshot & 
Co., N. R. Stoner, R. Scott, Smith & Tilson, Travis & Schau- 
wecker, H. W. Taylor, Torbet & Romey, George Thomas, 
Tipton Hdwe. Co., Taylor & Sons, S. B. Tucker & Co,, 
Thomas & Son, Townley Stove Co., J. E. Quear, H. H. 
Peelle, Union Hardware Co., J. F. Weise & Co., Wise & 
Fisherbuck, Wales-Hunt Hdwe. Co., W. H. Weed, Wise & 
Frevort Bros., Wier & Cawley, J. R. West, Werternberger & 
Millbern, R. R. Waldon & Son, G. D. Wineland, T. P. Wag- 
oner & Son, Webb & Mutz, Wilson & McClure, H. J. Wals- 
man, Wagner Bros. & Co., Wright & Miller, George W. 
Groves, Gordon & Bishop, Gable .Hardware Co., R. C. 
Gorham, Horace Gray, Gough & Snyder, E. R. Gardner, 
Gerding & Auman Bros., Hawkins & Hawkins, Halliday & 
Ware, R. E. Hamway, W. L. Hubbard, Hussey & Hussey, 
John B. Gohmann, J. T. Gardner, Miller Hardware Co., 
Mendenhall & Spillman, Masten & Adner, J. E. McEndarfer, 
P. M. Martin, H. C. Misselhorn, McCormick & Co., W. L. 
McKee, E. P. Miller, C. E. Meyer & Son, E. C. Minus Hard- 
ware Co., O. L. Moon & Co., David McBeth, Marbaugh 
Bros., Morris & Aspy, M. Mayer, Jr.. McCormick & Sons, G. 
Moser, J. B. Mullane, George H. Miller, Mellott & Livin- 
good, Matheny & Harris, Neeld & Son, C. H. Neu, Nichol, 
Makepeace & Co., J. H. Nieman, S. L. Ocker, Owl Mercan- 
tile Co., J. C. Ordung, Pumphreys & Evans, B. J. Parker, 
F. H. Prunk, Price & Houser, D. D. Phillips, J. H. Penfold, 
Reese & Bro., H. L. Renner, Rogers & Cole, A. B. Rogers, 
Richey & Richardson, Fred Reule, Reechenbach & Wicken- 
burg, F. Reitemier & Son, Romarys, Goeglein & Co., Benja- 
min Raupfer, Redman & Daugherty, Risinger & Ellis, John 
Rechter, George P. Ross, Roberts & Bridges, Reed & Snyder, 
H. F. Shrader, Whissler Hardware Co., Young & Steffy, 
Ed Zook, Zeltner Bros., M. L. Corey, THe AMERICAN ArrTI- 
sAN, Iron Age, Hibbard-Spencer-Bartlett Co., Malleable 
Range Co. 
THURSDAY MORNING SESSION. 

The Thursday morning session was called to order by 

President Lewis at 10:20 a. m., and the first number on the 
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program was the address by H. G. Cormick, Centralia, IIL, 
president of the National Retail Hardware Dealers’ Associa- 
tion. 

Mr. Cormick was followed by R. R. Williams, hardware 
editor of the Iron Age, New York, who delivered an address 
on the subject of the “Distribution of Hardware to Manu- 
facturers, Jobbers and Retailers.” 

President W. P. Lewis said: “In theory the goods are 
distributed from the manufacturer to the jobber and the 
jobber to the retailer. While this order of distribution is 
often largely digressed from, it is still necessary that we 
should have a theory, and this method of distribution is the 
standard.” 

A motion was carried providing for an amendment to the 
constitution creating the office of second vice president. 
lhe nominating committee then brought in the following list 
of officers for the ensuing year: 

President—E. M. Bush, Evansville. 

First Vice President—A. N. Shidler, South Bend. 

Second Vice President—W. P. Shipley, Lafayette. 

Secretary and Treasurer—M. L. Corey, Argos. 

Delegates, National Association—E. M. Bush, Evans- 
ville; J. S. Fulton, Portland. 

Alternate Delegates to National Convention—E. C. 
Minus, Hammond; M. L. Lewis, Marion. 

These officers were elected unanimously by acclamation. 

Ex-President W. P. Lewis said: “I wish to say, in the 
language of the letter read from the Hon. John L. Griffiths 
at the banquet last night, that my excuse is in no sense per- 
functory, but my regret is genuine at laying down this office. 
I have been proud to have been president of the Indiana 
association. Indiana will grade up with any hardware asso- 
ciation in the United States. I take pleasure in presenting 
my successor, Mr. Bush. 

President E. M. Bush said: “It is a great pleasure to 
accept the presidency of this association and it is an honor 
which I fully appreciate. I know I will not be able to fill 
this position as perfectly as has my predecessor. I believe 
that with your hearty co-operation we can make this associa- 
tion a success whose influence will be felt throughout the 
state. Our association now numbers 350 members, and before 
our next meeting I wish to see this membership increased to 
500. If those present go home with this determination, we 
will succeed. ‘The proposed formation of a state mutual fire 
insurance company has my hearty support. I will appoint 
men on the executive committee who will give their hearty 
support to this fire insurance company and will use every 
means to carry it to a successful end. 

Secretary M. L. Corey of Argos said: “There were 237 
hardware men at the banquet last night; this is the largest 
attendance we ever had. The interchange of ideas is a valu- 
able feature of these meetings and I hope we will soon take 
it up. This discussion of insurance has taken up a great deal 
of time. I am proud to hold the office that I do in an 
association of this kind. Iam proud of the Indiana association 
and will give my best endeavors toward building it up. I 
wish the co-operation and assistance of every member. This 
year the responsibility of membership in the association is 
greater than ever before. In this insurance proposition you 
have seen fit to endorse the measure which will take your 
united effort. Other states have carried mutual insurance 
companies through to a succesful issue, why should not we 
do it? Each one of you should do your share in this matter. 
Some of you perhaps cannot understand why every hardware 
dealer in the state of Indiana should not belong to this asso- 
ciation. I called at the store of a hardware dealer a couple 
of years ago and talked “association” to him strong. He 
would not listen to me at first, but I kept after him and to-day 
he is a member of the association and is present with us. He 
told me this morning that yesterday’s meeting repaid him all 
the expense of membership and that he would come regularly 
hereafter. During the coming year I will send every member 
a list of members’ names, so that each and all of you can look 
them over and see the names of dealers in your locality who 
are not members of the association; you should then sit down 
and write these dealers letters, stating what the association 
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has done for you and urging them to join. We should all do- 
something to keep the interest up. 

President E. M. Bush suggested that every member 
should visit other hardware men in his vicinity and taik up- 
the insurance feature of the association, sending the names of 
these dealers who are willing to take insurance to the secre- 
tary. 

At the suggestion of ex-President W. P. Lewis a resolu- 
tion was passed as follows: 

Resolved, that it is the sense of the convention that the 
rules of the Indiana Retail Hardware Dealers’ Association 
are met quite fully by the Wood garnishee bill and we recom- 
mend its passage. 

A member in speaking on this question said that the 
notion that all laboring men desire the passage of this garni- 
shee bill was a mistake, as at a recent meeting of the Labor 
Assembly of Indianapolis the question of endorsing this bill 
came up, and the endorsement was carried by a very small 
majority, nearly half of those present voting against it. 

Mr. W. L. Hubbard, Scottsburg, chairman of the question 
box committee, then brought forward the following questions 
for the consideration of the association: 

1. What shall we do with a retailer who boasts that a 
profit of a dollar a day is all that he cares to make, and who 
would rather make a cut price on a sale than let a competitor 
make a profit? 

A Member: This man does not belong to the association, 
and when he was asked to join it he said: “I would not give 
a dam for the association.” 

Ex-President W. P. Lewis said: “We are not for sale at 
that price.” 

A Member: There was a man in our town who sold: 
hardware for cost, so as to cut competitors out of sales, but 
he hung himself last October. 

2. Would it not be a good idea to have a paper read at: 
our next meeting on the subject “The Small Hardware 
Store’? 

3. What can be done where a jobber sells to party who 
is not a dealer? 

Ex-President W. P. Lewis said: “Raise the issue. This 
is a question on which we are all weak.” 

J. S. Fulton, Portland, said: “Suppose that you are not a 
customer of the offending jobber?” 

Ex-President W. P. Lewis said: “That makes no differ- 
ence, as such conduct on the part of the jobber is contrary to- 
the interest of the association. 

J. S. Fulton, Portland, said: “If we desire our share of 
the business of our community we must go out after it and 
hustle, we cannot wait for it to come to us.” 

A. H. Burkert of Gosport said: “In our town a jobber 
some time back sold some goods to a farmer who had been 
in the hardware business. The attention of this jobber was. 
called to this matter and he was told that while the man had 
been formerly a hardware dealer he was now out of business 
and the jobber telegraphed the factory to hold the order.” 

4. Have you any idea as to what insurance in the pro- 
posed Indiana Retail Hardware Dealers’ Mutual Fire Insur- 
ance Association will cost per thousand? 

Ex-President W. P. Lewis said: “If you took insurance 
in this proposed mutual company you would pay the board 
rate and you are supposed to get a rebate at the end of the 
year. 

5. Why are there not more Indianapolis dealers in the 
association? 

John B. Gohmann, Indianapolis, said: “I am sorry there 
are not more dealers present in this city. I will take it om 
myself to write to all the dealers in the city and see if we 
cannot get a meeting. We are going to try and get up some 
kind of an entertainment for visitors to this city next year. 
Hardware dealers in this city are very busy, and we do not 
know one another. I met Messrs. Harmon and Hall of 
Harmon & Hall for the first time in the association rooms 
yesterday. There are many benefits to be derived from 
membership in the association.” 

A Member: “I am a hardware dealer in Indianapolis. 
and am not acquainted with the other dealers. I have been in. 
business here for seven years. We have a great many influ- 
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ential jobbers and they know our conditions. I believe that 
this insurance feature is going to be very popular and I 
would suggest that it might be a good plan that we should 
invite every loyal jobber in this state to take $3,000 of this 
insurance, 

6. Can you name the amount of insurance subscribed for 
yesterday? 

Ex-President W. P. Lewis stated that it was $221,000. 

7. In case the insurance company is formed, could we 
secure insurance on dwellings? 

This is answered in the negative. 

8. Could a dealer secure insurance in this new company 
who carried hardware and furniture in the same room? 

This was answered affirmatively. 

9. In forming this new insurance company should we 
seek to have a sinking fund rather than dividends on insur- 
ance? 

A Member: If we should start this insurance company 
we would, like the lumbermen, bump up against reductions in 
the board rate, consequently I believe it would be better not to 
declare dividends and td put something in the sinking fund. 

10. Does it pay to handle woven wire fence? 

A member said: “It does if you get a profit.” 

11. Why should not every member try and bring in 
another member? 

J. S. Fulton of Portland said: “In this work of bringing 
in new members I wrote fourteen letters to dealers in my 
vicinity and secured four new members. 

12. Does any member know of the plan of sharing profits 
with clerks? 

H. P. Townley, Terre Haute, said: “I know of a retail 
furniture house where the head clerk is not a partner in the 
concern, but participates in the profits. I think these profits 
are on a sliding percentage. 

A Member: “I know of an overall factory where they 
have a sliding scale of profit sharing which ranges from 
per cent to 7 per cent.” 

R. R. Williams of New York said: “I know of a retail 
hardware store in New York where they give the salesmen 
increased money according to the profits made by the sales. 
This is on the line of manufacturers and jobbers who keep 
track of the business of their traveling men and remunerate 
them according to the profit on their sales rather than the 
amount of their sales.” 

13. Would it be advisable that manufacturers should 
make the price at which their goods should be retailed? 

A Member: We establish a price on a certain line of 
goods in our territory, but cutting started and they took a big 
drop. If manufacturers made a price and protected us we 
would have made a good profit on these goods. 

Secretary M. L. Corey: Manufacturers say that the diffi- 
culty in doing this is their inability to force our membership 
to carry this out. A manufacturer might make a price on a 
certain line of goods, but after the goods have been delivered 
the only remedy he would have against the dealers cutting the 
price would be to refuse to sell him in the future, and this 
would not prevent some other dealer from cutting prices. 
Manufacturers would be glad to co-operate with retail- 
ers to establish uniform prices. It is a hard thing 
to get members to agree to maintain prices. It’ is 
a right thing that we should get fair profits, but not 
exorbitant profits. Dealers should make their profits on their 
specialties; on common goods ‘they should get down. We 
have lost heavily by neglecting little articles and should make 
a determined movement in this direction. Buy cheap stuff. 
Mark it at 10 per cent profit, and racket store competition will 
go. Where we buy an article for 5 cents and sell it for 15 
cents, while dry goods stores only charge 8 cents, people 
think our prices too high. I believe that if you buy a pail for 
9 cents, or even I2 cents, and sell it for 10 cents, this is as 
good an advertisement as you can get. If you can get a 
man in your store by handling these cheap goods, get him 
there, and when you have him there sell him better goods. 
Let us get the racket store trade. It costs the racket stores 
more to do business than it does the hardware men. 


Charles Boonshat of Petersburg said: “I was always 
opposed to seconds, handling only first class goods, and had 


considerable racket store competition. Last fall we bought 
$250 worth of seconds in an auction sale and are selling these 
goods at 50 per cent less than ordinary goods; they are the 
cheapest stuff in town. They occupy two counters in the 
back of the store. We mark the prices in odd cents and have 
sold a surprising amount of these goods, shutting the racket 
stores out.” 

Secretary M. L. Corey of Argos said: “I know of a 
city in an adjacent state where five racket stores have tried to 
do business within the last two years and all have been com- 
pelled to move.” 

A. N. Shidler, South Bend, said: “Our policy in regard 
to selling cheap articles is this: We have four tables in our 
store, each 34 by 18; every article which we can sell for 5 
cents is put on one table, those for which we charge 10 cents 
put on another and those for which we charge 25 cents put on 
the third. One week we put a line of 5-cent goods on the 
show .window and then we change our window display to 10- 
cent goods. If a man comes along with a good specialty 
which I can sell for 5 or 10 cents, I buy it and put it on the 
table. My experience has been very satisfactory.” 

Secretary M. L. Corey: It does not pay to buy the best 
goods and put them where no one can see them; now they 
should be put where they can be seen. Dealers should make 
novelties carry the profit and should make their cheap goods 
the lowest in town. 

A Member: I like to see goods sold at a profit. I do 
not like to see goods sell at cost or below. 

Secretary M. L. Corey: I advocate the principle of a 
hardware dealer to control the hardware business of his town. 

A Member: I have had my share of this racket store 
competition, as there is a racket store right next to me. This 
firm bought slop-jars at $6 per dozen and offered to sell them 
at 20 cents. They only had three in stock, however. 

A Member: For seventeen years I was in the stove fac- 
tory and once a year Sears, ‘Réebuck & Co., Chicago, would 
write us and ask if we had any obsolete patterns for sale. 
They would write and get this trash and make 33 1-3 per cent 
on it and we would sell the goods cheap. When they came to 
the question of repairs, the question would arise as to where 
the consumer could get them. 

The aduting committee reported that they had examined 
the books of the treasurer and found them correct. 

At I p. m. the convention adjourned sine die. 

Directly after the meeting adjourned the executive com- 
mittee met and passed resolutions thanking the manufactur- 
ers and jobbers of Indianapolis for the entertainment pro- 
vided of Wednesday night. The resolution was also passed 
thanking the press for their attendance at the meeting. 

The following gentlemen were elected members of the 
executive committee for the ensuing year: M. L. Lewis, 
Marion; W. P. Lewis, New Albany; Charles Boonshat, 
Petersburg; E. M. Bush, Evansville; M. L. Corey, Argos. 


CONVENTIONALITIES. 





Wm. C. Petersen, representing Lyons Specialty Co., 
Lyons, Ia., had a very catchy wall card showing a 
monkey studiously reading a circular setting forth the 
merits of the Petersen Everlasting steel barn door 
latch and holder. A number of dealers were interested 
in this handy door latch and Mr. Petersen was kept 
busy explaining its merits to the trade. 

C. C. Lynd, representing the Berger Mfg. Co., Can- 
ton, Ohio, was distributing a pretty pen wiper attached 
to which was a celluloid button calling attention to 
the fact that Berger’s “Classik” metal ceilings are ar- 
tistically correct. 

C. D. Howland, Ottawa, Ill., was giving away a 
handsome red combination pocket and memorandum 
book which made quite a hit with the trade. 

H. L. Pipp and W. H. Pipp occupied Parlor C of 
the Denison Hotel, where they were showing a very 
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handsonte lire of enamelled ware. These gentlemen 
are both good fellows and are deservedly popular with 
the trade. 

Frank Wells, F. R. Stafford, E. W. Clark and N. A. 
Gladding, representing E. C. Atkins & Co., were locat- 
ed in Parlor B of the Denison. They were giving 
away a handsome deck of cards as a souvenir, which 
was keenly appreciated by the members of the asso- 
ciation, and their handsome display room was thronged 
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by members of the association, who were deeply in- 
terested in their magnificent display of saws, which in- 
cluded buck saws, California pruners, hack saws, stair- 
builders’ saws, carpenters’ handy saws, compass saws, 
back saw and dehorning saws. They were also show- 
ing their new specialties with aluminum handles. 

rhe Home Pride Range Company, Marion, Ind., 
had a very attractive exhibit of their Home Pride 
ranges at the hardware store of Harmon & Hall, 
Washington street, which was visited by a number of 
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the hardware men. They were represented in the 
corridors of the Denison Hotel by their C. W. Halder- 
man and R. C. Houston. These gentlemen are quite 
popular with the Indiana trade. They were giving 
away a glass paper weight as a souvenir. 

Charles E. Mearns and Wm. H. Voss of the Voss 
Brothers’ Mfg. Company, Davenport, Iowa, had a 
Ocean Wave washer on exhibition in the corridors of 
the Denison Hotel, and they were kept busy in describ- 
ng the striking and interesting points of this washer to 





interested members of the association. Both of these 
gentlemen are experienced washer men and were able 
to give the visitors to their exhibit many points on this 
line of goods. 

Tanner & Sullivan, the well-known Indianapolis 
wholesale tin plate and sheet iron metal house, were 
represented in the corridors of the Republican House 
by a sextette of the suave and popular representa- 
tives, viz., Geo. R. Sullivan, Wm. M. Husbands, 
James F. Jenvar, Thomas W. Pearson, Ellis C. Fal- 
keng, and John C. Henley. 

May & Fiebeger, Akron, O., manufacturers of the 
Akron “Air Blast’? furnace, were represented by Mr. 
Frank B. Scett. Mr.-Scott is a genialegentlemansand 
is a thoroughly posted furnace man, who has many 
friends in ranks of the Indiana dealers. 

Room No. 2 of the Denison Hotel was occupied by 
H. C. Baker, representing the Cole Mfg. Co. of Chi- 
cago, manufacturers of Cole’s original Hot Blast and 





Air-tight stoves. Mr. Baker was giving away a pretty 
celluloid souvenir button, which was much in evi- 
dence on the coat lapels of the Indiana dealers. 

The Van Camp Hardware & Iron Co., Indianapolis, 
had a very interesting exhibit in Rooms 18 and 19 
of the Denison Hotel right opposite the convention 
hall. They had a nice display, which included build- 
ers’ hardware, granite ware, oil stoves, etc. They 
were represented by the following corps of salesmen: 
R. P. Van Camp, S. C. Van Camp, M. O. Lewis, J. T. 
\nderson, Riley Hunt, G. Wehmeyer, F. Close, T. 
Horan, John Winnings, and George Adlam. 

The banquet Wednesday evening at the Columbia 
Club was a magnificent success, and the way every de- 
tail was carried out reflects great credit on the man- 
agement of the affair by Alex. L. Sykes of the Union 
Selling Co. and Raymond Van Camp of the Van Camp 
Hardware & Iron Co. These gentlemen were inde- 
fatigable in perfecting arrangements for this affair, 
and their personal supervision of the affair was amply 
in evidence through the manner in which everything 
went through without a hitch. As generalissimos of 
an elaborate function these gentlemen acquitted them- 
selves with rare credit and are deserving of unre- 
served thanks for their painstaking efforts. 

The Fuller-Warren Company were represented by 
C. B. King, who was giving away a handsome and 
pretty stamp book, which is keenly appreciated by the 
recipient. 


W. T. Leckie and D. G. Hughes, representatives of 
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the Estate of P. D. Beckwith, Dowagiac, Mich., kept 
open house in Parlor D in the Denison Hotel. Their 





room was handsomely decorated with potted palms, 
carnations, etc., and a genuine Pottawotamie Indian, 




















al 
a descendant of Doe-Wash-Jack, was dispensing punch 
from a handsomely decorated bowl to hardware deal- 
The headquarters of this firm were visited by a 





ers. 
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large number of this trade who have a warm spot in 
their heart for the Round Oak goods, and it is needless 
to say that they were received with the hospitality for 


which this firm is famous. In the line of souvenirs this 
firm were giving away some handsome _ souvenir 
spoons, Round Oak pins and Round Oak match boxes, 
all of which were keenly appreciated by their recipi- 
ents. 

The Joliet Stove Works were represented by A. 
Kaymerdiener, who is quite popular with the Indiana 
trade and is kept busy greeting his many friends in the 
corridor of the Denison Hotel. 

There were quite a number of ladies who accom- 
panied their husbands to the convention. Among 
these were Mrs. A. N. Shidler, and Miss Shidler of 
South Bend, Ind. 

E, C. Atkins & Co., Indianapolis, Ind., were ex- 
tending the following invitation to the visitors: 
“To the Members of the Indiana Retail Hardware As- 
sociation: Gentlemen— 

“During your last visit to the city as a member of 
the above named association, we had the pleasure of 
showing you through our plant, the greatest exclusive 
saw and saw tool works in the world, and you, as 
well as we, felt repaid for the time thus spent. Since 
then we have greatly increased the capacity of our 
factory by the addition of new buildings and have also 
erected a handsome four-story office building which 
we should be glad to have you look over. 

“Please remember that our latch string is always out 
and that we are at your service whenever you call.” 

The following firms were subscribers to the enter- 
tainment fund for the Thursday night banquet: E. 
C. Atkins & Co., A. Bursdal Co., Central Rubber & 
Supply Co., Central Supply Co., Chandler & Taylor, 
Comstock & Coonse Co., H. T. 
Crucible Steel Co. of America, The Duckwall-Har- 
man Rubber & Supply Co., Fairbanks, Morse & Co., 
Hide, Leather & Belting Co., Holliday & Wyon Co., 
Hollweg & Reese, Home Stove Co., Indianapolis Sad- 


Conde Implement Co., 


dlery Co., Indianapolis Stove Co., Indiana Edge Tool 
Co., Gas City ; Indiana Shovel Co., New Castle ; Knight 
& Jillson Co., T. B. Laycock Mfg. Co., Layman & 
Carey Co., Parry Mfg. Co., Daniel Stewart Co., Tan- 
ner & Sullivan, Taylor Belting Co.¢ Tucker & Dorsey 
Mfg. Co., The Union Selling Company, Union Trans- 
fer & Storage Co., Van Camp Hardware & Iron Co., 
Vonnegut Hardware Co., Whitman & Barnes Mfg. 
Co., Winter & Hill, Alexander L. Sykes, secretary and 
treasurer. 
CAMP FOLLOWERS. 

W. H. Voss, Voss Bros. Mfg. Co., Davenport, Iowa. 

C. B. Howland, J. E. Porter Co., Ottawa, IIl. 

Will Cumback, Jr., The H. T. Conde Implement Co., In- 
dianapolis, Ind 

F. H. Martin, The H. T. 
apolis, Ind. 

William C. Petersen, The Lyons Specialty Co., Lyons, Ia. 

Daniel Stern, THE AMERICAN ArTISAN, Chicago, IIL 

R. A. Henry, Indianapolis Stove Co., Indianapolis, Ind. 

W. T. Leckie, Estate of P. D. Beckwith, Dowagiac, Mich. 

D. G. Hughes, Estate of P. D. Beckwith, Dowagiac, Mich. 

Sidney P. Johnston, THe AMERICAN ArtISAN, Chicago, 

H. L. Pipp, The Columbian Enameling & Stamping Co., 
Ind. 


Conde Implement Co., Indian- 


Terre Haute, 
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W. H. Pipp, Columbian Enameling & Stamping Co., Terre 
Haute, Ind. 
A. Topping, Columbian Enameling & Stamping Co., Terre 
Haute, . Ind. 
Chas. E. Mearns, Voss Bros. Mfg. Co., Davenport, Ia. 
W. T. Partridge, The Iron Age, New York. 
Frank Wells, E. C. Atkins & Co., Indianapolis, Ind. 
Chas. A. Kroberger, The Rollman Mfg. Co., Mount Joy, 
Pa. 
G. R. Stafford, E. €. Atkins & Co., Indianapolis, Ind. 
R. H. Stevens, Pittsburgh Plate Glass Co., Chicago, III. 
Ed. W. Keisker, Pittsburgh Plate Glass Co., Chicago, III. 


W. J. Dermody, Pittsburgh Plate Glass Co., Chicago, IIl. - 


Geo. W. 
nati, O. 

E. N. Broderick, Aurora, III. 

C. R. Edmunds, Detroit White Lead Works & Detroit 
Varnish Co., Detroit, Mich. 

Fred C. Stevenson, Lamb Wire Fence Co., Adrian, Mich. 

W. E. Garretson, Chicago, III. 

C. C. Lynd, The Berger Mfg. Co., Canton, O. 

F. E. Sladden, The Allith Mfg. Co., Chicago, III. 

R. P. Van Camp, Van Camp Hdw. & Iron Co., Indian- 
apolis, Ind. 

S. G. Van Camp, Van Camp Hdw. & Iron Co., Indian- 
apolis, Ind. 

M. O. Lewis, Van Camp Hdw. & Iron Co., Indianapolis. 

J. T. Anderson, Van Camp Hdw. & Iron Co., Indian- 
apolis, Ind. 

Riley Hunt, Van Camp Hdw. & Iron Co., Indianapolis. 

G. Wehmeyer, Van Camp Hdw. & Iron Co., Indianapolis. 

F. Close, Van Camp Hdw. & Iron Co., Indianapolis. 

T. Horan, Van Camp Hdw. & Iron Co., Indianapolis, Ind. 

John Winnings, Van Camp Hdw. & Iron Co., Indianap- 
olis, Ind. 

George Adlam, Van Camp Hdw. & Iron Co., Indianap- 
olis, Ind. 

Ira L. Sawin, American Steel & Wire Co., Chicago, IIl. 

J. A. Boyd, American Steel & Wire Co., Chicago, III. 

W. G. Beegle, Rochester, N. Y. 

J. M. Blackburn, Cleveland Varnish Co., Cleveland, O. 

L. A. McCammon, Home Stove Co., Indianapolis. 

C. E. Draper, F. & L. Kahn & Brothers, Hamilton, Ohio. 

Wm. Peck, Whitman Agriculture Co.. St. Louis, Mo. 

Louis H. Pigott, The Yale & Towne Mfg. Co., Stanford, 
Conn. 

S. S. Helms, The Gates-Osborn Carriage Co., Indian- 
apolis, Ind. 

G. G. Garey, Michigan Stove Co., Detroit, Mich. 

E. W. Clark, E. C. Atkins & Co., Indianapolis. 

N. A. Gladding, E. C. Atkins & Co., Indianapolis. 

A. L. Sykes, The Union Selling Co., Indianapolis. 

Frank K. Meharry, F. & L. Kahn & Brothers, Hamilton, 
Ohio. 

L. B. Sherwood, Superior Mfg. Co., Indianapolis. 

Geo. R. Sullivan, Tanner & Sullivan, Indianapolis. 

Wm. M. Husbands, Tanner & Sullivan, Indianapolis. 

James T. Jenver, Tanner & Sullivan, Indianapolis. 

Thos. W. Pearson, Tanner & Sullivan, Indianapolis. 

Ellis C. Falkening, Tanner & Sullivan, Indianapolis. 

John C. Henley, Tanner & Sullivan, Indianapolis. 

Jas. T. Layman, Layman & Carey Co., Indianapolis. 

H. P. Baker, Cole Mfg. Co., Chicago. 

J. E. Schroyer, Favorite Stove & Range Co., Piqua, O. 

J. Frank Knight, Favorite Stove & Range Co., Piqua, O. 

Frank B. Scott, May & Fiebeger, Akron, O. 

C. W. Halderman, Home Pride Range Co., Marion, Ind. 

R. C. Houston, Home Pride Range Co., Marion, Ind. 

S. D. Baldwin, Whitman & Barnes Mfg. Co., Cincinnati. 

J. B. Campbell, The Heath & Milligan Co., Chicago. 

E. F. Zander, The Heath & Milligan Co., Chicago. 

W. G. Brown, The Whitman & Barnes Mfg. Co., Ak- 
ron, Ohio. 

G. C. Kurtz, The Whitman & Barnes Mfg. Co., Akron, O. 

T. Addison, The Whitman & Barnes Mfg. Co., Akron, O. 

R. C. Whitaker, The Whitman & Barnes Mfg. Co., Akron, 
Ohio. 


Walker, Pittsburgh Plate Glass Co., Cincin- 





J. Kramer, Kramer Bros., Dayton, O. 
N. Christopherson, A. J. Lindermann & Hoverson Co., 
Milwaukee, Wis. 

D. E. Magee, the Germer Stove Co., Erie, Pa. 

R. R. Williams, the Iron Age, New York. 

C. D. King, the Fuller-Warren:Co., Milwaukee, Wis. 

John F. Hazen, Jr., the Pittsburgh Steel Co., Pittsbuagh, 


D. H. Anderson, Centerville, Ind. 

Allen B. Cleveland, Majestic Mfg. Co., St. Louis. 

A. J. Ross, the Peninsular Stove Co., Detroit, Mich. 

Ad. Kammerdiener, the Joliet Stove Works, Joliet, Ll. 

E. F. Sutherland, E. C. Atkins & Co., Indianapolis, Ind. 

C. Raible, E. C. Atkins & Co., Indianapolis, Ind. 

M. H. Snyder, the Dover Mfg. Co., Canal Dover, Ohio. 

F. L. Anderson, the Elliott Mfg. Co., Warren, III. 

W. M. Brezett, the Drydon Horse Shoe Co., Indianapolis, 

Alfred T. Reater, Hibbard, Spencer, Bartlett & Co., Chi- 
cago. 

W. H. Diffenbacher, Wallis, Robinson & Co., Chicago. 


— eo 


BUSINESS CHANGES. 





NEW FIRMS. 

Beaumont, Tex.—Beaumont Hardware Co. 

Boston, Mass.—Brown-Wales Hardware Co. 

Charleston, W. Va.—W. F. Shawyer Co. 

Huntsville, Ala—The Van Valkenburg & Matthews 
Hardware Co. 

Lake City, S. C—Lake City Hardware Co. 

Red Springs, N. C—The Red Springs Hardware Co. 

Santa Ana, Cal.—F. P. Nickey Hardware Co. 

Trinidad, Colo.—Branson & Griswold Hardware Co. 

Warren, Ill—John Powell succeeds to the Harr Bros, 
Co., and is conducting a hardware business. 

Washington, Mich.—W. G. Burke. 

Seattle, Wash.—Cheshire & Severn. 

St. Joseph, Mo.—Gordon & Uttnits. 

Eaton Rapids, Mich—Mr. Sherman. 

Ithaca, Mich.—Lane & Alverson. 

Roanoke, Ill.—Aug. Reiner has formed a partnership 
with Herman Woltzen. 

CHANGES. 

Albion, Il.—Wm. Laubenheim succeeds John Eimers and 
Arch Smith. 

Athens, Tenn.—McKeldin & Watson and Reed Bros. are 
succeeded by the McKeldin & Reed Co. 

Chateaugay, N. Y—R. R. Humphrey & Co. are suc- 
ceeded by W. L. Collins & Co. 

Homer, Mich.—Geo. E. Hartung succeeds F. E. Strong 
& Bro. 

Iowa City, Ia—John Howie succeeds Chandler & Son. 

Leigh, Neb.—Somers & Boldt are succeeded by McCoy 
& Harrison. 

Lexington, O.—Walker & Kell have dissolved. 

Secor, Ill—Henry Brown succeeds Adam Riehl in the 
business of Riehl & Dehority. 

Spencerville, O.—B. H. Henry has purchased an interest 
in the C. H. Hart Mfg. Co. 

Walkerton, Ind—B. H. Beall succeeds Edward Quinn. 

MISCELLANEOUS. 

Calvert, Tex.—C. S. Allen has dissolved. 

Canandaigua, N. Y.—R. N. Jones has dissolved. 

Columbia, Mo.—G. P. Billion & Co. have gone out of 
business. 

Evansville, Ind—Henry Straub has filed a petition in 
bankruptcy. 

Forney, Tex.—The Forney Hardware Co. have gone into 
bankruptcy. 

Kirwin, Kans.—George Bartlett has failed. 

Milwaukee, Wis.—Bright & Fians have failed in busi- 
ness. 

Archer, Ia—A. Menning, fire loss, $6,000. 

Athens, Tenn.—Bayless °& Moody, fire. 

Bird Island, Minn—The Bird Island Hardware Co., fire. 

Centerville, Md.—A. C. Ringgold, fire. 

Dallas, Ga.—Dallas Hardware Co., fire loss. 























Heating and Ventilating 


The Syracuse Heater Co., Syracuse, N. Y., will 
shortly build a foundry 100 feet square. 





‘The suit of George Hall against the United States 
Radiator Co., Dunkirk, N. Y., for personal damages, 
will have to be tried all over again because the plain- 
tiff’s lawyer asked a witness a single improper ques- 
tion. 

Charles Clear, St. Louis, Mo., is a manufacturer of 
the Clear patent convex cleanable register, which 
leads in efficiency, economy, durability and simplicity. 
Among the finishes which he always carries in stock 
are oxidized copper and japan gold and silver striped. 


Kruse & Dewenter, 427 to 429 East Washington 
street, Indianapolis, Ind., have built up a large trade 
in their annealed steel and cast iron warm air furnaces. 
This firm are thoroughly experienced furnace men, 
and their furnaces embrace many constructional excel- 
lencies which will commend them to the thoughtful at- 
tention of the trade. 


The Keith Furnace Co., Des Moines, la., have an 
unusually excellent staff of traveling salesmen on the 
road this year. Geo. E. Willsie is acting as a mis- 
sionary for Monitor furnaces in central and northern 
Iowa, Minnesota, South Dakota and Nebraska. N. E. 
Tinken is traveling in Illinois and Wisconsin and Geo. 
D. Evans in southern Iowa, Missouri and Kansas ter- 
ritory. 

At a recent meeting of the stockholders of the Utica 
Heater Co., Utica, N. Y., John B. Jones, W. H. 
Switzer, G. C. Hodges, W. H. Cloher, Jr., Geo. D. 
Frank, William Helmke and Robert Fraser were elect- 
ed directors, and the capital stock of the company was 
increased by an issue of $20,000 worth of preferred 
stock, making the total capitalization of the concern 
$120,000, evenly divided between common and pre- 
ferred stock. 


The Chas. Smith Co., 122 Lake street, Chicago, 
send us a couple of circulars. One shows the improved 
Hero, a heavy, all cast iron furnace with a deep ash 
pit that saves the grates, triangular grate bars acting 
separately, and corrugated fire pot and dome; while the 
other illustrates the asbestos products of this firm’s 
manufacture, which include Crown asbestos cement, 
Crown elastic roofing cement, Crown stove putty, 
Crown asbestos cement felting, Asbestos air cell cov- 
ering, asbestos-magnesia molded coverings, wool felt 
sectional covering and Alaska fireproof covering. 


The Michigan Safety Furnace Pipe Co., 39 to 41 
East Atwater street, Detroit, Mich., send us their 
latest catalogue and price list of the Michigan safety 
furnace pipe. This is a sectional furnace pipe “in 
which there are no wings to pull out and no cleats 
to bend. It is, it is claimed, the stiffest and best fin 
ished machine-made pipe on the market. 
and easily set up, is thoroughly well fitting and does 
not buckle. A full joint of the Michigan safety fur- 
nace pipe is 25 inches long, exclusive of lap, and the 
short joints are 214, 41%, 8, 10% and 14% inches. This 
firm furnish twenty assorted short joints (2% to 14% 
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inches) to every hundred feet of pipe at the regular 
price. The safety features of this pipe are as fol- 
lows: 

First—The air chamber between the inner and outer 
pipe, which is at all times retained by means of a per- 
forated spacing collar at each end of every piece and 
joint, as is shown in illustrations. 

Second—The pipe being made in lengths of 25 
inches and the short joints in lengths of 2%, 4%, 8, 
10%, 14% inches, enables the furnace man to construct 
any desired style of stack, no matter how short or how 
long or how crooked, without making or cutting a 
single piece or wasting a part of an inch of material, 
and is therefore unable to destroy the safety features. 


Third—Every joint and piece firmly embraces and 
fits into the other, so that when a stack is completed 


it is as smooth and straight, in and outside, as the bore 
of a gun—see figure to left. 

Fourth—It is made out of the very best bright tin 
plate, without rivets or solder, by machinery specially 


adapted for the manufacture of this pipe. 
—_——_- __+@<e -- 


MUNICIPAL SANITATION. 





To THE AMERICAN ARTISAN. 

I have just read your article on the “New Idea Fly 
Traps,” and also your criticism on the old shoo fly 
methods, and how flies are recognized by medical sci- 
ence to be carriers of disease, but to quote from the 
article: “It has its true function as a scavenger, but in 
these enlightened days, when there is a column article 
in the daily newspaper every time a dead equine is left 
in a city alley.” This is very true of some places, but 
it does not apply to this place, as intelligent discussion 
is balked at once when it is too caustic and truthful. 
But the piece de resistance of the article is at the be- 
ginning. Let me quote once more: “Suppose a thou- 
sand pieces of string were dipped in some sticky com- 
pound like molassés and then trailed over the food you 
were about to eat, the dishes you were about to eat 
on, and also your face and hands.” This is a vivid 
description and unfortunately the simile can be en- 
larged ad nausaeam in this city. Suppose in a city of 
60,000 citizens a minority would like to have it kept 
clean, would like to collect the garbage twice a week 
during hot weather and the cost would only be $500 
extra; suppose that the majority of council refuses? 
Then you have a sample of a very small turkey be- 
fore You. Suppose the said city has a very fine bay in 
front of it,,;where boating and yachting is very largely 
indulged in, but where the water, even close beside the 
steamboat landing, gets a green scum about a foot deep 
woven into the tops of the reeds that grow from the 
bottom that sends up a vapor equal to any glue fac- 
tory! Suppose dead ducks, cats, dogs, fish, get to 
float around till they finally disappear in perfume! 
Suppose such a city is blessed by an “improvement so- 
ciety” whose motto is “Death to dandelions.” Sup- 
pose said city has a council of twenty-one old wives, 
presided over by a granny. Then listen, ye gods and 
little mud turtles, the name of said city is Hamilton, 
where they expect to entertain all the world and part 
of Fife at a carnival this summer. 

Hamilton, Ont., Feb. 13, 1903. 

Davip SINCLAIR. 
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Tinshop. 


T JOINT PATTERNS. 





Fig. 1 shows how to cut the pattern of a T joint 
to join on to a pipe of the same size at right angles. 
Draw a circle the size of the pipe, through which the 
center line A B is drawn. At right angles to this line 
draw lines d e f, which represent the outside and 
center of pipe. One-fourth of the circle is to be di- 
vided into any convenient number of parts, a b c, and 
the lines 1, 2, 3, 4 drawn. Above the pipe draw center 
line C D, about which another circle is to be described. 
Divide one-half of this circle into twice the number of 
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parts contained in A B and drop lines 1 to 7 until they 
strike lines 1 to 4 on A B. By covering the two half 
circles indicated by dotted lines the drawings more 
clearly represent that only one-half of the T joint is 
shown. This is done to avoid making so many lines, 
as it is evident that the other side must be the same 
as the front side. 

After the stretchout Fig. 2 is obtained and divided 
into twice the number of parts shown in C D (as C D 
shows but one-half), all that is required to obtain the 
pattern is to transfer the length of lines 1 to 7 from 
C D to Fig. 2. This gives one-half of the pattern, as 
shown by corresponding heavy lines. The other half 
is obtained in the same way. 

The size and shape of one-half of the opening to be 
cut in the pipe is obtained by dividing the stretchout 
between A E, Fig. 1, into the same number of parts 


(in this instance three), as shown in Fig 3, and trans- 
ferring the spaces between lines C D, Fig. 1, as shown 
by a bc, to Fig. 3. This gives one-half of the whole 
to be cut in the main pipe, the other half being the 
same. 

Fig. 4 is the same as Fig. 1, except that the T meets 




















EEE 
the main pipe at an angle. The measures are taken 
from the line C D to the point of intersection with 
lines on the main pipe, exactly as is done in obtaining 
the pattern of Fig. 1, except that the numbering is 
done differently so as to bring the joining seam in an- 
other place and show another method. The shape and 
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pattern of the hole in the main pipe are obtained the 
same as in Figs. 1, 2 and 3 of the article referred to 
above. 

A method of describing a pattern for a right angles 
or beveling T joint is here added, and it will be seen 
that some of the previous drawing may be dispensed 
with. Referring to other methods, it will be noticed 








that where the lines 1 to 7 intersect the parallel lines 
@ Square corner or right angle is formed, as in Fig. 4. 
Ifa square be laid at this angle, as indicated in Fig. 7, 
and lines 1 to 7 drawn from C D to it, by transferring 
the length to these lines to the stretchout the pattern 
would be produced similar to Fig. 5. 

To construct a pattern at any angle by this method 
draw the line A B, upon which lay the bevel, as shown 
in Fig. 6, and draw the line a, at right angles to which 














draw C D. The segment which represents the size 
of the pipe is drawn and divided into any convenient 
number of equal parts and the lines 1 to 7 drawn at 
right angles to C D. The square is then placed so as 
to touch the center line and the two points where the 
lines I to 7 intersect A B. The lengths of the lines 
1 to 7 from C D to the square are to be transferred 
to the pattern. The dotted lines in the diagram indi- 


cate lines previously used. 
Fig. 7 














Fig. 7 shows how, by dividing the segment as pre- 
viously explained and drawing lines 1 to 7 the length 
of lines to describe a T joint at any angle may be ob- 
tained by laying the bevel on line 1 and drawing A B, 
which represents the main pipe. Then the square be- 
ing laid on the drawing so as to touch line 4 and 
where lines 1 to 7 intersect A B, the length of lines is 
obtained to describe the pattern. The lines A B, 1, 2 
and 3 represent the line of main pipe. 


EVERLASTING CHIMNEY CAP. 








The Lyons Specialty Co., Lyons, Ia., are manufac- 
turers of the Everlasting chimney cap shown herewith. 
This cap is made of cast iron and 
fits any chimney. It sets on top and 
is held in place by cement. There is 
a collar at top of cap for wind 
pipe when necessary to extend the 
The firm are now in a 





Everiasting 
Chimney Cap. 


position to make prompt shipments. 


chimney. 
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LALANCE & GROSJEAN MANUFACTURING CO 
BRANCH OUT. 





On account of the death of Florian Grosjean, a 
change in the board of directors and official staff 
took place at the annual meeting of the Lalance & 
Grosjean Manufacturing Company, held in New York 
City on Feb. 11th. The new board now consists of A. 
J. Cordier, J. C. Milligan, Jas. Cochran, E. W. Ball, 
George L. Nichols, James D. Fleming and W. N. 
Dykman. 

The new addition to the board is Mr. Dykman, a 
well known member of the bar, who resides in Brook- 
lyn. 

The officers elected are: A. J. Cordier, president ; 
Jas. Cochran, vice-president ; E. W. Ball, superintend- 
ent of factories; James D. Fleming, secretary and 
treasurer. 

As an evidence of the aggressive and progressive 
management of this company, it has just taken title 
to a plot of land 164x80 feet, corner of Clark and 
Nineteenth streets, Chicago, Ill., on which a modern 
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seven story warehouse is to be built, containing over 
100,000 square feet, and which will cost over $100,- 
000. Plans and specifications are now being prepared, 
and Mr. Cordier expects to leave for Chicago in a day 
or two to close contract for same. Tracks of the Lake 
Shore Railroad run alongside of the proposed ware- 
house, consequently cars loaded at ‘the company’s fac- 
tory in Woodhaven, L. I., will be unloaded right into 
their warehouse in Chicago without any rehandling. 

The company has also just entered into a ten-year 
lease of the large warehouse, corner of Congress and 
“A” streets, Boston, Mass., six stories in height, con- 
taining in the neighborhood of 100,000 square feet 
The requirements of increased business necessitates 
the carrying of larger stocks in both the cities named. 

Notwithstanding the late additions (covering an en- 
tire square) to the company’s main works at Wooc- 
haven, L. I., in order to provide facilities for in- 
creased production, it has purchased a large plot of 
land adjoining, which it intends building upon very 
soon. Extensive improvements have recently been 
completed at its rolling mills, tin plate works and foun- 
dry, Harrisburg, Pa. New annealing furnaces, crane 
and gas producers have been put in, and electric motor 
power provided for the entire plant, and it is the in- 
tention shortly to make still further improvements by 
erecting additional buildings on the eight acres of land 
adjoining,” recently puftchased. 

All the mills and tinning pots and foundry at Har- 
risburg are running full time, as well as the new gal- 
vanizing plant at Woodhaven, and the entire works 
are being operated to their fullest capacity. 


+ 
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NOTES AND QUERIES. 








MASLIN KETTLES. 
From Reader, Boston, Mass. 

Can you give us a list of manufacturers of maslin 
kettles ? 

Ans.—D. R. Sperry & Co., Batavia, Ill.; Patton 
Hollow Ware Company, Jeffersonville, Ind. ; Blacklock 
Foundry, South Pittsburg, Tenn.; Cribben & Sexton, 
Chicago; Vollrath Mfg. Co., Sheboygan, Wis. ; Jones 
Hollow Ware Co., Baltimore, Md.; Favorite Stove & 
Range Co., Piqua, Ohio; J. L. Mott Iron Works, New 
York City; Wagner Mfg. Co., Sidney, Ohio; Gris- 
wold Mfg. Co., Erie, Pa. 

INSTRUMENT LAWN 
From O. M. Barth, 647 W. 69th St., Chicago, Il. 

Would like names of manufacturers of instrument 
for grinding lawn mowers? 

Ans.—Cleveland Stone Co., Cleveland, O.; Clizbe 
Bros. Mfg. Co., 493 Carroll avenue, Chicago, IIl.; J. 
B. Ehrsam Machine Co., Enterprise, Kan.; Racine 
Malleable & Wrought Iron Co., Racine, Wis. ; Taugh- 
annock Emery Wheel Co., Taughannock Falls, N. Y.; 
Williams Brass Mfg. Co., Naubuc, Conn. 


FOR GRINDING MOWERS. 


FURNACE CASING RINGS. 
From Kansas City Furnace Co., 618 Prospect Ave., Kansas 
City, Mo. 
Would like names of manufacturers of furnace 


casing rings? 
Ans.—Clerkin & Maag, Akron, O., and the Wal- 
worth Run Foundry Co., Cleveland, O. 
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HOT WATER ESTIMATE BLANKS. 
From Carl A. Johnson, Escanaba, Mich. 

Where can I secure estimate blanks for hot water 
heating ? 

Ans.—While we do not know of any stationer who 
could furnish these, we would state that the Monroe 
Foundry & Furnace Co., Monroe, Mich., and the Boyn- 
ton 147-149 W. Lake street, Chicago, 
have some very desirable blanks along this line, and 
will doubtlessly be pleased to furnish you same upon 


Furnace Co., 


application. 
SLATE ROOFERS. 
From Hall Bros., Lincoln, Neb. 

Would like the names of two good slate roofers in 
Vermont? 

Ans.—E, L. Gbodrich & Co., Fairhaven, Vt. ; Grif- 
fith & Nathaniel, Poultney, Vt., and the Fairhaven 
Marble & Marbleized Slate Co., Fairhaven, Vt. 

ENAMELED STEEL RANGES. 
From E, F. Simon & Co., Altura, Minn. 
Give us the address of a stove company making en- 


ameled covered ranges. 
Ans.—The St. Louis Enameling Co., Ninth and 
Monroe streets, St. Louis, Mo. 
ALUMINUM. 
From Geo. D. Gregg, Snyder, Ok. Ter. 
Who manufactures aluminum in bulk? 
Ans.—Pittsburg Reduction Co., Pittsburg. 
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ITEMS. 





E. Balsam is a new metal title and slate roofer lo- 
cated at 3409™% State street, Chicago. 

The Enterprise Enamel Co., Bellaire, O., have in- 
creased their capital stock from $100,000 to $200,000. 


S. H. Richmond & Co., New Lebanon Center, N. 
Y., tinsmiths, suffered loss by fire on Jan. 29th last. 

J. H. Yarnell has bought the tin and hardware busi- 
ness of the Yarnell Tin & Hardware Co., Somerset, 
Ohio. 

The Anderson, Ind., plant of the American Tin 
Plate Co. was damaged by fire on Jan, 28th, causing 
a loss of $40,000. 

C. E. Stifel & Sons, tinware and sheet iron ware 
manufacturers, Wheeling, W. Va., have dissolved part- 
nership and gone out of business. 


Walter R. Ayars, Morris B. Ayars and George P. 
Dixon are the incorporators of the Salem Tin Can Co., 
Salem, N. J., capitalized at $100,000. 


The mills of the Sharon Tin Plate Co. were closed 
down recently on account ef the scarcity of grease 
used for lubricating the tin plate. rolls. 

The New England Enameling Co. have secured an 
option on land at South Farms, Conn., and will short- 
ly erect a new foundry for galvanizing and tinning. 

The Enterprise Enamel Co., Bellaire, O., manufac- 
turers of the “Chrysolite’” enameled ware, have in- 
creased their capital stock from $100,000 to $200,000. 


McClure & Co., Pittsburgh, Pa., send us some blot- 
ters calling the attention of the trade to the fact that 
protection is assured their clients when they specify 
“McClure’s Genuine Charcoal Iron Re-Dipped” brand 
roofing .tin. 


They assume the entire responsibility for 
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this tin by giving an unqualified written guarantee that 
every sheet will wear fifteen years. 


The McKeesport Tin Plate Co., McKeesport, Pa., 
expect to have their new plant at Port View, Pa., in 
operation by Feb. 23d. Edward R. Crawford is to be 
general manager, J. E. Lauck will be general superin- 
tendent, and George Crawford assistant superintend- 
ant. 

Among the testimonials which the Dwight Slate 
Machine Co., Hartford, Conn., have received for their 
Kenney’s double seamer for standing lock tin roofing, 
is the following from James Abbe & Sons, Springfield, 
Mass., who write: “Our foreman tells us it will do 
the work of six men; it pays for itself doubly on one 
job.” 

The portion of the plant of the American Sheet 
Steel Co., Canal Dover, O., which was destroyed by 
fire recently, will be rebuilt at an expenditure of be- 
tween $150,000 and $160,000. They are erecting a 
new steel building 280x130 feet in dimensions to be 
placed over the three sheet mills and the plate mill that 
were damaged. 

After several meetings the tinners of Iola, Kan., 
succeeded, on Feb. 10, in organizing a union of the 
order in Iola. It is called the Amalgamated Sheet 
Metal Workers, No. 297. At a former meeting enough 
members were secured to enable them to apply for 
a charter and they met Feb. 1oth and perfected the 
organization. The officers for the ensuing year are: 
J. A. Spangler, president; Geo. C. Furgeson, secre- 
tary. 

The Washington Charcoal Iron & Tin Mills of 
Washington, Pa., have increased their capital stock 
from $200,000 to $600,000 and have turned their busi- 
ness over to the McClure Co., Pittsburg, who will con- 
duct it in the future as well as the business of McClure 
& Co., 211-213-215 Second avenue, Pittsburg. Thos. 
G. McClure will be president of this new company, J. 
J. O’Connor vice-president, and P. J. McNulty secre- 
tary and treasurer. 

The Cortright Metal Roofing Co., 50 North Twen- 
ty-third street, Philadelphia, Pa.,.send us-a-little book- 
let entitled “Galvanized Shingle Talk,” which calls 
attention to the Cortright galvanized metal slates and 
Victoria shingles. The Cortright metal roofing is made 
from I. C. prime charcoal roofing tin, which is made 
from selected sheets of steel, heavily and evenly coat- 
ed. After the Cortright metal slates, Victoria shin- 
gles and the various trimmings are all stamped into 
shape they are galvanized. This galvanizing is done 
by dipping each slate or shingle separately into a bath 
of melted zinc, which adds a second coat of fully fif- 
teen pounds on each square of goods. This extra heavy 
coating of zinc, especially prepared for their use, in- 
creases the durability of thes. goods. As each slate 
or shingle is dipped separately and is given a thorough 
coat after stamping, no raw or cracked edges are left 
exposed. This firm issue a booklet entitled “Concern- 
ing that Roof,” which gives all the details about this 
roofing. Illustrations in this work show the appear- 
ance of the goods after they are laid. One of these 
booklets will be forwarded the trade on application. 
When writing for same kindly add: “Saw it in THE 
AMERICAN ARTISAN.” 
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NEW PATENTS. 























720,898 








720,554.—Combined wrench and thread cutter. 
Chas. Benesh, Wahpeton, N. D. 
720,784.—Wrench. Michael L. Cochran, Dunlo, Pa. 
720,933.-—Adjustable wrench. George M. Kifer 
and William F. Schrader, Penns Station, Pa. 


720,974.—Pliers. Clayton M. Schooley, Leesburg, 

a. 

720,893.—Sheet metal siding. Edwin G. Charle- 

bois, Watertown, N. Y. 
721,110.— Washing 

Glendale, O. 
720,743.—Eaves trough hanger. 

der, Vanhorn, Ia. 


machine. Alois N. Verdin, 


Anson A. Schro- 


720,892.—Sheet metal angle section. Edwin G. 
Charlebois, Watertown, N. Y. 

720,626.—Stove. John A. Schulte, Cincinnati, O. 

720,589.—Stove attachment. Elmira Jennings, Salt 
Lake City, Utah. 

720,843.—Hook or attachment device. 


Peters, Ely, England. 


Walter C. 


7-7o 


GROWTH OF THE IRON-ORE TRADE. 





The figures of shipment of iron ore from all Lake 
Superior mines during 1902 are of amazing interest. 
Indeed, an authority on the subect, the Marine Re- 
view, is moved to declare that it was taken to be an 
astonishing thing when in 1901 total -shipments 
amounted to 20,589,237 gross tons, but the figures of 
1902 show a remarkable gain over that total. The to- 
tal lake and all-rail shipments for 1902 reached the 
figure of 27,571,121 gross tons. This is exclusive of 
298,420 tons which were shipped from the Clergue 
mines in the Michipicoten district in Canada. Of this 
Canadian ore 205,498 tons of it were shipped to Lake 
Erie ports and the remainder to Canadian ports. The 
all-rail shipments were 531,952 tons in 1902, as against 
431,715 tons in Igor and 489,078 tons in 1900. The 
amount moved by water during 1902 was 27,039,169 
tons, against 20,157,522 tons moved by water in Igor. 

Every range displays a definite increase over the 
shipments of 1901, but the great gain is shown in the 
Mesabi range. From this giant body 13,342,840 tons 
were shipped, as against 9,004,890 tons in IQoI, an 
increase of 4,337,950 tons. It is interesting to note 
that 58 5-10 per cent of the total shipments are credit- 
ed to the United States Steel Corporation. The Steel 
Corporation contributed 16,136,787 tons. In addition, 
the Steel Corporation takes half of the output of the 
Pewabic mine, which shipped during 1902 a total of 



































530,291 tons. One-half of the Pewabic is owned by 
the Carnegie Steel Company. A quarter int rest in 
the Queen group and Lake Superior mines, Marquette 
range, while included in the grand total of the Steel 
Corporation, actually belong to the Cleveland-Cliffs 
Iron Company, which owns a quarter interest in both 
of these properties. In the Queen group the quarter 
interest amounts to 102,011 tons, and in the Lake Su- 
perior to 208,199 tons. 

While the Mesabi range was only discovered eleven 
years ago it has already outstripped all ranges except 
the old Marquette, and another year is likely to see it 
forge ahead even of that range. The score at present 
stands 53,747,807 tons for Mesabi and 66,700,483 tons 
for Marquette. 

The output of 27,571,121 gross tons of iron ore 
from mines of the Lake Superior region in 1902 is 
truly wonderful. The increase over Ig01 is almost 
equal to the entire output of 1894, as the shipments in 
that year, then looked upon as quite large, footed up 
only 7,748,000 tons. The ore business of 1902 is one- 
hundredfold greater than in 1864 and fifty times what 
it was in 1869.’ It is twice the business of so recent 
a year as 1898—four seasons back; and of the 219,- 
579,342 tons mined and shipped since the opening of 
the first Sault canal in 1885, half took forty-two years 
and the other has been the work of the past six sea- 


sons. 
-~e- 


FIRE LOSS IN THE UNITED STATES FOR 1902. 





The fire loss of the United States and Canada for the 
year 1902, as compiled from the carefully kept records 
of the New York Journal of Commerce & Commercial 
Bulletin, amounted to $149,260,850. This is gratify- 
ing less than the figures for 1901 of $164,347,450, and 
1900 of $163,362,250. The following table presents 
comparisons by months for the past three years: 





1902. 1901. 

FORGERY iiss five et $ 15,032,800 $ 16,574,950 
EE 6 ann 3s cs ao nny 21,010,500 13,992,000 
EY nant 92 omesmahenn 12,056,600 15,036,250 
fe ee ee ee 13,894,600 11,352,800 
BE Dasliiy <p aie< dtr b us 14,866,000 22,389,150 
, Bi eh eRe 10,245,350 3,590,000 
Pi <i. seeks 6s dech 6 Sa 10,028,000 15,740,000 
PRUNE LE netoce sues sss 7,425,550 8,334,000 
ree 9,945,000 7,045,200 
go ST SERS 8 9,593,300 14,749,900 
November ............ 10,546,650 15,469,800 
December ............ 14,616,500 13,473,400 
Tea $149,260,850 $149,260,850 


During the entire year of 1902 there were 2,400 fires 
of a greater destructiveness each than $10,000. 
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LITTLE JOHNNIE’S FEARS. 


Where we use’ to live, we had 
A fireplace, big an’ wide, 
An’ all that Santy had to do 
Was hold his breath an’ slide, 
An’ squeeze hisself until he fit 
The hole, an’ then jest drop— 
An’ he knowed where the stockin’s was, 
‘Cause that was where he’d stop. 


Where we use’ to live, it was 
No trick for him to climb 
Up to the chimbly on the roof 

An’ find up, Christmas time; 
But now I’m worryin’ for fear 
He won’t know where he’s at 
Or mebbe can’t get in at all! 
We're livin’ in a flat. 


We’re livin’ in a flat, an’ say, 
You mus’ be mos’ polite, 
Or else the janitor, he'll go 
An’ lock you out at night! 
There ain’t no chimbly to our house, 
Where Santa Claus can slide— 
There ain't no fireplace—just a pipe 
About two inches wide. 


They heat our flats with steam—that’s why 
I'm ’fraid he can’t get in 

With all his toys an’ drums an’ things, 
Unless he’s awful thin; 

An’ how’s he go’ to wriggle out 


When he gets in? Gee whiz! 


rhere’s such an awful little hole 
There where the sizzle is! 
—Chicago Tribune. 
eo 


A BUTTER BUYER. 


Bettie Botter bought some butter ; 

“But,” “this butter’s bitter; 

If I put it in my batter 

It will make the batter bitter; 

But a bit of better butter 

Will make my batter better.” 

So she bought a bit o’ butter, 

setter than the bitter butter, 

And made the bitter batter better. 

So “twas better Bettie Botter 

Bought a bit of better butter. 
—Three Rivers Reporier. 


she said, 
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SOCIAL PROBLEMS. 


Has conversation grown less refined? 
Are we too wedded to cards and sports? 
Are all our morals the slipshod kind 
Lately described in a certain court? 


Do we behave like a rowdy crowd 
When we are met at a social crush? 

Is too much freedom to girls allowed? 
Have we forgotten the way to blush? 


These are the things that our critics claim, 
Still, though we might be improved, | know, 

Doubtless our grandmothers said the same 
Sixty or seventy years ago! 


—The ‘Tattler. 
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Trade Report. 


CHICAGO IRON MARKET. 

Conditions of the market continue strong. The de- 
mand for spot iron has been stimulated by delayed ship- 
ments due to the congestion of railroad traffic. There 
is a large demand for finished material. 

The western bar iron mills impending combination 
has resulted in a firmer market on billets, causing an 
upward trend in prices. 

Buying of iron and steel has been of good propor- 
tions, many orders being for large tonnage. 

Slow deliveries of both iron and coke are still re- 
sponsible for the widespread distress among consum- 
ers, and this condition of affairs is claiming the atten- 
tion of buyers to the exclusion of any real interest 
in the future of the market. 

Sales of small and medium sized lots for prompt de- 
livery have been quite numerous during the past week, 
with practically no chance in prices. 

Usual rumors are current of some lower quotations 
being made, but in the main, the market is steady. 

Some inquiries are coming in for later deliveries, but 
few sales are reported. 

The general opinion prevails that prices are being 
held up by artificial conditions, but the fact remains 
that the supply does not equal the demand. 

Coke is in a little stronger demand, but prices have 
not advanced. 





COBBLING OUTFITS. 
Combination cobbling outfits are $11.50 per doz; 
Economical are $4.90 per doz, and Family cobbling 
outfits are $10.00 per doz. 





BRIGHT COIL CHAIN. 


Bright coil chain, American, new list, is quoted at 
a discount of 33 1-3 per cent. 





HALTER CHAINS. 


American halter chains, new list, are quoted at a 
discouat of 33 I-3 per cent. 





TRACE CHAINS. 
Trace chains, size 6-1%4-8-2, are 30 cents per pair; 
size 6-14-8-3 are 29 cents per pair; 6-1%4-10-2 are 35 
cents per pair; 7-10-2 are 40 cents per pair. 





POST HOLE DIGGERS. 
Ryan’s post hole diggers are $17.00 per doz; Eureka 
are $6.50 per doz; Hercules are $10.25 per doz. 





SQUARE BLANK NUTS HOT PRESSED. 


l4 


Square blank nuts, hot pressed, %4 in., are 10%4c 


per pound; 3-in. are 7%c per pound; %4-in. are 5%4c 
per pound; 54-in. are 47c per pound; 3%-in. are 45¢c 
per pound; 7%-in. are 4¥%4c per pound; I-in. are 4%4c 
per pound. 





SQUARE TAPPED NUTS HOT PRESSED. 
Square tapped nuts, hot pressed, 4-in., are 14c per 
pound; 3-in. are 9%c per pound; %-in. are 7%4c 
per pound; 5¢-in. are 6Y%c per pound; %-in. are 6c 
per pound. 





SPRING HINGES. 
Clover Leaf spring hinges are $9.60 per gross; 
New Idea are $9.60 per gross; Ideal are $9.60 per 
gross; Ideal detachable are $12.60 per gross. 





FARM BELLS. 
Farm bells, 40 lbs., are $1.10 each; 50 lbs. are $1.30 
each; 75 Ibs. are $1.85 each; 100 lbs. are $2.65 each. 





GRAIN CRADLES. 
Morgan grape vine grain cradles are $21.00 per doz. 





BILLETS AND WIRE RODS. 


A shortage in billets has been caused by the scarcity 
of coal and coke. We quote rods, $37.50 Chicago; Bes- 
semer billets, $31.50; small lots from stock, 4x., $40; 
open hearth billets for forging purposes, $36 to $38; 
for use in rolling mills, $32.50 to $33. German basic 
Bessemer billets, Chicago delivery, $30.50 to $31. Spe- 
cial carbons higher. 





WIRE NAILS AND FENCING. 


Some talk of advance in wire products next week, 
the demand being very heavy. We quote prices to 
jobbers, Chicago delivery, as follows: Plain wire, 
carloads, $2; smaller lots, $2.10; galvanized, $3.30 
in carloads, and $2.40 smaller lots. Barb wire is $2.40 
in carloads, and $2.50 in less than carloads; galvan- 
ized, $2.70 in carloads, and $2.80 in lesser lots. Staples 
are $2.20 carloads, and $2.35 smaller lots. Wire nails, 
$2.10 carloads, and $2.20 smaller quantities ; cut nails, 
$2.26% carloads, and $2.36% less than carloads. Poul- 
try netting to jobbers, 85 and 5 per cent discount 
from list f. o. b. Joliet or DeKalb, with actual freight 
allowed not exceeding 50 cents per 100 pounds; to re- 
tailers, 80 and 20 per cent off. 





STRUCTURAL STEEL. 


Large orders are few, but a good demand for small 
lots. We quote mill prices, Chicago devilery: Beams, 
15 inches and under, 1.75c to 2c; 18 inches and over, 
1.85c to 2.10c;Ainiversal plates, 1.75c to 2c; angles, 
channels and tees, 1.85¢ to 2c base. The maximum 
quotation is asked by some mills on small lots for quick 
delivery. On lots from store, cut to length, we quote 
2™%c to 2M%c per. pound. 





PLATES. 
Lack of transportation has put a damper on large 
shipments, although business during the past week has 
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We quote mill shipments, Chicago de- 


been good. 
livery, as follows: Tank steel, 1% inch and heavier, 
1.75c to 1.95¢ base; flange steel, 1.85c to 2c base. 
Prices from stock, tank steel, 4% inch and heavier, 
2.25¢ to 2.35c; 3-16, 2.25c to 2.40c; Nos. 8 and Io, 
2.40c to 2.50c; flange steel, 2.50c to 2.60c. 


BARS. 

The market in bar iron and steel is growing in 
strength owing to the fact that the consumers are plac- 
ing large orders with the mills. We quote as follows: 
Mill shipments, Chicago delivery, Bessemer 
1.76%4c ; hard steel angles, less than 3x3, 1.86'c base ; 
soft steel angles, 4x4 and less, 2.10c; hoops in lots of 
250 tons and greater, 2.06'%4c; less than this amount, 
2.16%c; iron, 1.81%c to 1.86%c. 
as follows: Steel, 2c to 2.10c; iron, 2.15c¢ to 2.20c; 
hoops, 2.40c to 2.50c ; angles, 2.25¢ to 2.50c rates. 


steel, 


Store prices are 


SHEETS. 

Reports of reduction from official prices has made 
the market quiet. We quote No. 27 Black, 2.76%c to 
2.86%2c; No. 28, 2.8614c; No. 28, 2.86'%c to 2.91%c; 
galvanized, $3.35c to 3.45c. For deliveries from stock, 


No. 27 Black, 2.95¢ to 3c; galvanized, 70 and 7 to * 


75 and 7% or 3.70¢c to 3.80c net. 
COPPER. 

Copper is firm, but quiet, with Lake quoted at 1234 
@13¢, electrolytic at 12.70@12.80c, and casting at 
124%4@12%c. London closing was cabled easy : Stand- 
ard copper, closing spot, £57 17s 6d; sales, 400 tons; 
futures, £57 12s 6d; sales, 1,100 tons. 

Manufactured copper is steady on a basis of 18c for 
sheet and bar. 


TIN. 

Tin was a shade easier in New York yesterday, 
though for the week there was an advance of about 
Yc. The closing yesterday was at 29.82%c for spot 
and 29.75@3o0c for futures, both for round lots in New 
York. Jobbing price is 30%4@31'%c; London was last 
cabled quiet at £135 2s 6d for spot; £135 17s 6d for 
futures. 


TIN PLATES. 
Tin plates are steady and unchanged. Melyn, $6.50 
@7; Alloway, $5.75@6.25; coke, $4.871%4@6.50; 


ternes, $5.25@8; additional X, $1.50@1.75 more. 





LEAD. 

Lead was steady and unchanged, though London is 
higher. Round lots, New York, 4.12%c; jobbing, 4% 
@4%c, according to amount; London, £11 13s 9d; 
St. Louis, firm, at 3.97%@4c; manufactured pipe, 
6%4c; sheet, 74c; tin plate, 50c; tin-lined pipe, 12%c; 
old lead, in exchange, 334c; tee, 3c. 


SPELTER. 

Spelter is firm at previous quotations. Round lots, 
New York, 5@5.05c; jobbing, 44@%4c more; sheet 
zinc, cask lots, 634@7c; small lots, 734@8c ; St. Louis 
market is quoted firm, at 4.85c; London, £20 15s. 
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ANTIMONY. 

Antimony is dull and lower. Cookson’s, 84@8'%c; 
Hallett’s, 7@7%4c; United States, Star and other 
brands, 64%@6%c. The above prices are for round 
lots in New York; small lots Hallett’s would cost 7% 
@7'%c in New York and 7c here. 


NICKEL. 


Nickel is steady at 40@47c for large lots. 
lots as high as 6oc. 


Small 


PLATINUM. 


Platinum is firm, with a good demand. 
$19 per oz for large lots. 


New York, 


QUICKSILVER. 

Quicksilver is steady. New York, $47 per flask for 
large lots ; small orders, more ; San Francisco, $45.50@ 
46.50, domestic orders; exports, $43@43.50; London 
is steady at £18 12s 6d. 


ALUMINUM. 


Aluminum is quiet and unchanged. No. I ingot, 
33@37¢c per lb; No. 2, 31@34c; rolled sheet, 4c and up. 


SHEETS. 


Black and galvanized sheets are advancing, and it 
is difficult to buy carload lots or less at 75, 10 and § 
per cent, mill Pittsburg. 

Black and galvanized sheets are stiffening some in 
prices, and the market continues good. 


EAVE TROUGH AND CONDUCTORS. 
Eave trough and conductors are holding their own. 
The standard prices prevailing. 
= es Bet ot SP 


A MOST VALUABLE BOOK. 





J. W. Hall, Whitewater, Wis., writes: 

“Your Manual of Business at hand. I have perused 
its pages very carefully, and find it one of the most val- 
uable books with which I have come in contact. It 
treats on many subjects that are very beneficial to 
every person whether he is in business or not. It 
commences with penmanship and commercial corre- 
spondence, and goes through bookkeeping, debts and 
collections, banking, commercial paper, contracts, notes 
of all kinds, patents, measurements, public roads, pos- 
tal regulations, discounts, interest, property, real and 
personal, transportation, rights of parents, parliament- 
ary rules, dictionary of business terms, and many arti- 
cles that are very valuable, if knowledge can be esti- 
mated in money. The book is worth many times its 
cost, and ought to be in every house in this country. 
I prize it very highly.” 

-~e- 


IS WELL PLEASED WITH IT. 





|. D. Viers, Hudson, Ohio, writes: 


“T received your valuable book, The Manual of Busi- 


ness. I am well pleased with it.” 
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Current Hardware ind Metal Prices. 


THE AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing western hardware and metal prices corrected weekly. 
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” . - No. 25-26...... 3 25| Winchester Yellow Rivals ... - en's (mandara size) és 1 75! No. 11, $6.30. 
SUING RSIS] Winehener betderss00"""c“peags | Whtp, Preneh....-.. “ 1.85) W. M. & Co.'s No. 20..per doz. 8 60 
U.M. C-Loaded Shells, Black ) qogg¢ | SPoon. 08 |geaten- BLOCKS: 
PATENT PLANISHED SHEET | ween octa:“icaded Shells, te Surprise......-.------- pergro. 145|" Wooden 50&10% 
STEEL. Black Powder.............. canes LLOWS athe Papeete S 40&10% 
Patent Planished Sheet Stee! U.MO | ee Hand, 8 in Peieecescuis tanga Pay 4 = ‘ 
‘ . eh. oor 10&10&6 an Dibvivcqensuanad rdoz. Ric occa teveeccsecs weukan 70&5 
setae eeeneeeees “A” $10 20, “B” 89 20| Winchester.......... soy 0 in. SN EROI g 8 40| SPUD inicnins- ants ks 0cen 0scncde eee 
Gun Wede—per 1,000. Molders’. B IR... 20. 0000 per doz. 13 00) BOARDS. 
GALVANIZED IRON IE WE os cece teccesevees 18% BELLS itétninepiendest sentaaduneue 40&5% 
‘ pa We BE CO. Gem WOtks. 2.0000 000. cocces 18% | Call. | Wash— 
Old List ........ +... + +++. 70&10&10% | Powder. Each; 2% E nickeled bell .per doz. $ : TP ~ ID 600660 cece cece per doz. 81 60 
King’ s Smoke less, 4 cone $11 30) 2% in brass bell** J See we 210 
HOOP IRON % kegs...... 580) 3 in. 2 _ i i 2. - 2 60 
“ “ 4 kegs...... 297) 3 in “ on alloy bell, | Crystal os 3 15 
x22 %x20 % x20 “ o 1-lb. cans... maa” _~ gpescede bebe naan anda per doz. 16 50) Oo ea - 3 15 
$3 20 1001bs. 88 10 _— $3 00 100lbs. = 1-lb. ** rifle 70; 4% in. ° brass bell and Nickel Plate ......:... o 8 15 
1x20 Yo 1%x19 Dupont's 50-lb. drum.. 22 45 ectsecsncs anaes per doz. 14 50, Enamel King......... - 3 15 
2 90 1001bs. $2 85100lbs. 82 75 100lbs.| ** ‘ wei hes 1 : = Cow. BOBS -PLUMB. 
" - -1D. kegs. £ . 
PAINTED CORRUGATEDIRON. |<  Gi-Ib. kexs.. 2 97| HighGrade ..-.... sn maaan Carpenters’, 944 on, togn..pe ds. 0 
~ we GEES... Pi Nasassctntaomennecdichl 70&1 “ “ 
8-ft. sheets, 24x28 Ga....per sq.,82 60| Shot. oe art - ib ae” ee 
Dropshot, sizes smaller than B, a ate 50| oz. . ms + 
SOLDER. 25-lb. bags, per bag............. 81 30 ge c.. per do 6% oz. rass. 
Drop shot, B and larger sizes, Rotary. e Mason's, 3 Ib. lead ........ 4 00 
XXX Guaranteed %&%.perlb. 0c! 95-Jb. bags, per bag............. 155| 3 im. bronzed iron bell * 5 25) BOILERS—FARM. 
Commercial %&%........ per lb. 19%c| Buck Shot, 25-Ib. bags, per bag.. 155| 3 in. nickeled “ 7 50! 
Se er 6050s seca tvenate 174¢| Chilled Shot, 25-Ib. bags,per bag. 155| 3% in. * . 9 ,o ) 00 | Protit s6na o6ecesecerns bammesets B0&54 
ANVILS. Hand. SEEN v00s clas guehdbheneiadendes. 35854 
SHEET ZINC. | Trenton, 70 to80 Ibs........ 9X%c perlb| Hand Bells, Polished....60@60&10% | BOLTS. 
| Trenton, 81 to 160 1bs iene Se perlb| White Metal...........2-......0. 50@ | Carriage, Machine, Htc. 
600 1b. Casks....... base, per cwt. $6.50 AUG Niekel PR <ncucs nbascbceeadiiel 404 Carriage. ................« 60-10&5 
300 Ib. Casks............percwt. 6.70| Boring ce werent ee iia h ease Gikaaidiomhin’ @| Machine.................. 60-10&10% 
72a eevces per owt. 6.90) — Peinkhnaes ntus aden & 104 Silver MD csnne wate cdceoked 334% SE cen Cechih tay peel 50&10 
| Hollow: . Sis vabininsbieenéinsnticnionsalln 
COPPER. Ives’ New Pattern..............5% | “Gcdren and School, Steel Alloy, _| Stove oie 75&10% 
Bonney’s—list 830.00........ en 50.10 & HG, Tire................seeeeeeeeesees 75 
COpper......cccecececereseess base, 2c; Stearn's, No.1........... dos. 4200) warm ibs. "50° 75 100 Wagon PRE 70&10% 
ga SO) ‘ $3350 Each. a 10 $1 30 81 85 2 65 | Mortise Door— 
TIN PIGS AND BARS, Post Hole. , . eee 50-10&5% 
Dalbey, 8inch........ per doz. * 5 75 | Miscellaneous Cont TP cnsidstadtednoscbebacbel 50&10% 
Banos, pigs, per Ib........... 35@35%c| Digwell, 8-inch....... 300| Strapped Sheep...... per doz. 81 90) parrel— 
Straits pigs. per Ib...... ehat ean 85c| Howe's,6and8-inch.. “ 2 50| House Gong..............-.- 4085 CS ee fleet ae 50% 
Straits in bars, perlb............. 87c| Vaughan’s,4to9inch * 700| Sleigh, Round, —~s webs ees 405%) Wrought............--...- 06. 50&5 @ 
Rafting. BELTING - Bro .. -T5&b@ 
LEAD. ere _hedgsuadebsenanetenined 50&5@ ~~ ~ oe List dated Nov. 12, a Flush, Wrought, B. K.. -.- 40854 
Pp. BMG OTG 2 wos ne cece cccccccscccess 
Amerioan Pig........... #4 60@4 6240; Snell's, wn or wthowt i inctdhCaehee cht aemien 4 ie eee T5&10@ 
OS0nSs H0RdECSSs eonceeedecenenet Mo screw. e« See secs ees Extra Grade............ ... 30&10 - cas coon soenee 75&10% 
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CHAIN AND CHAI 
_ BOLTS—CostinvEp. Breast Chains — NS. CLEANERS. DAMPERS--STOVE PIPE. 
Be ha ack........doz. pairs $5 00| Pot--Wire............. Standard..............+++++ 
Wout os ** * 4s gatos With eats snaps pa ‘ i -Walk—Steel..... oad wd yt PUROTIGOR LI: 000095 vec dsscdece wonloe 
BORERS. Winsetatiie.... ~ © 360| Peortees 1085 eR OS 
~. yp — RRR dhe! I.” ~spehaneagpeenegi 50, %| D ee 
ngular, Miller’s Falls, per doz $12 75| - & {ein WEB cc sccscs sbanasth 4c, A. semen seen sania 0 
ng, Common Ring with Hendle— bright 88,38: 3: Sin. 8% 75 per 100 Ibs. sc geeenrelaen DIGGERS--POST HOLE 
Inches. ...--+----- 1% 1M |3|| American, new list............ unel Fee Ane tee eee SnD orn oorece vere. per cee. 
otermrise Maip.Oo. wo. 1 List MEE cs ieeccove oes "1160-1085|" ‘Per fon ee ets: Tie geon| Wurekis.... 0... 00... “850 
81.50: Ne. 2, $3.00 each....25-10&5¢ Cohen new Se 30% ~ “CLEVIS #8 oeree Heroules teeeeee a 10.28 
a able hain ISES. OF RATER 
a — m o .. ied a % 516% ninth nneeten ton per lb. 44¢¢ Sie also Augers—Post Hole. — 
Per doz.........88 65 1060 1300| Inch.. aa” 8 — a! ns Fg Azle et 6&5 DIVIDERS. 
eee ‘ Coat 100 Ibs... 9: 00 864084 bs 8c'ss Damper— -OPS! wing..,..._».++ beeseeun 20% 
Olmsted's oo. seeeve sees esos dS 100 Ibs. onCabie Gol” en — ae Se Bxtensici Wine. . + SAS 
e..........:. 2c.) eae.  " >to iMione........... a. - . 
an A pieneatanpeat Bey Cow Tie Chuins— SP hedilsecaes sabia “ 20 DOORS--SCREEN. 
Winn hee. 9 90 a merican 2 toggle.......40-10 & 5% c H % in. 4 panel painted per doz. § 6.75 
ae Sagat «toggle and snap, 40-10&5% - —_ + e “ 7.25 
open and closed " % in. 4 panel natural pine. 
BRACES. Len rpeltinpas dD MR che decease coves . 50&104 fancy. per doz.. 

. Common PO: 81 145 Halter Chai latinas B.& A ebéé cede cece cece bt baee sésee 50e et ean 
eetes BeB.... .-.-»-->- Ms ie American, new list... ....35%¢ | Hardware Wire—full rolts (100 ft.) DOOR HANGERS—BARN. 
Fray’ s Gen, Spoftord’ ~ pee Sok104 | GETMAD.............0.ccccs "60-1085 2 to8 mesh black, per 100sq. ft. 9 " Single Flange, D. B. Rail 

SEITE 4, 020 10% reat aeiw fist 0 5-5 an a a) OR rer per 100 ft. 1 60 
PS. & W. Co.'s Pecks Adjust- pS plomph eee a Riete o Me cnmie a re Novelty Check Back, 

Alig ee ry eA ge ed eVebigdccscs ots. OUn Ole Sia “"éin 

eae An extra charge is made for 50 ft Per doz. pai ‘ 

Hay-Rack, bree ae roe 5 an oteugebepemetnenteat on senate, anda still further advance a ea a 
812.50; No. 2, $13.00 per doz. Picture Chaine— renga Bit «60% @O5&5 
Shelf — Light Brass, sft As ae per doz. 63e/ “een Were-- Blackemith'e Twist....... _ 4 
Cast Iron, Plain ............ 50810% | pHeavy,, ° Teo] fg ar Painted, por 100 09,6. Oe | Breese ee he 
Stanley's Wrought Steel etre 100 ——-< Gaivaiiisea = ie -- * “ 185) Comm each, 88.25 
aoegvetate easees sssees + TO10R2%% | Sarety Chai BS sistas 45 COCKS--BRASS. Millers’ Fais........... 

WIEC...0. eve nvee ones 75-10&5% | Stretcher ain —Brass.. veces «---00810% | Compression Bibb........... couse | Hand-- ose 2.10 
BROILERS. 5-16 in., $7.75—%in., 87.00 per 100 Ibs.| Lever Bibb. Te ee ee 

ee ee 104 | Tie- Out Chaine—Browns......20&10% fase og EEE TTTTTET, | No. 01 No. 03 No.3 No. 20 

a Sciftiaating Noise ace ee Oo| Trace Chaina—Western ~tandard - MIDIE 5 ac ee 2nneec oveess ence cade 60% Pa... $12.50 814.25 ~=— 811.00 

caneareae oe seaieadpennget emt ere s3q| MCKIE «0... --0.-+ -sesee seen. op | Cooke's etameGene per des. OSS 

Pa .. SE Rchidesh<sereren “800 COFFEE MILLS. ee Double “ ~ tne 
eee... peren 13] Smieas nas * 3e| Bator, Miu. Co. list Jan 17,'%8...266 | Reciprocating 5a 
ec i FB) Tet... ne mE; kmemhocpapenanennne’ «| Ae per des. RY 6 
Vicwor Sects vitlsane dt “ 9 50 Add ae per pair for Hooks. COLLARS--STOVE PIPE. SRE, 

DEF vnnsencooees ovee voce . 5 00 Seen Stay aaa ist Link. Sestes, & 6 7 Standard List.. ..CO&5%@00% @10% 
> 7 peltch “ — . . Tin... per g7-02.50 $2.80 $375 a DRIVERS--SCREW. 

; er 100 Ibs. 86.50 ‘ . * 890 4.90 5.40] Standard............cceeseseee 
Galv'd Qte.. rier 8 -'% 3, Well Vhaine — $6.00 $5.25 Lacquered Brass*‘ 3B0 BOD 460] AIME. ...0. 000e cece cece cece ccee. nase 
‘Wooden, top rings ABA WY With Swivel. cose seeeee-DOPr Goz, 950 COMBS--CURRY. Champion ar ees ry 

Pei. pee ges 2 © EON <atsccoins vet ie a a a ae | Pr 55% 

“ gidestrap, plain “3% CHALK-CARPENTERS’. Per doz.80.32 80 1.00 .95 .80 1.9% / Clark's Interobangeable.. .... S35¢% 

- swivel “ 4 75/ Blue. Nos. 531 533 580 535 545 390 SA era 50¢ 
ey PRE hoeee rotenone. per gross 58c Per doz 80.96 1.20 1.10 1.65 1.40 1.30 Yankee SD OEE cance ccvees WK10K54 

Folding ........... ies per doz $1 75 A Renesas es - Sse COMPASSES. a si aan Sp Prat et 
sume Sereremiaamia Common White Sch’i Carpenter's ....66 2c. ceeeeeceeeeee 704% piral..... EES 

‘Copper Burs Only........... 35-1084 | CTBVOR: - +--+: “ beh re es porden ie eee 
Tiasees’ ives Bus Gels.......... 704 | D- M. Steward Mtg. Co. COOLERS--WATER. Gatun EEL ET 00% 

. Metal Workers’ Crayons, _) —ee oo te phe Faucet. Smooth. ude t oe 08 ee 
pw Utube YY Ge at tt ee gr.82.50 : oe ee | Re . ' 
Wrought Brass 1200 0iphplaied soul Soapstone Penelis, round re Each $1.35 1.65 2.00 2.35 2.95 Pad IM oa 
Wrowht cy ee ware... gr.81.50 } 5 | Palvanized Lined— Telegraph J Foust] goeee aan oe me 

vongat Sted Bright molten aL capone aedbee Gal.2. 3 6 8 .| oe per doz, 80.98 .98 1.40 
-ectaninamintedaadiases 10nsg | Nese Capea omnes ay ay 285 205990 305 400 Plan'd......  * 20 2.60 8.00 
Nos. s38, 840 and 842 sess aa T5&5% sition) gr. 82.10) & Pore, tain Lined — = ae bat Se UG. -- sae tn, 2 te? 8M 
os. 822 and 828... . cas 
pcs. fot and 88... 60:1085$ lin barrels. HAROOAL. ss 26e| abi.80 5:75 7.00 7.75 8.60 10.40 19.25 cage ses Se eS ie 
Nos. 731 and 727......... 70&10&10% CHE COPPER San MBrALs. Plan'd..... . ‘80 180 2.60 
CALIPERS IE 5 cn tuliatintibndinn sieeve 30% , TERS EMERY--TURKISH. 
Seth cite cnadcte tes Skee 408104 | Blum-Jap'a, $6.28; Br2a., doz... 87.00 Sy fering, 1 02 1b----per Ib. Se@ave) si 
dnside and Outside..0000..-... 408 104 | COMMDIA........ 6... eee sees ve Oo ee eee... 7 No. 6010 150,¥R ome AKC” 40, 
eaibarniaiene seve cee 085% CHISELS ' CORD. Flour..." 540 yo 3 
ALKS. Boxr— Picture--White Wire--List October ENAM we 
Logger's Boot,@saftin &. Co's.) OTE ° mM 1900.0... ese seee essen +++ --80810%| English, % EL—IRON. 
ein Diep per M 83 65| Round...per doz. $2.10 $2.25 $2.75 —— Nubian ii —s gon 
Pua, Plat... perdoz, 88 ‘860 "420| Baltic Braided Flax. -per Ib. 18%¢| 0. V. won » 72 
Shoenberger............ per Ib. 5e Cold— India Hemp, cable laid Peerl: oon i 25 
a dn “ 54c Good quality eeccee oe Ib. 12@ 20c “ hawser “ . D ccc ccccescocces cectecece 1 50 
American ............... “ 7ige| _ U;5.A..extra quality. -per lb. 28c 2%. ibaa EXTRACTORS--PIG. 
wedes. fea cee RE Min “perton'a and y elt See “ cable “ ‘“ 21%c| See Forceps, Pig. 

CANS. BECOD SR. . 0.0. cevccccees coccee 20% oan * “ a a 17_¢ 

‘Cheese Factory Can Steck— P S. & W. Co’s.......... Samson, —_ “ —- 31%e 7. 
Resne Sere - For ‘vev og 20% a Hs Bright Wire Serew—See Goods, B.W. 
ge BD SA A Bae pene eepstnse Silver Lake, “waite " teliehed °°" mane 
Milk Cans—Gals.. 5 10 Tange Firmer— “  $31%c! Brass 
Elgin Pat., each, 8 * = 82 10 re i eemadié'c eases 35454 CORKSCREWS. ee ne. eee yy $ 
Iowa 1 0 ? 10| ‘With Handles ada... per doz. 60c | Humason & Beckley... .. ce eh i eS RRC guetta 
New Bigin‘ . be 2 25 Choppers, Enterprise Meat— BE san. no onene dant FaaTenEee, STORM SASH. 
onal York * 210 2 3 SANG asc deatmion inte Keb pe tty eaunl $2 75 Williamson's Regular .......... -50% Moore's. — - per doz. - 80 
1 Gal lass No. 3 Le FER IEM 4 50| Williamson’s Forged Worm. .... 50% Sehroeder’s............ 50 
1 Gal. glass, Daisy....perdoz.%%|_ | GHUCKS-DRILL. COTTERS--SPRING. Sensible. .... ......... « "10 
abating... 2 3,00) Standard Tool Co's... -..... 40% |*16 in. and smaller...... ..... OK % FASTENERS, BLIND. 
Pee pL Hip ones a 2s ost es x ao eng for Goodell’s Screw %-in. and larger pet apa eee si: 75% CO erry Net 
cesiiltiaase inten a tae ine lee Angle Pl very anagen oe 
omnion Faucet. 5 Mn ee i ee ara a UG + +0-+ one eee r doz. 80 84 
Sterling Tilting... —- « : — Drivers.. ries. occes cans 5.00 | Brass Plated Seeese cease wok eh = Ss > thal eese fo fove mong 
eBigh OP 1 . > . SD nas oo qa etewss acaceas 
Saugh Pump. <8 Slamtpeasworkons 5 7 30 | COVERS WAGON Sue Tawra | Wood Seday oc age 
Gureke Pump.....6 “ a2, 2% eee $9.85 4.10 4.30| xy CRADLES--GRAIN. Cork Lined............cc.ccse00 80% 
ve GE ie MMI ote mnassdann okies 704 | Morgan's Grapevine . per doz.82i 00| | Metal Key ++ ooo OGG 
} APE. Common Dash, Gal 4 5 CRAYONS--Sge CHALK. Mesouring..barerprise.. a diaiinitee 35854 
CARRIERS. Union, Gal....... 2.0... "2" a lame eee nS AND BA! 
H. TS ecammanbeiecs os 7 American Pattern ..... per doz. $6 75 FILES AND RASPS 
Myers’ petiaiie di 300: anmealit deste 65 3.90 5.25| Montana niga ee 8 0 | ATOAAC ...-.-... 00s wee eveees 
fe eee. eee a pp — a Scotland  SeEweaas “ 8 00 Biack SE 70&10% 
CARTRIDGES. Corpenters’—Steel Bar... “ea 30% CROW BARS. Soune Wentere.......-..soes 5&5 
See Ammunition. Carriage Makers'—P. S. Pinch or Wedge Point....per Ib. 34c| Keystone Mill a ply at Pent 
CASTERS. ao rere eel “a. ions CUTTERS. Kearney & Foote ..............7685@ 
Acme—Ball Bearing.............. 354 ‘ose— , Meat-- New American ............. T5& 10854 
an eREliartctest ena secnant hae) See. em, |S Enterprise Nos. 5, 10, 12, 28,32, | ROW Mill... presser 708 10% 
Common Plate OP nnn nn swneneaenacceees perdoz. 33c eas a gh BE 355s dovensapnintadl 80@20¢ 
Brass wheel...... .......--. £58104 | «Double, brass, % in...per doz. 60 No. 100, list, 818.00...” 40 N.S. Aceeeccccccccccs cesses TOM61UAS 
Brase wi porselan sighs MICS | Saxe Filere— ye WR 10G | Ne S. A---- eee ee eee eens Uk 
Philadelphia Plate............ : Disston’s list, $3000 ......... 90% | Ideal............-.----.pe r doz. % Tc encespeac 
MATURE... ee eeeeee cores Pir 44 ry ey 3, yS-- No. 1, Universal....No. 1 - 2 is oy eoriee eRe sate 4 4 
eee te wece eesens Cee ee eee doz. Pe d pong * lap + ae ee 
Tucker’ s—W ood and iron wheel. ci 4 Wentworth's.. ... 0% Pipe Stanwoods ann “— — Vanes. Ime... 33 se 
e Rubber wheel...... 65& 10% ca CLAWS-TACK. een % 1.50 4.00) Barley FORKS 
Bm, ast, wood hdle...per doz. @ @0e| Slaw and Orout-- mre. 8 085% 
teder's No. 1.......... mes “ts a pore OS leer tines. #6 3 étines ba.g8 den 
OF eam sgncreon 4% —- Scvcesceseces ‘per doz $1.60 ms eit stey $00 Tai ee chneadse belies 70 ona 
Ideal Sa siinn helo endl perdoz. .00| Washer................0+. ~ Felceteneed.............. 98 pets 








i4 
FORKS--CONTINUED. 
Hay— 
Diamond, 2 tine.......... 65, 10&54 
- So * ‘sosess . 7%, 10854 
“ 6 © sud 66%, 10&54 
Golden Eagle, tine 0 7% 10, 10&54@ 
* “ - 0696 ,10, % 
Header— 
Diamond, 2 tine........ 674% &10&5%@ 
* S  scceie , 20, 10&5% 
e 6 ©. seeal % &10&5% 
Golden Eagle, 4 tine...... 10&10&5% 
Manure-- 
Diamond . ? 60, 20, 10&54 
nea Eagle.. , 20, 20&5 
econ eeeeaeibaneseneter aieeel 70&10@ 
Potato— 
DN 440606. | geeconeas 65& 10854 
BOGOD oo ccss cvccvcecccccccs co MO 
Spading— 
0 ea 70, 5, 10&54 
Golden Eagle........ 70, 5, 10, 10&54 
Hack — FRAMES 
a, ere per doz., 8 8 75 
Miller’ 8 ER = 10 00 
MN seus seesee beetncs - 2 85 


FREEZERS— “~s ree 
Arctic—Qts... 


White Mountain, with Cc rank 
_ he 3 4 6 
DED <ceccce #1 20 1 65 1 902 102-70 
Orr: 10 12 15 
eer 83 %0 4 60 5 90 7 00 
GATES. 
Molasses and Oil. 
erfeotion...........++++-40&10&54% 
ey OT ee T5&10&5% 
GAUGES. 
Butt and Rabbet. 
Stanley R. & L. Co.'s ..W&10k&2KE 


Cream Pail, Fairmont, per doz..83 75 
saunas Mortise, etc.. 

"508106 @50K10&5% 
Saw—Atkin’ 's sgle. 55e, dbl. 80c pr doz. 


Wire. 
a ee 25% 
P. S. & W. Co.’s.. - 20% 
GIMLETS. 
aS -40@40&10% 


GLASS—WINDOW. 


All sizes, single strength. ....90&104 
double strength ....90&10% 
GLASSES— LEVEL. 
Stanley R. & L. Co..........+.. 50&5@ 
Bulk. GLUE 
SEN perlb 9X¥c 
ON ar per lb 12%c 
ile Ms GOR soe 4c ccsese perlb 17 ¢ 
Liquid. 
DE Sditakess cbpues-ecebene eens 10 @ 
LePage’s— 
tl nek studee chet wosken 37S 
List “B" 33% 4 
scandens Genenebitane t 
IDS. 
Bright Wire.. csececess 8980-10854 
GREASE, “AXLE. 
Wood Boxes. 
men .. per gr. 84.75 
Dt ainths nbsuteesaccetnee 9.25 
Hue soeeening ha oun beeorne cas 5.25 
Gd tthe: ot ceshesedaensal 6.75 
Wood ails. 


Frazer’s, 15 1b. 78c, 251b. $1.30 each. 
Hub Lightning, 15 lb.» 52c, 95 Ib. 





68c each. 
Tin Cans. 

1lb. Frazer's carriage, pr. doz. °. 30 | 

—* = wagon . 1.30 

3 lb. sae - 2.40) 

5 Ib. * ” - 3.50 

GRIDDLES 
| Or $ 
aptapeeia eat 
Family—in.......... y 

Per doz ..87 ‘5 875 10 00 
Loose. 

iniasinnewetuies $20 00@#21 00 
Moun’ ed— 

Ball 1 eatips weseees 2 

ee, ae 0 290 27 

PES Bearing.. 1 2 3 

idesos ceesccsen 26 250 
Schofleld s— 
an each, 83 30 
EE ee a = 3 10 
HAFTS—AWL 
+i neasans per doz., 80.18 
¢ _— 
ES - 21 
Patent, pote a se 416 
ather top .. 4 52 
Sewi 
" 21 
f ae HALTERS - 

u eR s6eeet canna r doz., 80 
Sixal Rope.. - 1 % 
MT <cchs abeaen seeuee ¢ e 210 
Leather, rope tie...... me 6 25 

= leather tie. . “ 8 25 


HAMMERS—HANDLED 
Blacksmiths’ Hand 
Maydole’s 
Plumb’s 


Plumb’ s Oil Finish. 
Polished 


Farriers’. 
DEE caghes at sctebseecel 
Binss- 





Plumb’ dads «Vases anueen 








Heavy T Hinges....60-5-25-10-10&54 
Extra Heavy T H 


Machinists’. 
Maydole’s ......... qn-eeen bee 49&10% 
=e J 50&10&5% 
‘ail. 
Seanad éqeess conden per doz % 75 
OT a - 3 40 
Saree per doz 81 1 1 50 
ON Pre Mgt 
SE Se 10&k5% 
DD dcfo cada coup cendienbemind 35454 
Riveting. 
i iics deh conaixnsd aie 35454 
STD onad aces oimdes ance'oued 40&5% 
eg ear 30&5% 
Ss Siesscekien coveweuet per doz 75c 
Tack. 
Al) Iron . * iia doz 80 
Pol’d Iron, Hickory h 0 52 
Mall. Iron, Inlaid....... 1 50 
Magnetic 1 3 
Per doz...... 70c soe 95c 
RR ar per doz 84 75 
HAMMERS—HEAVY 
Heavy Hammers and Sledges. 
SEY Ee wnees c0ne-cgch ence 0&10% 


5 lbs. and over Dh 
Masons’—Single & Double Face..754 
Auger. HANDLES. 


Common Ass’d. oom doz " 36 

Peck’s Adjustable.. 10 

Roger’ ~ ” ; 15 

Ives’ perset 1 25 
Ti nhs treede seenegenpenn 4 ~ 
Chisel 


Hickory, Tanged Firmer, Assorted, 
24c; Large, 26c per doz. 

Hickory, Socket Firmer, Assorted, 
18c: Large, 2ic per doz. 


Applewood, Tanged Firmer, As- 
sorted, 27c; large, 36c per doz. 
Applewood Socket, irmer, As- 
ES cocw nase epee peed per doz 24c 
Coal Pick o+.sn6hes ete ee W&10% 
Drifting Pick. -40&10&54% 


File, assorted 13c. large 16¢ per doz. 
Hammer. 





BRED TEGO... 0000 cesece dees per doz 35c 

Blacksmiths’. .. per doz 360e@55c 

Machinists’ .. sid 38ce@60c 
ERS Tr doz 36c 
Hay and Manure Fork.. ..D&54@04 
ST FS Sree W0&54 


Saw, Plain 72c, Varnished 68¢ per dz. 
Screw Driver, Assorted 42c, Large 


48c per doz. 
Shovel and Spade .............. 50&5% 
HANGERS 
Barn Door— 
ee oe alt eae per doz. =, 5 00 
Monarch gnees &10% 
“Never Jump” Hinge... .. S08108 
Peerless, Loose Axle.. .W&10E 
Perfection, Roller Bearing. -70&5¢ 
Phoenix, Koller Bearing... 70&54 
Prouty .per doz. prs., = 50 
I bi dong ctnanepiall 3 90 
Py ccncdnet es « . 6 25 
Safety Flexible * * 7 50 
Wagner's Adjustable....... 70@10@ 
ED ice cant dudecdeaned 
Purvor Door— 
pS ape —— per set #3 75 
Ives’ Improved ........ * 2 
Lane's Standard,...... sa 50 
” New Model.... o 2 4 
NN, cacen0ctecendad , : 
OO ees somiog 
Eave Trough— 
ON eee per gr., be 35 
Imperial . oe eevee cccsee coe 10D 
ED wiensn ceansabsneerectbacccal ..25% 
HA 


PS. 
events 50, 25, 10, 10&54 


Hinge, Wrought 


| With Staples—See Staples. 
HATCHETS. 





50| Ever Ready 


Cor. pier. 
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Screw Hook and 6 Birap. 
--per 100 Ibs. oe Co 


6 to 12in.. 


Screw Hook a ana a Bye. 





X% tol a ae 86.50 Beet Top: 
+ ah 18.0 | "Ciyde, $-in- Scimiter Blade.dz u 2 
“ 12in. Straight “ .dz 2 50 
Garden TB&1ORS S a" PU ia 4; cndscocebdensiact 15@ 
ru 65&5 
35 | Hazel per doz, 86 25 som Dipabbsedgepeeets per doz 82 6 
Mortar prema ites fons Clipper, Light, #i 75; Heavy, #1 90 
lanter’s Eye ’ 
70, 10, 1085%% | plesion's.... eo eee 
5 oe AF Razor ........ “ 2 40 
And Eyes. Pee ..<,..0. & 3 15 
ie RE ee 50&10&5% Drawing 
IFON. »04. +++ -GBHR1OS | Standard.................scee ces 20% 
Awning... sreee per gro $150/ ‘Adjustabie .... 2.2 -..20220000 20% 
Bench See Stops, Bench. Barjon's Corpenters’......-. 0058 
Bow, Mor.. $1°25 $160 8170 82 25) “ay. 
Doz.. $1 “35 1 1 2 
Humason & Beckley’s...pr dz $2 40 SS SS Gos $10 co 
Bush (See Goods, Bright Wire.) mee 9 a a ta oo : 25 
USN. Lightn’g, Holt’s Genuine “ 6 50 
Common Axe 7 87 00@88 50 Lightning Pattern........ “ 625 
cuamilton Pattern Senet per doz A — s Sp’r Point. 8 75 
ain—In. %&5-1 4, 7-16 . 
Per 100 $7 50-7 75 80 $0811 25 $12 00| A}ox,, Hoany, 8 75; Ex. Heavy, 
Clothes Line. ,,, | Mincing. ; 
Japanned........... per doz 210@22c Common, Single ........ per doz 486 
P ut and Hal wos Gangs 35c Doudic....... 650 
out and Ha 
Cast Iron.. -- per gro ee 00 Sirocter, 4 Blade, $1 30; 6 Blade, 
P — Wire... peonedngnccesauel FORDE 654 Putty 
Jonductor. “ 
SR 060s cookendneen r doz 84c 
Malleable....... 50&10%4 @W&10k&54 Goodell’s. 
ten per doz $1 30@#1 80 
— a ascites nnatinanlll 40& 10% @50% Russell's. ...... es 1 7@ 2 5 
Common, un lished, per doz. 1 30 KNOBS. 
ished Base, 2%-in. Maple, Rubber Tip, 
.. per doz. : HY per gro 81 68 
A ee 2 40 Door, ‘Mineral... .......per doz 0 80 
’ ‘ 2 6 , weeny etnies aie a ” . S 
Gate. ar ~4, Goods, Bright Wire. Binns 000 cocccbaccoses ps 
Grass. ° RR Ee 60&10&54 
Common, Nos. 2 3 4 LADDERS. 
Per doz.......... $170 8175 ——| Common “ptied yee meen ft 8%c@18e 
IE +S ionke canendmed per doz " 90| Hatension ... ..per ft 10K%0 
Little Giant eamecd-geks 10} Step. 
TET Ois000 6008000" edi ” i TPi COMBMROR . 6 000005060 ve sees « 
Hammock. = On With Shelf, add 10c. 
SR chess ceaeaces {BS SF CRT reer tr rft 170 
With Plate............ m 36c| Miller's Household. per ft 13c@150 
With Screw........... - 36c LANTERNS. ‘ 
Piggot’s......-...---+- “. $1 05 


eeeeeee 





.75-25-10-10&5% 


- 75- 10-25-10 10&5 4% 


- 75-25-10-10&5% 


Lambrequin or Drapery... PD gro 2ic 


Picture 


Potato and Manure 


Screw, Bras 


eee 


@50& 10% 


(See Goods, Bright Wire.) 
Seat Spring .......... eeeeee per lb 6%C 
HOOPS—TUB 


—— 
Ply 5 6 
Black, pr ft. T%0 exe 9X%c nS te 


per case $1 65 
8 


Colton, 8 ply... ... cee cesses 64 c¢ 
EE OD scs- 0sstcdpbesew 7%c 
HUSKERS. 
Boas. 
Nos. E 
Dz.81 % 8200 81 £25 Gr.88 00 5 40 
Nos.2000 400 Ox 


00 
Gr.883 10 86 75 Dz.81 15 a2 3 $1 75 


Brinkerhof''s 









DEE <initthd 040500 suet deaweee Common Sense. . 
lood’s..... Harrington......... . gro 450 
Cast Claw ; Ideal—Nos. 102 101 100 
Cast Shingling.... “ = ..cec«. Per doz 
Duffy's Barrel........... per doz 17 50| Johnson's . 
ID 6 n00a nse 6500ee anes i | SO sac coos 
ee rea 40@ | Vaughan's 
EY ites hades bentintuel 40&10&5% IRON. 
Plumb's Warehouse. . «++ e0e240@ | See Metals—First column. 
Roger’s Ideal . ...per doz % 25 I 
Underhill’s Star Lath............. 40% | Curling. 
RD RPE 6 ae Shae 39&10% | Common.... ....... per doz 8c 
HAY RACK BRACKETS. IR os2ds tudes ened per doz 80 60 
Wenzlemann’ s No. i per doz.. =  f; see si 0 84 
No = 13 20 —,, eevee eeccce = 110 
HINGES. - 1 50 
Blind. on A Folding . ibamen ” 0 90 
Clark's Gravity, per doz sets.. ro ee Ka 0 60 
,)  y eres 65¢@ | Plane. 
Shepherd's Noiseless, for Wood Bema. .....- eccoch veces W&54 
P — casing.... .......doz. 81 05 P- wemehes & L. Co. (new list)25&54 
ate. 
Clark's, 1 2 3 Caeeee |< o.osscassses per doz 811 25 
Hgs & Ltohs, dz.. 82 35 $2 60 8360); Common, Polished, per 100 Ibs 3 50 
Hinges Only, ‘“‘.. 170 190 - Nickel Plated, “ 475 
Latches Only,**.. 070 0 75 Chinese Polishing.....per doz 7 60 
Ree per. doz prs % 00) - Laundry, No. 1, & 75; No. 2, 86 25 
ERS nite oobs cass sets 6 75 per doz. 
Superior . 2.0.2 ee. ? prs 925| Mrs. Pott’s. 
ing. No. 50 J, Enterprise..<per set 82c 
ee No. 55 J, = Ge 790 
Bommer Bros. Ball B’rng Floor 04 No. 50 T, 7 - 85c 
Bommer Bros. Spring Hinges .404 No. 55 T, . an 82c 
RNS honk wocsee vtcece Sneed 2&54 No. 5O, Howells < teee “ Tic 
Clover Leaf... r gro $i *.  * wee eesesee < 74c 
page Dbl. keiten™ 4081085 Tailors’ me entdnneatal per lb 4440 
em 


t Strap Hinges. .70-25-10-10&54 
Heavy Strap Hinges 
75-10-25-10-10&54 
Light T Hinges. . ..66%-25-10-10&5¢ 


Lig 





seca Rete ween eens 





-- per doz 811 % 


3.50|™ 











KNIVES. 


Bull's Eye Police. 


3-in Flash Light. ...... per doz 86 00 
2%-in Regular......... ° 400 
8-in Regular........... sag 5 00 
Tubular, Berger ........... 410&108&5% 





LEADERS—CATTLE. 
os. 1 2 8 
Per doz... 80 79 80 8 83 75 
LEATHER—LACE. 

GD nc.scckte caebdbssbdudiscens 1 
Sides, Ex. Quality...... -per sq ft 206 
LEATHERS—PUMP. 

Valve and Plunger................ ~ 
LIFTERS. 
Stove Cover. 
Oe per gro 82 75 
Coppered “ 3 60 
Chilkoot. ” 475 
° cr) 5 50 
el ae ee ree - 3 90 
Transom, Payson’s........:... 708 0% 
LINES. 
Chaik, Twisted in 20-ft hanks. 
Nos. 15 14 13 12 ll 
Perdoz.. 10c 12c 176 2260 2e 
Twisted in 50-ft balls. 
Nos. 1 2 3 4 
Per doz..... 240 0c  36¢ 440 
Braided in 20-ft oar ¥ 
Nos. 1 2 
Per doz 2%c 826 
Masons ‘in 100-ft aiebs.. .doz 81 6 
per doz 80 90 
Lad 00 
LAs 1 50 
“ 3 00 > 
ad 1 2% 
me Ee ee 904% 
LINING—STOVE. 
In Bricks.............-..per crate 420 
MACHINES. 
Boring Without With 
Augers. » Augers. 
AIBE .. - 00 per doz $5 25 % 75 
Angul mK 25 5 00 
Boss ...... = 450 5 
Upright... “ 290 4 
Leater Riveting. 
Chicago, Pomeroy ....per doz 89 75 
TEROOIBIOP. 2... ccccce cece x 2 50 
 iae's550 cess aah “ 2 10 
Little ee “ 310 
lashing ‘temps ed oeeecee » 8 00 
Washt 
2 3 
Per doz.. 957'00 863 00 960 00 0o 
Globe, No. 1.......... 00 
OK Rotary .......... 0o 
Round Wayne.. 5 
Wh Se, BOR ccc veces 003s oo 





: 
° 


Western Square, No. 2. 826 50: 
3, 828 50 per doz. 
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e MALLETS. 4 a to ~ . . ‘ " PLATES--TIN. 
wT ERE: ip a eg OR ‘Per, Oz EE a per doz.. 
Fr Head, Oma. pee. Large. Co Plated Steel.. Farmers’ Choice..... Tupi é A See Metals in Column }. 
5 ean nd oe en. 
Flat and Round Nose 304 Button’s--In. 4% af 1° 
Sie ines Sanapepemmiinn Per doz.....82.60 eat 9 20 
— SO ee 50@ », 
HIF) Todt ener: wa oe Button’ ee ee 
eee ee eee eee ee eee 60 out doz. eee 82.35 $2.50 $8.45 440 
oo me *gmee cnete onsens ” utting. 
Hickory Sheet Iron. a Delmonico............. “150 Per doz 83.10 $4.00 84.90 elk Sag spameirer a a * a 

Deor. MATS. ap pera © S| come LUMBS AND Loe tBa08 T canbsenauilities alee 0k 05S 
National R: - oc eccee woes cess Gee. bam nen on eecs . MMOD .... 000. eee ever tere. d0ss s00cs thse bins 30@ 
Queen OMEEEED vo cccce cscs coeces 0% out . Seopa a a : = Cook's. Sctiesé Socast bapece cnsfeeliel ee af Tube, itivine.: - 5% 

‘oO EN ERTL BVED TTOR oc cece cccccc coce coccess inners’. 

Standra Quality ...... per gross #2 75 TFITS—OOBBLING. Davis’ Inclinometer...........---20% | HOlOW.......... ccc cece ceceaces 0a 

Best (Pure) 4% Combination sien ¢enee per doz $11 50) Staniey's ete seek cael each. .5%e 
Wire Covered ‘Asbestos, EX ow Scat. WOE... ono ones “ie + Nos. Meo és, rico ts PUTTY 

ee eee perdoz 1 00) *SmiMy.....-...---. CK er doz. ° 

mes MATTOCKS ¢ | Standara Wrought hsoeed - ++ TOK 1085 & — ‘a0. 813 00 asso arte sins “"Strietly pure oe per 100 Ibs. * 36 
OER. ween cece nceereesereer eens 6585% | Champion ...............s0:0 000005 50 : mmercial ....... 218 

Seren Crt | aha ttetaetdadeans ‘skionsa|_. ve we PEOINTS: Discount Fue 
niente oe oe. i ee lt ae 60&5% | Drive py ee te gen PE i Bin 
Per doz. @3 90 84 60 85 60 6 15 87 10) j¢-at., Without Ga. DOr doz 83 00| Wr’t Iron, str’t or bent, per doz.80 50| = Wrought... ......perft. Se 
Wood face, lbs. 10 11 12) 20-at., " 50| Wr't Iron, wood hand’ls  “ %| Stave Pence “ 2 
Per doz.......... 47 $5.00 8 2%5| S04t” With Gauge 5 00| Nickel pl’td. coil hdl’s.. @| Smhh's Wot Boas ict plain te 

Wood ye ruses Sap, iGat., Galvanized, 81 85; 12. at., POKES--ANIMAL. | Smith's Special ae ee 
eerie a St ~ Ye = per Gen. American ........ gs doz....... #2 60/ Smith's “Never Jump”. os eee Lie 50@ 
MEASURES. ck, Galvan 18 Brown's. we't stee % 3506 25| Smith's Plain Steel, 1 80@ 

ein th ew og | ESIC... - oe essen ..84 25| Smith's Milled Steel ...........4340 

Galvanized.. per dz er doz... 83 75 a $0 84 65 62 _ 

- SuUCGOCSES.....200002 “8 ev everes 2 60) Sliding Door. 
Japanned... $1.50 225 82 90) Water, Galvd, qts. | 10 3 POLES--FISHING | Painted iron............ per ft. 4440. 
ave Bomsd. 140 170 200 — oeeeceeees 82 00 30 ne 80 —e« | Bronzed wr't fron....... 
Cable, 2Hoop, 81 70; 3-Hoop, 1 90 ; 12 14 616 618) =O RAKES. 
7. Se eee per doz. | Pr 100. .82.75 $3.40 $4.75 86.00 87.75| Coal or POG. céésed seks per doz. 0.2 
Common No.4 Cedar, 3-Hoop, $2 50 per doz. POLISH. | Garden. 
Copper Mixed Standard, 2-Hoop, $1 55: 3Hoop,| Metal. | Steel, braced .........++: 708 1085 % 
Magnolia Metal $1 75 per doz. | Pride of the Bar..... - o 8.GDE + Bs iatccncncns cose 70,5, 10854 
GR pian pe MEET dae P 50&1085¢ oy % P= ~~ bene aay p Boy 
OY oe ncccccccvcccccseess ts. | | Hay—Wood....... per doz. $1 , 
Se: Fry, Common. .....--....... @081085%| Per doz......80. 4 #135 #1.80| Lawn— Wood. 
AGING 2. ccccccccceeceeccceees 66  &54 Pts. 8 | Common. - per. doz. " 
First Qualit Roa.ting Per doz. #3. 60 86. ‘00 #9. 00 $18.00 Automatic............ 6 0 
Secon Si pow peeeenemeeesed Each 300@87c | Woatershine “ “ wehng x Sie 2 ; 4 
» GD Eh cccccccccess cove Pts. | um bo, teeth ...... 7 

Ente Building PAPE Per doz.. 088 $1.30 $2. 1s $3.00 | . . 

National................+:..+--++s-80/ Plain............++. 1 1 1b r RASPS—See Files. 

GID «anda cneccnecocect } i a Pa per mee — Cc per doz. -380@.500 . REGISTERS. 

Tarred Felt........ ~~ CP inencsWeoses 4ist Sept. 1, 1901. 
ND ol Be ee Diamond A, Red Rosin. pr roll 0 cs te again be “ socgai 4 White Japanned ............. 75&£10@ 
Handied Cotton. b Pp ~ Rosin..... Imperial.......... per gr....... #5 00 Nickle Plated..... ealen 
bs. % i 144 nd a mery. Stove. ee 7 
Per doz.. $165 $210 82 2% 8295) Aj@x........ecccce cece cece cees Black Eagle, | lb cans, prer. ms 00| Electro Plated Brass . oh 
MOWERS—LAWN. B. & A. -s eee cess neeeerereees Blackene, | lbeans.... * .. 13 00 RINGS 

Ball- Bearing. Wrapping. Black Jack. % Ibcans. “ 9 00 | and Ringere—Hog. 

In. 15 17 19 21 | Grecian Express Dixon’s Carb. of Iron. “ 5 75| Blair's Rings........... per doz @& 
Eaoch...... 87 00 87.60 88 25 88 90)  FOAE .----- - nen sawn nn eens Nickel Plate. ........ ue 4 50) Blair's Ringers ........ “ She 

‘ Apple. Rising Sun.......... “ 600! Brown's Rings... os Ge 
- os ° Reading” ze POPPERS, CORN. Brown's Ringers....... “ 902 

an. 2 jo 92 15, 90 15 ee 20 8 35 oe Ry Round or Square, 1 qt.per doz., 8@95e| Champion Rings....... “ 92% 

_— pion, Hig — of. a pWhive Maa, .... o 5 a 1% at pian béeed —— “ “ eee nee Saew mn > 
otato » 2 Qben es eeee ens _ ‘s Soe 

ania $10 868370 8684 00 Goodsell’s Saratoga. -per doz. & “ 1 qt. wee Oe 1 60 ee Soseds net ee -~ 

In. 12 14 16 18 White Mountain...... = . Mazor Ri gig tle te “ MB. 

PICKS | Berns. hiipes bahs-os besheted each . .83 85 BOE TANGSTS «220000 = . 

Each. ---- $1 90 81 5 ae osi0g | Drifting and Poll Picks... ....60&10¢ | Clayton & Lambert’s,each,#4 7s@e $3] Perfect Rings --........ “te: 

orere, in at a's es pe crcsccceccceces =si Geto City.. stoners eee @QGh.. + Sebventinn Rings. sachet, 

_. weeecceceee @260 82 80|Surface...................-+--, C&G | Gem ..........---. setae a Weiverine Risacss.. ~ 10a. 

Philadephia PINCHERS. POWDER. Bull. 

All Styles Except A&E..... 70&5% | Carpenters’, wrt. iron, pol. See Ammunition Conner, 2%-In. 3-in 

RT led slacken nonons eodi CO&5G | steel jaws.......... 0.0. .c0e cece 30% |PRESSES—FRUIT AND JELLY.| “Yer doz............ $135 (81 Te. 
Style E, High Wheel...... 70,10&5¢4 | Blacksmiths’ .... .........0.+ e000 Ot Enterprise Manufacturing Co... %@| Steel. .per d 95 1 08. 
SREEEB s ctdede.0 dencstnncoes 50% als Bo Weccce cvcc eo cces cones 40& 10854 | Henis .... .... ....esee0:- per doz. % 10} Steel, Nickel PI’ tas 2%- -in., doz. 1 8%. 
All DAY... 2... 000008000 000 Net Price —. PINS ; os PRUNERS. Rea's Self Piercing.. ... 81.8, 

Gorse. MUZZLES. ——— 1 gpimemastieties ie Sale 3o| Disston’s Pole.......... per doz..87 50| #ruit Jar—White ......... per 1b. S00; 
Nos. 1 2 3 4 5 U 4 pentessaste acess 20 Henry’s Improved..per doz. .65£10% Key. 

‘oz. 80 80 900 8055 8070 $1 00 Plaiot inthe some hbbeee Water's Improved. “ 70, 10&5¢4 Spit a eee Pore per doz. 1 

Boree Shoe. NAILS Fluted per doz #0 90 PULLERS. | .  PREMEED «ce eee weeee me 
I ia cae coe Soul tekadlied mee Meee oro eee «4 om Cork. | Ball, round............. 

Cepewell ooo. ooo oc UR. oS Raanag es o foo eee euon..82 60) RIVETS. 

OE occ coc ccemccccccscccees Quick an @SY........ WF ue an urrs. 
SI deceit aces ac catehcces SENG] cenducter, - Hamed Wet nesea| Mal Copper Belt .............. 5O0L10&5 $ 
BORE once ccccses cers coccce cece cece 35 Eastern ...... T5&TH % 75&2%%| Giant.......... per doz. hd 00@10 50; Coppered Iron .................. 74 

Picture. an Central ....... TE&2% 70&12%% | _ Giant Pattern. od 6 00 Ppa 5 90Sd0d ndeoce. deccsn bben .- 15% 
| ~ gaan C0cees cocceseesees eaeiet Southwst’n .65-10&10% 7 Tack Giants upys”” ee 60 Slotted Cuincn seeeces st ‘dow Toe@TSc 

hay sees: Sonne’ soarite Bags bs Awning--Jap'd Ray 40&5% omens Tebuler—tien, 1 and . a on 

eee ad. OERED EAMGoccce cocccceces seve ee | GS eecce Goce 060006 408 r ado. 
Car load lots............. coos 2.10 5%; | Hay Fork. > 
WETTING—POULTRY. Ss gneenepenenanee oe. ee Iron Wheel, 5 in .....per doz..81 70 ROPE. cen 
Galvanized Before Weaving .80&20) stove. ood eel,Gin... “ «1 Manila, 7-16 inch diameter and e 
Afver Weaving.. 80815) Aeme—In Wood Wheel,Gin... SED caslahas veCatoe “ 
Cut Pleces. .4....0.00ececeeee 65854 Smooth, per jt. 11360 Ke 8c pass knot.......... - 175! sisal 7-16 in, and iarger.. fe © 
uiPPERe Pranab. me me 8 fio | Hot House--Jap'd --.......... 80858 | Cotton. 

End Cutting. Peerless--Smooth..9%ec OC 120) GOPEW. overs. wv aneneeeeencees : and 5-16-in. on reels... 3 

P.S.& EK) siads oéaceownell 40854 eee, 20 8340 23c _—. ecccccess,  s0esceresecers Bu&54 sf and 5-16-im in pee ny - ~ 
* S 1 . 

Pas @ Pattern .......... 40% 10&5% Stato. — 8 Ic Z c ee Chicago ........2- 0. per doz. .80 29 RULES. 
i ee &5% Smooth.......... sas 4c ll Cc igo ll, ; i; _ ~ e 42 985 bibencdinses enerde0eoseeae iy 4 
MT GO eae oe 40&10%| 706 in Smooth Tavers, pr it. Common Sense, 2 in.. : BB | VORY «00.0000 ccce vecces cecces eves * 

SEER ES dt niseabdc oun dbidsvcehddse 35¢| 6in, Smooth T's.......... ** BPavtern, 2 in.. 4 21 SASH WEIGATS. 
Hose. NOZZLES. 7 to 6in. Piamished Tapers. . “iSe ae. een ne ee eeee eens a > Per ton, f.o.b. Chicago.......... $30.00 
(Reem Gee Plime 8 848428 =e te — FRB scce cccces cocese. | 
some as sabi per Ges S s M4 ay Sg 430 ee “6 oe bail No. if S 34! pack SAWS. 
TrTTT RTT "2 ls Gran ap s, 0.1 “ 4 
Pe arabes ness cones 3 60| 4 soeee ie: ms Sal MONOID. cxnnpinis seeeecamndind WA5 
%-in. to 4-in , black .... - eon No ll - 2 ‘ 
atone | at aes PUMPS P= ete 
Cte oe eee Slt Fe 6 em. gy Circular. ra Poe 
i - Bebe Vv wa os. 4 is "Bev ccsecsccccesas 
wears Fappet We ae wie tide ane eae S08) Bach.......0008 8110 61.20 $1.45 i etaieiamieretoners 
4 % % % MM lay us “ “ 52%@| Blizzard............. per doz..814 38 — : 
Ld. 140 "ae Te GC GMel7 wy a 50%} Cyclone, tin......... a = eee wi ateeeompn.+- ry 
copper. .... os ’ -C 
Linseed, Pure volled cee per gal 47c|Ohio.................-..+-.-----60&5%/ Daisy...... ~~ eoeese ” 8 75)‘ ‘Ktkin's. 1 SR ahtiebe an * 
eeseeeees * 46¢ | Stanley Planes, new list. sigemesy Little GEGGs.....:25.5 00... 6). Saas... * 
OILERS Loy PLANES «.... . 200+ «+++ neve PUNCHES. Pocahontas Bit.......... rit 

Chase Pattern. Sandusky.......+++++--++reeee+0s 28 Conductors’, No. 22....per doz..82 50| Pocahontas, Blued ...... “de 

Brass and Copper .... -50&104 | Corn, PLANTERS MOGREMRG, 0.000000 0500 000808 per lb 19 | Dehorning. 
A eee 70&5 Monitor.......-++++: per doz..87 75| Saddlers’. Atkins’ ........5+++++- per doz. % be 
Triumph.............- aioe Common.......... per doz. to peigeton’s Situs beads 
doccedcccscsoseese cossneeeeee 8 8=—Ciwa“ti(‘ “ttt te BRB cc ee govdce eeee ~ ‘ack. 
en fare BAB nc cace cage cosece per doz.. 86 00) Spring. NOI. «000, cand sbetoedtthisde we 
eet wanl "Sor don te 308s 1 ooo * 1 Tube... ..per doz. 62 25' Keystone................ pebbesei ee 
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SAWS—CONTINUBD. Disston’ pee... ss8 . 650 60 a5 ST en6< os<000ds ennatannnll 
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Wants and Sales. 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
@nder this head advertisements of six 
lines WITHOUT CHARGE, for em- 

-ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners waated, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 


PATENTS 352828, Westiarton 


in Patent Causes. U.S. and Foreign tents. 
Send for leafiet on “Rejected Pa ent Applica 

tions.” Honest work but no “Something for 
Nothing” « offers. 

















gee | B. PECK, 623 F 
W., Washington, 


Ww anted— By a merchant in Central Thi- 


nois, a clerk, partner or buyer in store 
that will invoice $3,000 or $4,000; good 
town. Address E, care of The American 


Artisan, 69 Dearborn st., Chicago, Ill. 8 





For Sale—$4,000 stock of hardware, in- 
cluding building, all new stock and new 
in best 


building, in a new Iowa town, 

farming district in state; best of reasons 
for selling. Address Box 106, Oakville, 
Louisa Co., Towa, 8 
Will Trade—We have’ several farms 
that we will trade for hardware or city 
property, or will sell for cash. Farms 


are near to market and first-class North 
Dakota soil. Do not write us unless you 
mean business. Mace Bros., Wimbledon, 
y. D 8 


aN. 





Wanted—A tinner or solicitor with $1,- 
000 to buy an interest in a good jobbing 
shop incorporated for $5,000, in Colorado. 


If you have the money and mean busi- 
ness answer. Address ‘“‘Interest,’’ care 
The American Artisan, 


69 Dearborn st., 
Chicago, Ill. 8 








For Sale — My stock of hardware, 
stoves, tinware, sporting goods, tinner’s 
tools, ete., with or without building; 
stock amounts to about $6,000; situated 


on Mississippi of about 6,000 
Sales in one year about $18,- 
“Letter A B C,”’ care The 


in a town 
inhabitants. 
000. Address 





American Artisan, 69 Dearborn st., Chi- 
cago, Til. 8 
For Sale—A good hardware stock in 


in good town of 600; fine 
farming community; reasonable rent; a 
fine location, with good railroads, elec- 
tric roads, etc.: can reduce stock to $3,- 
000: have business in west which re- 
quires my attention; a bargain for cash. 


northern Ohio, 





Address “Hardware Stock,” care The 
American Artisan, 69 Dearborn st., Chi- 
eago, Ti. | wR dhe ru. ptnal fl 
Wanted — To exchange unimproved 


North Dakota land for stock of hardware 
or implements; this is good land and will 
raise fast in value. Address Box 299, Al- 
den. Minn. 7 


Wanted.—An _ interest in a hardware 
store in a town of 4,000 population up by 
a hardware man with 15 years’ expe- 
rience. Address 712 W. Lasalle Ave., 
South Bend, Ind. 7 


For Saile.—Only exclusive cornice and 
tin shop in good live county seat town of 
15,000 inhabitants, invoice about $900; es- 
tablished 5 years; good business; imme- 
diate possession. Address Cornice Works, 
407 Sycamore St., Waterloo, lowa. 


For Sale—Hardware, oil, paint and 
stove business, near Chicago; established 
50 years: sales about $30,000 annually. 
Will sacrifice on account of sickness if 
taken this month. This is a money mak- 
er and an elegant opening for a live man. 
Address Hall & Co., 167 Dearborn St., 
Chicago, Til. 7 


For 











Sale. —$5,000 stock of hardware, 
stoves and harness, including building. 
All new stock and in a good new Dakota 
town. -No competition. A good farming 
country and well settled up with good 
Ohie and Maryland farmers. Will turn 
in agency for McCormick Machinery. Ad- 
dress McCutchin & Son, Surrey. N. D. 7 


Wanted—To buy, lease or rent, set of 
tinner’s tools, in good live town of 2,000 
to 10,000 inhabitants, or will operate shop 





on commission (west of Mo. river). Ad- 
dress L. B. Brooks, Denver. Colo.. Gen. 
Delivery. 6 


Wanted—To purchase a hardware busi- 
ness in Colorado, Texas, New Mexico, 
Arizona or California; must be in a live 
ionn r would invest from $3,000 to 

. In reply give full particulars. Wm. 
Gibb. Richmond, Va. . 6 


Wanted—A partner with $900 to take 
half interest in good established hard- 
ware and tinware business; town of 900, 
northwest of Chicago 60 miles; fine coun- 
try; I am experienced tinner. Reference 
required. Address “Partner,” Care of 
The American Artisan, 69 Dearborn S8t., 
Chicago, Ill. 6 


For Sale—Old established stock of hard- 
ware, stoves and tin shop and tools and 
harness, robes, whips, farming imple- 
ments; good trade; no opposition; stock 
of about $6,000; clean and up to date; good 
brick building. I will rent or sell. A 
good chance for a hustler. Reasons for 
selling, other business. Address “Old Es- 
tablished,’” Care of The American Ar- 
tisan, 69 Dearborn St., Chicago, Il. 6 








‘ing, 





TINNERS’ TOOLS. 


~ For Sale- Sale—One > set t of tinner’s n machines 
in good order. F. D. Stolz, 115 Lake st., 
Chicago, Ill s 











For Sale—Complete set of tinner’s tools 
and machines. Send for list and price. 
Address W. B. Wymire, Bloomfield, Neb. 

& 


Tinner Tools for Sale.—All as good as 
new. 1 20 in. Stow brass mounted groov- 
ing machine, $9.50; 1 20% in. Stow adjust- 
able tin folder, $18; 1 30 in. wood bottom 
sheet iron folder. $3; 1 Stow double seam- 
ing machine, with setting down attach- 
ment, $15. P. H. Thiel, _Renwick, _. 2 


For Sale.—A complete stock of hard- 
ware tinner tools, with new store build- 
24x72, two stories high, fitted with 
Warren's hardware cabinet shelving, in 
a good small town in Iowa: have a good 
farming trade. Good reasons for selling. 
For particulars address Schmidt, care of 
The American Artisan, 69 Dearborn 8t., 
Chicago. Ill. 7 


For Sale—Peck & Stowe large burring 


machine, with standard. §S.-D. Baxter, 
Algonquin. Til. . 6 
Wanted—Set of second hand tinners’ 
tools; send list and best cash prices to 


J. G. Hoffken, 23 Central Ave., Minneapo- 
lis. Minn. 6 


For Sale—A nice set of hardware boxes, 
newly mounted and labeled; can have 
them at your own price. A. E. Francis. 
Mukwonago, Wis. 6 


Wanted—A hand power elevator of 1,- 
000 Ibs for two-story building; send full 
description and price. Address ‘‘Power,”’ 
Care of The American Artisan, 69 Dear- 
born St., Chicago, Ill. 6 


For Sale—One Shepard's screw cut- 
ting. foot power, lathe, full set of P. 8. 

. W. tinner’s tools, good as new, and 
bicycle repair tools. Price list on appli- 
cation. Address 8S. A. A., Care of The 
American Artisan, 69 Dearborn St., Chi- 
cago, Ill. 6 

















HELP WANTED. 


WwW anted— An experie nced stove sales- 
man; one that speaks German preferred. 
Address “C. P.,” care The American Ar- 
tisan, 69 Dearborn st., Chicago, lll. 8 


Wanted—At once, a man to do tin work 
and help about store; state experience 
and wages required. Address R. O. 


Clark, Hampton, Minn. 8 


Wanted - Wood patternmaker; good 
steady position to the right man. Ad- 
dress “Right Man,"’ care The American 
Artisan, 69 Dearborn st., Chicago, Il. 





understands fur- 
knowledge of 


Wanted—Tinner who 


has some 





nace work and 
plumbing; steady job and good wages. 
Addre m.2. i. Feyder, Osceola, Wis. 8 
Wanted—A tinner; one handy at ma- 
chinery, pumps, wind mills and _ bike 
work; single man preferred that can 
talk Norwegian: state wages, age and 
references. J. Heber, Vienna, 8. D. 
X 
Wanted—Good all-around tinner: must 


steady job for 
reference and 
Parrish- 


reliable; a 
wages, 
preferred. 


be sober and 
right man; state 
age; married man 


Roberts Hdw. Co., Nevada, Mo. S 
Wanted—By March 15th, all- round 
tinner and furnace man; good wages to 
reliable man and steady work the year 
round: state wages wanted and experi- 
ence. J. N. Silver. Clarkfield, Minn. 8 
Wanted—A stove salesman for the 
Northwest. Only experienced stove 
salesmen need apply. Send references, 


and s*larv expected. Ad- 
Works, Chicago, Il. 
8 


age. experience 
dress Detroit Stove 





Wanted—A plumber that can do plumb- 


ing. hot water and steam heating and 
make estimates on smal] jobs; steady 
work by the year to the right man, and 


Write. Miles & Ulmer, 
Mont. 8 


go00d wages. 
Miles City, 


Wanted—A 
stands the 
plumbing work, but 
State experience. age and price wanted; 
steady job; must be steady man. Ad- 
dress P. O. Box 156, Sioux Falls, 8. D. 

8 


who under- 
! furnace or 
tinning business; 


tinner, one 
business; no 


Wanted—A man who has had practical 
experience in the manufacture of steel 
ceilings; one who has the ability to 
take charge of that department, and also 
the manufacture of general stampings. 
An opportunity for the right man to get 
an interest in the business. Correspond- 
ence solicited. Address G B C, care The 
American Artisan, 69 Dearborn st., Chi- 
cago, Ill s 


Wanted—Young man able to assemble a 
very cheap steel range without expensive 
plant. Executive ability enough to handle 
10 men. Education enough to keep track 
of time and supplies. Salary and interest 
in business to right man with chance to 
get ahead of the rank and file. All re- 
plies strictly confidential. Address ‘Steel 
Range,” care The American Artisan, 69 
Dearborn st., Chicago, III. 8 


Wanted--A good tinner; one who can do 
plumbing preferred; good wages; steady 
work. Schanck Bros., Libertyville, Ill. 

7 





Wanted.—A first-class all around tin- 
ner. Steady work, inside; desirable job. 
Address Moseley & Pritchard Mfg. Co., 
Clinton, Iowa. 7 

Wanted—A first-class tinner who has 
some knowledge of plumbing and furnace 
work; steady job. Address R. B. Ward, 
Belleville, Kans. 7 


Wanted—Good tinner and plumber; good 
pay and steady job to right man; Norwe- 
gian preferred; give references. M. 
Schneider, Adams, Minn. 7 


Wanted.—Three good tinners Steady 
work and good wages for good men. In 
answering state wages and experience. 
Watson Bros., Marinette, Wis. 7 





in hardware 


Wanted.—Tinner to help 
Must be 


store. Steady job. $50 a month. 


sober. Good schools and churches. Nice 
place to live. Write at once. C. A. Wyc- 
koff, Morrisonville. Tl 7 








Wanted. —First- class superintendent. ‘for 
stove department of pattern works. Best 
wages to thoroughly reliable man. Write 
“Box 44," care The American Artisan, 69 
Dearborn St., Chicago, III. 7 


Wanted.—A good Al tinner, with some 
knowledge of plumbing or a combination 
tinner and plumber. State age and expe- 
rience. Steady job to right man. J. Q. 
Swanger, Jr., 110 W. Second St., Mish- 
awaka, Ind. 7 


Wanted.—Representative for state of 
Indiana; must be a thoroughly compe- 
tent man experienced in stove and range 
selling and acquainted with Indiana trade. 
Address “‘Ind-Trade,”’ care The American 
Artisan, 69 Dearborn St., Chicago, Ill. 7 


Wanted.—First-class tinner for country 
shop in good town; must be temperate 
and reliable. Send references and wages 
wanted. Steady work for the right man. 
Address “‘Hardware,”’ care The American 
Artisan, 69 Dearborn St., Chicago, Ill. 7 


Wanted—Travéling salesman for Ohio, 
Indiana and Kentucky. Hot water heat- 


ers, gas machines, gas fixtures, etc. State 
experience; give reference, and all par- 
ticulars. Address “Box A B,"” care of the 
American Artisan, 69 Dearborn st., Chi- 
cago, I. 7 











Wanted.—A good all around tinner; one 
who has had experience in job work, eves 
trough and roofing and furnace work and 
clerking; one that can speak the German 
tongue preferred. Reply stating expe- 
rience and wages for steady work. A. E. 
Kincaid, Walnut, lowa. 


Wanted.—Two good traveling salesmen 
to cover Ohio, Indiana, Illinois and Mich- 
igan for a well-known trade-mark line of 
goods. Only men of very highest ability 
need apply, as we propane to put on the 
best that money can buy. Address 
“Best,’’ care The American Artisan, ° 
Dearborn St., Chicago, Ill. 








Wanted—A first- class tinner and plumb- 
er, bicycle repairer and gunsmith. Chas, 
Weydert, Bayou Sara, La. 6 


Wanted—A tinner who underat un de siat- 
ing. non-drinker and married man pre 
ferred. Address Lawrence & Brightman 
Berea © 6 
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Wanted—Young hardware man to sell 
a desirable line of malleable steel ranges 


on the road in either Iowa, Minnesota 
or Dakota. Address Faultless Mfg. Co., 
617 Austin Ave., Chicago. 6 


Ww anted— Practical tinsmith; an all 
around man who has a knowledge of shop 
work: also of putting up hot air, hot 
water and steam heating. Apply to C. V. 
Mashek, Kewaunee, Wis. 6 


~ Wanted— We would like three good so- 
ber reliable tinners, steady job by the 
year, one man on furnace work and two 
men for roofing and gutter work. Mc- 
Guire Bros., Rockford, Ill. 6 


Wanted— Good salesman in “metal busi- 


ness. One who can speak German pre- 
ferred. . Territory, Wisconsin and Mich- 
igan. Address C. M. B., Care of The 
American Artisan, 69 Dearborn St., Chi- 
cago, Ill. 6 

Wanted—By March list, A No. 1 all- 


round tinner, hot air furnace and cornice 
man, must be able to make estimates 
from plans and strictly sober; a good 
steady job for right man. John Stoetzle, 
Murphysboro, IIl. 6 





SITUAT IONS WANTED. 


first- date 





Wanted—A position by a 
tinner of twenty-five years’ experience; 
western Minnesota preferred. Address 
“Box E,” care The American Artisan, 69 
Dearborn st., Chicago, 8 
w anted- A situation as traveling sales- 


a hardware house or tinners’ 
by a man of twenty-five 
as tinner and hardware 


man for 
supply house 
years experience 


clerk. Address “C. L. care The 
American Artisan, 69 Dearborn st., Chi- 
cago, Il. s 

Wanted—A steady job by an all-around 
tinner in Northwestern Iowa or South- 
western Minnesota; best of references; 
have had seven years’ experience. Can 
do bicycle, furnace, stove and pipe work. 
Am 24 years old and am married. Ad- 
dress A. L. Canfield, Luverne, Minn. 8 

Wanted—Work as tinner and clerk in 
country town. Address C., lock box 232, 
Osceola, Clark Co., Iowa. 7 


- ‘Wanted.—At once, 
ner, one who understands 
plumbing. Must be sober and reliable. 
Steady job for the right party. Address 
Acheson & Joder, Alliance, Neb. 7 


Situation Wanted—By = sheet metal 
worker as jobber, cornice maker or tin- 
ner; 15 years at the trade; in Chicago, or 
close by. Address C. R. A., care of The 
American Artisan, 69 Dearborn st., Chi- 
cago, Ill. 7 


Wanted—Position by a first-class tin- 
ner, both inside and outside worker and 
general jobber. Address Tinner, Care of 
The American Artisan, 69 Dearborn St., 
Chicago, Ill. 6 


good all-round tin- 
heating and 


Siauation Wanted—As traveling stove 
salesman with first class house; can fur- 
nish best of references; have traveled in 
Ohio and Michigan. Address ‘“‘S. A. W., 
Care of The American Artisan, 69 Dear- 
born st., Chicago, Ill. 6 





SITUATIONS WANTED. 





Situation "Wantea— By an all around 
tinner. a No. 1 furnace man with some 
knowledge of plumbing; married man 32 
years of age, with 16 years’ experience; 
steady job. G. W. F., Care of The Amer- 


iit. Artisan. 69 Dearborn St., Chicago, 

6 
Situation Wanted—A “position in tin 
shop to finish learning trade. Have 


worked in tin shop and store about one 
year; would like a place where I can 
work in shop and store; good references. 
Address Box 357, Care of The American 
Artisan, 69 Dearborn St., Chicago, II. 6 





Wanted—A steady position as general 
jobber and cornice maker, capable to 
give estimates and lay out work: 21 
years’ experience; am married and re- 
liable; can give best reference; worked 
in Chicago 16 years. Address “Cornice 
Maker,”’ Care of The American Artisan, 

6 








69 Dearborn St., Chicago, Ill. 

Situation Wanted—By March ist, in 
Iowa by a practical tinner of several 
years’ experience; can do anything in 


general tin work; hot air heating. bicy- 
cle repairing, etc.; can clerk in Sstore 
when needed; am married and am strict- 
ly temperate and steady. A permanent 
situation only. Address “Iowa.” Care of 
The American Artisan, 69 Dearborn St. 
Chicago, III. é 
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| Alleged Equals 


more, 





Of Sunlight Acetylene Burners 
The best American burners, in 
widest variety, at terms attractive to 
the hardware trade. 


SUNLIGHT LAVA MFG. CO. 


CHATTANOOGA, : :; 


cost 


Quick shipments. 


TENN. 





SPECIAL NOTICES. 


FOR SALE. 
Stove Foundry of the Lithgow Mfg. Co. 


For sale, the entire plant, including buildings 








| §25x204 feet, flasks, patt rns, machinery, good 
| will, etc. Will sell the plant asa whole or any 


| 
| 
| 


| 
| 
| 
| 
| 





rts. This is an old established business—over 
Ro ears old. For catalogue and particulars, 
address, 
LITHGOW MFG. CO., 


Louisville, Ky. 8 


“TINNERS ATTENTION” — 


I have the latest novelty that sells like “hot 
cakes,” that you can sell in your town and 
make more in two hours after supper than _ 

r 
, 





can al] day at the bench. Agents wanted. 
particulars address, 


THE ACME NOVELTY CO., 


Winnebago City, Minn. 7 


FOR SALE: 
A PROFITABLE INVESTMENT. 


Dollar I will sell Two 
shares of stock, 
Mfg. Co.. of 





For 75 cer cent on the 
Hundred and Ninety Four 
(#14,700.00,) in the Anthony Wayne 


Fort Wayne, Ind. For terms apply to 
A. C. F. WICHMAN, 8 


2437 Kosciusko Street, St. Louis, Mo. 


SPECIAL NOTICES. _ 


SALESMEN 


We have some quick-selling specialties that 
every hardware store should handle. Sam- 
ples are small and compact. Can be handled 
as aside line. Address *‘Bison,” care The 
American Artisan, Chicago, Ill. 5 


WANTED 


EXPERIENCED 
SALESMAN 





Familiar with lowa trade. Special 
line steel ranges. Address, with ref- 


erences, 
F. O. A. 
Care THE AMERICAN ARTISAN, 


69 Dearborn St... CHICAGO, ILL. 8 





A POSTAL CARD will bringa 
SAMPLE PLATE 


Circular and Complete Information 
Concerning our 


SHEET METAL PATTERN DRAFTING 
COURSE, Tavght 


by Mail. 
HOME INDUsTRIAL SCHOOL, 
Ss 


Box 108, Milwaukee, Wis. 


WANTED 


We want a number of tinners' Our 
work requires neat bench workmen 
who are accustomed to general sheet 
metal jobbing. All inside work and 
steady year around for good mechanics. 

Briscoe Manufacturing Co., 


Detroit. Mich., 
Woodward Ave. cor Baltimore. 


Address: 








FOR SALE 


In one of the best cities in New York 
State, a manufacturing plant about 
215x135 feet. Fully equipped with cu- 
pola, engine, boilers, elevators and line 
shafting. The corporation owning and 
Occupying the property is compelled to 
adopt larger quarters. Suitabk- for 
foundry purposes and machine shop or 
for general manufacturing. Decided 
advantages in cheap coal, water and 
taxes. Address, “EMPIRE,” care Taz 
AMERICAN ARTISAN, Chicago, LIL 5 





SALESMEN 


WANTED 


To sell Ehle’s Nestable 
Dinner Pails and Fold- 
ing Lunch Boxes. They 
are quick selling special- 
ties. Address 


FE. G. 0. Ehle Company 


BUFFALO, N. Y. 





C.D. Holiday, Memphis, 


Tenn. writes: “I am 
lost without your valua. 
ble paper.”’ 











THE 





MAN WHO SELLS STOVES 


should lose ng time in becoming acquainted with 


DIXON’S GRAPHITE CEMENT 


It is the most effective article in existence for the repairi 
and furnaces. We will send you sample and prices 


Joseph Dixon Crucible Co., Jersey City, N. J. 


of panes in stoves 
ree for the asking 




















SHEE ATS VE SPECIALTIES: 
“HO6E-5ST CANTON: @A10, 














_ UNIFORM 
DISCOUNT TO 


WOPAET os UldyOll. | THE TRADE, 
STEWARD MFG. CO. 


NEW YORE 





D. M. 


CHICAGO, 














— 





WEY 


not take ‘‘Canton” Metal Ceil- 

ings in your business asa side line? 
They will immediately become a 
source of profit and in time may be- 


“CANTON” CEIL NGS 


come your main line. Easy to put up be- 

cause the construction is right. ade in 
beautiful classified designs. Our Art 
Metal Catalog is yours. Write for it. 


CANTON STEEL ROOFING CO., 


CANTON, OHIO. 

New a8 * 
Yo v 

“ wes 

fice 46! 


























i. ee See & CO. 


20 Cliff St., New York. 


cemenap SKYLIGHT GEARING 
o> IND CHAIN LIFTS 


Tinsmiths’ and Plumbers’ Tools 
— Makers’ ‘Tools 
rsmiths’ Tools 
Pine hreading Machines 
Second-hand goods bought, sold I 




















Pliability—ease of working 
and fitting around angles 
and corners—was one of the 
features of MF Roofing Tin 
that secured first prize for 
it at Paris last year.. Next 
in value to the all-import- 
ant question of a heavy tin 
coating, comes the ease of 
working—it saves waste of 
material and waste of time 
—makes ‘he roof that fils. 


MF 
ROOFING 
TIN 


Taaoe | is the best roofing 
from every view- 
point. It is made 
by hand labor en- 
manx | tirely. Every sheet 
must pass a rigid 
examination fore it is 
boxed — afid none but per- 
fect plates are sold. Trade 
mark on every sheet. Ask 
your roofer for MF Roofing Tin, 
or {%: C. CRONEMEYER, Agent, 
write | Carnegie Building, Pittsburg. 
for illustrated book on roofing. 
AMERICAN TIN PLATE COMPANY, 
New York. 












































pect, 


NEWTON’S 


LATEST IMPROVED 


\ 


Save time and money by dehorni 
our me A Write us for spec 
ormation on 


. H.H, BROWN MEG. co. 










REMEMBER WE SELL Established 1877 








Galvanized and Corrugated Sheets 


Long Distance Phone Main 4864 and 4865 


W. U. Code 





Iron and Steel Sheets ani Plates 
Roofing and Siding, all kinds 
Tin Plates and Terne Plates 
Conductor Pipe and Eave Trough 
Steel Ceilings, Solder, etc. 
Bar, Band and Angle Iron 
Planished, Polished and Refined Iron 
Deep Stamping and High Grade Sheets 
GALVANIZERS 











JOHN McVOY @ CO. 


Iron Merchants and Metal Supplies 
OFFICE: 21 to 25 Michigan Street 


Corner Orleans 


21 to 25 Michigan St. 
WAREHOUSES; | fyi and Center Ave. 


CHICAGO 
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Send for Our Catalogue To-Day. 


It is a handsome book, and will give you a better idea of the handsome 
line of metal ceilings we offer than you could get from any amount of talk on 
the subject. The book is an expensive one but we send it free because we 


want you to know about our line. 


The dealer that handles Berger's ‘‘Classik” Metal Ceilings is right in the 
front row when it comes to showing up an attractive first-class line. Write 
us for full particulars—don’'t wait. 


Gse BERGER MFG. CO., Canton, Ohio. 


New York. Boston. Philadelphia. Chicago. St. Louis. 











OOOOOSOOOSOOOOOED5OSOSOOOOOD 





w bs oo 
e are now in a position to entertain your J. W. Chandler, $e 
orders for... Lily Lake, Til, writes: 22 
| “Please take my add out 33 
Eave Trough, ok yourpaperforationer. 3 
° seas received — Se 

t bo 
Conductor Pipe, Etc. ta 2 
to be able to pick out one.” o2 








For Spring shipment. Before buying write us 





OL $$ GOCE CO9GODOH1COOO0OOOM 





ILLINOIS ROOFING AND SUPPLY CO., 


23 Lake Street, CHICAGO. 


POINTS 


Worth Considering 




















Burgess % Soldering s Furnace « Co., 
COLUMBUS, OHIO, U. S. A. 

















When buying a 
torch are safety, 
Ask SOLDERING ~onve! tence. dura- 
pility and economy 
Your in the consumptio. 
Dealer FURN ACE of fuel. (You buy 
For a 15.4 ——. 
e No. 31 Tore 

The AND YOU WILL is well made, is 
MAKE NO MISTAKE stro. gand durable 
Always Ready. The burners are 
No Smoke. powerful, and the 
No Odor Chirty saving of gasoline 
- will soon pay for 
No Noise. Years the torch Ty it. 

Made Unexcelled. Yuur money 
Unequaled Experience, if it doesn’t please. 
Unri > led Jobbers sell at fac- 
Only nrivaied. tory price, or we 
BY Safe, Sure. Gabo teat. will ship by paid 
express upon re- 

Durable. ceipt of $3.00. 


Clayton & Lambert Mfg. Co. 


DETROIT, MICH., U. S. A. 





BRICK STOVE LININGS 


EAGLE STOVE CLAY 
WILLIAMS STOVE LINING CO. - - 


INCANDESCENT GAS FUEL 


- Taunton, Mass. 
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reat ae ee CORRUGATING CO. 


MILWAUKEE, WIS. 


MANUFACTURERS OF 





Eave Trough 
Cond. Pipe 
(Rd. and Sq.) 
Elbows 
Hangers 

Cor. Cut-Offs 
Pat. 11-14-99 
Cond. Hooks 
Trimmings 








Steel Roofing 
(all kinds) 
Corrugated Iron 
Curved Iron 
Crimped Iron 
Brick Siding 
Rock Face 
Beaded Iron 
Metal Shingles 

















TIN 


PLATE—GALVANIZED IR-ON—SOLDER 


WE ARE THE ONLY AUTHORIZED MANUFACTURERS OF 
CORRUGATED CUT-OFFS—(BEWARE OF INFRINGEMENT.) 











Can be furnished in either Galvanized Iron or 


AT E NT Copper. - It is miade from galvanized iron 
in 10-ft, i 

OLYGON sess: from copper in 8. 

| P E lengths, ‘ 


















regular Polygon 
crimped elbows made to 
match this pipe perfectly, or Fancy 
Stamped Elbows. Write us for catalogue. 











AMERICAN STEEL ROOFING CO. "”oi0°"™| 











THE PERFECTION 
RAIN- WATER CUT- ‘OFF 


Excels All Others in 
Simplicity — Strength —Durability 


KLAUER 
MFG. CO. 


Sole Manufacturers 


DUBUQUE, - - - IOWA 













bLeaiwe 


SUCCESSORS TO 


W. A. SMITH & CO., Patentees, LIMA, OHIO “Rll 


FRIEDLEY @ VOSHARDT 


194-202 MATHER STREET, CHICAGO 


A gone Oa Sarieons 











MANUFACTURERS OF 
Sheet Metal Architectural Ornaments, Art Metal 
Ceilings, Zinc and Bronze Statuary, Finials, 
Cresting, Etc. 


A FULL LINE OF ROOFING, GALVANIZED IRON, CORRUGATED IRON, SHEET 
COPPER, CONDUCTOR PIPE, GALVANIZED STEEL TANKS. 























MANUFACTURERS OF 








CONDUCTOR PIPE 
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LA CROSSE STEEL ROOFING AND CORRUGATING CO.,La Crosse,Wis 


EAVES TROUGH, -=——- sss: cors:s 


ne yeur 


a ~~ ROOFING. AND 
mene SIDING MATERIAL, 













KENNEY’S DOUBLESEAMER 
FOR STANDING LOCK TIN ROOFING 


Is the most complete Labor-Saving Double 
Seamer in the market. Send for catalogue, 










“Our fore- 
man tells us 
it will dothe 
work of six 
men; it pays 


for itself 
doubly on AGENCIES: 
toh. Peck, Stow & Wilcox, . + _New York, 
ene job. Sidney Shepard & Co., - + Chicago, IN, 
Sidney Shepard & Co., - ° Buffalo, N. Y. 
F.H. Lawson & Co., is Cincinnatt, O. 


William Fuller & Co., - Baltimore. Md 


Dwight State 
“Machine Co. 
HARTFORD, CONN, 





™) BARKEEPER’S 


FRIEND. 
THE 


BAR KEEPERS Michel, Brace, 


Copper, Tinand 


F R | be N ) German Silver 


can all be cleaned 
and polished with it 
easier than with 
anything else. 


Price 25c per Ib. 


Let us sead youa 
free sample. 


GEO. WM. HOFFMAN, 





295 E. Washington 8t., 
INDIANAPOLIS, - IND. 











FOR SALE BY 
JOBBING TRADE. 


















GARRY IRON & STEEL 
ROOFING COMPANY 


CORRUGATED 
ROOFING SIDING & CEILING 


CLEVELAND OHIO. 


TINNERS... 


SOMETHING NEW AND GOOD 


You can fasten them on conductor before you leave shop. | 
PATENTED They hold spout away from building. 
IN THE U.S. The easiest hanger to put on. 
Give your jobber a sample order and you will always use | 
them. 

Send to the Manufacturers for Free Sample by mail. 


E.E. TAFT @ CO. "" 35454" 


Write us for Catalogue and Low Prices on BEST 


Steel Rooting, C Corrugated Jron, Fitc. 


We are terns manufacturers of these goods 
and can save you money 


‘SYKES STEEL ROOFING CO, .St'st 3: 
4 « P.2. GA. G.eJones, | ae sae tas ory to a, 































Y iinins Genn., write eeeeeeee | 





ROOFING SLATE 


Bangor Union || Maine 

Sea Green Red 

Purple Unfading Green 

Penna. Black |} Peach Bottom 
FOR SALE BY 


THE AULD & GONGER CO. 


CLEVELAND, O. 








PATTERN LETTERS 


Sizes, one © GHTH D Two ee 
ROMAN, ROUND FACE GOTHIC, 
€ } SHARP back aot HAIR-LIN 
/ C,PLATTENED PACE GOTHIC, 


‘POINTED ano REVER 
OF FOR BRANDING IRONS 
4 ST. LOUIS ELECTROTYPE FOUNDRY 


215 N. THIRD ST ST.LOUIS.MO.* 






























IMPROVED CC 


NEW BRITAIN, CONN. 


Stanley Rule ana — Co. 


RPENTERS’ TOOLS 801d by All Hardware Dealers 
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THE ACME OVEN THERMOMETER 


STYLE “A” 














The steadily increasing demand for the ACME 
THERMOMETER is a confirmation of the 
fact that the best qualities work their way into 


general use. 


You Run No Risk. 
We Guarantee Every Thermometer. 


MANUFACTURED BY 


EVANS STAMPING & PLATING CO. 


; TAUNTON, MASS. 
3-INCH DIAL. Cc. H. MATTHEWS, Western Agent, DETROIT, MICH. 

















Standard Clock Face Oven Indicator 





This is not a cheap 
indicator but is 


ACCURATE 
ad DURABLE 


MANUFACTURED BY 


No. 460 


HELIOS-UPTON CO., Peabody, Mass. 


or HENRY GLEASON, Agent, 258 Broadway, N. 


M. BRUCKER, 


sadtiaiinsibsasis nabones Buckeye Brand 
Stove and Range Repairs 


Repairs for all Stoves and Ranges. 
Adjustable Stove Repairs a Specialty 


MICA, URNS, KNOBS, RODS AND STOVE BOLTS. 
339 Wells Sec re CHICAGO, ILL. 


 ttttetet ttt ttt ttt eT eee TT TE TE TT YT aT TT TP TP TP PT 
SSS SSSR SSESSSSSSSE SESE See SSeS 














Sim $2 Sof 
LYONS SPECIALTY COMPANY, Lyons, Iowa. 
We are NOW the manufacturers and jobbers of the Should be in every high class 
EVERLASTING CHIMNEY CAP. dealars stock. 
Made of cast i fi i . Setso s i ° ° 
by cement Gollan me tObee aoe ea yg sate wm, top and is held in place | 1 Buckeye Paint & Varnish Co. | 
thechimney. Nochimney is complete without it. 


We can now make prompt shipments and solicit orders from the jobbing TOLEDO, OHIO. / 
and retail hardware trade. 


Fer. 1.192 LYONS SPECIALTY CO. LYONS, IOWA 
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[REPAIRS <i STOVES 








Stove Rede, Paste, Stove Putty sce. Wm. T. Dust Co., Detroit. 





AM Ce or 316-318 NORTH THIRDEY 
U.UINNAULIN, STLOUIS MO. 


DO YOU WANT 


STOVES 


AND 


HEATERS 


that are easily sold and STAY 
SOLD. We have been very suc- 
cessful in designing patterns for 
such. 


TGobeille PatternCo. 


CLEVELAND, OHIO. 











Ghe GEO. W. COPE 
STOVE PATTERN WORKS 
Cor. Brush @ Woodbridge Sts. 

DETROIT, MICH. 








UNCLE SAM DAMPER! pi'%S 2's 


The handle is enameled wood, will not heat, rigid- 
ly clamped and can’ ot come off. The spring is not 
affected by heat. The stem is asteel rod, all one 
piece and nothing to fall apart ; pointed and easil 

driven throvgeh the pipe. The Damper Plate is 
made of cold rolled pickled steel, corrugated to 
stiffen it and to prevent warping. We callspecial 
attention to lightness and strength of these Damp- 
ers and their desirability for FURNACE pipes. 


“The Difference in Weight Pays the Freigh:.”” 
runxace cree pampen. ASK Your Jobber for tne “UNCLE SAM.” 
SAYRE STAMPING CO., Sole Manufacturers, SAYRE, PA. 


STAY-IN FLUE STOPPER 


BRASS FINISHED. NICELY DECORATED. 





We consider it the Best on Earth and it is sold 
with a positive guarantee to be absolutely soot 
proof. It cannot be pulled, jarred or blown out 
of the flue hole. 


STUBER &° KUCK, PEORIA, ILL. 


Fox Shaving Sets 


contain the ‘‘King of all Razors,’’ “The 
Fox.’’ A good set for Holiday Trade. 
Send your order now. Trade Mark 
registered. 


FOX CUTLERY CO., 
48 Center St., NEW YORK w.. Y. CANANDAIGUA, N. Y. 928 Main St., DUBUQUE, IA, 

















Weller Stove Pattern Co 


1110-1112-1114 State St. 
QUINCY, ILL. 

















The Milwaukee Pattern Works 


Sketches and Designs for 


STOVE AND HEATER WORK °*xints. 


Correspondence Solicited. 
605-507 Cedar Street, MILWAUKEE, WIS. 





WE MAKE ALL KINDS OF 


Metal Patterns 


With our experience, facilities and skill, 
we can produce anything in our line. 


| C. E. Wenzel Co, 223."orkst 54: 





THE TURNER DOVBLE JET 


GASOLINE 


‘BRAZING TORCH 


Unexcelled for Brazing, Tempering, Annealing, 
Fusing and Soldering. Saves HaL¥F THE TIME. 





' h “# A 4 
No. 4 A—84,50 Each. 
Capacity, One Quart. 


The Turner Brass Works, 
26 N. Frenklin St. J 





CHICAGO 











Manufacturing and Designing of Architectural and Ornamental Patterns of Every Description. 


STOVE PATTERNS A SPECIALTY. 


Uniform Thickness is Guaranteed. Prices and Designs Submitted on Application. 


THE BALKWILL PATTERN WORKS, 970 HAMILTON ST., CLEVELAND, OHIO. 
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straps ever sold. 


Quality the best that can be made. 
getting our prices. 
Pipe Fasteners for both plumbers and tinners. 


OFFICE AND STORE: 
WAREROOMS: 
FACTORY: 


237 Arch Street 

1000-02-04 Bread Street 
3114-16-18-20 N, 

PHILADELPHIA 


ijth St. 





Hooks and Straps 


B. B. PAT'D ORNAMENTAL PIPE STRAPS 


The most perfectly cut and brightest tinned 


MALLEABLE AND WROUGHT HOOKS 


Don’t buy before 
All kinds of Hooks, Straps, and 


LARGE ILLUSTRATED CATALOG FREE ON APPLICATION 


BERGER BROS. CO., Mis. = 




















| i 
Remarkable 
H Photograph 
| Taken by 
a Wonderful 
Light. 


The above photograph (greatly reduced) was taken at 9 p. m. in the store 
of Manchester, Gill & Dodds, of Skidmore, Mo. The store is 60x60 ft. and 
is lighted by only three 


“DORAN LIGHTS” 


That three of them can light a store of this size and then give light to 
spare to permit ofja photograph being taken, is a testimonial in itself. 


Send for Catalogue and Full Particulars. 


ACORN BRASS MFG. CO., 


Dept. H. CHICAGO, ILL. 











A SNAP FOR YOU, MR. HARDWARE MEN, 


GET THE AGENCY FOR 


THE PETERSEN EVERLASTING STEEL 
BARN DOOR LATCH AND HOLDER. 


This Latch is doub!e-acting, will bold your barn door open 
orshut. Is the ONLY barn door latch and holder on the 
market without a spring to it which generally gives out ina 
year ortwo. Wealso make a Steel Latch for Sliding Barn 
doors on rollers. 


LYONS SPECIALTY CO., Sole Mf’r’s, Lyons, la. 





TOWER MFC. CO. 


or FRORS ; 
24 CCIEN PD IAT I. O 


MANUFACTURERS 











To California 


Three trains Chicago to San Francisco asd 
Los Angeles every day via 








The Overland Limited, the luxurious eleo- 
tric-lighted train, leaves Chicago daily at 
8p.m. Less than three days en route. Two 
other daily trains leave Chicago at 10a. m. 
and 11.30 p.m. All the luxuries of modern 
travel. Write for illustrated booklet and 
full particulars. 


Chicago & North-Western Ry., 


W. B. KNISKERN, 
PASSG’R TRAFFIC MANAGER. 


CHICAGO. 

















When without Electric 
Current and !where 
speed is net important 


LEI HAND 
ay TRAVELERS 


TRAVELING CRANES For 


Pawling * Harnischfeger, 









ew fad to 
Tons. 


Bulletin No. 5F ready, 


Crane and 
Hoist Builders 


238 Oregon St., Milwaukee, Wis. 


Pittsburgh, 


Branches: New York. 








Philadelphia, Chicago. 











Inclose 
youreave 
trough 
and make 
them 
frost- 
proof,and 
look neat. 





Buy a pair of Bishop's Eave Trough 
End Formers. Order from any jobber 
or from me; price $1.00. 
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Pat. Aug. 15, 1899. 
Pat. Nov. 14, 1900. 


LAWRENCE MFC. CO., Toledo, Ohio. 


Not Just As Good But THE BEST 


1S OUR CLAIM FOR 


The Star Gream Separator 


A trial order will convince you; If not, return 
goods to us at our expense. Your jobber will 
supply you; If not, write us for prices and cat 
alogue showing our complete line of 


SEPARATOR AND DAIRY SUPPLIES. 























You can’t hide 


THE FOREST CITY PAINT 


1 


Paint in use and if it fades 
in a year or so it will react 
against the dealer. To ob- 
viate this why not handle 
the FOREST City Paints, 
which are right in both | 
quality and price? . 


@ VARNISH CO. 
CLEVELAND, O. 
efi 











LATEST IMPROVED 


GAP SQUARING SHEARS 


{Treadle or lever combined) or Belt Power for light 
or heavy work, all sizes for squaring, trimming and 
slitting, also cutting triangular or square holes. $8 
different styles. 


IMPROVED COMBINED 


PUNCH AND SHEARS 


12 sizes, 10 to 18 in. blades [also arranged for 
cutting triangular or square holes}. Improved Rolls, 
Crimpers, Punches, etc. 





CAMBRIDGE 
CITY, 


INDIANA. 








W. B. MILES, Barrington, IIl., 


WRITES 


“Please discontinue my advertisement 
as I have secured such position as I 


want. I have received more answers 
than I could find time and postage to 
fill. THE AMERICAN ARTISAN is 
surely a great medium between the 
employer and employee.” 














CATAL OGUE € SAMPLE FREE 











this year. 


circulars and prices. 











Superior Mfg. Go 





CREAM 


the Cream. 


write 











CREAM 


“== in a place supplied. 








GENUINE 


HUNTER’S SIFTERS 


We are the sole manufacturers and there is 
no other Sifter made that has the 
or is any comparison to the Genuine Hunter's. 





The only Sifter with a loose cap on the han- 
dle, so as to clean out the flour that accum- 
ulates in it while the Sifter is in use. 


THE BEST IN THE WORLD 
Combined Mixer, Scoop, Measure, r, 
Rice Washer, Pumexin, peare Desyins’ 
Starch and Fruit Strainer. 


The Fred J. Meyers Mfg, Co., 


HAMILTON, OHIO 














- CREAM 
The BOSS seratxror 
The most complete device for 
handling milk winter and sum- 
mer. No mixing of milk and 
| water. Thousands were sold last 
| year, and many more will be sold 


Write at once for descriptive 





Bluffton Cream Separator Co. 
BLUFFTON, OHIO. 


The SUPERIOR 


SEPARATOR. 


The Only Separator That 
Saves Work and All 


Legs and Strainer 
With Each One. 


For prices and agency 


indianapolis, 
sy Indiana, 





1903 SEPARATORS 


Our Royal. Triple, and New E!- 
gin Cream Separators are leaders. 
Cold water under, around, and up 
the center, but don’t touch the 
milk. Separates the cream from 
milk in 60 minutes from the cow. 
Illustrated circulars. One dealer 


GRAVES SHEET METAL WORKS, 
Kansas City, Me. 











THE AMERICAN 


VICTORY IN 

















Strong where 
others are weak—— 
in the socket. 


THE AVERY STAMPING 


Write to us. 
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Our Patented Plain Back Shovels hold the field. 
We also make all hollow back pattern shovels, 
spades and scoops. 


CLEVELAND, 
OHIO. 


Co., 





GUARANTEED AGAINST EVERYTHING 


EXCEPT ABUSE 


The most powerful compound cutting 
bipper on the market, forged from the 
best tool steel and thoroughly tested 
—_ : 
before leaving the factory. 


All parts are interchangeable and can 
be kept as good as new. 





Send for our Green Book of Hardware 
Specialties for details. 


SMITH & HEMENWAY CoO. 


UTICA DROP FORGE 4&4 TOOL CO. Mfers. of Cutlery and Hardware Specialties, 
Mfgrs. of Nippers and Plyers. 296 Broadway,iN.\Y. CiTyY. 








i 


) Kin Hee Quick Coffee Pot. 
| WILL MAKE YOU MONEY | 


It is different from any other coffee - pot. 























The Pulverized Coffee is Totally Submerged] ~ ; x 
in the Boiling Hot Water ————-| bees 

















It’s quick. Pertect. Coffee made in one minute, 

It’s economical. Reliable. Durable and clean, Pe 

It’s superior to all metal or bag straining systems, 

Only a plain piece of brown muslin used asa strain- 
ing cloth, to separate the liquor from the 
grounds. 


Write for 








rticulars to James Heekin & Co. 




















Manufacturers and Patentees, 9 
Corner Water and Walnut Streets, ie 
Cincinnati, Ohio. j = 
Sole Owners and Manufacturers for the ‘ é . 
e . inton of Coneda, | b P } fag 
2 Esy, Brain Co,, Ltd., Toronto, Canada, 
H Al 





The Best Coffee is KIN HEE, 
packed only in one pound 
hermetically sealed cans< = < = 






KIN HEE 


















iif | 


—_— 





Double Shot Guus 
Sungle Shot Coumes 
Small target t $ 

sihver’ — 


Se Sie ny 


Xs 


“WO 


Most Complete Lame 


We Yopkins “ra Aileen Ours 
Norvrurckh Conn. 


OUR SYSTEM 


enables us to handle mail orders with a facility that has 
given us a deserved reputation in this line. We are 
wholesalers of shelf hardware, house and bank trim- 
mings, ‘‘Cutler’s Easy” tools and cutlery. 


CUTLER HARDWARE CO. 


WATERLOO, IOWA. 












Cash 
Registers. 


The Standard Cash Register wherever 
used by hardware dealers gives 
perfect and profitable satisfaction. 
Many thousands say so. Try one 
for profit. We have complete sup- 
ply. Also Paper for all kinds of cash 
registers. Write for particulars. 


J. N. BIDDLE & CO, 


5479 Lexington Ave., CHICAGO. 


Only One Night 
10 FLORIDA. 


In addition toits regular 9a. m. and 8:30 
p.m. train service for all points south, 
the ‘“‘Big Four Route” is running a 
Pullman drawing room sleeper on its 1:00 
p.m. train, daily except Sunday, Chicago 
to St. Augustine, Florida, via: Indian- 
apolis, Cincinnati, Atlanta, Macon and 
Jacksonville, only 32 hours en routs 
This train is known as the ‘‘Chicago- 
Florida Special,” and is strictly up to 
the 20th century mark. Call onagents 
for rates and tickets, via: “Big Four-Q & 
© Route,” or address, 


J. C. TUCKER, 


Gen’! Northern Agent, 
234 Clark St., Chicago. 

















A WONDERFUL INSTRUCTOR. 


I want every hardware 
dealer to handle The 





Key to The Steel 
Square. It is of metal, i 
4xé4inches. Ittells what | 





figures to use on the 
Steel Square for all of 


: + Fete 

ed RAFTER O 

cA Sta ._F. 12) 

- cur ieee | [GuaTae 


a the cuts and bevels for 
common rafters, jacks, 
hips and valleys for 

2 octagon and square 

- be roofs It gives their 
a Pune On 8 lengths from i to 24 inch 
© rise per foot run It 
2 tells what figures to use 


to frame to any degree 
Complete with instruc 
tions and morocco case. Every carpenter wants it and 
most all will buy it. Retail price, 81.50. Write for 


trade price. Albert W. Woods, Arch’t, Lincoln, Neb. 











GEIER & PEPPLE’ 

Chicago, Ill., Write — 

the first insertion of o 

vertisment for a 

hand Double Sea 

the business, it w 

necessary for tl 
| 


appear again.” 
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Peoria Washing 
Machines. 


- REST IN THE MARKET. 
—————— MADE WITH BALL-BEARINGS. 


Have a Compound Lever Handle 
f which greatly reduces the work of 
" wash days. he motion used in vi- ited 
| my | the handle takes the strain 
from the back and lets the arms do the 
work with agreat reduction in labor, 
Send for Catalogue. 
Secure the Agency. 


CLARK, QUIEN & MORSE, 
PEORIA, ILL. 





Locations for Industries. 


Manufacturing is rapidly developing 
ny | the lines of the Chicago, Milwau- 
kee & St. Paul Railway. Industries on 
a large scale now extend to the Missis- 
sippi River with indications of reaching 
the Missouri. Machinery and all the 
higher classes of manufactured goods are 
now being exported from this business 
territory to all parts of the world. 

The Chicago, Milwaukee & St. Paul 
Railway Company's 6,600 miles of rai!- 
way, exclusive of second track, connect- 
ing track or sidings, traverses eight 
states, namely: 





NORTH WORTH 
BAROTA MINNESOTA per N 








Do You Know 


== 0. K. WASHING MACHINE 


is the best made, the lightest running and the 
most attractive washer on the market? Are you 
selling it? If not, why? Every first-class dealer 
should sell it, because it is made of the best 
materials, by the best mechanics that can be 


obtained, and every one sold will sell another. 
Write us for Circulars and prices. 


H. Ff. BRAMMER MFG. CO. pavenport, iowa 


WHITE LILY 
WASHER 


HIGH SPEED. LIGHT RUNNING. 


Sold direct from manufacturers to dealers. 
Only one dealer in each town. 











SEND US A TRIAL ORDER. 


WHITE LILY WASHER CO. 


TOLEDO, OHIO. DAVENPORT, IOWA. 
SAN FRANCISCO, CAL. 


White Lily Washers Wash Lily White. 








At IOWA WISCONSIN 


Fast 
ger Traine, Fast | MISSOURI | ILLINOIS 
Throughout. 

















which comprise a territory full of nat- 
ural resources and advantages, This 
railway is geographically well loccted 
in relation to the great markets and dis- 
tributing centers. Beyond its lines is a 
vast an — developing territory ex- 
tending to the Pacific Coast. 

The Company gives unremitting at- 
tention to the development of local traffic 
along its lines and, with this in view, 
seeks to increase the number of manu- 
facturing plants on its system, either 
through their creation by local enterprise 
or the influx of manufacturers from the 
east. It has all its territory districted in 
relation to resources, adaptability and 
advantages for manufacturing. Specifie 
information furnished manufacturers in 
regard to suitable locations. Address, 


LUIS JACKSON, 


industrial Commissioner C., M. & St. P. R'y. 
660 Old Colony Bidg., Chicago, ll, 








MACHINISTS’ 


SQUARES. 


NO. 20 STEEL SQUARE. 


DISSTON 









Traed 
Inside and Out, 
—QUALITY— 
SUPERIOR No. 20, Triple Steel Stock, Steel Blade, Graduated, 1-82-inch. 
No. 21, Hard Cast Stee] Square, not Graduated. 
No. 23, Solid Steel Stock, Steel Blade, Graduated, 1-16-inch. 
—FINISH— No. 30, Solid Narrow Steel Stock, Steel Blade, not Graduated. 
Squares 23 and 30 are similar in pattern to No. 20, and 
ACCURATE. : > 


on account of the high quality and moderate price these two 
squares find a ready sale with the mechanics using this class 
of tools. 





SEE CATALOGUE FOR FULL LINE. 


ty Disston & Sons," 


“ONE SAW, TOOL, STEEL AND FILE WORKS, 
PHILADELPHIA, PENNA. 





60,000 
FLIES 


in a single day is the 
of the 


NEW IDEA FLY TRAP 


This trap is 11 inches in di- 
ameter and 22 inches high, 
and is placed outside the 
building, catching the flies 
before they have an oppor- 
tunity to get indoors. It is 
the only invention that will 
satisfactorily free homes, 
offices, stores and shops of 
the fly nuisance. 


NEW IDEA FLY TRAP CO, 


CISSNA PARK, ILL. 








PERFORATED METAL 


THE ROBT-AITCHISON PERFORATED MET" 


303-305 DEARBORN STFEET 
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Ss AD 


IRON S 





sedans ee 


E carry a full stock from 4- juaien to 10-pound inclusive, and our meee esnnes be sur- 


passed in style of finish or shape. 


e pack in barrels, cases, or half cases, solid or 


assorted. Barrels contain about 1,100 pounds, full cases about 200 pounds and half- 
cases 100 pounds. Our Sad Irons are coated with black japan or finished plain, as desired. 


Sleeve or Flouncing Sad Iron. 


TO FILL A LONG-FELT WANT. 
The BLUNT NOSE being so 
shaped as to insure perfection 
of work and perfect freedom 
from destruction of garments 
from snags, etc., as so often 
is the case with sharp-pointed 
iron. These irons should be 
in every household. They 
o are an absolute necessity. 
Ce Irons are made in two sizes, 3 
and 4-lbs. each, the bodies be- 


ing coated with Heat-Proof Aluminum Enamel. Face sides and heel highly polished. 


BLACKLOCK FOUNDRY 


‘SOUTH PrTrrTrsBevURG, TENN. 







































VEL-ITE GARNIeE REMOVER 


An Awful Scrape 


to remove paint, varnish, shellac, 
wax, etc., in the old way with 
sandpaper, scrapers, etc. 

ADELITE PAINT & VARNISH REMOVER 
does it instantly without any in- 
jury to finest woods, veneers or 
any finish applied thereafter and 
its extreme merit creates a de- 
mand at once wherever intro- 
= duced. Saves Labor. Time. Money and 
—}3 | Strength. QUICK SELLER—GOOD P .OFITS 











Manufactured : 
Solely by 








The 0 K Steel Brake. 


The O K Steel Brake beats them all. 
Stronger, less expensive, more-dur- 
able, works faster. _ Less freight 
charges. It is up-to-date. Sold by 


H. Wauis & Co., 20Cliff St., New York, N. Y. 
JANNEY, SEMPLE, Hit & Co., Minneapolis, Minn. 
C. SIDNEY SHEPARD & Co., Kansas City, Mo 
ILLINOIS Roorine & SupPLy Co., Chicago, Ill 
NEw ORLEANS ROOFING & METAL WORKS, 

New Orleans, La. 


HOLBROOK, MERRILL & STETSON, 
San Francisco, Cal. 


Psgpen IRon & STEBL Co., Houston, Tex. 


Dreis:, Andrews & Krump, 


MANUFACTURERS, 


3214 So. Halsted St., CHICAGO, ILL. 








Ask for the Hanger with 


at once by 


Secure the Agency Writing Us 


to-day 


Wagner Adjustable Never-Jump Barn Door Hanger 


with steel roller bearings. Can't jump the track. Adjusts to any size track. 

Grooved spool 80 constructed as to permit the door to swing out slightly, 

thereby breaking the force of a sudden blow, as weight of door will bring 

itself back into place again without injury to the door. hanger or track. 
Packed one pair in box; stee! wheels are finished in bright and attractive 

green oven baked japan, making it the most attractive hanger on the market. 
The only hanger of its kind; quick seller; big profits. 


C. S. SMITH MFG. CO., Works, Milwaukee, Wis. 


Address Sales Agents, 


he Green{Wheel. WAGNER @ MARSHALL, 40 Dearborn St., Chicago, Il. 








Plumbing, 
Drainage, 
Water Supply 
and Hot Water 
Fitting. 
By John Smeaton, C. E. 


CONTENTS: 


Chapter 1. Introduction. 2. Drain- 
age. 3. Danger from city welle. 4. 
Ezternal plumbing. 6&. Internal 
plumbing and fitting. 6. Sanitary 
plumbing. 7. Water services and 
tapping of mains under pressure, 
& Water supply. 9. Ornamental 
leadwork. 10. Heating. 11. Hot 
water work, Index. 

236 pages, 217 illustrations, 8vo., 
cloth. 


Price, 83,00. 





For Sale By..... 
DANIEL STERN, 
69 Dearborn St., 
Chicago. 
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The F, G, 0, EHLE CO, 


Manufacturers ““EHLE’S”’ Patented 


FOOD CARRIERS 












Z | HT Oe . AS 


: omit | 
OE i 
HN 


Simple, Compact, Hygienic 
and Serviceable 


»for Workingmen’s, Outings, Household and Hospital Us 
Inquire of Your Jobber Or 


F. G. 0. ELE CO., 


Glenwood Ave. and Dupont St. 
BUFFALO, N. Y. 





GALVANIZED WARE 


WRITE DIRECT TO 
BRISCOE AFG.CO. petroit, MICH. 











MONON FLORIDA SLEEPER 


_ The Monon Route and C. H. & D. through Florida sleeper leaves 
Chicago 9 p. m. daily, passing through the picturesque mountain re- 
gion of ast Tennessee and Northern Georgia by daylight, via Lex- 
ington, Chattanooga, Atlanta, Chickamauga, arriving at Jacksonville- 
St. Augustine at a convenient hour in the morning. Dining and ob- 
servation cars. Send for ‘‘Ten Routes tothe South.” City Ticket 
Office Monon Route 232 S. Clark Street, Chicago. 




















The 
Mousk~ 
Warming 
Manual. 


Is beyond all doubt the best books 
published on practical house 





heating. 

It contains the plans and essay® 

cn heating a house submitted in 

THE AMERICAN ARTISAN House 

Warming Competition for $300.- 

00 prizes, and is in fact 
An Encyclopedia of the [lost 
Modern and 'mproved Practical 
Methods of Heating a House by 
Steam, Hot Water and Warm Air. 


The @hicago Journal of Com- 
meree, of July 26, ’96, says in course 
of a Iengthy and commendatory 
review: 

“The voluime «s a we?l-boundand 
artistically printea and illustra- 
ted volume of nearly 300 pages, 
and contains some masterly es- 
Says on steam heating, hot water 
heating and warm air heating. 
Nearly every prominent author- 
ity in this field is quoted, and an 
application of principles and im- 
provements suggested covers 
all technical details in a sime 
plified and practical way. House 
plans and diagrams accompany. 
the subject matter, which deals 
specifically with radiation, come 
bustion, ventilation, prices, es- 
timates, and the best and latest 
methods for placing, connecting 
and utilizing the apparatus adop- 
ted.” 





PRICE, ONLY $3.50 PER COPY. 





For sale by all booksellers or the 
Publisher 


Daniel Stern, 


69 Dearborn Street. 
CHICAGO. 











———asa 
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WARREN’S TIME-SAVING SHELVING — Make Your Goods Sell Themselves with 
Shelving thet Doubles Your Popularity, Value of Clerks and Capital. 


GY COMBINATIONS TO SUIT ANY STORE, 
° PERSON OR PURSE 


Expert Designers of 
Hardware Shelving 
and Correct Arrangement 


> ai. rn i of Stock 
Ay Manutacturere¢ 


Veairen's Patent Glass Front Drawer Hard- 
“ ware Sectional Shelving 





— — hE _- 


Catalogue Cabinets...Bolt and Screw Cases 
and Other Hardware Fixtures 


MASONIC TEMPLE—Fifth Floor CHICAGO, U. S. A. 


— <a, 





Ph !c Reproduction— Entire Equipment Made 
@ by Our Company, in Eight-Feet Sections. 
Retail Room, 225 ft. Deep, 55 Ft. Wide 19 ft. Ceiling. ices and Display Kooms 














tn, 


‘x 
3" 
mS 







EVERY POINT 
IS APOINT OF EXCELLENCE 


EVERY FEATURE 
IS A CUTTING FEATURE 


~argunmme. SS 


Farwell, Ozmun, 


K ir kk & Co., <<  - — 
ST. PAUL, MINN. 

























The Hessler 


Rural Mail Box 


mw Best and Cheapest. Adopted by 
the U. S. Government. 
Price $1.00. Dis. to the Trade. 


H. E. Hessler Co., 


Round Shape is the Strongest. Syracuse. N. Y. 
MR... DEALER: 


a 
Ya n x c e” Get after the 
Screw Drive FS vere narcuer, ww eve awe || RURAL MAIL BOX 


trade— it’s yours—not the peddler's. 




















’ YAVE NO sane saeadin ects of A PROFIT 
EQUALS. RETAILS AT $2.00. 
No. 11—RATCHET, RIGHT AND LEFT HAND AND RIGID P . ae ae “" ree 
THEY ARE | | and dealer's price list t 
C..A.PECK HARDWARE CO. 
SOLD BY AF Huron St., Berlin, Wis. 














LEADING 
JOBBERS. 













Send for J. K. SCHICK, Fairbury, lil., writes: a 
“Yankee” “Your paper has furnished me 
- Tool Book. No. 30—SPIRAL RATCHET, RIGHT AND LEFT HAND AND RIGID with more than ten times the value 
of its cost.” 





North Bros. Mfg. Co., Philadelphia, Pa. 
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HGOHHGHOHOHOOOOHOOOOOOOO 


Sausage Stuffer, Lard = FE N T E R P R I S E “aa Rapid Grinding and 


and Fruit Press Pulverizing Mills 
40 Sizes & Styles for Hand, 













































~ 


N. Y. Branch, 10 Warren Street Philadelphia, Pa., U. S. A. San Francisco Branch, 105 Front Street 


ow with Patented 
@ Corrugated Spout Steam & Electric Power 
a 
@ ge TINNED -@eg 
t G ae ———— , i 
= _ 
® £ 0) 
Perce 3. Z 9 
gree ’ $ (1) 
ww 8 Sizes and Styles paren sere ee 
@ Meat Juice Extractor Raisin Seeder @ 
@® @® 
@ No. 100 chops 2 lbs. of Meat per minute $1.50 @ 
No. 300 chops 3 lbs. of Meat per minute $2.25 
Four Knives with each Machine nos ba’ 91.00 @ 
Fine Medium Coarse Nut Butter Cutter a 
Mn, Cold Handle Polishing 
Ys IRONS (\) 
— 
Order from your Jobber Illustrated Catalogue Free @ 
No. 750 $8.50 The Enterprise Mfg. Co. of Pa. No. 82 $7.50 doz. (i) 


@ 
OODOODOOODOOOOOOOOOOOOO 





“THE BOARD 
OF TRADE” 


If you can see the slightest gain in your competitor's trade—or the 
least falling off in your own-—it’s time to patch up matters. The 
only excuse you can have for a slow trade is that you don’t write 
for our prices of Enameled Steelware and Tinware and get thor- 
oughly posted on the largest and best line in the world. Write 
to our nearest office. 


NATIONAL ENAMELING 
AND STAMPING CO. 


EW YORK BALTIMORE sT.Loms  WEW ORLEANS 
GHIGAGO STLWADKEE 


& 















is the geographical distributing point of the great 
Trans-Mississippi country. We can 
offer the Western hardware 

dealer prompt shipping 
facilities that are 
absolutely 
beyond the 
reach of our 
competi- 


tors, 





Our prices 


are right. 


Our goods 
are made to 
meet West- 
ern require- 
ments. 





TO BE SEEN IS TO BE SOLD 


EVERY HARDWARE DEALER WHO HAS BOUGHT 


The Up-to-Date TROUSERS HANGER 


HAS RE-ORDERED AGAIN AND AGAIN 


It ie the best yet at 
the right price (10c) 
and our attractive 
display box does the 
selling. se Je Jeo 


JOBBERS in every 
section carry them. 


CALDWELL MFG. CO., Rochester, N. Y., V. S. A. 
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VAN CAMP HARDWARE @® IRON CO. 


JOBBERS OF 


SHELF AND HEAVY HARDWARE, TIN PLATE JAND TINNERS’ SUPPLIES, 
WAGON AND CARRIAGE MATERIAL, _ GUNS, BICYCLES AND SEWING MACHINES. a 































If you handle Bicycles write for our catalogue and pr We have an a pbs nd can rhe si 
promptly for any venilaittie: You can’t affc wd to . uy without 5 nowing what we have to offe 


VAN CAMP HARDWARE @ IRON CO. 


INDIANAPOLIS, IND. 


Tanner & Sedlives: 


WHOLESALE 


Tin Plate,SheetIron, | 
Metals 
Tinners’ Supplies. _ ; 


MANUFACTURERS OF 


Tinware. | 


216-218 South Meridian Street, - - INDIANAPOLIS. 
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NEW BLOOD 








We have Designed and Constructed this Modern and Imposing Edifice 
Exclusively for our Wholesale Hardware Business. : NUFF CED! 


TMMLLY HARDWARE OD 


DES MOINES, ‘ IOWA 
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Ocean Wave Washer 


Once Sold They Never Come Back 
Exclusive Agency Granted. 





Handsome 
Well Made | 


7 Ad 


“and Light 


Running... 


Adjustable 
to High 
or Low 





Speed. 


Write for Particulars. 


VOSS BROS. MFG. CO., Davenport, lowa 

















SEASONABLE GOODS. 


JUST A FEW FROM OUR LONG LIST 
THE NEW 
CENTURY L S 




















Will spray with equal distribution of water a 
circle from two feet to thirty-five feet in diameter. 


“ | 


This cut shows the 





We also manufacture the 








valve thrown up to 
its bearing by the 
water pressure and 
which forms the bear- 
ing on which the 
sprinkler head re- 
volves. 

















No. 3. 
New 
Century Sprayer. 


No, 2. 
New 
Century Sprayer. 





valve after the water 
pressure has been 
turned off. The valve 
then drops back, 
leaving sufficient 
space for any sediment 
that may have collect- 
ed, to drop out. In 
fact by this means the 
sprinkler cleanses 
itself. 


The Yost Electric Mfg. Co., Toledo, O. 


YOST KEY SOCKET. 


Invaluable to contractors. 

No stripping of screw 
threads. 

No screw drivers needed. 

Parts interchangeable. 

Thoroughly insulated. 

Strictly up to standard. 
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HURWOOD SCREW DRIVERS. 











PRICE LIST. 


Inches: 2% 8 45 
Per doz. 


678 9 0 1 


8 3.504255 6 7 8 9 1 


BELT AWLS. 








The handle can 
neither be split, 
broken or twisted. 

The steel durable 
and warranted. 

A really good tool 
for a fair price. 

No sham and no 
cheap govds. Only 
the BEST. 

Will not cut the 
thread in Cotton. 
Rubber or Gandy 
belt. 














BABY HURWOOD. 





Entire length, 4 inches. 
Blade 14 inches. 
Extra Quality crucible steel of 
7-82 inch diameter. 
A bandy little tool for the best 
pecket and will work a good 
sized screw at that. Made oaly 
in one size. $3.50 per dozen. 


SCRATCH AWLS. 























ICE PICKS. ' 


POCKET LOCK SCREW 
DRIVER. 


Cut Exact Size. 
Made from best steel.finely tempered 
and polished. ‘ dozen in box. 


HURWOOD TINNERS’ AWL 


Entire length, 74g in. Blade, 3% 
inches. Price, $4.00 per doz. 





H 
U 
R 
W 
U 
U 
D 
| 
| 
L 
\ 











———— 














MACHINE 
SCREW DRIVER. 





No. 9. 
Three Sizes: No. 5. 9, 12. 


Send for Catalogue **A’’ 





THE ACME MANUFACTURING CO., Plantsville, Conn, 
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THE 


MALLEABLE STEEL RANG 


Was the Sensation of the State Hardware 
Meetings of Wisconsin, Illinois and Indiana 


hnsdidh a ————————= EKighteen 
and Black Ee a and Twenty- 
Enameled (Jim ‘ x Inch 


| 
fa | 


Left and 

Right- 
With Blue (S20) —_——_ | (ii Flush 
Door et ee Portable 
Linings i $e | Reservoirs 


Manufactured by the 


HOME PRIDE RANGE CO, 


MARION, IND. 


Sold Exclusively to the Trade 
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Champion Stove Clay American Family Seale, 


The only Stove Lining made of crucible materials, BEST IN THE WORLD. 
Packed in 2% Ib., 6 Ib. and 10 Ib. pasteboard boxes 
and also in bulk. 
= Order it from your jobber. 
aw The best and most refractory lining made. 
cru 


eee Dsridgeport Crucible Co. 


BRIDGEPORT, CONN. 


or BRASS Scoop Top. 
A most nesutees — wate = scale a 
le tifally me ° Tham 
Steel wire springs instead of sheet irom | | Pures: . Bosutifully cnameled. grnamented 
stays. aang gy mage ee . -. Bg 
oved. It e ulate tw r) 
Stays where you put it, and is absolutely brass screw on top. It 18 always ready and 


easily understood. It is a convenient scale to 
























soot and smoke proof. use, and bes no weights that may be Jost. You 
can look this one in the face to prove its accu- 
Made either plain or decorated. racy without looking for wotshts. Every scale 
examined before leaving the factory and war- 

Send for miniature sample and prices. pve ge my 





MANUFACTURED BY 


Welling Manufacturing Co.. AMERICAN CUTLERY CO. 
COLUIIBUS, O. 


The “GHILDERS” PATENT = 
STRAINER CUT-OFF | ‘j=-syvq CUSTOMER 


BROW 
TINNE Wants yen fe put - 
' @ new roof, sugges 
FOR RAIN WATER, = METAL SLATED. 
’ ° ou can put them on. 
A Perfect Cut- Off. 1004 better than plata 
; Y ; tin, and as cheap. 
A Reliable Strainer. Full particulars is 
trees booklet 


























I 




































Leaves, sticks, bugs, etc., are ree 
¥ thrown out by force of the falling Cortright Metal 
Wy; , water, and the strainer works both ° 
fi ways. Manufactured and for.szale } Roofing Co., . 
to the trade by Y if er 





Galesburg Comice Works, 
GALESBURG, ILL. 

















ELEVATORS 


Improved, Quick and Easy Rising 
Steam and Hand Power. 


SPERRY’S SUGAR KETTLES. ¢ ||, xmeut res. co. 


OMAHA BRANCH, 
Light, smooth, full measure and guar- 108-110-112 N. 11th Street. 


anteed perfect. Made from original pat- 
terns. Metal, the right kind in the right 


place. Ask your Jobber for them or write HOMESEEKERS EXCURSIONS 
mens ———— On FIRST and 
; THIRD TUESDAYS VIRGINIA 
D. R. SPERRY & co.., ¢ in each Month to 














































HOLLOW-WARE FOUNDERS, Via NORFOLK & WESTERN RAILWAY 

BATAVIA, ILL. For all information as to Rates and Tickets and for 

LAND PAMPHLETS and descriptive matter, eddress 

CBGVGVSSSVSSSSS 7s ALLEN HULL, D. P. Agt., Columbus, Ohio 








Measuring Tapes 


Steel, Metallic, Linen, ete. Our Goods are Recognized as 
the Best. Tinners’ Rules, Magic Pattern Rules, etc. Send 
for Catalogue and Mention The American Artisan. 


Lufkin Rule Co. 


SACINAW, MICH. 
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received from us in the past 





NO TICE. 


Pittsburgh, Pa., January 3i1st, 1903 

We beg to inform you that the business of McCLURE & CO., 
dealers in tin plate and metals, Nos. 211-213-215 Second Avenue, 
Pittsburgh, and 115 North 7th Street, Philadelphia, Pa., 
acquired by THE McCLURE COMPANY, who will after this date 
continue the business at the above addresses. 

We bespeak for them a continuance of your valued favors, assur- 
ing you the same courteous treatment and service that you have 


Thanking you for past favors, we remain, 


has been 


Very truly yours, 
McCLURE & CO. 











THE ‘“‘CENTENNIAL’’ 
». ain-Water Cut-Off 
» a peat CUT- 





FOR PACKING PURPOSES 


Ask for price F. O. B. Your station. 


THEO, P. HUFFMAN & CO. 


648 & G50 W. 34th Street, NEW YORK CITY. 


“PULLMAN" 


Sash 
Balances 


Are you selling 
them? 

In use Everywhere. 
Look for the [etal 
Tapes in All New 
Buildings. 


Folder No. 2 
sent free. 


PULLMAN MFG. CO. 


Rochester, N. Y., U. S. A. 








BRADLEY 
SHELF 
BRACKETS. 


Strong, Light and All Right. 
ATLAS MFG. CO., New Haven, Ct. 





We Make a Specialty of 


FURNACE MEN'S SUPPLIES 


Heater Pipe Plates. 


20-29 1, 
20-32 14 
20-39 


20-26 


20-28 


20-28 
20-2914 
21-32% 


Asbestos Cement, Paper and Anchor 
Paste, Excelsior and Perfection Hot 
Air Pipe, Jack Chains, Pulleys, U. S. 
Dampers and Clips, Hot Air Regis- 
ters, Ventilators and Face Plates. 


THEJ.M.& L.A. OSBORN COMPANY 


Cleveland and Columbus, Ohio. 





STEVENS 


SHOTGUNS 


ARE THE POPULAR GUNS OF THE DAY 


& 














We make several models of single-barrel guns 
which sell from 


$7.50 to $10.00 


Our Single-barrel Hammerless model is a 
beauty and retails for 


$12.00 


Our latest is a double-barrel hammer gun, 


which is the best value $25 Ooo 
+ 


on the market for 
Send for Catalog. 





Your Jobber has them. 





J. STEVENS ARMS @ TOOL CO: 
No. 245 BROADWAY, 


CHICOPEE FALLS, MASS. 








The “Globe” Ventitato: 
ra raith Glace Gove Tor. Sayan 
purposes. 


For Perfectly Ventilating 


ser ticasace Reseks 1 Coery ekaserten 


Smoky Chimneys Cured. 


** Globe ’* Uentilated Ridges. Sent 
PATENTED for Pamphlet. 


Fob. 29, 1876, May 9, 1878, Manutactured by 
Globe Ventilator Co.,Troy, N.Y. 


May 29,1888, Nov. 28,1898 
Dec. 5, 1893, Jan.30,18%, 


ye es: 
NL 
GLOBE 
TTT 











Read Page 25 











